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Chicago has been described as the world’s 
greatest lumber market—the lumber yard of 
America; and the title has been won thru a 
half-century of preéminence as the distribut- 
ing center for the country’s forest products. 
Chicago took’ the leadership as such in the 
late sixties, at the birth of the white pine 
industry in Michigan, when its first cargoes 
were loaded for shipment to and distribution 
from this port. Since those pioneering days, 
the lumber industry has had a marvelous 
development and has passed thru a great 
many revolutionary changes. One timber 
source after another has been exhausted, and 
production has shifted from one section of the country to another; 
but Chicago as a lumber distributing center has kept pace with 
the nationwide manufacturing industry and has never relin- 
quished her commanding position in this respect. 

Yet, just as truly as the lumber industry 
of this country may be said still to be in its 
infancy so far as its potentialities and oppor- 
tunities are concerned, so may it be said that 
Chicago has not yet outgrown its swaddling 
clothes as a lumber distributing center. The 
field is big, for the territory within its reach 
is tremendously rich, and a heavy actual and 
potential consumer of lumber. Chicago has 
seen the rise of many men and of many enter- 
prises to eminence in its lumber industry. 
Many of its yards are the country’s largest 
sand most splendidly equipped, and their ser- 
vices penetrate into far distant parts; but 
that the field still offers opportunities for 
men of true calibre is well illustrated by the 
story of the youngest of the city’s great lum- 
ber distributing enterprises. 

It was in February of this year when three 
outstanding lumbermen of this city organized 
first the National Lumber & Timber Co., to 
conduct a wholesale lumber business; and 
afterward, the Thornton-Vanlandingham- 
Cook Co., to operate a retail distributing yard. The phenomenal 
growth of both concerns during the brief period since their 
establishment is noteworthy and contributes an interesting page 
to the history of Chicago’s lumber industry—especially so in the 
ease of the Thornton-Vanlandingham-Cook Co., the progress of 
which is the subject of this article. 

Early last spring, a visit to the 5600-block of Elston Avenue, 
on the Northwest side of the city, would have brought one to 
nothing more spectacular than a few small laborers’ homes, 
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backed up against a great corn field—a quiet 
and decidedly rural scene with no suggestion 
of industrial life other than an occasional 
railroad train passing thru nearby fields. 

It was here that the National Lumber & 
Timber Co. acquired a 47-acre tract; that 
ground was first broken on April 15, and 
where today, four months later, one finds a 
big and busy lumber yard. 

The rapid and sound growth of the Thorn- 
ton-Vanlandingham-Cook Co. has been truly 
remarkable; but what is more remarkable is 
the fact that this growth took plaee within a 
period of acute business depression. While 
the common ery was that the lumber as well as other business 
had gone ‘‘to the dogs;’’ while the average business man cur- 
tailed and retrenched, and sometimes went out of business, and 
while certain misguided ones talked panic, three lumbermen laid 
the foundation for a big enterprise ana uevel- 
oped it with surprising rapidity into a real 
factor in Chicago’s lumber industry. 

These three lumbermen are E. L. Thornton, 
W. B. Vanlandingham and Bert E. Cook, each 
one a lumberman of highest type and already 

_well known to the industry. 

Mr. Thornton, ‘who is president of the 
National Lumber & Timber Co. and of the 
Thornton-Vanlandingham-Cook Co., has spent 
thirty-four years in the retail lumber busi- 
ness in Chicago. He began his career in 1887 
with Skancke & Russell. Afterward he was 
connected with the George E. Plumb Lumber 
Co. and the Superior Lumber Co., of which 
latter he was secretary-treasurer and a direc- 
tor until in 1900 he resigned and bought a 
substantial interest in the John E, Burns 
Lumber Co. In 1906 he severed his connec- 
tion with that concern and organized the 
Thornton-Claney Lumber Co., of which he 
was president and general manager until 
July, 1920, when he resigned. 

Walter B. Vanlandingham, vice president and secretary, has 
had extensive experience in the sale of southern pine. He began 
his lumber career at the mills in 1905. After several years in 
minor capacities he became assistant sales manager for the W. R. 
Pickering Lumber Co., Kansas City, Mo. From that position he 
went with the Great Southern Lumber Co., Bogalusa, ‘La., for 
two years serving at its sales headquarters, then in Chicago, as 
assistant sales manager under Franklin Greenwood. When the 

(Continued on Page 48) 
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— safest policy of Saw-Mill Insurance ever written, 
‘ and at the lowest cost ever paid. 

Here are a few reasons why: 

We accept none but Preferred Risks; our frequent and 


efficient Inspection Service reduces fire hazards and 
prevents fires; our Manager is on asalary basis only; 
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Improvements in 


T A MEETING of the Ohio Fire Chiefs’ Club at Youngstown 
recently resolutions were adopted aimed at the use of shingles 
as material for roofs. The preamble of the resolution stated 

that the use of shingles added greatly to the danger of fire and con- 
stituted a menace to the community. 

This is a familiar line of attack upon wooden shingles. Adverse 
resolutions often are passed without due investigation, and shingles 
are condemned when the evidence does not warrant it. An example 
of this can not be shown to better advantage than in the Ohio case 
just cited. The resolutions referred to were published in the official 
bulletin of the Ohio State fire marshal’s department for June, and 
summaries of fire losses and causes of fires for May are published 
on other pages of that bulletin, making it clear that shingle roofs are 
responsible for such a small percentage of the fire loss that the reso- 
lutions condemning the use of shingles were wholly unwarranted by 
the evidence. 

That bulletin published fire statistics which give the cause of 
various fires and the money loss due to each. Of a total fire loss for 
May of this year in Ohio of $548,928, less than $15,000 was due to 
sparks from chimneys falling on roofs. The material of which 
these roofs were made is not stated. But for the sake of the argument 
let it be admitted that they were shingles. The loss due to these 





Building Codes 


fires was only 2.69 percent of the total fire loss in the State for 
the period. Following are the causes assigned for the fires which 
occurred during that month: Defective flues, electric wires, gas 
explosions, gasolene explosions, lightning, matches, smokers, spon- 
taneous combustion, and sparks from chimneys. The last named 
is the only one that in any way: puts the blame on shingles, and it 
is a very small part of the whole. The most of the loss from fire 
was caused by electric wires, gasolene, lightning and spontaneous 
combustion. The least of these caused three times as much loss as 
could be charged against shingles. Yet the resolutions pick out 
shingles as if they were largely responsible for fires. 

Let reform go on. Let everything practicable be done to lessen 
fire loss; but begin with defective flues, put up lightning rods, take 
care of matches, guard against danger from gasolene, and quit try- 
ing to lay the chief blame where it does not belong, on shingle roofs. 
The campaign against shingles receives its largest support from 
thoughtlessness on the one hand and from propaganda on the other. 
The recent building code enacted by the California legislature is a 
shining example of what propaganda can do, and the resolutions 
passed by the Ohio fire chiefs show the result of thoughtlessness in 
not investigating the subject before jumping at conclusions not 
based upon available statistics. 
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Proposed Southern Timber Arboretum 


PROJECT is under consideration, and is looked on in a 

friendly way by the United States Forest Service, to estab- 

lish an” arboretum’ in the sotthern Appalachian region, in 
which to grow all kinds of trees native to that part of the South 
and as many “ea as practicable. The purpose is to bring the trees 
together wheéré tourists, students, and lumbermen may see them 
growing in natural environments. To that end it is proposed to 
plant the trees in the vicinity of highways, within the designated 
district, or to construct roads thru woodlands where many kinds of 
trees grow naturally. 

A region of western North Carolina, perhaps near Asheville, is 
spoken of as the ideal location for such an arboretum: It can be 
laid out to include localities 6,000 feet above the sea, and from that 
down to moderate altitudes so that trees from most parts of the 
South, as well as from other parts of the world, can find their natural 
climates somewhere within the range. 

If the Asheville district should be selected it will have the ad- 
vantage of being already a popular resort for tourists. Because of 
the fine climate and attractive scenery, about half a million people 
visit that region yearly. It will be still more popular if all the 
trees native to southeastern United States can be seen growing there, 
supplemented by interesting species from foreign lands. In that 
region 124 kinds of trees grow naturally, 192 shrubs, and of other 
plants there are enough to interest students and botanists from many 
lands. The principal attraction of such an undertaking would be 
for the timber owner and lumberman, because so much could be seen 
in a narrow space. The project has not yet advanced beyond the 
discussion stage. 


Some Things the Railroads Might Do 


HAT IS THE MATTER with the railroads? Everybody 
\ } recognizes that something is wrong, and practically everyone 
feels competent to diagnose the ailment and prescribe a rem- 
edy. “Too much Government supervision,” says one, while the next 
man may be equally sure that too high rates are killing traffic and 
that the roads would be much better off with a general downward 
revision of both freight and passenger tariffs. While the amateur 
doctors are discussing and prescribing the patient is “rapidly getting 
no better.” Every person of sense wants to see the railroads pros- 
per. . Eyery person of sense also wants to see them render efficient 
transportation service, at a cost that the traffic can bear without 
making the price of the commodity transported practically pro- 
hibitive to the ultimate consumer. 

Remedies that depend upon legislation or Governmental action are 
likely to be slow in materializing. Is there anything that can be 
done by the railroads themselves, to help themselves, regardless 
of the Governmental regulations and restrictions so frequently and 
strenuously complained of? Some practical suggestions along this 
line are embodied in a letter written the AMERICAN LUMBERMAN 
by a prominent Iowa lumber dealer, who touches upon the railroad 
situation in so constructive a way that this newspaper feels justi- 
fied, even without his consent, in quoting some of his remarks. 

The railroads are engaged in the production and marketing of 
transportation. The writer likens their business to the selling of 
merchandise, saying: 

“The selling of transportation is in many ways much like the sell- 
ing of merchandise. The merchant must be a good salesman, his 
employees efficient, pleasant and courteous. He must carry upto- 
date, dependable goods and be ready to stand back of them at all 
times, and so to treat his customers that they will become a pesma- 
nent asset. The railways in selling transportation must of course 
be efficient in all departments, and must be able to furnish satisfac- 
tory transportation, and their employees must be courteous and 
obliging.” 

Pursuing the analogy further he says: 

“It is true that the railways are tied down with certain working 
rules and conditions, and strict supervision that does not hamper the 
merchant, but aside from that there is not so very much difference 
between their conditions and other business. Very few if any mer- 
chants are making a dollar, and thousands of them are losing large 
amounts. What does a country merchant do when his business is 
endangered by ‘cathouse’ competition? What does the coal mer- 
chant do when the snow bird appears and takes perhaps some of his 
best customers? What does the lumberman do regarding misfit 
house competition? Do these gentlemen sit quietly by, fold their 
arms, open their mouths like young robins and ask the Government 
to assist them in maintaining prices? Nothing of the kind. They 
go out and get the business. If a country merchant had a railroad 
on his hands and found that trucks and water transportation were 
taking his business, would he sit quietly by and see his business 
slipping, or would he meet the competition and increase his-business? 





Possibly he might do the same as the railroads. It seems, however, 
that a country merchant might size up the situation something like 
this: My rates are so high that we are losing a large amount to 
the trucks and to water transportation. They are so high that they 
are having a serious effect on business, and helping to ruin thou- 
sands of farmers, the very men we must look to’ for future*business. 
They are putting a large number of’ business houses ‘out of the run- 
ning. In fact, we are killing the goose that lays the golden egg. 
We will reduce rates and help revive business. If people want auto- 
mobile and truck transportation, what would there be to prevent 
using auto trucks and auto busses on rails to take care of the short 
line hauls? 

“Another thing the railways are working up to: They have in 
their employees, from the president down, a great business-getting 
organization at their command. Not long ago an engineer on a cer- 
tain road came to one of my boys and said he was interested in 
getting business for his road. This engineer was a brother-in-law 
and he got twenty cars right off the bat. He realized that the more 
business the road got, the more work there would be for employees. 
Several roads are using this same system. Loyalty to the railroads 
means bread and butter for the employees, and as soon as they can 
be made to realize this, their actions will be reflected upon the earn- 
ings of the company.” 

The suggestions offered are practical and workable. Put into 
execution they would go an appreciable distance toward solving the 
difficulties in which the carriers find themselves. 





THE BRITISH GOVERNMENT has appropriated $5,000 to build a 
mosque in Messopotamia as compensation for a branch carelessly 
broken from a tree by soldiers in that country. It happened that 
the tree, according to tradition which the Mohammedans believed, 
was the identical one in the Garden of Eden which bore the “forbid- 
den fruit” spoken of in the Old Testament. The money was paid to 
placate the superstititious Mohammedans. 





Reproduction of Longleaf Pine 


T BOGALUSA, LA., the Great Southern Lumber Co. has 
fenced in 5,000 acres of longleaf pine land upon which the 
seed fall of 1920 was ample. The seeds sprouted and the 

seedlings are growing nicely, with every prospect that the tract 
soon will be covered with young vigorous longleaf pine trees. 

It should not be a matter of surprise that these pines are doing 
well. Yet some people are astonished with what they see, because 
a notion has prevailed somewhat widely that a forest of longleaf 
pine does not reproduce itself, but that one of the shortleaf species 
takes possession of the land when the longleaf is cut or disappears 
by natural processes. : 

Truth and error are mixed in this conclusion. Experience has 
shown that young shortleaf pines often are present and longleaf 
missing in longleaf forests, or where such forests have been cut. 
Some people have even been inclined to believe that longleaf seeds 
produce the shortleaf species under certain circumstances. Such a 
thing is, of course, impossible; but at first glance the evidence 
seemed to point that way, for the shortleaf pines were growing 
under longleaf trees, or where such trees had been. 

The 5,000-acre fenced tract near Bogalusa is clearing up the 
matter. The principal reason that the reproduction of longleaf 
has been so unsatisfactory has been that hogs, which generally 
roam the woods and cut-over land, dig out the seedlings of longleaf 
and eat the succulent roots, thus giving the little trees no chance. 
But the hogs do not care for the roots of shortleaf pine and leave 
these seedlings alone. That is why it has so often happened that 
where longleaf pine was expected, shortleaf has come instead. 
The seeds of pine have wings and may be carried long distances by 
the wind; shortleaf seeds are thus scattered in the longleaf forests. 

If hogs can be kept away there will no longer be any room to 
doubt that longleaf will reproduce, and that young growth of that 
species will give a good account of itself. The Great Southern 
Lumber Co. is doing excellent work to show how pine can be grown. 
An example is the fence by which hogs are shut out of the 5,000- 
acre tract and the longleaf pine is given a chance. Object lessons 
of that kind convert people to forestry methods when lectures and 
books would fail to do it. Louisiana and other parts of the South 
are forging to the front with forestry work, due to the progressive 
ideas and the practical work of business men who can see ahead. 





IN SOME CASES if a larch tree is cut down its roots will grow 
fast to the roots of a neighboring living larch, and draw substance 
enough from the living tree to keep the stump alive for several 
years, and under such circumstances a stump will sometimes even 
grow a layer or two of new wood, as it was acenatqnand to do when 
the stump was part of a living tree. 
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Keeping in Touch With Laid-Off Employees» 


iN: A; RECENT ISSUE of one of the business magazines there 
appears an article by the employment manager of a large 
indystrial concern, in which he tells of the methods used to 
keep in touch, with employees ;who have been temporarily laid off. 

The writer relates that a certain concern held a “home talent” 
minstrel show at its plant, and sent invitations to its laid-off men. 
The results are not stated, but to invite laid-off men back to the 
plant to attend a minstrel show or any other form of entertainment 
would seem to be bad psychology. However side splitting the 

gags” of interlocutor and endman they could hardly divert the 

worker’s thoughts from his dwindling’ savings account or obscure 
the fact that the kids need new shoes. What he wants is to know 
when he is going to get back on the payroll. 

In principle, keeping in touch with employees who have been 
temporarily laid off, is most desirable. The difficulty lies in finding 
a way to do it without rubbing the sore spot, or holding out false 
hopes. The writer of the article referred to says that his company 
after an interval of two or three weeks sends each laid-off em- 
ployee a letter stating frankly and truthfully the conditions and 
the prospect for reinstatement. At the same time it is aimed to 
have the communication bear the stamp of sincerity, goodwill and 
friendliness. The employee is told that he is still regarded as a 
member of the plant “family,” and that the company wants him 
back just as soon as business conditions make the utilization of 
his services possible. The letter further states that the lay-off 
will not be counted against his record of continuous service, pro- 


vided he resumes work when notified to report. A printed form 
and a stamped addressed envelope are enclosed, for informing the 
company of any: change: of address. 

There is no question as to the appreciation of the worker of a 
straightforward letter from the company such as has been described. 
It tells him what he most wants to know, and may keep him from 
pulling up stakes and seeking other employment at a distance, 
thereby necessitating breaking in a new man to fill his place. 

Under some conditions the company can convey the needed in- 
formation by means of announcements in the local newspapers. 
This method of course lacks the personal touch conveyed by a 
letter, tho such announcements do not need to be cold-and formal. 
Whether touch is maintained by letters, newspaper announcements 
or other means probably is not of vital importance. The main 
thing is to make the employee feel that the company has not for- 
gotten his existence, that it still has a personal interest in his 
welfare, and that it wants him back on the job as-soon as it is 
possible to use his services. 

The subject is one of importance to all employers, as periods of 
lessened industrial activity such as we are now passing thru 
naturally tend to swell the percentage of labor turnover. A broad- 
gaged policy of taking laid-off employees into the company’s confi- 
dence and maintaining reasonably close touch with them will re- 
duce the number of costly replacements to be made later, and pay 
— besides in the form of mutual understanding and good- 
wil, 








Association Disclaims Responsibility 

Just as this issue of the AMERICAN LUMBER- 
MAN was going to press a communication was 
received from George N. Lamb, secretary Ameri- 


can Walnut Manufacturets’ Association, direet- 
ing attention to an anonymous letter and cireu- 
lars which are being circulated among buyers 
of furniture woods and which seem to be a part 
of an organized propaganda against the use of 
substitutes for walnut and mahogany in furni- 
ture. The American Walnut Manufacturers’ 
Association specifically and unequivocally dis- 
claims any responsibility for or connection with 
this anonymous propaganda and is desirous of 
this fact being made known to the trade. This 
association, while fostering in every legitimate 
way the use of walnut as a cabinet and furni- 
ture wood, is carrying on its efforts in the open 
and all its advertising is plainly marked. The 
correspondence concerning this matter will be 
printed in. the Aug. 27 issue of the AMERICAN 
LUMBERMAN, 


Rosin Producers Ask Tariff Protection 


{Special telegram ‘to AMERICAN LUMBERMAN. ] 

WASHINGTON, D. C., Aug. 17.—Carl F. Speh, 
secretary of the Turpentine & Rosin Producers’ 
Association, New Orleans, La., and a witness 
today before the Senate finance committee, 
urged a protective duty of 25 percent on im- 
ports of turpentine and rosin. Mr. Speh con- 
fined his remarks more especially to rosin, lucid- 
ly pointing out the danger from French compe- 
tition. Production of rosin in France, he said, 
‘Ss now approximately one-half that of the 
‘nited States. Imports from France are not 
as large as exports from this country, but this 
will not be the case if some protection is not 
afforded the American industry. Mr. Speh 
pointed out that the arrival of a relatively small 
quantity in this country would have a very seri- 
ous effect. He said the rosin market of the 
‘nited States, which practically sets the price 
for the world, is Savannah, Ga. Even one thou- 
sand barrels of French rosin dumped in this 
inarket,: he added, would certainly break the 
price, to the injury of the entire industry here. 
Tomorrow Robert Ash, of this city, represent- 
ing the same association, will appear before the 
committee. and’‘urge a 25 percent ad valorem 
uty on imported camphor to protect the Amer- 





ican industry from Japanese competition, the 
Japanese Government monopoly controlling the 
supply of natural eamphor. 


Members of Data Committee 

Special telegram to AMERICAN LUMBERMAN] 

ASHINGTON, D. C., Aug. 18.—The commit- 
tee of nine appointed at the recent conference 
with officials of the Department of Commerce 
on the census of the manufacturers to be taken 
next year met here today to diseuss the seched- 
ules. proposed by the bureau of the census. 
Some fear was expressed that if the census bu- 
reau seeks to cover too much ground in gather- 
ing lumber statistics the objeet sought by See- 
retary Hoover—reliable data to show trends 
in business—will be defeated. For example, one 
suggestion is that persons cutting as little as 
$2,000 worth make reports. Part of the dis- 
cussion today was whether the limit should be 
$2,000 or $6,000. Even the latter figure is be- 
lieved by many to be too low if the bureau pro- 
poses to use it other than in the biennial census 
work. Some think it too low for that work. 
For the proposed monthly reports the prevailing 
belief in lumber cireles is that regular returns 
from a small number of mills that can be re- 
lied upon to report monthly would be of vastly 
greater value as showing business trends than 
a larger number, many of which would come in 
irregularly. 


Hardwood Business Is Picking Up 


MENOMINEE, MicH., Aug. 16.—Hardwood 
lumber is selling much better than for some time 
past; for example, the Thompson-Wells Lum- 
ber Co. recently sold a large block of thick 
hard maple and some elm and birch, to the 
Dennis Lumber Co., Grand Rapids, Mich. Roy 
Dennis of the company, has been making some 
extended purchases of hardwood lumber and 
while in Menominee he showed contracts which 
he had entered into for purchases of several 
hundred thousand feet from a Michigan manu- 
facturer; another contract for between four 
and five hundred thousand feet from a Wis- 
consin manufacturer and three hundred thou- 
sand feet of 8/4 hard maple from another 
company. While here he offered to ;take all 
of the stock of the Thompson-Wells Lumber 
Co. which amounts to between six and seven 
hundred thousand feet, but the company, ac- 
cording to report, did not care to sell all of the 
stock at this time. 








High Rates Prohibit Logging | 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Aug. 18.—Unless the 
new distance scale of rates on logs—which has 
been applicable on the Superior division of the 
Chieago, Milwaukee & St. Paul railroad since 
Mareh 1 of this year—is eliminated on dis- 
tances over 100 miles, many lumber concerns 
will not organize their camps, build roads ete., 
preparatory to activities in the woods around 
Ontonagon, Mich., during the coming fall and 
winter. Logs ean not be shipped long distance 
on the seale of rates now in effect, which run 
as high as $10.50 figured on the thousand feet 
for hauls between 261 and 300 miles. In facet, 
the distance rates on logs for hauls in excess of 
100 miles are so high as to make profitable 
operations impossible. 

These facts are set forth in a joint complaint 
filed with the Interstate Commerce Commission 
by the Thompson-Wells Lumber Co., Menasha 
Wooden Ware Co., Diamond Co., Sawyer-Good- 
man Co., J. W. Wells Lumber Co., P. C. Fuller 
Co., Norton Lumber Co., Northern Lumber Co., 
Porterfield Ellis & Co., Below Sawmill Co. and 
H. F. Below Lumber Co. The commission is 
urged to hasten action on the complaint because 
of the necessity for expedition as the time for 
organizing logging activities approaches. Prior 
to March 1, 1921, rates were based on the thou- 
sand feet, but since that date they have been on 
a distance scale in cents per one hundred pounds, 
adding greatly to the cost. 


A second complaint, filed by some of the 
same concerns, urges the commission to require 
the Milwaukee road on the Superior division to 
provide an adequate supply of flat cars on 
reasonable demand and to equip them, as other 
roads operating in the same section of the 
country do, with patent stakes, chains and other 
paraphernalia necessary to safety and economy 
in loading and unloading, instead of requiring 
shippers of logs to furnish their own equip- 
ment for the inadequate supply of bare cars now 
furnished and furnished last year on the Su- 
perior division. Failure to furnish an adequate 
number of ears, it is declared, makes it impos- 
sible for complainants to comply with contrac- 
tual obligations to supply logs and caused heavy 
losses by reduced quality of logs, due to long 
délay in shipment and on account of the de- 
struction of the logs by forest fires after they 
had been assembled at the shipping points. 
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Are we indebted to the cocoanut tree for 
any valuable product except nuts?—Query 


PROBLEM OF PLANING BOX LUMBER 


A man in this institution. is making a special 
study of freight rates with relation to the shipment 
of various agricultural products and farm imple- 
ments. With relation to packing box materials the 
following questions have arisen: 

1—How much weight is lost thru the dressing of 
lumber such as is used for packing; namely bass- 
wood, white pine, hemlock etc.? 

2—Does it pay to dress lumber which will be 
used in the manufacture of packing boxes in order 
to save freight? If so, in what types of cases? 


38—How much does dressing reduce the strength 
of such lumber as would be used for packing box 
purposes ? 

I have taken this up with the Forest Products 
Laboratory at Madison, but would appreciate any 
particular information which you may be able to 
give toward the solution of these problems.— 
Inquiry No. 331. 

[This inquiry was received from one of the 
leading colleges of the country. It is along 
the same line as Inquiry No. 317, from Louisi- 
ana, published in the AMERICAN LUMBERMAN 
of July 30. It is evident that the subject of 
planing lumber to reduce its weight, thereby 
saving freight charges, is receiving consider- 
able attention. The subject is worth investi- 
gating. 

The question asked can not be answered off- 
hand, and guesses will not do for answers. 
Therefore, studies must be made with care by 
competent persons, and must be sufficiently ex- 
tensive to give results which can be depended 
upon. The inquirer says he has taken the 
matter up with the Forest Products Laboratory 
at Madison, Wis. The laboratory has the repu- 
tation of doing thoro work, and if it undertakes 
this investigation, good results can be looked 
for. But it is probable that some mill or fac- 
tory already has data on the subject that can be 
made immediately available. If so the AMERI- 
CAN LUMBERMAN will be glad to publish re- 
sults for the benefit of the public——Eb1ITor. ] 


What has the forest to do with the manu- 
facture of soap?—Query III. 


A DEALER’S EXPERIENCE 


In the AMERICAN LUMBERMAN of July 30, under 
your review of current trade conditions, we take 
exception to the last part of the southern pine 
review, in the second column, the subject being that 
of complaint on the part of the mills against the 
frequency of claims on shipments. 

As sufferers because of these necessary (on our 
part) complaints, we desire to state some experi- 
ences we have had. We rather expected to receive 
ears that were partly off grade during the boom 
times, because the mills felt they could get by 
with it, felt we would not dare complain, else they 
would have the shipment forwarded on elsewhere, 
and we just had to take our medicine. We rather 
infer from the tone of the mills’ complaint that 
they feel perhaps the consignee is getting even with 
them. But if they do feel that way, we know from 
our experience it is due to ignorance on their part 
as to what is actually going on. 

We have lumber storage capacity for softwoods 
for millwork use of approximately forty cars. Please 
believe us when we say that practically one-third 
of this capacity is at the present time devoted to 
the storage of material taken in on shipments that 
were under grade. 

There is one concern particularly, having a splen- 
did reputation, which has sent us five consecutive 
carloads of southern pine finish that ran from 20 to 
over 50 percent off grade, some of it lower than 
No. 1 common, and Bé&better only was _ bought. 
After three carloads had been unloaded, their sales- 
man, sales manager and mill superintendent looked 
over the stock, made apologies for it and promised 
on any future shipments we would not have any 
such complaints. The two carloads shipped after 
the superintendent had returned to the mills were 
worse than those previously complained of. 

We wrote those people to the effect that we had 
seea an article in a lumber trade journal in which 
the matter of complaints on the part of the re- 


tailers on shipments that were not made as ordered 
had gotten to be a common thing, and a very 
serious handicap to said retailers. The article itself 
did not offer any suggestion as to why the mills 
would ship that way, but our own thought in the 
matter has been that as long as the consignees let 
themselves be easy marks, taking in shipments 
that were more than 5 percent off grade, just so 
long will the mill concerns take advantage of the 
situation to get rid of stock that might be other- 
wise unsalable. 

If necessary to make our case stronger, we will 
give the names of shippers. We have justifiably 
turned down five cars of red cedar shingles this 
year. In one case we bought two carloads from a 
concern that proved to be just fine; whereas, we 
have on our tracks today another car branded 
in exactly the same way that is nothing more than 
an ordinary 5 to 2, whereas we paid some 60 
cents extra to get that concern’s special brand. 

We just turned down a car of spruce bevel siding 
that was invoiced as 40,000 feet of clear and 20,000 
feet of B. After digging hard at both ends of the 
car, the best bundle we could secure is what we 
would call a line grade B. The shippers agreed 
with us that we were perfectly justified in turning 
down the load. 

We have had cases in southern pine shipments 
where allowances on account of off grade did not 
cover the extra cost of handling on account of be- 
ing off grade, said allowance being accepted be- 
cause we did not want to fall out with the shipper. 
We could go on at a considerable length. We be 
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lieve it is high time that something be done to 
correct this condition. 

We buy these carloads of material because we 
need them, and when they come other than what 
we buy it leaves us in a place where we have to go 
to much extra expense to fill contracts that we 
have taken and have to make good. 

Would suggest that if any of the mills reporting 
complaints will advise you that same have come 
from this company we would like the privilege of 
putting it up to any disinterested party as to 
whether we were not justified in making the com- 
plaint.—INnQquiRY No. 330. 


[The above letter from a concern in an Ohio 
city indicates a condition that is far from satis- 
factory either to the buyer or seller of lumber, 
and it is hoped that shippers in order to main- 
tain pleasant relations with their customers will 
see to it that the material shipped out is 
strictly im accordance with the specifications 
called for in the order. There is evidently a 
reason for the large number of complaints of 
this kind and perhaps some reader of the 
AMERICAN LUMBERMAN can throw some light 
on the matter.—EpIToR. ] 


If a ship sailing westward can circum- 
navigate the world in 200 days, can it take 
the back track and repeat the operation in 
the same number of days, provided the 
speed is the same in both directions?— 
Query XVI. 


In what parts of the United States was 
the buffalo found when white men first 
came?—Query XI. 


TROUBLESOME VISITORS AT WORK 


We have been having difficulty with ash lumber 
at this season of the year. Our lumber is sawed 
flitched. as it works to so much better advantage 
in our business as we make use of the crook in the 
board. We have had more or less trouble for a 
number of years, especially the last ten. We use 
quite a number of carloads during the season and 
it has been our custom to buy this material when 
offered. Of course, this makes us have trouble 
about worms. If the ash is cut at this season of the 
year there is great danger of bugs laying eggs in the 
bark. Those in turn hatch out either another bug 
or worm. However, the worm works itself into the 
lumber and will go thru the board, completely ruin- 
ing it. We have found very little trouble with this 
particular bug or worm if the bark is takcn off com- 
pletely. 

There is another bug which is so very much 
smaller that it is hard to see. It appears to work 
quite differently. It makes a small hole about the 
size of a pin hole and stays in the wood and honey- 
combs it so badly that a grass snath will just drop 
apart. This last named worm or bug is something 
we have not had as much experience with. Several 
years ago we placed several thousand grain cradle 
fingers outside to dry and worms got in either end 
of these fingers and ruined hundreds, while others 
we saved by cutting an inch or two off each end. 
We are having a little trouble with these small 
worms again. Some of the lumber has not been cut 
more than two months and they seem to start on 
top of a board and work their way into the lumber. 
We can see no sign of this particular bug or worm 
working in the bark like the first kind we men 
tioned. The first signs that we have are little 
piles of dust here and there on the board and after 
an examination you can detect the small holes. 

We wrote the Government officials a number of 
years ago and they stated that they knew of no 
preventive and that (should we discover a remedy) 
they wished we would advise them to that effect. 

Do you know of any remedy that will keep them 
away or that will kill them when they are in the 
lumber? We have had a little trouble with some 
small pieces of hickory with regard to the small 
worms or bugs honeycombing them so badly that 
they dropped apart. We have been advised that 
some of the large manufacturing concerns are using 
some preparation to prevent having trouble. One 
party thought they were using carbon oil as one 
way of keeping them away. We would be pleased 
if you would furnish us with such information as 
you may have on this subject.—INquiry No. 311. 


[Two kinds of troublesome visitors are evi- 
dently busy boring the hardwood stock kept on 
hand by the inquirer which is a company in 
West Virginia manufacturing grain cradles. 
The larger insects are evidently bark beetles that 
besin their work under the bark on the flitches 
and from there tunnel into the wood. Since 
they give little trouble on wood from which the 
bark has been removed, the suggestion is made 
that all bark be taken from the flitches, either 
before they reach the factory or soon as possible 
after. That will probably end the depredations 
of these insects. 


The description indicates that the small in- 
sect that bores wood without regard to the bark, 
is the common powderpost beetle, and the dam- 
age which it does is typical of its activities 
everywhere. The AMERICAN LUMBERMAN has 
referred to it frequently, and has recommended 
as a remedy that the wood be sprinkled with 
kerosene. The sprinkling, to have the best 
effect, should be done before the wood becomes 
infested. That keeps the worms out. No way 
is known for getting them out after they get in. 


The egg is deposited on the surface of the 
wood by a winged insect the size of a gnat. The 
egg hatches into a worm and the boring is 
done by the worm. It finally grows wings, 
emerges from the wood and flies away. It takes 
offense at the smell of oil and will not visit 
wood that has been plentitully sprinkled. The 
oil is, therefore, more effective in keeping the 
adult winged insects away than in killing the 
worms which are already in the wood.—Eprror. ] 
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The General Business Situation 


Actual business is still a bit backward in de- 
velopment but nevertheless is unquestionably on 
the inerease, and the outlook is steadily im- 
proving. Readjustments in a number of basic 
industries have shown further progress, and 
stabilization is being rapidly approached. In- 
creased resistance to further lowering of values 
is noted in many commodities, and in a number 
of eases where prices had declined radically, 
advances have actually taken place. Buying in 
all lines, while still mostly hand to mouth, is on 
the inerease. Textiles, shoes, automobiles, silks, 
and similar commodities seem to be making the 
most rapid recovery, and a tendency to extend 
operations is noted in several industrial centers. 
Buying of iron and steel remains restricted, 
however, but some inquiries are received and 
the expectation is that the railroads must soon 
become more liberal purchasers, as they already 
have in the case of lumber. The gradual realiza- 
tion on the part of labor that it must accept 
its share in the deflation is beginning to stimu- 
late building, increasing demand for building 
materials and providing employment for larger 
numbers of building trades workmen. Taking 
the country as a whole, crop conditions have 
improved materially as a result of the good 
general rains which fell during the last two 
weeks. 





























In the Hardwood Field 


The hardwood market, altho somewhat 
stronger, has not as yet shared in the general 
improvement which has benefited the softwood 
market. Very little railroad business has been 
received so far and, altho building has developed 
very satisfactorily of late, many new houses have 
not yet arrived at the stage where hardwoods 
are required. The flooring and interior trim 
manufacturers still are cautious enough not to 
enter the market before they are called upon to 
fill definite requirements. Furniture makers 
still hold back and the demand from automobile 
interests, which showed a spurt recently, is not 
being sustained. Prospects, however, are by no 
means impaired. Prices on the higher grades 
of hardwoods in the megpwhile are well held, as 
a rule, but are a littlg. weaker on the lower 
grades, due to renewed gfforts to move accumu- 
lated stocks of Nos, 2 and 3 common. 






















Southern Pine Market Features 


This week, for the first time since the lumber 
market began to show an upward turn, there is 
complete unanimity in reports from southern 
pine manufacturing and principal distributing 
centers to the effect that the market has im- 
proved considerably, showing that whereas bet- 
terment heretofore has been in spots only it 
now has become general. There are two pri- 
mary causes for the present stronger position 
of the southern pine market—a generally in- 
creased volume of home building and a revival 
in the buying of car material. Reports from 
most of the larger cities indicate that this month 
has seen a noteworthy expansion in construc- 
tion, and country trade also is showing greater 
activity. Tho the demand for railroad mate- 
rial, such as timbers, ties etc., remains slow, 
there is a heavy. call for all kinds of car mate- 
rial, and the volume of this class of business 
booked during the last couple of weeks has been 
large enough to contribute a great deal of 





















strength to the market. Mill stocks of car 
items are low and prices have advanced prac- 
tically all along the line, but especially on car 
siding, which is in largest demand, and conse- 
quently on B & better flooring. No. 1 stock 
also shows a distinct tendency toward higher 
levels. In connection with prices, it is to be 
observed that there is less disposition on the 
part of buyers to quibble. The export trade 
also has improved to an extent and the southern 
piners are looking forward with renewed con- 
fidence to a revival in foreign demand. Consid- 
erable trouble is experienced in placing mixed 
ear orders on account of broken stocks and lim- 
ited production. The inducement to increase 
output is as yet not very great, as manufactur- 
ers feel that retailers will postpone laying in 
regular stocks, no matter how favorable other 
conditions may be, until there have been read- 
judgments in railroad freight rates. 


The North Carolina Pine Market 


An increased sale of North Carolina pine is 
reported. Inquiries also are more numerous and 
prospects are that the market will remain active 
for some time. Mills, however, are often over- 
sold on the items asked for and much business 
is being turned down on this account, as well as 
for the reason that prices offered sometimes are 
too much below the manufacturer’s ideas of 
values. In fact, prices remain firm at the 
higher levels recently attained, and further ad- 
vances on popular items are expected at any 
time. Much building is going on in the North 
Carolina pine territory, and flooring, ceiling 
and other building items are in particularly 
active demand. 


The Cypress Situation 


The cypress market is featured by better buy- 
ing, with both industrial and retail interests 
showing a keener interest. Inquiries are numer- 
ous, but are mostly for mixed cars, orders for 
which are hard to place on account of the gen- 
erally poor mill assortments. Stocks in con- 
sumers’ hands in almost every case are very 
poor and greatly in need of replenishment, and 
eypress distributers look for a good volume of 
business to develop this fall. Prices on the 
higher grades hold very firm on account of their 
searcity, but lower grades, which remain in 
rather large supply, show some weakness. 


Developments in Northern Pine 


Building operations in the northern States 
are progressing quite satisfactorily, and this 


. provides a fairly good outlet for the building 


grades of northern pine; but the industrial de- 
mand still is very dull, and the market can not 
on this account be ealled good, altho it un- 
doubtedly is somewhat improved over a month 
ago. What industrial demand there is comes 
largely from local sash and door and interior 
trim manufacturers, who have on their books a 
fair volume of orders for local delivery. A num- 
ber of inquiries for mixed lumber for cargo 
shipments are in circulation, and it is expected 
that orders will result, which would benefit the 
market considerably. The upper grades in the 
meanwhile remain firm, but there is some pres- 
sure to move the lowers, which are in rather 
heavy surplus, and some additional weakness in 
them has resulted. Practically all of the larger 
mills in Northern Minnesota remain in opera- 
tion and are piling lumber for next season, 
which is expected to witness some good business. 


The Market for Douglas Fir 


The Douglas fir market has shown unmistaka- 
ble improvement and the outlook is for a steady 
expansion in business. Demand for yard stocks 
is growing and reports from the Coast say that 
there are more lumber buyers there now than 
for many months. The call for car material is 
a feature of the market. The railroads have 
bought practically all the car siding available 
in some sections, with the result that prices have 
advanced. Inquiry from railroad sources for 
all classes of car material is heavy, but there is 
little interest shown in construction items. The 
trade in Japanese squares, still improving, is 
taking heavy toll of the timber and tie grades 
and has caused a stiffening in cutting business. 
Uppers are becoming even seareer, with many 
of the mills oversold, and prices on many items 
have shown recent advances. Dimension also is 
in relatively heavy demand and a shortage within 
thirty days is predicted by some manufacturers. 
In short, the west Coast industry is finding the 
market much improved, but the trouble remains 
that demand runs heavily to upper grades while 
it is almost impossible to move the lowers. One 
eastern distributer said this week that he is 
selling ten cars of upper grades to one ear of 
lowers, and this appears to be the representative 
situation. 





Lumber Movement for Thirty-One Weeks* 
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Danger Ahead If Buying of Coal Is Longer Postponed 


LD KING COAL is in the ante:room adjusting his royal robes 
O and settling his crown a little more firmly upon his head, pre- 
paratory to resuming his temporarily abdicated throne. In 
plain words, summer is almost ended and the annual “coal ques- 
tion” is at the door. Probably it would be more accurate to say 
“coal questions,” for they are many. What of production? Of 
prices? Of car supply? Of industrial demand? Of domestic con- 
sumption? Of coal exports? Other questions arise, but these are 
the main factors of the question. 

Lumbermen, particularly retailers, are vitally interested in the 
coal situation at this time. Many of them handle coal, but the 
question is no less a live issue with those who do not deal in that 
commodity. The fall movement of coal is one of the great con- 
trolling factors in the car situation. The volume of that move- 
ment, and whether it is evenly distributed or crowded into a few 
weeks, determines to a large degree whether the manufacturers and 
wholesale distributers of lumber will be able to make prompt deliv- 
eries of lumber ordered. The coal movement and the crop move- 
ment are to a large extent simultaneous, and combined they make 
very heavy demands upon the transportation facilities of the coun- 
try, even under the most favorable circumstances. Today, with the 
largest proportion of freight cars out of commission, because of 
bad order, in the history of American railroading; with locomotive 
power greatly impaired, and with other factors making for lessened 
efficiency, the possibilities for at least a temporary car shortage are 
greatly increased. 

In order to be in position to give its readers reliable information 
as to the present situation and the outlook, and to advise them intel- 
ligently as to the wisest and most prudent course to follow, the 
AMERICAN LUMBERMAN has this week personally interviewed some of 
the largest coal mine operators and wholesale and retail distributers 
in the country; as well as executives of coal carrying railroads, edi- 
tors of a number of leading coal journals, secretaries of coal dealers’ 
associations and others. Thoro study also has been made of the 
latest reports of the United States Geological Survey covering the 
production and distribution of coal, as well as of much other official 
and technical data. It is, however, not purposed in this article to 
weary the reader with a mass of undigested—or indigestible—statis- 
tical data, but rather to give in as concise form as possible certain 
relevant facts and conclusions, although the presentation of some 
statistics can hardly be avoided. 

It may be well first to summarize conclusions and then to present, 
as briefly as possible, the facts and figures upon which those conclu- 
sions are based. 

The factor in which the dealer as well as the ultimate consumer 
is most interested is price. Many of both classes are delaying buy- 
ing as long as possible with the hope of a decline. The AMERICAN 
LUMBERMAN has no hesitancy in saying that it can see nothing in 
the situation that points to lower prices, within the next few months 
at least. The reasons for that conclusion may be briefly stated as 
follows: 

Production has steadily declined for months past and is now at 
a very low ebb. One of the largest. bituminous mine operators in 
the United States this week told the AMERICAN LUMBERMAN that his 
company’s mines were producing only 42 percent of their capucity. 
Mines throughout the bituminous belt are running from one to five 
days a week. Coupled with this low production are the facts of a 
huge seasonal demand for coal, imminent and irreducible, and an 
export demand of unprecedented volume. There is no possibility of 
lowering the costs of either production or transportation, as the 
present high wage scales for union mine labor run to next April. It 
must be remembered that labor represents about 80 percent of the 
mine cost of coal. There is little possibility of any decrease in 
freight rates early enough to affect the moving of coal, for the fall 
and early winter trade at any rate. 

As to the prospect of a car shortage this fall, such a contingency 
is not only possible but probable unless the public begins buying 
coal at once, so that the movement may be evenly distributed over 
the next few months. Not for years, if ever, has the ultimate 
consumer been as dilatory in laying in his winter’s supply of coal as 
this year. This is due in part to comparative scarcity of money, to 
unemployment, and to other factors of an economic character, but 
mainly to the habit the public has got into of postponing all pur- 
chases just as long as possible. In other words, it is a part of the 
general buyers’ strike, which is still in effect, though less of a fac- 
tor in the general business situation than it was a few months or 
even a few weeks ago. 

The average householder seems to think that if he waits a while 
longer he will get his coal cheaper. That is a fallacy, as has been 


shown, and aii lumber retailers who handle coal should do all they 
can to get their eustomers to put in their coal at once. If buying is 
much longer delayed there certainly will be a scramble for coal that 
will clog transportation facilities, and also operate to force prices 
upward, Now is the time to buy, and that fact should be driven 
home to the public as forcibly as possible, by advertising, by per- 
sonal and by circular letters, by use of the telephone and by every 
other means at the retailer’s command. 

The demand for steam coal for industrial use, which as everyone 
knows has been extremely small on account of the business depres- 
sion, is beginning to pick up. This is an encouraging development, 
both as an index of reviving business and as favoring an increased 
production of domestic fuel coal. That is to say, it is impossible to 
produce coal in the sizes required for domestic furnace and stove use 
without producing approximately an equal quantity of the finer 
screenings, or steam coal. Therefore, if there is not enough indus- 
trial demand to consume the finer screenings, production must be 
proportionately cut down all along the line. In effect, the industrial 
demand regulates the output of the mine, so far as bituminous coal 
is concerned. This is an added reason why prices are unlikely to de- 
cline, as it is hardly possible that the industrial demand for coal 
will quickly reach a point that will make maximum production prac- 
ticable. In case of a sudden spurt in demand for domestic fuel coal 





Do You Recall 


the time you had getting coal 
two years ago? 


Begins to look like that again. 


Shall we send a man up to fix 
and to fill your bins? 


Better be safe than sorry —and 


cold 


(Insert retailer’s name) 











Why not run this ad in your local newspaper? 


the mines can, and do, hold the excess steam coal on cars at the mine 
for a more or less protracted period, but there is a limit to the use 
of cars as coal warehouses. The railroads do not charge demurrage 
on cars thus held at the mines, but if the accumulation becomes 
unduly large or the period of detention too long at a given mine, 
the supply of cars is lessened or shut off until at least a partial 
clearance is effected. Thus it will be seen that the industrial demand 
for steam coal has a very close relation to the supply of coal avail- 
able for ordinary household use. 


According to the United States Geological Survey, a slight but 
unbroken decline continues to mark the production of soft coal. The 
total output during the first week of August is estimated at 7,296,000 
net tons, a decrease of 56,000 tons from that of the week preceding. 
In the corresponding week of 1918 the output was 12,130,000 tons, 
and a year ago it was 10,432,000 tons. . 

It is significant to compare the present daily rate of production— 
1,216,000 tons—with that in August of the prewar years. It is 76 
percent of the August, 1913, rate; 84 percent of the 1914 rate, and 
83 percent of the 1915 rate. In spite of the fact, therefore, that the 
country’s requirements normally increase from 15 to 20 million tons 
a year, the present rate of output is far below that during the busi- 
ness depression of 1914-15. In point of production of soft,coal 1921 
is in round numbers 30,000,000 tons behind 1919, 75,000,000 tons 
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behind 1920, and about 103,000,000 tons behind the average of the 
war years. Compared with the average of all four years, it is 78,- 
009,000 tons behind. . yj. mye 

The general situation is summarized by The Black Diamond, Chi- 
cago, in its leading editorial this week, as follows in part: 


The coal industry .would be; jax in the performance of its obli- 
gation to the public if it did not at this time call to, the attention of 
coal consumers the imperative need of immediate buying. We be- 
lieve that the public will recognize that this pon is prompted 
wholly in the interest of the consumer, when it realizes that, if an 
adequate response is made, coal prices will continue at lower levels 
than will be the case if the appeal is ignored. 

Cold weather, of course, will see a greater demand for coal, and 
unless there is a considerably greater amount of coal in the bins of 
the domestic consumer. before winter comes there is bound to be a 
scramble and higher prices, and probably suffering while the im- 
provident wait for the producers to catch up with the demand. 

The real problem, from the consumer’s standpoint, is one of distri- 
bution, which is determined largely by the adequacy or inadequacy 
of our railroad facilities. Today the railroads are in a position to 
move a considerably larger tonnage than they will be able to move 
sixty days from now, when farm products begin to flow to market. 
This coal can be moved only if the public will accept its part of the 
responsibility which the problem involves, and buy at once. 

Coal — today are at rock bottom. The retail merchant can 
buy coal cheaper today than he will be able to buy later, but he 
can not buy today unless the domestic consumer permits the deliv- 
ery of at least a portion of his winter’s needs. The codperation of 
the public is the one thing which will save the present situation, and 
prevent it from developing into a crisis. 

The problem, then, is one which must be solved largely through 
the retail coal trade. The retail merchant who today impresses upon 
his customers the importance of immediate buying will render those 
customers and the industry as a whole a worthwhile service. Those 
domestic coal consumers who store coal today will not only, in all 
probability, effect a saving in their coal bill, but will certainly pro- 
tect themselves against shortage and inconvenience later in the year. 


In response to a telegram from the AMERICAN LUMBERMAN the 
editor of Coal Age, New York, says: 


A sudden increase in requirement would tax the railroads beyond 
their ability to perform, particularly as they are sadly out of train- 
ing, short handed, and with an abnormally large percentage of 
equipment in bad order. Prices will undoubtedly be higher this 
fall and winter than they are now, because the cold weather de- 
mand must be greater, and prices now are predicated on practically 
no demand. Consumers of bituminous coal must decide whether 
to put coal in storage now or take chances on car shortage this 
winter. No one can foresee what the winter holds in the way of 
increased demand for coal from industries and railroads, and of 
bad weather such as ties traffic in knots at critical times. 


Probably most readers of the AMERICAN LUMBERMAN will be sur- 
prised to learn that coal exports from the United States in the fiscal 
year ended July 31 were five times as much in value as in the year 
preceding the war and nearly double those of 1920. The total value 
of coal sent out of the country in the year ending with June, 1921, 
was $434,563,000 against $231,000,000 in 1920 and $86,000,000 in 
the year preceding the war. 

The Foreign Trade Record, issued by the National City Bank of 
New York, says: 


Never until the fiscal year 1917 had the value of our coal exports 
reached as much as $100,000,000. Prior to the war they averaged 
about $80,000,000 a year (including “bunker” coal supplied to ves- 
sels engaged in the foreign trade), slowly increasing during the war 
and standing at $141,000,000 in its closing year, 1918; $231,000,000, 
in 1920; and $434,000,000, in 1921. 

While this tremendous increase in values is due in part to higher 
prices, the quantity also shows big gains, the total quantity of bitu- 
minous exported in 1921 having n 139 percent greater than in 
1915, while “bunker” and anthracite also showed marked increases in 
quantity. While export prices were extremely high in the early 
part of the fiscal year 1921, they declined rapidly in recent months; 
the average monthly export price of bituminous having fallen from 
$10.67 per ton in October, 1920, to $5.68 in June, 1921. 

This big increase in our coal exports in 1921, is of course due in 
part to the fact that Britain’s coal exports have been greatly re- 
duced during the last year, her total exports of coal (exclusive of 
“bunker’’) having been in the year ending with June, 1921, but 
16,500,000 tons, against 31,000,000 in 1920, and 73,000,000 tons in 
the like period of 1912-1913. Britain’s coal exports (exclusive of 
bunker”) in the twelve months ending with June, 1921, were less 
than one-half as much as those of the United States, while in 1913 
her exports were 314 times as much as ours. The United States and 
Great Britain are now the world’s chief coal exporting countries, the 
quantities supplied to world trade by the other coal exporting na- 
tions—Canada, Japan, and Australia—averaging but about 2,000,000 
tons each; while Germany, formerly a large coal exporter, will have 


little to spare in excess of her coal obligations to France and Italy 
under the Spa agreement. 

_ This shortage of British and other coal for ex 
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bituminous to the five principal coal importing countries of Europe 
—France, Italy, Belgium, Sweden, and Switzerland—were 8,000,000 
tons in 1921 against 5,000,000 tons in 1920 and less than 1,000,000 
tons in 1919, the 1921 value of bituminous sent to these five coun- 
tries standing at $93,000,000 against $3,500,000 in 1919. South 
America, which formerly. took ‘most of its ‘coal from Great Britain, 
now takes large quantities from us; the value of our bituminous 
coal exported to Argentina, Brazil, Uruguay, and Chile alone having 
been in 1921 $39,000,000, against $13,000,000 in 1920, and a little 
over $1,000,000 in 1913. Canada continues our largest single cus- 
tomer for coal; the value of bituminous sent to Canada in 1921 hav- 
ing been $97,000,000, against $43,000,000 in 1920; while nearly all 
of the $50,000,000 worth of anthracite exported in 1921 also went 
to Canada. Of the total bituminous exports of 1921 nearly one-half 
went to Canada, about one-fourth to Europe and most of the re- 
mainder to Latin America; with extremely small quantities to 
Africa, Asia, and Oceania. 

To sum up the whole matter: In view of the curtailed production 
and the abnormal export demand, the practical certainty that any 
price change will be upward, and the possibility of a coal shortage 
later, lumber dealers who handle coal should not only stock up—most 
of them have done or are now doing that—but should urge consumers 
to lay in their winter coal now, so the dealers can place replenish- 
ment orders and thus keep the coal moving in a.steady stream from 
the mine to the user, thus forestalling a fuel famine, runaway prices, 
car shortages and all the other bad effects of a continued buyers’ 
strike on this commodity. As the current bulletin of the Illinois & 
Wisconsin Retail Coal Dealers’ Association tersely puts it: “Idle 
mines, idle freight cars and idle men are now begging for the oppor- 
tunity to mine and distribute the coal supply which the nation will 
need next winter.” The ultimate consumer holds the key to the 
situation. He must be made to see that it is to his interest to buy 
now, rather than take chances on higher prices and a possible short- 
age and delayed deliveries later. 

The lumber retailer, whether he handles coal or not, should not 
fail to consider carefully all the elements of the situation in their 
relation to a possible shortage of cars about the time he may. be 
wanting deliveries of lumber. The AMERICAN LUMBERMAN does not 
wish to sound an alarm, because it believes that the better judgment 
of coal users will prevail and that the essential buying movement will 
set in early enough to preclude a panicky scrambling for coal. 
Nevertheless, competent authorities interviewed by the AMERICAN 
LUMBERMAN have called attention to the possibility of a temporary 
car shortage, induced by the combined crop and coal movement, and 
it will be well for dealers desiring delivery of lumber about when the 
combined movement will be in full swing to play safe by placing 
their orders somewhat earlier than they otherwise might. 





Claim that Linoleum Injures Wood Floors 


FLOORING PROBLEM has come up in England which 
seems not to have been discussed in this country. One of the 
housing directors in Wolverhampton has served notice on 

tenants that linoleum or any other airtight covering must not be 
laid on wooden floors with cement bases. Tenants who already have 
laid such floor coverings have been informed that they must be 
removed, and there is some question whether such an order will be 
obeyed. 

Fie of wood on cement foundations are somewhat unusual in 
America; as wooden subfloors are preferred here. The objection to 
linoleum coverings on floors laid on cemient is that “dry rot” is 
caused thereby. Possibly decay is caused by so covering the floor 
that dampness will increase or remain about the same as it was 
before. 

The term “dry rot,” altho widely used, is unfortunate, for decay 
is never due to dryness. It is caused by moisture, and the name 
dry rot has been applied to certain kinds of decay which seem to 
occur in dry wood. Decay is caused by a fungus, as is well known. 
This is a plant that can not grow without moisture, and the partic- 
ular species, or one of the species, which produces dry rot has the 
ability to extract from the air the moisture needed for its own 
growth. Thus altho in very dry situations, so long as air reaches 
the fungus it prospers. Botanists have applied an interesting name 
to this fungus, which, being translated from technical language 
into common terms, means “tearful.” It is so called because it 
waters itself with its own “tears,” and by doing it, the phenomenon 
known as dry rot is produced. In view of that explanation, it 
might be asked whether decay in the English floors is promoted by 
excluding air by means of airtight coverings? 





THRIFT MEANS freedom from debt, worry and a host of other 
evils. It also should mean freedom from the landlord, and all the 
joys of owning one’s home. The hardest thing about practicing 
thrift is getting started. Once begun it becomes an interesting 
and even fascinating pursuit, for its rewards are ever in view. 
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EXHIBIT OF OHIO WOODWORKERS 


Czepak Point, OnI0, Aug. 16.—At this well 
known resort on Lake Erie, opposite Sandusky, 
has been established this season an interesting 
display of Sandusky wood products. As many 
persons visit the exposition building daily they 
are sure to be impressed with the industrial 
importance of this thriving city. Each visitor 
is given advertising literature setting forth 
facts about the exhibits and about Sandusky. 
Concerning the city it says that its population 
is 25,000. It has 151 factories employing nearly 
six thousand operatives. Of its residents 80 
percent are said to own their homes, and San- 
dusky claims to have a larger membership per 
capita in its chamber of commerce than any 
other city has in a similar organization. 

The exposition at Cedar Point has been run- 
ning only a few weeks, but as the resort is a 
favorite one for people of this part of Ohio 
as well as from a distance, there have been 
many visitors. The exposition is. in charge of 
C. G. Frohman, of Sandusky, who is a junior 
at the University of Pennsylvania in the Whar- 
ton School of Business. 

Many of the exhibits pertain to lumber and 
related products of wood, the lum- 


mills Sales Co. R. B. White occupies the position 
of assistant general manager. The trade will con- 
tinue to be supplied with the same quality product 
which is the foundation upon which the reputation 
of this well known organization has stood for thirty 
years, 

The Exchange Sawmills Sales Co. is the dis- 
tributing agency for the Louisiana Long Leaf 
Lumber Co., of Fisher and Victoria, La.; the 
Louisiana Central Lumber Co., of Clarks and 
Standard, La.; the Forest Lumber Co., of Oak- 
dale, La.; the Louisiana Sawmill Co., of Glen- 
mora, La., and the White Grandin Lumber Co., 
of Slagle, La. Frank R. Watkins continues as 
manager of yard sales and R. 8. Price, as man- 
ager of railroad and timber sales. 


HOOSIER SURVEY PREPARES FOR FORESTRY 


INDIANAPOLIS, IND., Aug. 13.—A survey of 
forest lands in Jennings, Jefferson, Jackson, 
Scott, Brown, Clark, Floyd, Harrison, Crawford, 
Perry and Lawrence counties is being made, of 
both potential timber lands and property on 
which there is marketable timber now stand- 
ing, by officials of the State conservation com- 
mission and the Forest Service. This is the 
first step toward the purchase of 100,000 acres 











POWER DAM WILL FORM JOY LAKE 


PopLaR Buurr, Mo., Aug. 15.—The Western 
Tie & Timber Co. has obtained a Federal per- 
mit to establish another dam on Current River 
at Red Rock. The company plans a 50-foot 
dam, and electric light and power furnished by 
the dam will be sent to many surrounding towns 
in southern Missouri and northern Arkansas, if 
the project succeeds. It is also planned to estab- 
lish and build an electric railroad. This road, 
connecting with the Frisco at Cabool, and the 
Missouri Pacific at Ironton, will be a highway 
of trade. There will be passenger trains every 
two hours, according to present plans. The 
lake formed by the dam will be about ten miles 
wide and will be stocked with fish. There will 
be summer camps and summer club houses. 
Work at present is progressing rapidly on the 
construction of a large dam at Jacks’ Fork. 
This dam is nearly a mile in length. 





IMPORTANT AFFILIATION OF WESTERN MILLS 


MINNEAPOLIS, MINN., Aug. 17.—The McCloud 
River Lumber Co., of McCloud, Calif., becomes 
a part of the Shevlin-Carpenter-Clarke organ 

ization without any change in own 





ber and woodworking industries be- 
ing important activities of San- 
dusky. The hardwood trade is 
represented by the Wood Products 
Co., which has band and circular 
mills at Sandusky, Whitmore and 
Galion, Ohio; manufacturing hard- 
woods and coiled elm hoops, besides 
handling logs, piling ete. The box 
industry is represented by the 
Standard Box Co., cigar box manu- 
facturer; and the American Crayon 
Co., which makes locked corner 
boxes for the trade'as well as for 
its own. use.. 

A woodworking exhibit is made 


stitution that has been established 
many years. Its exhibit includes 
planes; saw, chisel and file handles; 
bench screws, hand screws, coopers’ 
wood tools, mallets ete. For its 
products the company utilizes a 
wide variety of woods, including 
the following: Hemlock, poplar, 
rosewood, lignum vitae, white beech, 
ebony, walnut, chestnut, cocobolo, 
orange, apple, hickory, hard maple, 
elm, cherry and birch. 

Another exhibitor that uses wood 
for manufacturing purposes is the 
Klotz Machine Co., maker of grape 
presses, grinders and stemmers, 
cider and vinegar pumps and axe 








The many lumberman friends of L. S. Case 
Weyerhaeuser Sales Co., Spokane, Wash., will be interested 
In reading the above message from him. Mr. Case, accom- 
panied by his family, is making a tour of Europe and, as may 
be observed from reading the above, is taking full note of 
conditions which have to do with the lumber industry 
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ership, under a new business ar- 
rangement made public here today. 
Operation of the McCloud plant 
will be directed from Minneapolis 
hereafter by T. A. McCann, who 
for some time has had charge of 
the Shevlin-Hixon company mill at 
Bend, Ore., and who hereafter will 
direct both properties from the 
Minneapolis offices of the Shevlin 
companies. The McCloud mill also 
comes into sales relationship with 
the Shevlin-Carpenter-Clarke inter- 
ests; sales will: be made for the 
McCloud mill thru the Shevlin or- 
ganization. The sales offices at Mc- 
Cloud and at San Francisco will be 
continued, however, and no other 
change is said to be contemplated. 
The McCloud mill is one of the 
largest producers of western white 
pine and California sugar pine. 
The late J. H. Queal was the 
largest individual stockholder in 
the McCloud River Lumber Co. and 
was active in its direction. His 
estate retains its interest in the 
company. But E. bh. Carpenter and 
E. J. Carpenter, of Minneapolis, 
and Frank P. Hixon, of La Crosse, 
Wis., are all largely interested in 
the property, and for that reason it 
was natural to make the new dis- 
position as to its management. 








handle machinery. 

The Michel Cooperage Co., manufacturer of 
tight barrels and casks for many purposes, also 
has an exhibit. This is a long established con- 
cern, having for many years specialized in the 
manufacture of wine casks, wine making being 
a leading industry in the region about Sandusky 
during a long period. 





SOUTHERN PINE COMPANY CHANGES NAME 


Kansas City, Mo., Aug. 15.—Announcement 
was made today of the change in name of the 
Missouri Lumber & Land Exchange Co., to the 
Exchange Sawmills Sales Co. For many years 
the old company was familiarly known as the 
*¢Exchange’’ and the new name perpetuates the 
old designation. In announcing the change, 
the company’s circular says: 

Thirty years ago Mr. John B. White formed an 
organization in Kansas City to market the products 
of a group of sawmills located in Missouri. The 
timber holdings adjacent to the Missouri mills were 
exhausted several years ago and operations were 
moved to the famous longleaf and shortleaf regions 
of Louisiana. It is, therefore, deemed appropriate 
to adopt the new name which is more descriptive 
of the sales company’s position in the lumber indus- 
try today. . 

There has been no change in the organization, 
personnel, officers or policy. John B. White, the 
founder, continues as head of the Exchange Saw- 


of land for State forest reserves, and in a for- 
estry program that involves the expenditure of’ 
about $1,000,000. Marketable timber will be 
considered at its commercial value in fixing a 
purchase price. Mr. Guthrie will make a re- 
port to Gov. McCray and the conservation com- 
mission. The survey is being made preparatory 
to a movement to obtain appropriations in the 
event the report is approved. Mr. Guthrie is of 
the opinion that most of the land desired can 
be obtained at approximately $8 an acre, and 
states that no land will be considered which is 
priced at more than $15 an acre. 





THE CALIFORNIA SHIPPING SITUATION 


San Francisco, Cauir., Aug. 13.—Nearly all 
of the coastwise steam schooners are again 
operating in the lumber trade. It is estimated 
that it will take thirty to sixty days to clean 
up the accumulated stocks awaiting shipment 
at Pacific coast mills as a result of the maritime 
strike, which has been called off. The vessels 
are being operated on the American plan and 
the ship owners will refuse to make agreements 
with the maritime unions in future. Coastwise 
freight rates remain unchanged and, probably, 
will be maintained as at present while the de- 
mand keeps up. 





VENEER PLANT SHOWS STEADY GROWTH 


BALTIMORE, Mp., Aug. 15.—Various expan- 
sions and additions made from time to time 
have made the plant of the Williamson Veneer 
Co. at Baltimore what is said-to be the largest 
of its kind in the United States. It now covers 
eight ordinary city blocks, with six buildings, 
which latter have more than 300,000 square 
feet of floor space. The cutting mill is equipped 
with one of the largest veneer knives in the 
world, this ‘‘slicer’’ being 17 feet long. In 
addition there are four 10-foot rotary veneer 
machines and two 7-foot stay-log veneer ma- 
chines, besides two sawmills 

The enterprise was founded more than fifty 
years ago by Marshall D. Williamson, who has 
been succeeded since then by two generations, 
with Dwight W. Williamson, a son, as presi- 
dent of the company and Roger W. William- 
son, @ grandson, as vice president and sales 
manager. The company’s achievements are all 
the more remarkable when it is recalled that 
the business was removed to Baltimore from 
Indianapolis, Ind., in 1900, after an unbroken 
existence in the western city of perhaps thirty 
years, and that four years after its establish- 
ment in Baltimore the plant was completely 
destroyed by fire and rebuilt. 
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COMMISSION STARTS RATE REDUCTIONS 


WasHIneTon, D. C., Aug. 16.—The decision 
of the Interstate Commission in Docket No. 12,- 
146—National Live Stock Shippers’ League et 
al. vs. Atchison, Topeka & Santa Fe Railway 
Co. et al—is construed as indicating with a 
fair degree of definiteness that the commission 
has embarked on a program of reducing rates 
on essential commodities. 


While the commission does not in this decision 
accord the relief sought by the live stock in- 
dustry west of the Mississippi River, it does tell 
the carriers that they should themselves reduce 
all live stock rates in western territory, except 
those on horses and mules, which are higher than 
50 eents per hundred pounds, and that this re- 
duction should be made to the basis of 80 
percent of the present rates but not less than 
50 cents per hundred pounds. Such a readjust- 
ment, it is pointed out, would seem to accord 
with the commission’s report in Ex Parte 74, 
and would effect reductions in the rates to Chi- 
cago from most ef the territory lying west of 
the Missouri River and, from a considerable 
part of it, would in large measure eliminate the 
rate increases granted by that decision. For 
example, the rate on cattle from Helena, Mont., 
to Chicago prior to Aug. 26, 1920, was 75 cents. 
[t went up to over $1, and a 20 percent reduc- 
tion would bring it down again to 81 cents. 


Dissenting Opinions Favor Lower Rates 


Commissioner McChord put in a brief dissent- 
ing opinion, holding that the commission should 
either desimiss the complaint or award specific 
relief and that as he comprehends the situation 
it should prescribe a substantial reduction and 
not leave it to the carriers themselves. Com- 
missioner Campbell in a more elaborate dissent- 
ing opinion goes even further, contending that 
the commission should make rates for the future 
us well as for the present, and that it is a short- 
sighted policy not to proceed upon the present 
record and require specific reductions to be made 
by order. 

The majority, however, voted to leave the rec- 
ord open and permit the carriers themselves to 
put in the suggested reductions. 


Hearing on Farm Products Rates 


One section of the commission this week is 
holding a hearing in Docket No. 12,929—Inter- 
state Rates on Grain, Grain Products and Hay 
in earloads between points in Western and 
Mountain-Pacific groups. It is probably fair to 
assume that the commission will follow in this 
proceeding the precedent set in the live stock 
case, which covers the same general territory, 
and either order reductions in grain, grain prod- 
ucts and hay rates or direct the carriers them- 
selves to make reductions within certain limits. 

As in the live stock case, railroad and public 
utilities commissions in some of the states af- 
feeted and commercial and other organizations 
are participating in the grain case. The Illi- 
nois authorities endeavored to get in, but the 
commission held that the proceeding should be 
confined to the Western and Mountain-Pacific 
groups. : 

The farmers and other representatives are 
making out a strong case for reduced rates and 
it is rather difficult to follow the proceedings 
any time without feeling that the commission 
must grant some relief, not in the interest of 
the grain and hay producers only, but in the 
interest of the general public and even the rail- 
roads themselves. 

Charles Webster, of the Board of Railroad 
Commissioners of Iowa, is participating in the 
proceeding, as are commissioners from other 
states. Realizing as they do that railroad rates 
are contributing very largely to the general de- 
pression from which industry and business are 
suffering, the State officials are lining up with 
the farmers and others seeking reductions, and 
also are planning a concerted drive on Con- 
gress to restore the authority of the states over 
intrastate traffic in order that the states may 
take a hand in rate adjustments as they always 
have in the past. 


Says Lumber Should Ask Reductions 


Prof. W. J. Spillman, for many years chief 
of the bureau of farm management, Depart- 
ment of Agriculture, and known thruout the 
great farming districts of the country, remarked 
to the correspondent of the AMERICAN LUMBER- 
MAN at the hearing today that the lumber peo- 
ple also ought to be before the commission on 
substantially the same ground, ‘‘because lum- 
ber needs reduced freight rates as well as agri- 
cultural products. ’’ 

Prof. Spillman was aware of the reduction 
of 7 cents per hundred pounds put in by the 
carriers from the Pacific coast, but thinks that 
not sufficient by any means, and feels that lum- 
ber rates generally should be substantially re- 
duced, that such a reduction soon would make 
up any loss in revenue to the carriers thru in- 
creased shipments, that building would boom 
much more widely, and that the farmer would 
be able to purchase more lumber than he can 
under present rates for repairs to old buildings 
and for constructing new ones. 

It will be recalled that when representatives 
of the lumber industry were granted a confer- 
ence with the railroads at the offices of the 
Southern Railway here some time ago argu- 
ments advanced by lumbermen were quite in 
line with those which moved the commission in 
the live stock case and which can hardly fail to 
move it in the grain case. The carriers wanted 
specific guaranties that the volume of traffic 
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would immediately increase if lumber rates were 
reduced, which, of course, could not very well 
be given, altho the shippers and shippers’ rep- 
resentatives in the conference were a unit in 
the belief that reductions in rates could not 
fail to increase business. Carriers were ap- 
pealed to on the ground that lumber had de- 
flated and that transportation charges also 
should deflate, but the decision was that the car- 
riers could not see their way clear to grant the 
reduction so long as present rates were not meet- 
ing fixed charges and showing a profit, but on 
the contrary the roads were showing a loss on 
operations. 
Roads Now Show Profit 


The situation has changed in favor of the 
carriers since, the June figures showing earn- 
ings of 3% percent, and the July figures, ac- 
cording to Government experts, promising to 
show a gain for the roads over the June returns. 

It is interesting in this connection to recall 
that export grain rates are now down to within 
1% cents per hundred pounds of the rate which 
prevailed before the increase under General 
Order No. 28 issued by the Railroad Adminis- 
tration in 1918. This fact is causng some lum- 
bermen to begin to worry a bit lest their in- 
dustry get the worst of it in the prevailing rate 
adjustments and to wonder whether it would not 
have been better for all hands to have joined in 
a formal proceeding before the commission, 
instead of taking up the matter with the car- 
riers with a view to getting partial readjust- 
ments of rates under the general authority in 
the closing paragraphs of the commission’s re- 
port in Ex Parte 74. 

It is realized, also, that the increased lumber 
movement under presént rates may operate to 
strengthen the carriers in their decision not to 
grant reductions on this commodity, overlooking 
the fact that reductions would be certain to add 
largely to the increase in traffic, and thus more 
than equalize the carriers’ revenues. In this 
connection it is recalled that the eastern lines 
have not yet seen fit to meet the reduction of 
the western roads on lumber from the: Pacific 
coast so that it would apply all the way thru. 


While the hardwood interests have asked the 
commission to expedite their complaint, filed a 
few days ago, as announced from Memphis, it is 
doubtful whether hearings will begin much be- 
fore the early days in October. If a hearing 
could be arranged within the next two weeks 
it is believed prospects for favorable action 
would be brighter than if they are deferred. 

Many observers feel that general reductions 
in railroad rates would immediately turn the 
tide of unemployment and start wheels of indus- 
try now still. In a communication sent to the 
Senate today Secretary of Labor Davis esti- 
mates that unemployment now totals upwards 
of 5,700,000, with a prospect of further increase 
unless some effective steps. are taken to get 
things moving. 


CLUB PROTESTS HIGH CIVIC WAGES 


Tacoma, WasH., Aug. 13.—Congratulations 
and praise for the efficient manner in which 
was conducted the entertainment program for . 
the visiting lumbermen who were in Tacoma 
for the various meetings held the last week in 
July were showered upon President Paul Johns 
and Ernest Dolge, former president, by the 
members of the Lumbermen’s Club of Tacoma 
at the regular meeting Aug. 10. A letter from 
R. W. Vinnedge, president of the West Coast 
Lumbermen’s Association, congratulating the 
Tacoma lumbermen on their handling of the 
conventions, was read by President Johns. 
Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., stated that in his opinion 
the recent gatherings showed the real impor- 
tance of codperation between all branches of the 
industry. Mr. Dolge, as a trustee of the na- 
tional association, made a brief report of the 
proceedings of the board of which he is a mem- 
be 


r. 

President Johns read a letter written to Her- 
bert Hoover, secretary of commerce, in which 
he outlined the attitude of the lumbermen on 
the present system of including lumber with 
other building materials in governmental sta- 
tistical reports. The club approved the letter 
as written. - 

T. Y. S. Ballantyne, of the Tidewater Mill 
Co., brought up the question of the wages paid 
by the city and county authorities which are 
now far above the wage scale prevalent in the 
lumber industry. Mr. Ballantyne urged that 
the club take action. It was decided to name a 
committee to take the matter up with civic 
organizations and endeavor to start a concerted 
campaign similar to that waged against the 
cost of living, which proved so successful. 

Victor Beckman, of Seattle, former secretary 
of the old Pacific Coast Lumber Manufacturers’ 
Association, made a short address. 


QUALITY HARDWOOD MAKER CHANGES NAME 


ALEXANDRIA, La., Aug. 15.—The Creston 
Lumber Co., of Alexandria, is the name of the 
reorganized Creston Hoop Co., the change being 
made under date of July 20. This organization 
has been cutting hardwood lumber since 1919 
and since the old name was more or less a mis- 
nomer, it was thought advisable to make the 
change. With the reorganization has come alsv 
a change in the sales policy of the company. 
Sales will be handled directly from the Alexan- 
dria office and will be made to consumers and 
wholesalers instead of thru commission men, as 
formerly. 

The executive officers of the company are 
J. M. Peel, president, and Carlisle Davidson, 
vice president and assistant general manager. 
Mr. Davidson is also in charge of sales. The 
company has an excellent 6-foot band mill which 
cuts an average of 30,000 feet of lumber a 
day. The company buys only high grade logs, 
with the result that it manufactures a high 
average grade of lumber. Oak, gum, elm, ash 
and cottonwood stock is turned out. The 
plant is also equipped for surfacing and re- 
sawing. 
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Early Crops and Large Yields Promise Active Lumber Business—Working 
Plans Will Make More Money Available for Building 


Out of New Financing 


After a little rest at home which we employed 
in getting acquainted with the neighborhood 
again and {n demonstrating once more that 
golf consists in doing a very difficult piece of 
work with tools ill suited to the purpose, we 
have once more taken to the road. Being a 
highwayman. has its compensations 
and its drawbacks. For weeks be- 


be on a completely sound basis until such 
further readjustments.are made as will give the 
farmer’s income its old purchasing power. 


Many Cheering Signs 
But while things are not just what we should 


food, taking the world over, is never much in 
excess of immediate requirements; and if an 
excess is produced in this country those of us 
who are not experts will be hard to convince that 
this extra amount will not in some way trickle 
out to those places where it is needed, and a fed 
world has a better chance of re- 
covery than a starving world has. 





fore we started out on this trip in 
the flivver the neighbors had been 
scanning the sky and wishing vainly 
for rain. But no sooner had we 
pointed the muzzle of the little ma- 
chine northward than a vicious 
looking cloud started whanging 
away ahead of us, and in a few 
minutes we were skidding around 
as uncertainly as the bootlegger’s 
visible meats of support. But a 
jitney is a mud hound, and the 
chains sent us forward comfortably, 
the while we hoped that some of 
the storm crashing around us was 
wetting down our garden and lawn 
back home. 

The Corn Belt has been exces- 
sively hot this year, and the crops 
simply humped themselves. Corn 
planted the first of June was almost 
ready to lay by during the week of 
the Fourth of July, while that 
planted early in May was, by the 
time the national holiday came 
around, higher than a man’s head 
and in full tassel. Small grain 
joined in the races, too, and grew 
up and got ripe so fast the farmers 
all but despaired of getting it cut. 
I saw threshing in progress in Iowa 
the middle of July, which is a cou- 
ple of weeks earlier than this carni- 
val job usually begins. I say ‘‘car- 
nival job’’ advisedly, for while 
threshing is hard work it is a lot 
of fun; and unless I miss my guess 
farmers look forward to it. 

Prospective Fall Business 

The earliness of the season may 
have something of an effect upon 
fall trade; for farmers will get 
thru harvest that much sooner, and 
if they intend to do any fall build- 
ing they ’ll have more time in which 
to do it. We’may as well admit the 
fact that farmers, at least in the 
Corn Belt, are not going to do a 
great amount of building this year. 
We hasten to add, however, that 
they are going to do a certain 
amount, and in our opinion if a 
dealer watches his step carefully 
and picks out the right things to 
urge upon them he can increase his 
fall sales to his own and to his 
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atic of a class which ranges from him who views 
powered gas wagon his cattle upon a thousand hills to the humblest 
worker in the vineyard or, in these days, the dandelion patch. Why, 
what is Uncle Sam but the farmer personified? 
doubtless often overdrawn, but the farmer is certainly one of the 
most beloved figures in the cartoonist’s museum, and the “‘josh’’ that 
we hand him is rarely other than that which we reserve for our 
best and most favored friends. 


What a Farmer Really Looks Like 


Cartoon and Comment by 


C. H. Sykes, of The Philadephia Evening Public Ledger 


In addition to this a number of 
big problems are coming in for 
close scrutiny. Government econ- 
omy and an overhauling of tax 
charges has become such an in- 
sistent matter that we may look 
with some confidence for action. 
Then the matter of railroad rates is 





Croaked! 


very much on the carpet. The rail- 
road men are asserting with dis 
tinct signs of hysteria that rates 
can not be reduced. Perhaps they 
can not. But the publie will want 
and will have a clear and exhaus- 
tive and convincing explanation of 
the reasons why rates can not be 
reduced when all other prices have 
been brought down. At the time 
this is written steel prices are said 
not to have suffered much liquida- 
tion. It is perhaps not to be won 
dered at that an industry has held 
its prices up when conditions have 
permitted its doing so. But so 
basic an industry as steel can not 
continue indefinitely operating on a 
level higher than other products 
ean reach. It means that if unduly 
high steel prices are maintained in 
dustry will be crippled to the ex 
tent that it will use less steel. 

A year and a half ago we all 
thought that prosperity was with 
us rather permanently; and while 
we worried a little about the mount 
ing cost of living. we balanced it 
up against mounting income. We 
were wrong then, if we thought 
there was no end to expansion; and 
it seems fully as reasonable to think 
that we are wrong now if we be 
lieve depression has come to stay 











N OUR humble opinion the shrewd, good-humored, horny-handed 
son of toil, usually just past middle age but lean and husky and 
dressed in clothing fitted for outdoor endeavor, is truly emblem- 


from his 


The caricature is 


or that it will require years to 
overcome it. 

As a matter of fact, building is 
going on; lots of it. We might 
mention hurriedly some of the 
things that have come to our atten- 
tion in Iowa. Grinnell is building 
a new high school building, and is 
doing quite a bit of new house 
work and repairs. Homer Richard- 
son, a Grinnell retailer, remarke« 
in midsummer that while sales were 
not up to the high mark of last 


high- 





customers’ advantage. When we 

say that farmers are not going to do as much 
building this fall as had been hoped we have in 
mind the simple fact that liquidation has hit 
the farmer hard. His income has been virtually 
cut in two. An intelligent farmer wouldn’t care 
about this if the prices of all the things he must 
buy had been cut in two, also. But this has not 
happened. The farmer can not or will not spend 
more money than comes in; and since he con- 
stitutes an important part of the buying public 
his refraining from buying explains not a little 
of the nation’s industrial stagnation. Factory 
warehouses have been filled with the goods the 
farmer has not bought, so factory labor has 
been laid off. Lumber led the way in the matter 
of deflation, so it’ is proper for lumber to point 
out the fact that business can hardly hope to 


like in this regard there are a good many cheer- 
ing signs. For instance, stock farmers are buy- 
ing cattle once more. Feed lots that were empty 
last winter will be stocked with steers this com- 
ing winter. These stock feeders see their busi- 
ness on a fairly even keel. Fat steers are not 
bringing smashing prices on the market, but on 
the other hand stockers can be bought cheap, and 
feed may be purchased at a low figure; and this 
combination means that steers can be fattened 
out at a profit even tho prices for fat stock 
are not at,the highest levels., Then there prom- 
ises to be a big crop this year; and while it is 
true that big crops piled on large reserves car- 
ried ovet from former years do not make for a 
high price to the farmer, this crop ought to be of 
at least indirect . benefit. The supply of 


year they were running better than 
average. Mason City is building a 
big modern hotel. Ames is building fifty or 
sixty houses in addition to about a million dol- 
lars’ worth of new building at the agricultural 
college. Council Bluffs is said to be having one 
of the best building years in its history. Some 
of these towns, notably Ames and Council Bluffs, 
are probably among the construction high lights 
of the State; but they indicate that building in 
volume can be done and is being done. 

When we drove into the town of Austin, 
Minn., of a Saturday night we began to see 
new houses nearing completion... The following 
day we walked and drove thru more of the 
town and saw more houses nearing completion. 
They seemed to be located in all, parts of the 
city and to range in size from modest cottages 
to stately residences; so I was prepared to be- 
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lieve it when I was told that from. the begin- 
ning of the year up to a little past midsummer 
about Seventy houses had been started. Some 
were finished, some nearly done and some not 
far along. In addition to this rather startling 
amount of business the city is finishing the 
building of a new high school that has been 

under construction for a year or more. It is 
remarkable how many school buildings are under 
consttuction thruout the country. Mrs. Ink- 
slinger remarked that children océupy a good 
deal of community thought; and that it com- 
monly happens that the best buildings in a town 
are devoted entirely to the little folks and their 
education. This is as it should be. Give the 
children a good start, and this start will bear 
the greatest community profit. Everybody 
knows that surroundings have much to'do with 
the quality of work turned out, and this should 
be as true of education as of shoes 
or cheese. We have a guess that 


have to pay what seems a high price for food- 

stuffs immediately get furious at the farmer 
while the chances are the farmer got a rather 
small share of the price we paid out. 


Raw Materials Cost Not High 


We’re all of us likely to go off at half cock 
in regard to such things. Last winter I heard 
a farmer fuming because the price of green 
hides was so low he could hardly haul enough 
to town to buy one pair of shoes. As a matter 
of fact the price of hides was too low in rela- 
tion to shoes; but this man seemed to think 
that the cost of the green hide that went into 
the making of the shoe ought to be a large part 
of the cost of the shoe. But when hides were 
at their highest point the cost of enough ealf- 
skin to make a pair of shoes was a rather small 
fraction of the retail price of the shoes. The 


was probably as good as any year in the recent 
history of the town. But at the time of my visit 
the lumber business was having its customary 
seasonal quiet spell, and Mr. well was wait- 
ing with no little interest te see what the fall 
trade would be. He stated that city building 
came in the spring and country building in the 
fall as a general thing. 

The Crane Lumber Co. seems to be feeling 
cheerful. The Austin office buys for some half 
a dozen yards; and, taking an average of the 
line, business during the year has been up to 
normal. As is usually the case in line-yard ex- 
perience some yards have been low and some 
high. But when the average brings comfort to 
the owner there must be a fair movement of 
building material. I was told in this office that 
no heavy-weight worrying was going on there- 
abouts; that Austin is situated in the garden 

spot of the world and that the dairy 





little folks educated in fine build- 
ings that are well cared for and 
properly decorated will grow up 
into citizens who appreciate the 
value of well designed buildings. 
It’s a rather long look ahead, but 
hardly too long. 


Silo of Wood the Favorite Type 


Austin is in a rich dairy country. 
Evidently the dairying interests of 
Wisconsin are trickling over the 
borders of adjoining States. Iili- 
nois, Iowa and Minnesota are 
finding that the ‘‘gentle cow, 
all red and white’’ is a money 
maker; and creameries and cheese 
factories are multiplying. A dairy 
farm is a place of silos, no less than 
a place of cows; and I was grati- 
fied to learn. that the wooden silo is 
the favorite type. There are places, 
where: the -wind.is: accustomed to 
tear around,: where the wooden silo: }. . 
is not: looked: upon: with favor; but {> nhs. 
where this hazard is not- present-}-- 
the wooden silo has every chance to 
compete with its substitute brethren 
on an even basis. In addition to 
being a dairy center Austin is a 
great meat packing town. The 
Hormel interests conduct a business 
running something like $30,000,000 
a year, and the Hormel Dairy 
Brand is known wherever packed 
meats are sold. 

According to J. E. Feyersen, of 
the Austin Lumber Co., the farm- 
ers near the town are feeling rather 
cheerful. Not all the other dealers 
agreed with him; but Mr. Feyersen 
said he counted on selling a good 
many new corncribs and repairs for 
old ones and a good deal of fencing. 
Crops promised well at the time of 








Protect Your Machinery 


The old —— “A. stitch ‘in time-saves nine,” was never 
/to.anything than itais right-now to ¥ 

« Don’t let: it depreciate m: value by allowing 

it to stant out in all kinds of weather. 


Build Your Sheds Now 


and protect your machinery. 
pocket and the satisfaction of knowing that when you 
want to use a machine it will not be rusted and out of 
commission. 

Let us help you figure the cost of building a good im- 
plement shed. We have everything you'll need and at 
a price that means economy. 


(Name and Address) 


It means money in your 


cow and the porker are still on the 
job supplying some of the essen- 
tials of the American table, so while 
eating remains in fashion Austin 
expects to be able to earn a living. 
And porker and cow must be fed 
and sheltered; so the lumber yards 
expect to sell barns and corn cribs 
and silos and watering systems. 


Buying Heavily for Fall Busines: 


The last Austin dealer on whom 
I called was J. J. Clemmens, of the 
Eclipse Lumber Co. Mr. Clemmens 
is laying his money on good busi- 
ness. We mean this literally, for he 
is stocking rather heavily for fall 
trade, and he said the only thing 
that could check a_ satisfattory 
volume.of business would be a com- 
plete stopping of loans. The man- 
ager of the local building and loan 
association reports that he has on 
file a great many applications for 
loans; and this is g good barometer 
of future building, provided, of 
course, that the loans ean be 
floated.. As this is being written 
several projects are being urged to 
bring relief in this matter of loans 
for building purposes. This de- 
partment will leave consideration 
of the merits of these proposals 
to other parts. of the AMERICAN 
LUMBERMAN; partly because we 
are several weeks ahead of the 
presses and the Realm’s comments 
might be out of date when they 
were printed, and partly because 
we have great respect for the finan- 
cial opinions of our fellow editors. 
But it must be plain to all of us 
by this time that the building situa- 
tion demands some special arrange- 
ments so far as financing goes. The 
old days when loans took care of 








my visit, and in spite of the gloom 
generators farmers were feeling 
pretty good. They may half be- 
lieve it when they are told that 
smaller crops will bring more money to the pro- 
ducers, but they don’t more than half believe it. 
It seems more reasonable to think that the more 
you raise the more money you”ll get; and the 
reason we all think so is the conviction that if we 
raise less in the hope of strengthening the market 
some other fellow will raise more. The net re- 
sult will be that the market will be just as badly 
glutted, the price will be just as low and we'll 
have fewer bushels to sell at this low price. 
The farmers’ organizations promise some sensi- 
ble relief, but they have a big job on their 
hands; and if they succeed too completely 
they’ll be faced by the problems and tempta- 
tions of every organization that suddenly finds 
itself possessed of vast power. Probably the 
greatest good these organizations can do is thru 
the spreading of accurate information. They 
can tell farmers what they should do in the 
way of marketing their stuff, when to sell it 
and what the price should be, ‘and they can tell 
the general. public some pertinent truths about 
the returiié'farmers are getting for their labor 
and investment. A good. many of us when we 


A good ad to run = 
she 


d idea will get business 


eost of such an article consists of labor and 
transportation charges, rather than of raw mate- 
rials. Everybody needs to know such facts, if 
we are to have any intelligent notion _of where 
our dollars go. The lumber world is taking par- 
ticular pains just now to inform the public 
about its business; and if the farmers’ organ- 
izations will do something along the same line 
with regard to agriculture the whole country 
will be benefited. 

Perhaps one reason Mr, Feyersen was feeling 
cheerful in regard to the farmers was the fact 
that the day before he had driven out into the 
country and sold a house bill to a farmer. 
About a week before he had sold a barn bill to 
this same man. I asked him if the local dealers 
had sold much of the material going into the big 
school building. He said he had sold fifty or 
sixty cars of cement for the job but'that except 
for cement not much material had been bought 
locally. 

M. D. Boswell, of the Mower County Lumber 
Co., told me much the same story in regard to 
business. The spring and early summer trade 


time now. Pounding away on the machine 


themselves, so to speak, are gone. 
The days when the local dealer 
could earry customers either by 
means of open accounts or undis- 
eounted notes also are gone. It happens that a 
few old established concerns with an investment 
business carried on in connection with the lum- 
ber yard ean do this thing; but there are not 
enough firms of this kind to supply the country. 


More Available Money Means More Building 


With hardly an exception the dealers I’ve 
talked with during the last half year have made 
the statement that much building would be 
done if money were available. This means 
that people are willing to take the risk of 
borrowing money with which to build or remodel 
their homes or barns or other buildings; and 
in many eases they are able to offer security 
that is adequate; but money simply has not 
been available thru the old channels. We do 
not believe that in this case the inability to 
get money marks these building projects as 
unsound. We believe that many building under- 
takings that would be profitable in money and 
enjoyment and health are being held up simply 
because our financial machinery is not working 
smoothly. There is not so much money, taking 
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the term in its loose and popular meaning, in 
the country as there was at the crest of infla- 
tion. This would make no difference if all 
liquidation were made and all business proc- 
esses were working on the old relative: level. 
But this has not yet come about. Warehouses 
are overcrowded with unbought goods, and these 
represent a large block of frozen capital. Some 
businesses have suffered a heavier drop in prices 
than others. Some, because of specially favored 
situations, are maintaining their prices at too 
high a leyel and are profiting at the expense 
of injury done to business in general. Sup- 
pose airplanes ‘had become as much a necessity 
as automobiles are conceded to be. Suppose 
a few men contrived to double the ‘price of 
these machines. The immediate result ‘would be 
a heavy profit thru the sales of such machines 
to people who felt they must have airplanes. 
But soon the demand would fall off, people 
would return to the automobile, workmen would 
be laid off, transportation habits would be 
broken down, commercial losses would ensue, 
and the greedy airplane merchants would see 
their own business faced with ruin. Something 
of this sort seems in progress in certain parts 
of the commercial world at this time; not of 
course among airplane men but among the 
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received at the plant of the John R. Carpenter Co. The company re- 


cently began dealing in Pacific coast woods 


sellers of other things that have become neces-— 


sities of life. , 

But the point we want to make is that until 
normal conditions return, when money will be 
available for building without special arrange- 
ment, something should be done to make funds 
available in order that these sound building 
projects may go forward. The importance of 
this matter is great and pressing. It may be a 
Federal Government undertaking or the diver- 
sion of a larger percentage of savings bank 
deposits or some other plan. The question is 
not whether it should be done but of selecting 
the safest, soundest and most effective method. 





Overcoming Buyer’s Objections 

Winpsor, Ont., Aug. 15.—It is not easy to 
change public opinion. At best it is apt to be 
a long process. At the present moment -the 
public is of the opinion that it is likely to cost 
too much to build. They think building mate- 
rials are as high as they ever were, or that 
the reduction has been too slight to affect the 
price of building a house very much. 

The Windsor Lumber Co. (Ltd.) found itself 
up against this condition. ‘‘ Material costs are 
too high,’’ everyone was saying. ‘‘I will wait 
until lumber comes down before I build.’’ And 
the public began to wait. The buyer went on 
strike. 

If the prospective builder of a home could be 
singled out and interviewed personally the. re- 
ductions in materials could be explained, and 
the saving over a year ago could be pointed out. 
But unfortunately the lumber dealer has no 
way of securing a complete list of prospects, 
that is, immediate prospects—for it must not 
be forgotten that all heads of families are po- 
tential prospects for a new home, 

How can the lumber merchant reach the pros- 
pective home builder? Thru the daily press. 
Advertising will reach him. The Windsor Lum- 


ber Co. (Ltd.) had been advertising in the 
usual way. ‘‘Let us furnish estimates;’’ 
‘¢Cheaper than the cheapest;’’ ‘‘If it’s lumber 
we have it,’’ and other generalities were shot 
into the newspaper space—without much result. 

Then someone said: ‘‘You lumber dealers 
have to come down if you want people to start 
building again,’’ and the dealer retorted: 
‘¢Prices are down. Why look here, we can give 
you twice as much stuff as we could a year ago 
for your money.’’ 

‘“Prove it,’’ said the prospective customer. 

The Windsor Lumber Co. (Ltd.) did prove 
it. Here is the way it is being done now in the 
newspapers by this firm: 

Buitp Now. Why not? $350 a year ago would 
buy only 1,000 feet of oak flooring. For $350 to- 
day we will furnish 1,000 feet oak flooring; 1,000 
feet bill stuff; 1,000 feet sheathing; 1,000 feet 
cove siding ; 1,000 XXX shingles; 1,000 lath; two 
outside door frames and doors; five window frames 
and sash, complete. Build with wood and save 
money. See us—Winpsor LuMBER Co. (LTD.). 

The lumber merchant knows that prices are 
lower. The prospect may or may not know, but 
if he does he thinks they are not low enough. 
The lumber merchant must overcome the objec- 
tions to present prices if he wishes to do busi- 
ness at present. The Windsor Lumber. Co. 


| 
| 
| 





Begins Handling Western Woods 

Jamaica, N. Y., Aug. 15.—One of the main 
cogs in the machinery that has made possible 
the great building revival on Long Island is 
the John R. Carpenter Co., largest retailers of 
lumber on the Island and one of the oldest firms 
of its kind in a section that is the center of 
enormous construction activity. The yards of 
the Carpenter company cover eight acres and 
its recent activities may best be judged by the 
fact that the big enclosure is piled high with 
lumber of various descriptions and the firm 
has been forced to utilize other property in the 
vicinity for storage purposes. 

John R. Carpenter Co. have only recently 
undertaken the handling of. Pacific coast prod 
ucts on a large scale. Two or three years ago, 
an executive of the firm said today, the com- 
pany bought lumber extensively. Last year it 
laid off the market entirely and this year it 
came back, with the result that its purchases in 
the last few months have been larger than at 
any other time in the firm’s history of more 
than thirty years. 

Recent purchases include more than 2,000,000 
feet of fir and a supply just as large of red 
cedar shingles. Altho the shingles were all pur- 





First carloads in a consignment of 2,000,000 feet of Douglas fir being One unit in the motor fleet that has Metped to make the John R. Carpenter 


Co. the biggest retall firm on Longisland. The company is a firm be- 


liever in motor delivery 


(Ltd.) has shown a way in which the objections 
to prices can be overcome. A series of adver- 
tisements showing that the prices have actually 
been considerably reduced by giving specific 
examples similar to the one quoted can be used 
- open the eyes of the doubters to the real 
acts. 


A little closer contact with the prospective 
buyer thru his thoughts and moods will make 
advertising educational and resultful. 


2 ARO 


Advocates Selling by the Piece 


Robert Kingsbury, secretary and treasurer of 
the Northeast Missouri Lumbermen’s Associa- 
tion, has made arrangements whereby each mem- 
ber of the association has been furnished with 
a copy of the Davis System and the key to it. 
The Davis System, a method previously ex- 
plained in some detail in the AmErIcaAN Lum- 
BERMAN, makes it easy for the retail lumber- 
man to fix up a piece price list and to sell 


by the piece or by the lineal foot, thus doing . 


away with a great deal of calculating and at 
the same time having his prices reduced to the 
amount of material generally asked for by the 
customer. Mr. Kingsbury in sending the book- 
lets out had the following to say: 


Be sure and read the book and key thru. Then 
try putting down the price per piece and per lineal 
foot in the proper column. Now use the book in 
figuring and verifying your bills. An amazing sav- 
ing of time will be made. The buyer of small 
amounts always will show less surprise and not 
kick nearly so hard on price if, when a piece or 
so of lumber is asked for, you name him quickly 
the price of the article and not the per hundred 
price. The price per lineal hundred feet is often 
better understood and more pleasing to small buy- 
ers. The using of the Davis System gives each 
employee an established price on every article. It 
makes yardmen quick salesmen. It knocks away 
ca down details. It is very much worth 
using. 


chased within the last ten days, the company 
announced today that 1,500,000 of them are 
already in transit and so great is the demand 
that it is expected that they will all be dis- 
posed of and another purchase chronicled in the 
comparatively near future. Another purchase 
by the company includes 2,000,000 feet of east- 
ern spruce. 

W. 8. Webb, buyer for the Carpenter com- 
pany, says he believes prices of lumber gener- 
ally have reached the bottom and this accounts 
for the large orders he has placed. ‘‘Of course 
we had to have some lumber,’’ said Mr. Webb. 
‘¢But we naturally would have curtailed pur- 
chases unless we considered the present the 
opportune time to buy. I believe the building 
revival on Long Island will continue and I can 
see nothing but a bright outlook for the im- 
mediate future.’’ 

The Carpenter company is distinctly a retail 
concern, but it frequently accommodates small- 
er dealers by filling their orders and in this way 
it has become known as one of the most popu- 
lar firms in the Metropolitan district. 

The yard is one of the best equipped in the 
East. Spurs from the main line of the Long 
Island thread the eight-acre yards and unload- 
ing is facilitated in every way possible. De- 
liveries to customers are made by five trucks, 
which are equipped with trailers, and in shorter 
hauls horse and wagon are utilized. 

The Carpenter company, even tho it might 
have extended its business to every corner of 
Long Island by virtue of its superior facilities, 
has selected to deal mainly within a fifteen-mile 
radius. It is noteworthy that the territory 
within the immediate vicinity of the plant has 
seen the construction of more houses since Jan- 
uary 1 than any other one section of the Island. 

A. D. Eldert is president of the Carpenter 
company. W. D. Eldert is vice-president and 
John H. Mills, secretary. A. H. Carpenter, a 
son of the founder of the concern, is treasurer. 
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NEWS AND POINTERS FOR RETAILERS 


Copper Situation Makes Business Dull 

Butte, Mont., Aug. 15.—In normal times Butte 
is a veritable hive of industry; in dull times it 
is absolutely dead. At present business is dull 
and there are a thousand vacant homes. The 
reason for the dullness is that it takes approxi- 
mately 14 cents to produce a pound of copper, 
while today’s market is approximately 12 
cents. 

In view of the above facts it might be thought 
that the retail lumbermen of Butte would be 
downhearted but such is not the case. As W. 
Goddard, manager of the Largey Lumber Co. 
put it ‘‘We believe the worst is over.. Next 
year—but we won’t prophesy—just watch Butte 
and Montana.’’ 

This optimism is justified. The townsite of 
Butte was patented in 1876; the population was 
500 then, today it is 60,313. Butte has its ups 
and downs, it always has had them and it always 
will, and consequently the retail lumbermen as 
well as the other business men prepare them- 
selves for what is coming, All are now anxious- 
ly awaiting an increase in the demand for 
copper, which is bound to come before long. 

Most of the building that has been done in 
Butte this year is in the nature of repair work 
or the addition of a room, a sleeping porch or 
the glassing in of a porch and no great revival 
in business is expected this fall. Wages are 
practically the same as they were a year ago. 
Carpenters are getting $9 a day and painters 
the same. Common laborers have reduced from 
$5.50 to $4.75 but this is the only reduction 
made. Consequently the reduction in the price 
of lumber by the retail lumbermen has ‘not 
stimulated building because wages have re- 
mained up and other building material prices 
have not reduced. In commenting upon the 
condition of stocks not only in Butte but thru- 
out the state, Mr. Goddard states: 

‘*With regard to stocks in retail yards, these 
are without exception, way down below normal. 
We do not think there are half a dozen yards 
in the state of Montana that could take on a 
decently sized house and supply the material 
from stock on hand. 

‘We do quite a jobbing business thruout the 
State and hardly a day passes but what we are 
called upon to local out a few 2x4’s, a few thou- 
sand feet of siding or five or six thousand 
shingles. 

‘*Qur opinion is (that while some of the mills 
are heavily stocked on some lines) that if re- 
vival of business took place 90 percent of the 
retail lumbermen would be right up against 
it for supplies and the mills would be taxed 
to the uttermost in filling orders and lumber 
would naturally take an upward trend.’’ 





Stimulating Building on the Farm 

The farmer may be too busy to go to town, 
but he is never too busy to read a clear cut, 
understandable letter which puts facts squarely 
before him. More than one retail lumber com- 
pany is getting a good part of its business thru 
judicious use of letters to farmers. An example 
of a very good letter is one recently sent to a 
large list of farmers by E. H. Sabrosky, treasur- 
er of the Kendallville Lumber Co., Kendallville, 
Ind. This company recently held a grand open- 
ing to which the entire community was invited. 
The letter is as follows: 


The first thing we want to say in this letter is 
an expression of thanks for your coming to our 
grand opening. We had the pleasure of entertain- 
ing hundreds of farmers on that day and we want 
you to know just how much we appreciated your 
presence at our lumber yard on opening day. 

Now, we are located in Kendallville to give you 
SERVICE ; but we can not do so unless you give us a 
chance. You have waited a long time for this 
crop to make it possible for F to go ahead with 
new buildings that you need so much. You will 
soon have the results of your year's work where 
you can count the actual dollars and begin to place 
ber where they will give you the most needed 

We have here in our office a large number of 
plans for farm buildings of every description, but 
should you not find in our outfit exactly what you 
want, we will.take great pleasure in making you 
a plan to suit your needs and will put your ideas 
into special plans. We will also jump at the 


chance to figure a plan or a bill of materials for 
you, both ge ge and quickly. 

We have ready for your inspection a complete 
stock of bright new lumber and building material 
at prices that have been cut to the bone. 

A good machinery shed is the best investment you 
can make on the farm. The National Farm Bureau 
gives out statistics to the effect that the annual 
depreciation on farm implements kept out of doors 
is 25 percent whereas the depreciation on the same 
machinery kept dry and properly housed, runs from 
only 5 to 8 percent. You can not make money 
any faster than by housing your idle machinery. 
Come in and tell us how much you have invested 
in implements and we will figure out what you 
should spend for new buildings in order to make 
more money on your idle machinery. 

In case you are too busy to haul your material, 
we will be only too glad to send it out to you on 
one of our trucks immediately after you order it. 
Call us up today and we will have the material 
on the ground in the morning ready for your car- 
penter to begin. 


Boosts ‘Money in Hogs’ Idea 
-Upon the prosperity of the farmer depends in 
large measure the prosperity of the average 
retail lumberman and consequently retailers are 
particularly keen this year to help farmers 
make money, for unless they do make money 
the retailers are not going to have a very heavy 





** *Corn Plus Hogs Equals Prosper- 
ity’—Equals a Good Plain Truth Nicely 
Told.’’ Robert Kingsbury. 











business this fall. The front cover page and 
page 38 of the August 13 issue of the AMERICAN 
LUMBERMAN, which stressed the fact that ‘‘Corn 
Plus Hogs Equals Prosperity’’ has aroused 
much interest on the part of lumbermen. A 
great many lumbermen have recognized the 
opportunity presented by cheap corn to make 
money by stock raising and have been urging 
their customers to take this method of making 
greater profits. Even before the publication of 
this article Webster Brothers, Waucoma, Iowa, 
had sent. out to the farm trade, a letter pointing 
out that good money may be made by turning 








Yes sir! 
houses are regular ‘‘Hog Traps”’ 
for they catch the little pigs and 


These little farrowing 


keep them 


Alive 


Saving a pig. in a litter marks 
the difference between profit and 
loss. And these little houses save 
them every time. When will you 
eall for the plans and material to 
make yours from? 


Dealers Name and Address. 











Suggestion for a Timely Ad 


corn into hogs provided of course, the hogs are 
housed properly. 

Webster Brothers send a business building 
letter to the trade at each of their yards once 
a month and are getting some good results from 
the letters. The letter on hogs and corn is as 
follows: 

Good Money in Hogs 


The most profitable end of the farm business 
just at present is in raising hogs. That being the 
case, don’t you think it good policy to make the 
most of the present condition of the hog market? 

That fact that there is ‘““Good Money in Hogs” 
leads us to firmly believe that you can make 


More Money in Hogs 
by taking care of them properly. Let us help you 
plan that hog house and corn crib. We have all 
the latest approved plans on file in our office and 
will be glad to give you the bottom price on your 
fall farm buildings. 

Roof windows put sunshine into the hog house 
and ventilators provide a continual current of 
fresh air in your pens without exposing your 
hogs or your pigs to draft. 

“Sunshine is cheaper than corn.” 

“Pure air costs less than veterinary bills.” 


Lumber has now reached such a low price and 


hogs are such a good price that you really can’t 


afford to not give them the right kind of living 
quarters. 


_ A Pocket Size Plan Book 


The Huttig Manufacturing Co., of Museatine, 
Iowa, is sending out to retail lumbermen a plan 
book entitled ‘‘Own a Home’’ which is unique 
in several respects. The plans are practical and 
the book is of such size and shape that tt may 
be slipped in a coat pocket readily. In all, forty- 
eight plans are shown in the book, elevations 
and floor plans of each one being ineluded, 
together. with, in certain cases, photographs of 
interiors which may be built into the particular 
plan. It is interesting to note that every plan 
is given a woman’s first name, and any lumber- 
man who does not believe that forty-eight names 
were easily obtained is invited to ask for a 
eopy of the plan book and become convinced. 
The designs are all homes that have actually 
been constructed and they have been selected 
from a large assortment as containing special 
features of convenience, size, architecture and 
practicability. In addition to supplying re- 
tailers with books, the Huttig Manufacturing 
Co will send to contractors, at the request of 
the retailer, copies of the plan book, with the 
compliments of the retailer. 








Line-Yard President Resigns 

OmaHa, NeEs., Aug. 15.—Frank Fowler, presi- 
dent of the Nye-Schneider-Fowler Co., Fremont, 
Neb., big grain and lumber company, with ele- 
vators and yards strung along many lines of 
railroad in Nebraska and adjoining States, has 
resigned his position as president. E. N. 
Mitchell, grain dealer, of Lincoln, has been 
chosen to head the company. The board of 
directors remained intact, except that Harry 8. 
Byrne, of Omaha, was added to the directorate. 


PREDICTS COAST TO WISCONSIN WATER ROUTE 


MERRILL, Wis., Aug. 15.—F. D. Ream of 
Seattle, Wash., who is visiting in Madison, de- 
clared that the opening of the proposed deep 
waterway from the Great Lakes to the Atlantic 
will permit the shipment of lumber by water 
down the Coast, thru the Panama Canal, up the 
Atlantic coast and thru the St. Lawrence to all 
points on the Great Lakes. Said Mr. Ream: 

There is a channel up the Fox from Green 
Bay to Lake Winnebago. That will mean that our 
western lumber will be shipped to Green Bay and 
there transferred to scows and towed up the river 
to Appleton, Oshkosh and Fond du Lac. It will 
mean that all of these cities will be compelled to 
build larger docks to handle the freight which will 
come in by water. Now is the time to build when 
there is plenty of labor to be had. Freight rates 
have almost killed the lumber business in the Pa- 
cific Northwest, but it is already picking up in 
anticipation of the business that is coming when we 
can reach our markets by water at greatly reduced 
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Notable Success Attends Chicago Distributing Concern 


(Concluded from front page) 
latter resigned, Mr. Vanlandingham was ap- 
pointed sales manager. Six months later he 
resigned to become sales manager for the 
Missouri Lumber & Land Exchange Co., of 
Kansas City, Mo. His last 


yard, with all buildings, and facilities, was 
planned by Henry J. Schlacks, prominent Chi- 
cago architect, who omitted no detail that 
might increase its efficiency. Especially well 
designed are the two sheds for dressed stock 


pile. In designing the track system—which 
was done by Mr. Schlacks with the codpera- 
tion of engineers of the Chicago, Milwaukee 
& St. Paul railroad—the purpose was to pro- 
vide piling space for 35,000,000 feet of lumber, 

with no pile more than 12 





connection was with the 
Edward Hines Lumber Co., 
Chicago, in the joint capac- 
ity of manager of the south- 
ern pine department and 
purchasing agent, handling 
the buying of all kinds of 
wood for this company for 
six years and a half, up to 
his resignation to join Mr. 
Thornton in the present 
business. 

Bert E. Cook, treasurer, is 
well known particularly to 
the railroads and.car build- 
ers, as well as to retail lum- 
bermen thruout the north- 
ern section. His early lum- 
ber experience was with the 
Smith, DuPlain & Crumb 
Co., Rockford, Ill, and 
William Buchanan, of Tex- 
arkana, Ark. In 1908 he 
became eonnected with the 
Missouri Lumber & Land 
Exchange Co., with which 
concern he remained for 
twelve years, the first six as 
Illinois representative with 
headquarters at Decatur. In 1914 he opened 
the Chicago office of the Kansas City concern, 
and remained in charge of it until Feb. 1, 
when he resigned to help organize the National 
Lumber & Timber Co. and the Thornton-Van- 
landingham-Cook Co. 

The yard of the Thornton-Vanlandingham- 
Cook Co. oceupies eighteen acres fronting on 
Elston Avenue alongside the main line of the 
Chicago, Milwaukee & St. Paul railroad. The 


mn 


et 


Part of Timber Dock and Large Crane Loading Timbers at Springfield, Ore., Sawmill of 


Booth-Kelly Lumber Co. 


which face each other and-are 350 feet long, 
one 26 feet deep and the other 24 feet. Thru 
them run an open driveway, and a railroad 
track which make possible the unloading of 
lumber straight from the car into the bins. 
The railroad travk system is one of the fea- 
tures of the yard. -There are 24 miles of 
track, laid with 85-pound steel rails on No. 1 
white oak ties. The spurs run up each main 
alley, so as to be readily accessible from any 


feet high. There is a grav- 
ity roll, and full switching 
facilities, so that a car may 
be brought to any point de- 
sired. 

The width of alleys, which 
in some cases is 60 feet to 
minimize the danger from 
fire, is another well planned 
feature of the yard. 

The foundations for saw 
and planing mills have been 
laid, and the company ex 
pects to have both in opera- 
tion by Nov. 1. The planing 
mill will be equipped with 
eight McDonough machines 
of latest type, each operated 
by individua] electric motor, 
‘and the sawmill will con- 
tain a bandsaw capable of 
resawing timbers up to 100 
feet in length. The mills 
will be located on the main 
spur of the railroad track 
system, on the other side of 
which will be the rough tim- 
ber yard. There will be two 
stationary electrically oper- 
ated derricks, one with a 100-foot, the other 
with a 60-foot arm, which will swing the tim- 
bers over the tracks to the resaw or to the 
sizer. At the opposite end of the yard, the 
dressed timber yard will be equipped with two 
electrically operated derricks to facilitate han- 
dling. Foundations have been laid for dry 
kilns, where commercial drying will be done 
in addition to the company’s own. 

At present there are 12,000,000 feet in pile 























BIRDSEYE VIEW OF PLANT OF THORNTON-VANLANDINGHAM-COOK CO. FROM ARCHITECT’S DRAWING 
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at the yard, with a good assortment of big 
timbers for railroad and construction pur- 
poSes: “Besides handling general construction 
material, the yard will specialize in railroad 
and ear "material, of which it carries a large 
stock; and also in crating material. The 
company has in constant operation a fleet of 
motor trucks and teams, and expects very 
shortly to add other trucks to its delivery 
system, in order to take care of its rapidly 
vrowing business. In order to keep the trucks 


in eonstant operation, the yard is equipped. 


with roll-off wagons. Local delivery is made 
anywhere within twenty miles of the yard, 
and shipments to all parts of the country. 

The Thornton-Vanlandingham-Cook Co. has 


been fortunate in securing manufacturing con- 
nections, which will enable it to serve its 
trade with the maximum of efficiency and 
with high grade material. Its connections in- 
clude several large producers of southern pine, 
as well as two well known manufacturers of 
oak and two of maple flooring. 

But the company is especially gratified that 
it recently has been appointed exelusive rep- 
resentative in territory east of the Missis- 
sippi River for the Booth-Kelly Lumber Co., 
of Eugene, Ore., one of the largest producers 
of lumber and owners of timber on the Pa- 
cifie coast, with mills at..Springfield and 
Wending, Ore. This company makes a spe- 
cialty of railroad and car material, and for 


many years has been a prominent factor in 
the ear material business. Thru the arrange- 
ment with the Booth-Kelly Lumber Co., the 
Thornton-Vanlandingham-Cook Co. will be in 
position not only to secure immediate mill 
shipment on orders, but will carry at its local 
yard an ample assortment of Booth-Kelly prod- 
uets, including ear siding, lining, decking, 
roofing, frames, sills and plates, and thus will 
be prepared to render prompt service. 

Mr. Cook is in charge of the railroad and 
ear material and of the hardwood depart- 
ments; Mr. Vanlandingham manages the 
southern pine department and is also the buy- 
er; while Mr. Thornton is general manager of 
the yard. 





DEVELOPMENTS IN THE BUILDING FIELD 


REMOVES OBSTACLE TO BUILDING 


CLEVELAND, OuI0, Aug. 15.—Decision of the 
commen pleas court here this week removes what 
appears to be the final obstacle to continued 
peaceable operations on building construction 
here. It awards a temporary injunction to the 
3uilding Trades Employers’ Association, pre- 
venting pickets of the carpenters’ union from 
intimidating carpenters or others working on 
individual contracts. The unions will be permit- 
ted, however, to have four pickets on jobs where 
the individual contract system is in effect. 

Already home building is on the increase. 
During last month 192 dwellings have been con- 
traeted for, against 152 during the same period 
a year ago. 


LUMBER COMPANY BUILDS HOUSES 


Fort WILLIAM, OnT., Aug. 16.—The Kamin- 
istiquia Lumber Co. has decided to build twenty 
houses in Fort William. The houses will have 
every modern convenience and will be sold at 
between $2,500 and $3,000. The company esti- 
mates that by putting up twenty houses at a 
time they can reduce. the expense by about 25 
percent. It is adopting this policy in order to 
drive home the truth that the present is a good 
time to build. 


REPORT FAVORS IMMEDIATE BUILDING 

MILWAUKEE, WIs., Aug. 16.—That present 
prices of material and labor for construction 
are fair and that now is a good time to build, 
is the advice of the construction industry divi- 
sion of the Milwaukee Association of Commerce 
which has just completed a six weeks’ survey of 
building costs in Milwaukee. It was found that 
labor is eheaper and plentiful and that there is 
no delay in getting materials. Contractors are 
taking work at nearly cost to keep their organ- 
izations intact and the country is facing an 
enormous construction era to make up for the 
four years of practically no work, the report 
stated. 


BIG HOUSING PROGRAM DESCRIBED 

PITTSBURGH, Pa., Aug. 16.—‘‘Standardiza- 
tion of design is the solution for the problem 
in the shortage of 7,000 to 8,000 houses in 
Pittsburgh,’’ Dean W. H. Walker of Duquesne 
University, vice president of the Commerce 
Housing Corporation, said yesterday, speaking 
on ‘‘ Houses for Pittsburgh’’ before the Electric 
League at a luncheon in the Chamber of Com- 
merce. ‘‘Within 60 days,’’ he continued, ‘‘ we 
will begin the actual construction of more than 
200 community group homes. We have looked 
over the city carefully and find that houses of 
the type which have been selling at prices 
ranging from $11,000 to $13,000 we are pre- 
pared to construct on the group plan of single 
homes at a cost around $5,500. We can do 
this because we finance the whole program with- 
out a single cent of bonus; the architects have 
agreed to make the designs and specifications 
gratis for all homes built up to the completion 
of the first thousand. Bids on everything are 
based ona contract for 1,000 houses, including 
the 200 to be erected at once. We even get a 
concession on labor.’’ 

When a community club is formed, Dean 
Walker said, the housing corporation deals with 


the builders and the individual members of the 
club will deal with the housing corporation, 
which controls the specifications on the design 
selected by the community group member. The 


latter, however, acting as an individual, will be 
one of the three principals closing the contract. 


NO CHARGES OF LAW BREAKING 


JEFFERSON City, Mo., Aug. 17.—Today just 
prior to leaving for Washington, -Attorney- 
General J. W. Barrett made a statement regard- 
ing the investigation of the cost of building 
materials at Kansas City in which he said that 
no evidence has been adduced to show that the 
antitrust laws have been violated. Mr. Barrett 
said that no charges of that character have been 
lodged with his department, but that if they 
are he will take prompt action. 

Speaking further Attorney-General Barrett 
said the evidence shows that in several branches 
of the building materials industry associations 
operate a modification of the ‘‘open price’’ 
plan. In this connection he mentioned the Mis- 
souri Valley Sand & Gravel Producers’ Associa- 
tion, the Norcross Audit & Statistical Bureau 
maintained by the cement companies, the Kan- 
sas City Lumber Trade Exchange nad the Com- 
mon Brick Manufacturers’ Association. These 
associations, he said, exchange information 
about selling prices and have practically the 
same plan of organization that was used in St. 
Louis, where he has instituted suits. This plan, 
the attorney-general said, lends itself to price 
fixing. His statement continues: 

The form of the association, however, is only 
incidental and if used in a proper manner does not 
necessitate State intervention. The “open price” 
plan lends itself very readily to the fixing of prices 
and where the plan is accompanied by unfair prices 
and apparent restrictions of trade prosecution is 
justified and will quickly follow. 

In other words, the State does not wish to un- 
settle business conditions or interfere with estab- 
lished business practices unless these practices are 
directly harmful to the public. Some months ago 
this department announced that price fixing must be 
brought to an end thruout Missouri:- Since then, 
in Kansas City, building material prices have been 
substantially reduced; fof instance, three succes- 
sive cuts have been made ffi-igmber prices. This 
may indicate that the building material dealers 
of Kansas City are already complying with the de- 
mands of this department. 

No complaints have been received from Kansas 
City. In St. Louis scores of complaints came from 
individuals as well as a formal complaint from the 
building trades council and a request from the 
Chamber of Commerce. 

The conclusion is, therefore, that while there 
exist the instrumentalities for the convenient vio- 
lation of the antitrust laws, there are before us no 
complaints that the laws have been violated. If 
those charges are made they will receive early 
investigation. 


SETS DATE FOR OUSTER CASE 

Sr. Louis, Mo., Aug. 17.—Word has been 
received here from Jefferson City that Attor- 
ney-General Barrett has announced that taking 
testimony in the ouster suits brought against 
various building material associations in St. 
Louis will begin early in September. The first 
testimony will be in the case against the St. 


- Louis Lumber Trade Exchange, and hearings 


likely will be held in Jefferson City and St. 
Louis. 


BUILDING WAGE DECISION NEARS 


The long drawn out, three cornered sparring 
match between Chicago building employers’ or- 
ganizations, the federated council of building 
trades, and Judge K. M. Landis, as arbitrator, 
still continues without a decision. Up to time 
of going to press the employers’ representatives 
and the labor leaders have not accepted Judge 
Landis’ platform for a uniform agreement upon 
principles and working conditions. The situa- 
tion, however, is rapidly approaching a show- 
down, and the AMERICAN LUMBERMAN has con- 
fidential inside information that a decision will 
be reached, and the whole matter disposed of, 
by the middle, of next week. The situation is 
‘‘ticklish’’ and something may happen‘ to pro- 
long the deadlock, but at this writing the nate 
‘“stack up’’ as stated. 


ee 


BUILDING PROJECTS GET UNDER WAY 


Sr. Louis, Mo., Aug. 15.—There is consider- 
able activity in the building of homes by’ real 
estate dealers and investment brokers who 
specialize in such buildings upon a large seale. 
The Bush-Burns Realty Co. will erect 20 bunga- 
lows of four, five and six rooms, on Columbia 
avenue, between Dalton avenue and Fifty-ninth 
street. This concern has recently sold the last 
ef 29 bungalows in another section of the city. 
These homes are sold on the basis of 10 per- 
cent cash and-1 percent a month. The West 
Building Co. will erect twenty bungalows, to 
be sold for approximately $3,000, ten percent 
eash, the remainder in monthly payments not 
to exceed $35. The John C. Greulich Realty 
Co. will start work at once on ten modern 6-room 
homes. August Stein and Frank Schaeffer will 
build six modern 5-room cottages. The Sam 
Hamburg, jr. Realty & Investment Co. is plan- 
ning to build 29 new stores in a new north and 
south street to be known as Delmonte Way. 


FRISCO BUILDING STRIKE UNSETTLED 


San FrRANcisco, Cauir., Aug. 13.—Efforts to 
settle the building trades strike have thus far 
proved unavailing, altho conferences are still 
being held, with the union workmen divided into 
two factions. San Francisco building opera- 
tions are proceeding on a comparatively limited 
seale, but the officers of the Builders’ Exchange 
claim to be keeping up the forces of workmen 
by bringing them here from outside points. 
P. H. McCarthy, head of the Building Trades 
Council, states that six millicn dollars in wages 
have been lost since the lockout was declared 
in May. 


OMAHA CRAFTS ACCEPT DECREASE 


OmaHA, NeB., Aug. 15.—Several building 
erafts which had been holding out against a 
eut in wages have accepted a 20 nt de- 
erease. The agreement holds until April 1, 
1922. Union carpenters have agreed to work for 
90 cents an hour, and iron workers for $1 an 
hour. Electrical workers have agreed to a 10 
pereent eut. Bricklayers will accept a decrease 
of 12% percent. Secretary John M. Gibb de- 
elares that 75 percent of the men affiliated with 
the union are working. 
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NATIONAL MANUFACTURERS’ STAND ON FORESTRY LAW 


WasuineTon, D. C., Aug. 15.—The following 
statement was issued by the board of directors 
of the National Lumber Manufacturers’ Asso- 
ciation after its meeting in Tacoma, Wash., out- 
lining again the reasons for its endorsement of 
the Snell-MeCormick forestry bill: 


In view of public discussions of the Snell-Mc- 
Cormick forestry bill now before Congress and 
the endorsement thereof by the National Lum- 
ber Manufacturers’ Association, the board of 
directors of said association in regular meeting 
July 28, 1921, and by unanimous vote, author- 
ized the following statement of its position and 
of the reasons which have led it to the conclusion 
that the principles incorporated in the Snell- 
McCormick bill are deserving of the lumber in- 
dustry’s support, together with comment upon 
specific objections to the bill which have been 
made. 


Forestry in Practice Is Largely a Local Problem 


When approached in 1919 in a constructive 
spirit by the Forest Service, first thru ex-For- 
ester Graves and later by Forester Greeley, and 
asked to codperate in framing and establishing 
a needed American forest policy, the association 
unhesitatingly endorsed the project, making at 
that time a public declaration of its views of the 
economic principles involved. It called upon its 
regional constituents to nominate competent rep- 
resentatives to a committee to confer with the 
Forest Service and other agencies on forestry 
matters admitting of general and concerted na- 
tional effort. At the same time, recognizing that 
in practice forestry is largely a local problem 
not susceptible of national definition, it urged 
its constituents to create local committees to 
collaborate with other agencies, both public and 
private, in studying and promoting the specific 
steps suitable to the needs of their respective 
localities. 


Worked In Harmony with Chief Forester 


A general platform formulated after careful 
study by the association’s forestry committee 
was formally adopted in 1920 embodying essential 
principles of responsibility closely in harmony 
with those endorsed by Forester Greeley, who 
was asked to submit for consideration his specific 
views as to needed Federal legislation, if any, 
altho it was believed and asserted that ques- 
tions of actual forest practice were for local de- 
termination only. He did this, following a simi- 
lar course with other organizations. 


Cotperation Between All Agencies Was Sought 


Thus at about the same time both the need 
and the exact form of possible Federal legisla- 
tion were receiving the attention of many 
agencies—industrial, private and public—devel- 
oping great need of concerted attention which 
would not bewilder the public with conflicting 
theories and prejudices. 

The function of our forestry committee was 
to get in touch with all these agencies and, under 
the general principles already endorsed, seek 
and promote the best solution, all things con- 
sidered, by which the industry could be in line 
and codéperate with the sanest and most compe- 
tent majority of interests concerned, including 
the Forest Service of the United States. It was 
to avoid commitments as to local practice but 
to encourage the best means of having this prop- 
erly considered as time and conditions permit. 


Bill in Final Form Receives Widespread Support 


The Snell-McCormick bill, based largely on 
Forester Greeley’s suggestions and approved by 
him, took its final form at a conference in Oc- 
tober, 1920, at which he was present by invita- 
tion of accredited representatives of the Natiunal 
Lumber Manufacturers’ Association, American 
Paper & Pulp Association, American Newspaper 
Publishers’ Association, National Association of 
Wood-Using Industries, American Forestry Asso- 
ciation, Chamber of Commerce of the United 
States, and National Wholesale Lumber Dealers’ 
Association. — . 

This bill was then reported back by the forestry 
committee to the board of directors of the Na- 
tional Lumber Manufacturers’ Association; was 
formally endorsed by it in December, 1920, and 
was later submitted to President Harding as 
representing the industry’s position. It soon re- 
ceived the endorsement of most of the inter- 
ested agencies in the United States, including 
nearly all State foresters and, by a much divided 
but ‘nevertheless majority vote, the Society of 
American Foresters as well as lumbermen’s and 
other business organizations, chambers of com- 

merce, forestry associations and the like. 

‘ It has, however, been criticised’ by a few repre- 
sentatives of two extreme positions: Those on 
the one hand who hold that it does not go far 


enough to regulate forest industry, and those 
on the other hand who fear it goes too far. The 
objections raised and. our opinion of their weight 
are in the main as given below after a brief 
reanalysis of the Snell-McCormick bill itself. 


No New Precedent in Principle Is Introduced 


The Snell-McCormick bill contains little that 
is new in Federal legislation, being rather a 
correlation of existing projects in consistent sys- 
tematic form that permits considering their ade- 
quacy as Federal policy requires in addition to 
the present ownership and administration of na- 
tional forest areas. Most of these features have 
aroused no controversy. Such controversy as 
has arisen centers on the initial sections touching 
upon forest management on privately owned 
lands. These sections do involve a new problem, 
but apply to it only a solution which has already 
been tested and creates no new precedent in 
principle. It is on this point that considerable 
confusion exists; responsible, we believe, for 
some sincere opposition to the measure. 


No New Powers Granted Secretary of Agriculture 


The first section authorizes the secretary of 
agriculture to codperate with State authorities 
and other appropriate agencies, such as repre- 
sentatives of lumbermen, in setting up the essen- 
tial requirements of each region for the better 
protection and perpetuation of forests. So far 
no new power is granted. He can do this now 
and has done so. Further, he is authorized to 
codperate with State and forest owners in bring- 
ing into effect the requirements determined and 
funds for this purpose are to be supplied. He 
may refuse codperation, however, if the State 
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fails in legislation or administration to comply 
with the requirements. So may any State refuse 
with equal freedom. 

This is in substance no more than the appli- 
cation to all forest problems, without specific 
reference to the watersheds of navigable streams, 
of the present system of codperation in fire pre- 
vention on such watersheds under the so called 
Weeks law. Where the States afford a certain 
measure of such prevention, from which the na- 
tion derives benefit, the Government helps pay 
the bills, as it should do. Also, and properly, as 
the Federal taxpayers’ agent, it must be satisfied 
that the work is done to good purpose. 


Not Coercion; Individual Rights Unaffected 

Thus State legislation and police power is in- 
voked, being inseparable from fire prevention, 
and applies to the individual and on private 
lands. But the authority and constitutionality 
of State action and -the rights of individuals 
thereunder are absolutely unaffected, while the 
Government itself arrogates no police power. Nor 
is the principle one of coercion in restrictive 
legislation by means of subsidy, for the latter is 
based on the State’s expenditure in at least equal 
and presumably far greater measure, altho the 
Government may decline to participate if the 
States’ system is not made effective. The Gov- 
ernment does not dictate the terms. It confers 
with the States and accepts their terms if satis- 
fied. Individual and property rights as guaran- 
teed by the constitution are not, and can not be, 
affected by such legislation. 


Capper Bill Imposes Hardships on Owners 

Perhaps the intent of the Snell bill, as we 
understand it, can best be illustrated by con- 
sidering the fundamental problem which it is 
intended to solve and the principal solutions 
which have been proposed. The object is to 
assure a continuance of an adequate timber sup- 
ply and of other forest benefits. All States and 
their populations are interested in this as well 
as the chief forest States. 

One school of thought represented by the so 
called Capper bill holds that the object men- 
tioned, particularly the protection of consuming 
States, can be accomplished only by Federal 
control of all forest lands and forest industry, 


laying down and enforcing, for all operations, 
regulations which must be complied with for the 
public good, regardless of the costs or hardship 
they impose upon private enterprise. 


Snell Bill Recognizes Importance of State Contro! 


The other school, led by Forester Greeley and 
finding expression in the Snell bill, differentiates 
It assumes: ‘ 


(a) That adequate results are sought—not 
necessarily ultimate and maximum results; 
hence the most complex, difficult and objec- 
tionable measures should not be invoked unless 
and until, as is unlikely, they prove necessary. 

(b) That fire prevention will go a long way, 
probably most of the way, and, in some cases, 
all the way, toward solving the entire problem 
by assuring natural reproduction of desirable 
species on much of our forest land. 

(c) That better tax conditions, as well as 
safeguarding the investment against fire, must 
precede any considerable investment in for- 
estry. 

(d) That as fire and tax conditions are con- 
trolled by State, not Federal legislation, Fed- 
eral regulation in any event can not well be 
imposed regardless of these State conditions. 

(e) That all constitutional police power 
necessary to be invoked lies with the States. 

(f) That the American way of doing things, 
following constitutional precedent, is by Fed- 
eral, State and private division of both right 
and responsibility. 

(g) That the steps to be taken will vary 
locally and with regions and will develop as 
they are further studied and as conditions 
change; that they, therefore, are not suscepti- 
ble of exact and universal definition by statute. 

(h) That the way to determine them for each 
region is thru local councils of interested 
agencies, including the industry, each bringing 
its knowledge arid necessities, seeking such 
progress as is compatible with conditions. 

(i) That the Government’s proper part is to 
encourage and bear its due financial share of 
such a lacally determined program as one bene- 
ficiary and with impartial helpful influence; 
not to attempt to govern at long range, impos- 
ing the cost locally, with certainty of resent- 
ment and conflict. 

Objections of Extremists Among Foresters 

With this preliminary analysis we may con- 
sider the chief criticism, answering first the ex- 
tremists among the foresters: 

1. That the Snell-McCormick bill is a lum- 
bermen’s measure devised to forestall effective 
public action. 

The lumber industry supports but did not 
originate the plan, which was prepared by the 
Forest Service and has the approval of virtually 
all State forest departments and of all forestry 
organizations known to us. 


2. That the truly great need is not for things 
that can be attained by the Snell bill but for 
Federal regulation of lumbering in the chief 
producing States. 


This assumption is contrary to three basic 
facts, as follows: _(a) That forest perpétuation 
should be distributed so that dependence shall 
not be absolute on the regions still uncut; (b) 
that while better operating practice is often de- 
sirable the preponderating loss of forest produc- 
tion is due to nonprotection of the vast areas 
already cut and burned and to bad tax laws and 
other conditions for which the public is more 
responsible than the industry; and finally (c) 
that in the regions where the Government now 
has control over areas of its own its methods 
differ little from private methods and its results 
are no better than those on private lands where, 
given fire protection, good forest reproduction 
is also the rule and not the exception. 


3. That the industry’s interest and the pub- 
lic’s interest are inherently conflicting, hence 
coéperative solution is impossible. 


In the. past there has been both public and 
private indifference, due to the same general! 
causes. There is now, and will be, increasingly, 
both public and private interest due to changed 
conditions. We hold that this interest is in fact 
mutual and must lead to sincere cojperation be- 
fore the problem is successfully and finally 


solved; hence that any other proposal serves only 


to delay effective accomplishment. 
Objections Raised by a Minority of L@mbermen 
The objections raised by a minority among 
lumbermen are chiefly as follows: v 
1. That the Snell bill is too indefinite, lack- 
ing exact statement of the practices which it 
seeks to attain. : 
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Since these practices must vary in kind and 
necessity with differing regions and with chang- 
ing conditions, it is impossible and would be un- 
wise to attempt to lay them down by statute. 
The basic theory of the Snell-McCormick bill is 
that local needs will be determined by local 
conditions and met as far as_ practicable—a 
course that can not be defined in advance and in 
specific detail by any agency, much less by Con- 
gress, in Federal statute. 


2. That it affords the Government undue 
power to influence local practice and, perhaps, 
to influence improper State legislation. 


We can not see ground for this fear except a 
theoretical one which must apply to any co- 
operative measure and also, therefore, to any of 


the agencies involved, as well as to the Govern- 
ment. Indeed, it is thus applied by some other 
opponents of the bill who say that it places the 
Government’s functions too much under the in- 
fluence of the codperating States and lumber- 
men. We believe that codperation is necessary 
and that the way to codperate is to do it trusting 
in facts and fairness; not to hedge the process 
with so many suspicious that it will not work. 
Where in practice this has been tried there 
has been little difficulty. In this connection we 
feel that the wide endorsement of the Snell- 
McCormick bill by Government, States, industry 
and consumers creates a support and an obliga- 
tion tending very strongly to assure fair and 
effective codperation in carrying it out—an im- 
portant advantage not attainable under any 


measure concerning which the interests involved 
are divided in the beginning. 


Urges Support of Snell-McCormick Bill 


To the extent to which any financial burdens 
involved in carrying out a constructive forest 
policy are for the benefit..of the public they 
should be borne by the public and should not be 
made an added burden upon the use of the pri- 
vate property of the citizen. 

We therefore urge active support of the princi- 
ples expressed by the bill. We have approved 
the Snell-McCormick bill in the belief that it 
will not add any burden to the timber land owner 
for which he will not receive an adequate bene- 
fit, and that it will provide an adequate and 
effective solution of the nation’s forest problem. 





NEW YARD SYSTEM FOR HANDLING LUMBER 


Everett, WasH., Aug. 13.—Borrowing an 
idea from the ship yards that sprang up like 
mushrooms on Puget Sound during the World 
War, George C. Clark, 3009 Hoyt Avenue, this 
city, a well known sawmill builder, has installed 
in the mill of the Clark-Nickerson Lumber Co. 
an aerial rigging for handling lumber in the 
company’s storage yard. Its operation of only 
a few weeks has satisfied Mr. Clark, the mill 
company and a number of lumbermen visitors, 
’ that the vexing problems of handling lumber 
and timbers economically and getting full use 
of storage space have been solved, or that a 
long step has been taken toward their solution. 

High-line transportation of logs became 
established practice in the woods years ago, but 
it has remained for Mr. Clark to apply this 
system to handling lumber and timbers in a yard. 


a rectangle, between which, by cables, blocks 
and sheaves, lumber is lifted and piled wherever 
desired. The essential value of the contrivance 
is the shift from the stick-by-stick unit of pil- 
ing to a truck-by-truck basis. Another feature 
of economy is found in the increased utiliza- 
tion of ground area, the aerial rig piling lumber 
to a height limited only by the elevation of the 
poles if the yard is on land, and to the weight 
the structure will support if on a deck, whereas 
hand piling was limited to a height of twelve 
or fifteen feet, labor cost mounting so rapidly 
after storage reached this elevation that further 
rise was unprofitable. 


Eliminates Unloading and Reloading by Hand 


Adapting the installation to the dimensions 
of the storage space at the Clark-Nickerson mill, 














Aerial Equipment Lessens Cost of Handling Lumber from Mill-to-Yard-to-Ship 


Mr. Clark, who built the plant of the Canyon 
Lumber Co. here and sawmill plants at many 
other places in Washington, Oregon and Cali- 
fornia, has long given the subject deep thought. 
So when he saw during the war that overhead 
transportation was practical for moving heavy 
masses of metal in the ship yards, he concluded 
that the same equipment with some modifica- 
tion would save money when adapted to service 
in a sawmill. The Clark-Nickerson company 
was the first to try out the installation. This 
company, which ships its products almost ex- 
elusively by vessel, found itself constantly con- 
fronted with a lack of storage facilities. The 
overhead system which has now been in use for 
something over a month indicates a saving of 
at least 50 cents a thousand in the handling 
cost and is effecting economies in other ways, 
altho the plant arrangement is such that an 
ideal installation could not be made. 

Simply described, Mr. Clark’s device consists of 
four poles rigidly guyed upright at the corners of 


Mr. Clark set his uprights to enclose an area 
of 100 by 485 feet. Custom had been to re- 
move the lumber from the mill rolls to the yards 
by ‘‘jitneys’’ and trucks, there unload it piece 
by piece, and, after grading and tallying, pile 
it by hand. Later when the vessel arrived to 
take cargo, the lumber was again shifted to the 
trucks by hand and hauled away to the ship’s 
hoisting gear to be stowed aboard. 

Now the lumber is graded and tallied at the 
rolls, before going on to the trucks. Arrived 
at the yard, a wire cable snaps around the load, 
it is whisked into the air, travels rapidly to the 
point within the rectangle desired, and dropped, 
each truckload when piled being so spaced at 
sides and bottom that when transfer to ship is 
begun the cables slip around it, the load is 
lowered to the truck and it is hauled away. 


Arranging and Bracing Rigging Poles 


At the Clark-Nickerson plant the 100-foot 
poles carrying the rigging are braced each by 


three guy cables 1% inches in diameter lashed 
to dead men set in the earth in an are covering 
about 120 degrees of a circle. The tops of the 
poles at the end of the rectangle are connected 
by cables of equal size, tautened by the pull of 
the guy lines. Attached to two of the end 
poles are 42-strand 144-inch cables, extending 
thru the opposite poles and riding over sheaves 
inserted at the top thereof, these cables ter- 
minating in a three-sheave block threaded with 
5g-inch cable lashed to a dead man, by which 
tension upon the cable is always maintained 
thru adjustments as needed. 


Sliding upon the 1%-inch cable suspended over 
the sides of the rectangle is a 2-wheel carriage 
block, shifted along the supporting wire by 
¥%-inch cable attached to the block and thread- 
ing pulleys at the top of each pole. Another 
cable of %4-inch size loops thru a double pulley 
in the lower section of the carriage block, the 
loop running around one of two pulleys in the 
hoisting block, the corresponding cable from 
the opposite side of the rectangle moving thru 
the second of these pulleys. 


One Operator Controls Entire Mechanism 


Control of the mechanism is vested in one 
operator, who occupies a tower 40 feet in height 
at one of the corner poles. Winches operating 
the cables are placed at the feet of two of these 
poles, but by using an overhead track with roller 
guides and a system of rods and levers actuated 
by five master levers in the tower, the operator 
guides both winches as he wills. The lever con- 
trol is so arranged that the carriage blocks on 
each side the triangle synchronize in their move- 
ments along the supporting cables, but the cables 
connecting the winches with the hoisting block 
are controlled separately, as the movements of 
the cables connecting therewith do not syn- 
ehronize. Electric motors drive the winches. 


Quick Ship Loading Makes Captain Happy 


Mr. Clark sees in the practical workout of the 
idea here the possibility of a revolution in mill 
practice where lumber is handled in large quan- 
tities. For three weeks the equipment was used 
in storing lumber for coastwise shipment, and 
the gear was found to be speedy, and time and 
labor saving. In the fourth week of its use 
came opportunity for reversing the process, and 
the expedition with which lumber was removed 
from the piles and shot to the ship’s loading 
cables made the ship captain happy and con- 
vineced Mr. Clark of the thoro utility of the 


» idea. 


FIRST SALE OF NO. 2 FIR BOARDS 


Sr. Louis, Mo., Aug. 15.—What is said to be 
the first carload of No. 2 fir boards to be sold 
in this market is reported this week. The first 
sale of No. 1 boards here was about three years 
ago., The price paid for the No. 2 boards was 
$24.25 delivered in St. Louis territory. The 
freight on this lumber from the Pacific coast is 
$18.25, leaving $6 for the shipper for his mate- 
rial, Thus, it will be seen, the freight amounts 
to more than three times the cost of the lumber. 

The sale also is reported this week of eight 
ears of Oregon fir tent poles to a St. Louis man- 
ufacturer. 
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CONVERTING CUT-OVER LAND INTO FARMS 


PINE BuuFF, ARK., Aug. 15.—About 72,000 
acres of cut-over timber land in Grant County, 
along the Saline River, will be placed on the 
market soon by the Long-Bell Farm Land Cor- 
poration. Five thousand acres of these lands will 
be placed on sale in the early fall. T. H. Davis 
and a erew of about twenty men have been at 
work surveying this 5,000-acre block for some 
time. This land is situated about thirty miles 
west of Pine Bluff. The land which will be 
offered for sale is adapted to the growing of 
many of the grain and fruit crops, poultry and 
live stock or dairying. 





REPORT OF REORGANIZATION ERRONEOUS 


Kansas City, Mo., Aug. 16.—J. N. Daniels, 
secretary of the Dascemb-Daniels Lumber Co., 
of this city, has issued a statement concerning 
the erroneous report of the reorganization of 
that company under the name of the Daniels 
Lumber Co. The Dascomb-Daniels Lumber Co. 
has not been reorganized. It was incorporated 
nearly seventeen years ago and the name is the 
same today as it was then. There is no change 
in the organization or in its capital. 

The report was evidently due to the fact 
that the Daniels Lumber Co. has been incorpor- 
ated here, with a capital of $100,000. It is 
an entirely separate concern with three retail 
lumber yards. The company was originally a 
copartnership. One of the brothers died and 
on account of the heirs the company was in- 
corporated, in accordance with the State law 
relative to the handling of the estate of de- 
ceased partners. 


HARDWOOD MEN EXPECT RAILROAD TRADE 


Sour Benp, Inp., Aug. 17.—Harry H. Maus, 
hardwood wholesaler of this city, in comment- 
ing upon the current market situation, said: 
‘While there has been more or less inquiry dur- 
ing’ the last week, and some orders placed, con- 
ditions as a whole have not been what the man- 
ufacturers would like to see; however, they all 
appear optimistic as to the future, knowing that 
the present low prices can not remain perma- 
nently. More of the inquiries received and 
orders placed during the last week have been 
for a better grade of stock. More or less in- 
quiry has been received from the railroads and 
some orders placed, and indications are that the 
railroads will be big factors in the market in 
the near future.’’ 
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ELIZABETH BOASTS SPORTY 5-HOLE COURSE 


ELIzABETH, La., Aug. 15.—Elizabeth, one of 
the South’s most modern and beautiful lum- 
ber centers, has a golf course. The fine spirit 


of R. M. Hallowell, president and general man- 
ager of the Industrial Lumber Co., and his 


-associates is responsible for it. On a site out 
at the edge of the town, where was once a 


-cut-over pine forest, has been built the first five 
holes of a nine-hole course which will test the 


mettle of visiting golfers.’ For the present 


‘the efforts of the club will be centered on improv- 


ing these five holes, and when the membership 


of ‘the club has grown larger the course will 


be completed. 

Mr, Hallowell is the only man in his organiza- 
tion who has played the game elsewhere. But 
tho he now holds the course record, with 25 
strokes for a stiff 21 par, he had better look to 
his laurels, for several of his associates are pick- 
ing up the rudiments in a hurry. B. F. Musser, 
manager at Oakdale of the Bowman-Hicks Lum- 
ber Co. and one of the crack players among the 
lumbermen of Lake Charles, was over the course 
a couple of times Tuesday of this week and is 
planning to make a new course record when he 
becomes more familiar with the ground. C. C. 
Sheppard, manager of the Forest Lumber Co. 
at Oakdale, has taken up the game and looks like 
an apt pupil. In the Industrial organization 
are Joseph Muth, vice president, 8. M. Lee, 
superintendent, Edward E. Krauss, sales man- 
ager, L, W. Riggs, B. F. Smith, O. D. Kellar, 
J. J. Chapman, Earl Dionne, Dr. Mangum,and 
Dr. Van Shaick, all club members. Miss Nell 








Stafford and Mrs. Gussie Smith are the only 
members of the fair sex now in the club but 
others will take up the game shortly. <A. B. 
Finke, of Elizabeth and Oakdale, and C. O. 
Brown, of the Caleasieu Bank at Oakdale, are 
also members and it is expected that the club 
will be well supported from Oakdale. <A splen- 
did gravel road connects the two towns and 
one can drive the distance in around thirty 
minutes. 

The Industrial mills at Elizabeth and Oakdale 
are running full time and shipping the cut. 


HIGH HEAD TREE MOVED WHILE UPRIGHT 


FRESHWATER, HuUMBOLDT CouNTY, CALIF., 
Aug. 13.—Loggers employed by the Pacific 
Lumber Co. under the direction of Engineer E. 
P. Stamm, by means of six 14-inch wire cables 
as guy lines, were successful in moving a giant 
210-foot redwood tree weighing 315 tons and 
containing 63,000 feet of lumber, for over 
twenty feet in an upright position; a feat said 
never to have been paralleled before in the his- 
tory of the logging industry. 

The lumber concern which operates a logging 
system required the giant timber for a high 
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Moving a 210-Foot, 315-Ton Redwood Tree About 
Twenty Feet While Upright 


lead at the terminus of its line. It was twenty 
feet, however, from the line right-of-way, and 
as it was impractical to move the railroad, it 
was decided to move the tree while standing 
in a vertical position despite the predictions of 
old timers that the big tree could not be moved 
save by felling in the usual manner. 

Taking six of the strongest 14-inch wire 
cables, the tree was first firmly guyed and then 
sawed off at the front side. The stump was 
then blasted off for about two feet around on 
all sides, while skids were forced under the re- 
sulting opening and the tree sawed clear. Sev- 
eral corners of the butt, which was ten feet in 
diameter, were then blasted off, and by a slow 
process of tautening and slackening the guy 
lines, the powerful little donkey engine moved 
the big tree to the desired position, where a 
hole had been dug to receive it. 

Guy wires, attached two-thirds of the way up 
the tree were now made taut, pulleys were 
hooked on the top, and the tree was ready to 
do its work ‘as a high lead pole (or gin pole, 
or spar tree) in pulling in large logs from the 
hillsides to the railroad line and in ‘lifting theni 
bodily on’ the flat cars to be transported to the 
mill. 





SOUTHERN PINE EXPORTS TO THE PLATE 


The business of exporting southern pine. to 
the region of the Plate in South America, OF 
more particularly, the process by which that 
business is carried on, is the subject of a thesis 
written recently by L. N. Dantzler, jr., of the L, 
N. Dantzler Lumber Co., Moss Point, Miss., on 
the occasion of his graduation from the School 
of Business Administration of Harvard Uni- 
versity. The Dantzler company is engaged in 
manufacturing southern pine and also in export- 
ing to South America. 


The writer of the thesis briefly reviews the 
timber resources of the United States and also 
those of South-America, and he shows that the 
bulk of the timber of the southern continent can 
not enter into strong competition with southern 
pine, because South America’s timber is mostly 
hardwood, not suitable for general construction 
work. 


The bulk of the pine exports to Argentina 
and Uruguay are managed by middlemen. The 
buyers in those countries place the orders with 
wholesalers or importers there, and the orders 
are sent to middlemen in the United States who 
place the orders with manufacturers here, and 
usually attend to the details of the shipping for 
a commission seldom less than 2% or more 
than 5 percent of the invoice value of the lumber 
sold. Payment is generally consummated by 
the middlemen. 


In contrast to this manner of conducting the 
business, the writer of the thesis discusses other 
methods, either in operation now, or proposed. 
One of these involves direct exports by manu- 
facturers here to buyers in South America. 
Some business of that kind has been done and 
there is a tendency to do more of it. This 
would eliminate the middleman at this end, but 
not necessarily the middleman at the other end, 
for he is so well entrenched in South America 
that there is little liability that he will lose his 
position. 

The place now occupied by the middleman in 
this country might be filled by an export asso- 
ciation that would receive orders from South 
America and place them with manufacturers 
and also take charge of the shipping of the 
lumber and do other service which the middle- 
man now does. In the South American market 
it is usual for the retailer to place orders with 
the wholesaler, and the wholesaler places the 
order with the importer. Arrangements might 
be made for direct dealing between the import- 
ers of South America and the export asso- 
ciations here. Such export associations are 2 
recent development here, a result of the enact- 
ment of the Webb law in 1918. Among such 
are the Douglas Fir Exploitation & Export Co., 
of the Pacifie coast; the Standard Export Lum- 
ber Co., New Orleans; the Pensacola Lumber & 
Timber Co., Pensacola, Fla.; and the American 
Pitch Pine Export Co., New Orleans, La. 

Mr. Dantzler’s thesis has brought together 
much pertinent information along the line of 
his investigation. He does not agree with the 
statement so often made that the lumber buy- 
ers of South America find much fault with our 
methods of grading and shipping. Fault is 
found with not 5 percent of the shpiments. The 
faculty of Harvard University, in consideration 
of the excellent work which: the thesis shows, 
conferred on Mr. Dantzler the Grade of Distine- 
tion, which is the highest general grade given 
by that university. 





URGE PAYMENT BE MADE TO RAILROADS 


SEATTLE, WasH., Aug. 13.—Lumbermen thru- 
out the Pacific Northwest learn with disappoint- 
ment that the Winslow-Townsend bill will be 
sidetracked during the recess of Congress. 
Wholesalers in particular. had exerted them- 
selves that the measure would be passed and 
release funds so that the railroads could enter 
the market for a part of the vast quantities of 
lumber urgently needed in their construction 
program. During last week telegrams have 
freely passed to Washington, D. C., urging the 
importance of prompt action on the bill and 
showing that the plan would go a long way to- 
ward easing the general situation. The Pacific 









Aveust 20, 1921 


AMERICAN 


LUMBERMAN 


50C 





Shingle Boosters Who Motored from Akron to Seattle 


Coast Shippers’ Association, thru Assistant 
Secretary Roy A. Johnson, Thursday wired the 
Washington senators and congressmen as fol- 
lows: 

As spokesman and representative of ninety-five 
of the largest wholesale lumber shippers on the 
Coast we request that immediate action be taken 
to pass the Winslow-Townsend bill (H. R. 7994) 
before Congress takes recess. This measure is very 
vital to the entire lumber industry, as large ac- 
counts are being held up for payment indefinitely 
by the railroads. We can not urge you too strongly 
to use your best efforts, as it will have a disastrous 
effect on the entire industry if this bill is held 
over. Please wire what you are able to accom- 
plish. 

Congressman John F. Miller promptly wired 
his reply as follows: 


Hearings on railroad refunding bill pending be- 
fore House and Senate committee on interstate 
commerce, and indications are that hearings will 
be extended and can not be completed until after 
recess. It is demanded that Walker Hines, now in 
Europe, be called as a witness, and if he is called 
hearings will be further delayed. The President 
has consented to allow action on this bill to go 
over until after recess. 


The matter is regarded as of so great im- 
portance locally that wholesalers, at their 
regular Thursday luncheon, pledged their in- 
dividual support of the bill. 





STUDY RATES AS FACTOR IN PRICES 


NEw ORLEANS, La., Aug. 15.—At the request 
of Chairman: Anderson, of the congressional 
joint commission of agricultural inquiry, Traffic 
Manager A. G. T. Moore, of the Southern Pine 
Association, has tentatively accepted member- 
ship on a committee which will be consulted 
from time to time with reference to the lumber 
industry in its relation to agriculture. The 
other members of the committee have not yet 
been announced, so far as Mr. Moore has been 
informed. 

The commission’s transportation division, ac- 
«ording to report, has been placed in charge of 
Donald D. Conn, chairman of the transporta- 
tion eommittee of the Northern and Western 
pine manufacturers’ associations. Among other 
items in the course of study outlined by Mr. 
‘Conn for his division is an analysis of the rela- 
tionship ef freight costs to the price paid by the 
-agriculturalist for his necessities, lumber being 
listed as one of his principal necessities. As- 
suming first that rates must of necessity be re- 
lated to the trend of economic and market con- 
«litions, and. second. assuming that at present 
rates do not bear their proper relationship to 
‘economic conditions and price levels, there is-to 
be an endeavor made to decide what factors 
‘impede proper readjustments? 


TAKE THE LONG TRAIL TO SHINGLELAND 


SEATTLE, WasH., Aug. 13.—Red cedar shin- 
‘gle history of considerable local interest passes 
‘into its closing chapter today. The dawn of 
‘Saturday marks a real event, for with the ris- 
ing of the sun there rolled into the Pacific High- 
‘way and on toward Seattle a dust-begrimed. 
Liberty, 6,. bearing in conspicuous letters the 
eaption, AKRON-SEATTLE—RED CEDAR SHINGLES. 


In the ear were three 
occupants now entered 
upon the last leg of a 
3,000-mile journey of 
exploitation and adven- 
ture: Mrs. R. 8. Whit- 
ing, consort of the affa- 
ble and widely known 
manager of the shingle 
branch, West Coast 
Lumbermen’s Associa- 
tion; Miss Caroline 
Schultze, niece, 15 years 
old, making her first 
trip from the big town 
of New York; and 
brother, C. E. Immler, a 
representative of the In- 
ternational Harvester 
Co., Akron, Ohio. 

‘<We’ll bring the old 
ear to the Coast, Doe- 
tor,’’ wrote Mrs. Whit- 
ing in Akron to her husband in Seattle, early 
in July. ‘‘ All right,’’ answered Mr. Whiting. 
‘*Bedeck the bus with a fetching shingle sign, 
and we’ll not only help you with the overhead 
but we’ll display the canvass as a fine exhibit 
in our office here after you come thru.’’ So it 
was fixed. 

Was it a great trip? It was. They cooked 
their meals in the open; they demolished food 
like cowboys on the range; and at night they 
pitched their auto-tent wherever they happened 
to be when darkness fell. It was wonderful. 

Thus it has come to pass that the red cedar 
shingle sign has completed the Grand Tour; and 
something else has happened. Stated in the 
humorous phrase of Mrs. Whiting, it is: 

‘“So far as transcontinental trips are con- 
cerned, Doctor, I’m eured; and as to scenery, 
I’ve certainly been fed up to a fare-you-well.’’ 


WAR PRIZE SHIP ENTERS LUMBER TRADE 


SEATTLE, WasH., Aug. 13.—Loaded from 
keelson to decks with 3,750,000 feet of Wash- 
ington fir and 1,500,000 red cedar shingles, the 
American ship Honolulu. sailed Aug..5 from 
Everett, Wash., for New York and Yonkers. 
Under charter to the Burton-Beebe Lumber Co., 
the big ship is carrying a considerable part of 
her cargo to large buyers at New York, while 
the remainder will be shipped inland from rail 
connections. In addition to the lumber and 
shingles, the Honolulu carries 1,530 tons of cop- 
per bars. Less than a month will be required 
for the voyage from Puget Sound by way of 
the Panama Canal to the Hudson. 

This vessel, which is one of several large ships 
to sail lumber-laden 
from fir territory under 


tral ports for provisions and ammunition for 
German warships lurking in these waters. In 
1917, the British picked up the trail of the Setos, 
and hotly pursued her to Honolulu, where she 
was interned. When America entered the war, 
the German crew scuttled the ship in Honolulu 
harbor. She was then salvaged by the Gov- 
ernment, towed to the Union Iron Works, San 
Francisco, and was transformed into the smart 
looking ship of today. She was again christened, 
emerging as the Honolulu. During the re- 
mainder of the conflict she was in continuous 
service in the war zone. 

Capt. Melander, master of the Honolulu, has 
seen twenty-three years’ service. During the 
war he served two years as lieutenant in the 
naval reserve. It was quite appropriate while 
President W. M. Beebe was snapping pictures 
of the ship, and Bob Adair was superintending 
the stowing away of cargo, that Bob Seeley, 
himself a service man, should be swapping war 
yarns with Capt. Melander. 


REALTORS OPPOSE BAN ON WOOD SHINGLE 


CLEVELAND, OHIO, Aug. 15.—The latest affili- 
ated organization to go on record in support 
of the lumber trade of the State in its fight 
against the antishingle ordinance advocated by 
the State fire marshal, is the Cleveland Real 
Estate Board. At its meeting this week the 
real estate association officially opposed the 
introduction of this ordinance, and has so in- 
formed the Cleveland Board of Lumber Deal- 
ers. 


MOLDING EXPORT DEMAND PICKS UP 


New York, Aug. 15.—The New York Carved 
Molding Co., one of the most extensive users of 
hardwoods in the metropolitan district, reports 
that its export trade shows signs of picking up. 
The company reports a number of inquiries re- 
cently, especially from European countries. The 
slackness in the export trade is attributed by 
C. Purdy Sherwood, presidént of the concern, 
entirely to exchange conditians. 


The firm manufactures plain, embossed and 
picture frame moldings and has in its plant 
more woodworking machines than any other in 
the world devoted entirely to the use of hard- 
wood materials. 

Altho its export business has been eut down 
by exchange conditions, the firm has been forced 
by increased domestic business to inerease its 
facilities on several occasions. An idea of the 
firm’s extensive use of hardwoods may be ob- 
tained when it is considered that in one of the 
company’s yards a stock of 1,500,000 feet of 
hardwood, all of it from eighteen months to 





charter to the Burton- 
Beebe Lumber Co., has 
a war record making her 
historic. She is all- 
steel construction, has 
three decks, length 412 
feet over all, beam fifty- 
six feet, draft twenty- 
six feet, deadweight 
capacity 8,400 tons, av- 
erage speed eleven 
knots. Four months ago 
she entered the control 
of Moore & McCormack, 
and after a voyage to 
Europe returned to New 
York, shipped a Spanish 
crew, and under Capt. 
W. Melander came to 
Puget Sound for the 
Burton-Beebe charter. 
This notable and 
notorious vessel was 
built in 1905 at New- 
castle-on-Tyne, and 
christened the _ Itasca. 
From British ownership 
she passed to.the Cosmos 
line, of Hamburg, and under German control 
was rechristened the Setos. When'the war broke 
out she was in the Pacific ocean, entering neu- 





Converted German Raider Which Has Entered the Lumber Trade 


two years old, is carried. Every stick of it is 
thoroly air dried before being put thru the final 
process of manufacture. 
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NEWS FROM THE NATION'S CAPITAL 


SHAPING NEW TAX LAW 


WaAsHINGTON, D. C., Aug. 15.—If the House 
stands by the action of the Republican caucus 
this afternoon and it is sustained by the Senate 
the excess profits tax, reduction of the higher 
surtaxes on individual incomes and ‘proposed 
increase in the normal corporation tax from 10 
to 15 percent will not become effective until 
Jan. 1, 1922. ‘The bill as drafted by the Re- 
publican members of the ways and means com- 
mittee provided these changes should be made 
as of Jan. 1, 1921. 

Representative J. R. Mann of Chicago, former 
minority leader during the Democratic control 
of the House, led the fight which upset the 
decision of the ways and means committee as 
to these particular items. The bill, as here- 
tofore stated in the AMERICAN LUMBERMAN, 
repeals all transportation taxes Jan. 1, 1922, 
leaving them as at present during 1921. 

The outstanding fact is that as introduced 
in the House after the 3-hour caucus the bill 
is designed to reduce internal taxes approxi- 
mately $600,000,000 below the present law. 

Chairman Fordney made a strong plea for 
the committee draft of the bill, calling atten- 
tion to the eampaign pledges of the party to re- 
duce taxes, and especially to eliminate the excess 
profits tax. Chairman Fordney does not expect 
that the committee bill will be essentially 
changed by the House. 

A new feature of the bill provides for a ‘‘ Tax 
Simplification Board,’’ of three members ap- 
pointed by the President to represent the public 
and three officers of the bureau of internal 
revenue appointed by the secretary of the treas- 
ury to represent the Government. Members 
representing the public will serve without com- 
pensation, except necessary expenses. 

It will be the board’s duty to investigate 
the procedure and forms used by the bureau of 
internal revenue in administering the revenue 
laws, and to recommend methods of sim- 
plifying them. The board will report to Congress 
on or before the first Monday of December 
each year. The board will cease to exist Dec. 
31, 1924. 

The bill provides for exchanges of property 
without recognizing a gain or loss unless the 
property received in exchange has a definite 
readily realizable market value. If the prop- 
erty received in exchange has a readily realizable 
market value, gain or loss will be recognized 
only as follows: 

1—When any such property held for investment 
or for productive use in trade or business (not in- 
cluding stock in trade or other property held pri- 
marily for sale) is exchanged for property of a like 
kind or use ; 

2—When in the organization or reorganization 
of one or more corporations a person receives in 
place of any such property (including stock or 
securities) owned by him new stock or securities, 
the word reorganization, as used in this paragraph, 
includes a merger, consolidation (however effected), 
recapitulation, or a mere change in identity, form, 
or place of organization of a corporation ; and 

3—When (a) a person transfers any such prop- 
erty to a corporation, and immediately after the 
transfer is in control of such corporation, or (b) a 
group of persons transfers any such property to a 
corporation, and immediately after the transfer is 
in control of such corporation; and when the 
amounts of stock, securities, or both, received by 
such person or group of persons are in substantially 
the same proportion as their interest in the prop- 
erty before such transfer. For the purposes of this 
paragraph a person or group of persons is “in 
control” of a corporation when owing at least 80 
per centum of the voting stock and 80 per centum 
of all other classes of such stock. 

The preceding paragraphs come under sub- 
division (d). Subdivision (e) follows: 

Where property is exchanged for other property 
and no gain or loss is recognized under the pro- 
visions of subdivision (d) the property received 
shall, for the purposes of this section, be treated 
as taking the place of the property exchanged 
therefor. 

This paragraph would seem to take care of 
exchanges of timber tracts on an equal basis, 
which are more or less complicated by existing 
regulations and practice. 





Section 204 of the Revenue Act of 1918 is 
amended as follows: 


(a) That as used in this section the term “net 
loss” means only net losses resulting after Dec. 
31, 1920, from the operation of any business regu- 
larly carried on by the taxpayer (including losses 
sustained from the sale or other disposition of real 
estate, machinery and other capital assets used in 
the conduct of such business); and when so result- 
ing means the excess of the deductions allowed by 
section 214 or 234 of this Act, as the case may be, 
over the sum of the following: (1) The gross in- 
come of the taxpayer for the taxable year; (2) any 
interest received free from taxation under this 
title; (3) the amount of deductible losses not sus- 
tained in such business; (4) amounts allowed as a 
deduction under paragraph (6) of subdivision (a) 
of section 234; and (5) so much of the depletion 
deduction allowed with respect to any mine, oil 
or gas well as is based upon discovery value in lieu 
of cost. 

(b) If for any taxable year beginning after Dec. 
31, 1920, it appears upon the production of evidence 
satisfactory to the commissioner that any taxpayer 
has sustained a net loss, the amount thereof shall 
be deducted from the net income of the taxpayer 
for the succeeding taxable year; and if such net 
loss is in excess of the net income for such succeed- 
ing taxable year the amount of such excess shall be 
allowed as a deduction in computing the net income 
for the next succeeding taxable year; the deduction 
in all cases to be made under regulations pre- 
scribed by the commissioner with the approval of 
the secretary. 

(c) In ascertaining whether a net loss (as de- 
fined in this section) has resulted in any taxable 
year, the computation shall be made without refer- 
ence to the provisions of section 207; and if a net 
loss is established it shall, in the first or second 
succeeding taxable year, be taken into account for 
the purposes of section 207 as a deduction in com- 
puting the ordinary net income as defined in such 
section. 

(d) The benefit of this section shall be allowed 
to the members of a partnership and the bene- 
ficiaries of an estate or trust under regulations pre- 
scribed by the commissioner with the approval of 
the secretary. 


Section 207 deals with capital gain and capi- 
tal loss. 





WIDE INTEREST IN FORESTRY 

WASHINGTON, D. C., Aug. 15.—Reports re- 
ceived by the Forest Service from its officers 
thruout the country indicate that probably never 
before has there been such marked interest in 
forest preservation by State legislators as at 
the present time. Thirty-three States have pro- 
vided some sort of forestry activities and 
twenty-five of them share in the Federal codp- 
erative forest protection fund. Two others have 
applied recently for such assistance. 

A statement issued by the Department of 
Agriculture on behalf of the Forest Service says 
in part: 

Pennsylvania has appropriated $1,870,000; 
$1,000,000 of which is for fire protection. The 
legislature also passed an act empowering the Fed- 
eral Government to acquire lands on the water- 
sheds of navigable streams within the State. 

The Minnesota legislature appropriated $275,500 
for general forestry work for the next two years, 
of which $125,000 a year is for the fire protection. 
The last named sum was augmented by an allotment 
of $44,000 from the State board of relief. For the 
equipment of a flying field near the Twin cities 
$45,000 was voted. 

California, for the prevention and suppression 
of fires, $75,000; for general administration, $27,- 
000; for a study of watershed areas, $10,000, and 
to establish and maintain State forest nurseries, 
$35,000. The legislature also voted $300,000 for 
the purchase of redwood timber land for park pur- 
poses along the State highway in Mendocino and 
Humboldt counties, the area to be administered by 
the State board of forestry. 

Other important State forestry legislation passed 
this year was as follows: 

Bills for the compulsory teaching of fire preven- 
tion in public schools were passed by California, 
Rhode Island and West Virginia. A similar meas- 
ure passed by the New York legislature was vetoed 
by the governor. New Jersey already has such a 
law. : 

Maine increased the annual tax on land within 
the forestry. district from 1% to 24%. mills on the 
dollar, the taxes thus collected to be used exclu- 
sively for protection from fire of the forests within 
the district ; provided for the creation and manage- 


ment of State forests, acquired by purchase or gift, 
by the State forester; adopted improved means for 
controlling the disposal of lumbering slash, and the 
encouragement of timber land owners to practice 
forestry on their lands thru a concession in taxa- 
tion. 

Ohio passed a forest fire law and appropriated 
$5,000 a year for two years for the prevention and 
suppression of fires; also made an appropriation 
for the purchase of lands for State forests. Ten- 
nessee passed a general forestry bill and appro- 
priated $10,000 for fire protection and $7,500 for 
general forestry purposes. North Carolina increased 
the State appropriation for forest protection from 
$3,800 to $9,000. In Louisiana provision for State 
control of all natural resources, including forests, 
was provided for by constitutional convention held - 
early this year. In New Hampshire provisions 
were made for leaving seed trees on cut-over pine 
lands, for redistricting of the State for forest fire 
purposes, and for compulsory forest fire patrol on 
large timber land holdings. Connecticut provided 
for reorganizing the State forestry administration 
and protection work, and for more liberal appro- 
priations. Several other State legislatures have 
had forestry questions under consideration. 

The Georgia legislature, now in session, has be- 
fore it a bill providing for the appointment of a 
board to investigate the*‘forest conditions of the 
State and to report legislation necessary to solve 
the forest problem. 

West Virginia, in reorganizing the forest, game 
and fish department, included an optional provision 
in the bill, by which the new commission can, if it 
wishes; expend not to exceed one-fourth of its 
appropriations for forest protection. 





MAY DEFER CANAL TOLLS ACT 

WasuinerTon, D. C., Aug. 15.—Senator Borah 
of Idaho, author of the bill proposing to repeal 
the provision of law requiring American vessels 
engaged in coastwise trade thru the Panama 
Canal to pay tolls, discussed the matter the 
other day with President Harding, who agreed 
that American coastwise ships should be ex- 
empt, but thought this could be accomplished 
best by diplomatic negotiations, already begun. 

The understanding is that the President wil}. 
not object to the Senate’s consideration of the 
Borah bill or to its passage by that body. He 
would prefer that the House defer action until 
after the disarmament conference. 

British interests now argue that while Amer- 
ican coastwise ships do not compete actively with 
British ships, which are prohibited from engag- 
ing in American coastwise trade, their exemp- 
tion from tolls would tend to increase the tolls 
on other vessels. 





FIXING UP TARIFF BILL 

WasuHineTon, D. C., Aug. 15.—RBepublican 
members of the Senate finance committee have 
no expectation of seeing the Fordney tariff bil} 
on the statute books before Dec. 1. They are 
finding great difficulty in rewriting the bill as it 
passed the House. 

It is conceded by Republican senators also 
that under existing conditions it is impossible to 
enact a law that will prove even approximately 
permanent. This is because of the certainty of 
important changes in world conditions, which 
are bound to improve or grow worse. 

Even after the permanent tariff bill so calied 
is passed, senators expect it will be necessary 
to pass remedial legislation. In many instances 
it is found exceedingly difficult to estimate ac- 
curately the degree of protection needed to safe- 
guard American industries and institutions om 
account of uncertainties in Europe and else- 
where. 

The American valuation provision of the 
Fordney bill already has been amended in @ 
way which House leaders concede makes it more 
acceptable and workable. 

A joint subcommittee consisting of Senators 
Smoot and Dillingham of the finance commit- 
tee and Representatives Longworth and Frear of 
the ways and means committee is at work on the 
proposed dyestuffs embargo provision of the 
Fordney bill, which has been most vigorously at- 
tacked from the outset. The embargo idea 
promises to be eliminated and high protective 
duties substituted for the protection of the ex- 
panding American dye industry. 
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LUMBER TRANSPORTATION DEVELOPMENTS 


ASKS REOPENING OF ALABAMA CASE 

WasHINGTON, D. C., Aug. 16.—Counsel for 
the Whitewater Lumber Co. has filed with the 
Interstate Commerce Commission a petition for 
a rehearing in Docket No. 10,083, involving 
rates on lumber and forest products from 
Autaugaville, Ala., on the Alabama Central 
railroad, to interstate points. The commission 
in its original opinion held that these rates 
were unreasonable and unduly prejudicial to 
complainant. In a supplemental opinion the 
commission eliminated its finding of unreason- 
ableness, but held the rates were unduly preju- 
dicial and ordered the undue prejudice removed. 
Complainant desires to introduce additional 
proof as to the unreasonableness of the rates. 

The commission has just amended its order 
in this case to permit the carriers to file new 
rates on five days’ notice. 


EXAMINERS REPORT ON THREE CASES 


WasuineTon, D. C., Aug. 16—In a tenta- 
tive report to the Interstate Commerce Com- 
mission in Docket No. 11,982—A & C Mill Co. 
et al. vs. Director General as agent, Aberdeen 
& Rockfish Railroad Co. et al—Examiner W. A. 
Disque recommends that the commission find 
that rates on cedar shingles in carloads from 
points in the so called Coast group in Oregon, 
Washington and British Columbia to destina- 
tions in practically all other States and Canada 
were not and are not unreasonable, unjustly dis- 
eriminatory or unduly prejudicial, except that 
to certain points in Oklahoma and Texas they 
are unreasonable. The examiner recommends 
that as to the latter points reparation be awarded 
to the extent that the cedar shingle rates ex- 
ceeded thezates on fir lumber by more than 10 
cents priom#o Aug. 26, 1920, and by more than 
13% cen ter that date, which latter basis 
is found mable for the present and future. 

Compl ts sought the establishment on 
cedar shingles of the general lumber rate. 
Cedar lumber takes the same rate as cedar shin- 
gles, but other lumber took a differential 10 
cents per hundred pounds lower prior to the 
general increase allowed by the commission in 
Ex Parte 74, and since Aug. 26 last have taken 
a differential 13% cents lower than the cedar 
shingle rate. Complainants advanced among 
others the fact that only the western roads take 
the differential. The examiner points out that 
the difference in weight between the average 
load of shingles and the average load of lumber 
would require a differential of 50 percent in 
order actually to equalize the rates. Conse- 
quently, the 13% cent differential is upheld as 
reasonable, 


In Docket No. 12,111—Pioneer Pole & Shaft 
Co. vs. Director General as agent, Illinois Cen- 
tral Railroad Co. et al——Examiner Henry C. 
Keene recommends that the commission find that 
the rates on hickory flitches and planks from 
points on defendants’ lines in Illinois, Ken- 
tucky, Tennessee, Mississippi, Alabama and 
Louisiana to Memphis, Tenn., and Cairo, IIL, 
were not and are not unreasonable or unduly 
prejudicial, but that the joint rate on billets, 
flitches and other rough material from Crowder, 
Miss., and other points on the Batesville South- 
western Railroad to Cairo are unreasonable and 
reparation on past shipments should be 
awarded. 


In a tentative report in No, 11,313—Grande 
Ronde Lumber Co. vs. Director General as agent, 
Oregon-Washington Railroad & Navigation Co. 
—Examiner Woodrow recommends that the com- 
mission find that the intrastate rate on slab 
wood in carloads from Perry to La Grande, 
Ore., during the period of Federal control be 
found not unreasonable and that the complaint 
be dismissed. 

LOGGING AWAITS REDUCED RATES 

MEMPHIS, TENN., Aug. 16.—The majority of 
owners of timber lands are awaiting a reduction 
in rates .on logs, lumber and forest products 
before starting their crews to work in the woods 
and for this reason the Southern Hardwood 


Traffic Association is making a strenuous effort 
to secure a reduction in freight rates on the 
inbound as well as the outbound movement. 

Extremely heavy rains in the Valley territory 
during the last few days have attracted little 
attention from hardwood lumber interests, for 
they are not concerned in the slightest degree 
in production under present conditions. 

It is suggested in some quarters that if some- 
thing is not done pretty soon looking to logging 
on a much bigger scale than at present an un- 
precedented shortage of logs may develop within 
six or eight months. 

The following organizations have joined with 
the association in the formal complaint it 
recently filed with the Interstate Commerce 
Commission thru which it seeks to secure a sub- 
stantial readjustment of freight rates on lumber 
and forest products: 

Mobile Lumber Manufacturers’ Club, Mobile, Ala.; 
Louisville Hardwood Club, Louisville, Ky. ; Corinth 
Lumbermen’s Club, Corinth, Miss.; Nashville Lum- 
bermen’s Club, Nashville, Tenn.; Spoke Manufac- 
turers’ Association, McMinnville, Tenn.; Lumber- 
men’s Club of Memphis; Southwestern Hardwood 
Maoufacturers’ Club, New Orleans, La.; Western 
North Carolina Lumber & Timber Association, Ashe- 
ville, N. C.; Cincinnati Lumbermen’s Club, and 
Appalachian Logging Congress, Knoxville, Tenn. 

The association, in a letter issued to its 
members under this date, has the following to 
say regarding the proposed rate fight: 

Prospect for obtaining a substantial reduction 
in freight rates on forest products is very encour- 
aging. Railroad earnings for June, on the basis 
of the tentative valuation fixed by the Interstate 
Commerce Commission, for rate making purposes, 
under the Transportation Act, would be at the 
annual rate of 3.1 percent, compared with 2.4 per- 
eent for the previous month. A number of the 
most important lines originating forest products 
are making a handsome net return. 

After referring to the decision of the com- 
mission in the Live Stock Case, which was 
handled along economic lines and which involves 
a proposed reduction of 20 percent where rates 
are above 50 cents, the association says: 

We have every reason to believe we are going 
to be successful in the near future in getting rates 
on forest products reduced. In the meantime every 
member of the association should write the general 
freight agent, the traffic manager and the president 
of the road on which he is located, informing him 
that he will get out logs this fall if the rates of 
last August are restored and that he will be able 
to ship lumber on receiving a substantial reduction 
in freight rates, provided this is really the fact. 


WEST COAST RATE ADJUSTMENTS 

SEATTLE, WasH., Aug. 13.—The Pacific Coast 
Shippers’ Association is in receipt of Transcon- 
tinental Freight Bureau tariffs 18-D and 28-D, 
effective Sept. 10. A general review by Traffic 
Manager W. A. Shumm shows the following 
changes and reductions in the tariffs on lumber 
and shingles shipped from Seattle: 

Reductions are made to points reached by the 
Atchison, Topeka & Santa Fe, amounting to 7 
cents at Chicago, with reductions to directly 
intermediate points observing such rate as a 
maximum; also reductions to points in Colorado 
amounting to 2, 3 and 4 cents to equalize com- 
bination rates formerly applicable. 

Reductions of 3% cents are made to points in 
Texas via Kansas City and other points to 
equalize combination rates applicable via the 
Colorado junctions; this causing reductions to 
points in southern Kansas, Oklahoma, Arkansas 
and Louisiana to avoid violation of Fourth See- 
tion order. 

A few reductions are made to various points 
in Minnesota, Iowa and Missouri ironing out 
wrinkles caused by the advance of Aug. 26, 
1920, and the subsequent reduction of March 31, 
1921. 

Silver Bow routing is eliminated to the large 
majority of Union Pacific points, also routing 
via C. M. & St. P., Plummer, Union Pacific to 
all Union Pacific destinations. 

Reduction of rates is made to Minneapolis, St. 
Paul, Minnesota Transfer and Duluth when 
routed thru Council Bluffs over Chicago & 
Northwestern to equalize rates via northern 
routes. 


TRANSIT PRIVILEGES ON PLYWOOD 


MempHis, TENN., Aug. 16.—The Southern 
Hardwood Traffic Association is advised by 
the Louisville & Nashville railroad that it will 
establish transit arrangements at Louisville, 
Ky., on built-up or compound wood when man- 
ufactured from logs. : 

This action, it says, will effect substantial 
saving on the inbound movement, as manufac- 
turers of such products heretofore have had to 
pay the gross rate on logs moving to their mills. 


HELPS CUT-OVER LAND OWNERS 


Mosite, ALa., Aug. 15.—Realizing the impor- 
tance of encouraging agricultural development, the 
Gulf, Mobile & Northern Railroad Co., which has 
seven million to ten million acres of cut-over land 
tributary to its line, which it desires to turn into 
some useful purpose, has, therefore, published 
rules and regulations by which provision is made 
for a refund of its earnings on agricultural lime- 
stone when applied to the soil. 

The State of Mississippi operates two quarries, 
as it, too, appreciates the need of providing lime- 
stone. One of these quarries is at Waynesboro and 
one at Okolona, making limestone available to 
farmers at a reasonable price compared with that 
obtained from privately controlled quarries. It 
takes from three to five tons of limestone an acre 
to sweeten the soil and make it productive of better 
crops, the cost of which heretofore has always 
seemed exorbitant, while now it is only $2 to $4.50 
an acre. 

The limestone is billed at regular rates and the 
regular freight charges collected, and when appli- 
cation to the soil is completed a refund is made 
of the Gulf, Mobile & Northern Railroad Co.’s gross 
earnings, less the per diem accruing on the cars, 
on presentation of a proper certificate from the 
county demonstration agent. 

The road states that it might seem that it is 
sacrificing a great deal, especially at the present 
time when it is difficult to make revenues meet 
expenses, but it feels that something must be 
done to provide traffic after the timber has been 
cut from the land. 


SOUTHERN SALES MANAGER RESIGNS 


Lone Lear, La., Aug. 15.—Announcement Is 
made of the resignation of J. F. Oldham as sales 
manager for the Crowell & Spencer Lumber Co., 
of Long Leaf, to take effect about Sept. 1. Mr. 
Oldham leaves after a service of five years here. 
He will take a vacation for several months and, 
tho not now ready to announce his plans, he ex- 
pects to go into the lumber business for himself 
around the first of the year. : 

News of the resignation of Mr. Oldham has 
brought universal regret to his large circle of friends 
in the Alexandria district. Among them he is 
regarded as an unusually able sales manager, proved 
by his record at Long Leaf. He and Mrs. Oldham 
have kept open house at Long Leaf for their 
friends and Mrs. Oldham has been prominent in 
the social activities of the members of the Alex- 
andria District Lumbermen’s Exchange. 

Mr. and Mrs. Oldham came here from St. Louis, 
where Mr. Oldham was in the wholesale lumber 
business for many years. He was sales manager 
for the old Frost-Trigg Lumber Co. and later with 
the Sabine Lumber Co. prior to coming te Long 
Leaf. His successor here has not been announced. 


WHOLESALE CONCERN CHANGES NAME 


Wicuita, Kan., Aug. 16.—It is announced 
that the L. H. Powell Lumber Co., wholesale 
lumber and building material dealer of this city, 
will on Sept. 1 change its name to H. A. Wattles 
Lumber Co. The change is made following the 
sale of his interests by L. H. Powell, former 
head of the concern, to H. A. Wattles, who has 
been general manager for several years. Mr. 
Powell is retiring because of various other in- 
terests to which he wishes to devote his time, 
and Mr. Wattles will continue the business 
along the same lines as formerly. 





A POLLARD TREE is one that has been maimed 
by having all its branches cut off, leaving only 
a high stump which lives and sends out new 
branches. The term is not common in America 
but it is in England and France. 
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Western Pine Manufacturers in 


: ‘Constructive Semiannual Meeting 


SPOKANE, Wasu., Aug. 9.—The Western Pine 
Manufacturers’ Association completed its reg- 
ular semi-annual meeting here this afternoon. 
The meeting lasted through two days and the 
attendance was large and representative. It 
was felt that the useful life of the organization 
depended largely on the action taken at this 
meeting. During the last year many of the 
members of the association have not taken part 
in some of its activities and the withdrawal of 
that support has crippled effectiveness, particu- 
larly of the statistical department. It had also 
left open the room for suspicion of unfair prac- 
tices on the part of some of the members and 
taking it all together there seemed to be tac- 
tional feeling within the association. 

Therefore this meeting was considered to 
be of. great importance and the final outcome 
resulting in a-firm resolve on the part of all 
members represented to support the ussociation 
in all departments was a cause for congratula- 
tions. 

The first session opened Monday thorning 
when President Polleys called the meeting to 
order in the parlors of the Davenport Hotel 
and proceeded very informally to outline the 
problems which he insisted must be settled at 
the meeting. He touched on business condi- 
tions, stating that the industry is mired in the 
mud and that because of the weakness of the 
market the buyers are dictating everything in- 
cluding prices, terms and methods of manufac- 
ture. He said the manufacturers must make a 
stand somewhere and specifically this called u 
the matter of standard sizes which has so long 
been a subject of difference of opinion. He 
insisted the manufacturers should be big enough 
to take a definite stand on this matter. 

He also called attention to their rights as an 
organization creating a large bulk of tonnage 
for the rail carriers. He urged the members 


to fight rather than crawl into a hole every time ~ 


they heard an intimation of an investigation by 
some commission. He took occasion to particu- 
larly praise the work of the association traffic 
department. 


Secretary-Manager’s Report 
Secretary-manager A. W. Cooper read _ his 
semiannual report which in part follows: 


After touching upon the visit to Washington, 
Mr. Cooper proceeded to review the transporta- 
tion situation, first bringing out that the threat- 
ened loss of the differential under the West 
Coast into markets east of Chicago has been 
eleared up and that nearly all of the trans- 
continental lines will insist that this differential 
be retained. Mr. Cooper then touched upon 
what seemed to him the unreasonableness to 
members of the association of maintaining the 
same differential under the Coast in short haul 
territory and to points three thousand miles 
away. Continuing he said: 

In the nearer-by territory our mileage and geo- 
graphical location is unquestionably a big factor, 
but it rapidly ceases to be so much a factor as the 
distance increases, and it is normal and natural 
that rates should to some extent reflect this. I 
have sometimes thought that if we were to have 
our rates adjusted and if water competition is to 
be the basis upon which’ Atlantic seaboard rates 
from the Coast are made, that we might reasonably 
perhaps get together with the carriers, foregoing 
our differential in the far East and secure, in ex- 
change, a differential graduating perhaps from 
nothing at the Atlantic seaboard up to a more sub- 
stantial differential in our local markets. 

This is a matter that deserves careful thought 
and consideration. I do believe we can arrive at 
a solution by ig § judgment, as we must consider 
all the factors of market competition as well as 
the railroad side of it from a rate-making point of 
view. Our position has been so far, however, that 
under an adjustment such as has been contemplated 
by the railroads, a disruption of our differential 
was unwarranted and unfair to us, and we have 
consistently fought against it, apparently with a 
success. 


In conclusion, Mr. Cooper touched upon the 
publicity campaign being conducted under the 
direction of the National Lumber Manufac- 
turers’ Association and upon, the necessity of 
the members keeping better statistical records 


if they*are to supply the data needed by the 
association and also requested by Secretary of 
Commerce Hoover. 


Tells of Visit to Washington 

Mr. Cooper also read a letter from the asso- 
ciation attorney, A. W. Clapp, St. Paul, cover- 
ing his ideas regarding the committee’s recent 
visit to Secretaries Hoover and Daugherty at 
Washington regarding the association’s activi- 
ties. The committee, which consisted of A. W. 
Laird, Potlatch, Ida.; A. W. Clapp, St. Paul; 
A. W. Cooper, Portland, and T. A. McCann, 
Bend, Ore., spent the 7th and 8th of July in 
Washington. That their visit was worth while 
is attested in the action on increasing the value 
of the association statistical work resulting later 
during the meeting. The committee had 
told Mr. Hoover of the association’s activities 
and Mr. Hoover had expressed a belief in the 
good to come from trade associations and that 
it was necessary for the Commerce Department 
to gather information thru such bodies. 

The committee had also had a meeting with 
Mr. Fowler, special assistant to Attorney-Gen- 
eral Daugherty and the man in charge of the 
prosecutions of trade organizations under the 
Sherman law. It was impossible to see Mr. 
Daugherty. Mr. Fowler took the attitude of the 
typical prosecuting attorney who believes it his 
duty to prosecute all cases and secure convie- 
tions in all cases possible. However, the com- 
mittee came away with the assurance that the 
association could continue to function as it had 
in the past without fear of prosecution for any 





E. H. POLLEYS, MISSOULA, MONT. ; 
Who Presided at Meetings 


acts committed in good faith before the deci- 
sion is handed down in the so called hardwood 
case, 

It was rather peculiar, in the light of the 
present attitude of Congress toward the grain 
exchanges, that Secretary Hoover should suggest 
a lumber exchange as a method of properly 
stabilizing the lumber market, but he has done 
so. 

A. W. Laird, Potlatch, supplemented Mr. 
Clapp’s letter with a few of his own impres- 
sions. First, however, he notified the associa- 
tion that he would balk on any future appoint- 
ments to go to Washington in the summer where 
the temperature was 96 and humidity 86. He 
complimented Mr. Hoover on constructive ideas 
of business and industry and he gave a rather 
amusing description of Attorney Fowler. 

The subject of the work of the association 
information bureau came up and a committee 
composed of W. C. Geddes, Portland; J.P. 


Lansing, Missoula, and 
Huntington Taylor, 
Coeur d’Alene, Ida., 
was appointed to draft 
recommendations as to 





J. P. MecGOLDRICK, 
Spokane, Wash. ; 
Who Opened Discussion 
on Standard Sizes of 
Western Pines 





how the work is to be 
handled in the future. 

In the meantime the 
secretary read a com- 
prehensive and thought- 
ful letter from Kenneth 
Ross, manager lumber department, Anaconda 
Copper Mining Co., Bonner, Mont. Mr. Ross 
had foreseen his inability to be present but had 
contributed to the discussion of the associa- 
tion’s problems thru the medium of this letter. 

Among other things Mr. Ross recommended 
the return of association headquarters from 
Portland to Spokane, which is considered more 
centrally located for the largest number of 
members. He pointed out the impossibility of 
meeting southern pine prices on account of the 
freight rate burden and the South’s cheaper 
labor. He deprecated the runaway market of 
1919-20 feeling that the mills are now suffer- 
ing as a consequence. Mr. Ross advocated pres- 
ent standard sizes. 


Discusses Railroad Rate Situation 


At the Monday afternoon session Carl M. 
Stevens discussed tax problems from the stand- 
point of the timber section of the Treasury: De- 
partment of the United States, of whieh: he: is 
the chief. 

C. E. Elmquist, of the law firm of Clapp & Me- 
Cartney, St. Paul, spoke briefly of general busi- 
ness conditions; much of the depression he 
blamed on extravagance of the American people, 
especially pointing to the excessive use of the 
automobile. He spoke of the disappointment of 
the people who had thought that returning the 
railroads to private ownership would increase 
efficiency thereby lowering costs and redueing 
rates, but such had not been the case. He 
prophesied that there would be no real period of 
prosperity until railroad rates are substantially 
reduced. That can not be done until the car- 
riers reduce their operating costs. He expressed 
the belief that the railroads will have to make 
reductions in lumber rates from the West in 
order to secure the tonnage which they must 
have in order to make sufficient earnings to show 
any profit. 

He stated his belief that the warfare going 
on between different lumber producing sections 
as to railroad rates defeats the purpose of the 
lumbermen. He stated further that he did not 
believe in an absolute fixed parity but that the 
lumbermen should always demand a rate which 
is just and reasonable. 


Favor Changes in Statistical Reports 


The information bureau committee filed its 
preliminary report recommending that ties and 
mining timbers for the present be not included 
in the reports to the association; further that 
the methods of sending the reports to the mem- 
bers be changed from the present form and that 
the association be for this purpose divided into 
three zones as follows: (1) Washington and 
northern Idaho. (2) Montana. (3) Oregon 
and southern Idaho. 

Also in compiling the statistics the same 
scheme be followed out in recapitulation. 

This report produced a great deal of discus- 
sion. A poll of the members represented showed 
an overwhelming majority favored the bureau 
work as outlined by the committee with a‘ few 
amendments to the preliminary report. 

The committee’s report was voted on section 
by section. The final decision was to*inelude all 
commercial sales, as contrasted: to departmental 
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transfers, whether of ties, mining timbers or 
any other product. 


Discuss Standard Sizes 


Tuesday morning’s sessions really began the 
standard size discussion. President Polleys 
asked J. P. McGoldrick to open the discussion 
on this subject. Mr. McGoldrick stated that it 
was not a subject to open up—it is one that is 
continually open. He said he had heard it 
cussed and diseussed for thirty years. He 
pointed out that western and Idaho white pine 
are manufactured in a comparatively small terri- 
tory but marketed all over the United States 
and must compete with many other woods. 

A. W. Laird, Potlatch, explained the position 
of his company. He stated that it has stood 
pat on the present standard sizes and lost much 
business to other mills that were making a con- 
cession to buyers and a talking point for whole- 
salers in shipping oversized lumber; namely, 
\% inch seant in surfaced four sides stock. Mr. 
Laird stated that his company would continue 
to manufacture its lumber on the standaré 
sizes, 

During the discussion it was claimed by sev- 
eral speakers that upon careful examination 
they had found there was no real demand for 


A. W. LAIRD, POTLATCH, IDAHO; 
Who Interviewed Federal Officials as to Attitude 
Toward Association’s Activities 


the wider stock by the consumers or the retail 
yards but that the odd size was being used as a 
talking point by wholesalers. Naturally the 
buyer would take the larger size if offered it 
at the same price. 

The information bureau committee had been 
so successful in formulating a plan that had 
been acceptable to all the members represented 
and had thus ironed out one bone of contention, 
that the members were appointed by the Chair 
to draw up recommendations regarding the ques- 
tion of standard sizes. 

The standard size question was one affecting 
largely the manufaéturers of Idaho white pine 

rather than western pine and such important 
manufacturers of white pine as W. 8. Rosen- 
berry, Gibbs, Ida.; Wm. Kroll, St. Maries, Ida., 
E. H. Van Ostrand, Winchester, Ida., and oth- 
ers, contended that it is necessary to sell quarter 
seant S48 stock to meet competition from Cali- 
fornia and other parts of the country. How- 
ever, the committee, as before, found a way out 
of the difficulties and after accepting an amend- 
ment by W. 8. Rosenberry, that all S2S and 
S1S No. 3 or better stock shipped east of Chi- 
cago should receive the same treatment as 
quarter scant S48 stock the recommendations, 
which follow, were unanimously adopted: 

‘*We recommend that the association reaffirm 
” present standard sizes as already adopted 
by it. 

‘‘We reeommend that there be an addition 
made to the general note on the association price 
list providing for an additional charge of $2 


per M. for any stock worked wider than stand- 
ard widths. 

‘“We recommend that there be an additional 
charge of, $2 per thousand extra for any stock 
S18 or S2S No. 3 or better, shipped east of 
Chicago. 


“We recommend the adoption of this report 


by a roll call vote of the members present.’’ 

Following the vote which settled the biggest 
question of dispute and at the suggestion of 
J. P. McGoldrick, committees from the differ- 
ent districts were appointed to seeure the co- 
operation of all members not represented “at the 
meeting. 

The settlement of this much disputed question 
brought a feeling of relief to the members 
present. A better feeling pervaded the atmos- 
phere and President Polleys took oceasion to 
compliment the men upon the splendid spirit 
shown in the energetic way they planned to fol- 
low their decision. 

ere 


LIABILITY FOR TELEGRAMS 


New York, Aug. 15.—Secretary W. W. 
Schupner of the National Wholesale Lumber 
Dealers’ Association has sent out a bulletin 
directing the attention of members of the as- 
sociation to the fact that in its decision in 
Docket No. 11524 ‘‘Limitation of Liability in 
Connection with the Transmission of Telegraph 
Messages’’ the Interstate Commeree Commis- 
sion ordered the telegraph companies to estab- 
lish by July 13, 1921, rules and provisions lim- 
iting their liability for errors or delays in the 
transmission or delivery, or for nondelivery of 
interstate messages to amounts not less than 
$500 for each message at the unrepeated mes- 
sage rate; not less than $5,000 for each message 
at the repeated message rate; and a liability 
of not less than the amount at which any such 
message received for transmission at the re- 
peated message rate shall be valued in writing 
by the sender when tendered for transmission 
and upon payment of an additional charge equal 
to one-tenth of 1 percent of the amount by 
which such valuation shall exceed $5,000. Under 
the previous rules of telegraph companies, they 
were not liable for mistakes or delays in the 
transmission or delivery or nondelivery of any 
unrepeated messages beyond the amount re- 
eeived for sending, nor for more than 50 times 
the sum received for sending a repeated mes- 
sage (or a maximum of $50) unless specifically 
valued. 


Should Support Winslow-Townsend Bill 


Members are asked to support the bill intro- 
dueed by Congressman Winslow (H-R 7994) 
amending the Transportation Act to permit the 
War Finance Corporation to sell bonds to the 
public covering wartime expenditures charge- 
able to railroad capital account. It will clear 
the way for prompt cash payment of current 
balances due the roads from the Government, 
now held back to offset capital balances. The 
roads could then remit some hundreds of mil- 
lions on waiting supply vouchers and purchase 
urgently needed supplies. A similar bill has 
been introduced in the Senate by Senator 
Townsend. The committee on legislation of the 
association believes that every member should 
get back of this bill and insist that it be passed 
during the present session. Secretary Schupner 
states that members rendered invaluable assist- 
ance in securing the passage of the Winslow- 
Townsend bill, which promptly released millions 
of dollars to railroads under the Government 
guarantee clause of the Act of 1920. This new 
Winslow-Townsend bill (H-R 7994) will release 
funds to pay past due lumber accounts and co- 
operation now is important if the bill is to pass 
this session. 


NEW ASSOCIATION PUBLICATION 


‘*The Retail Lumber Dealer’’ is the name 
of a new publication in the lumber association 
field and is being issued by the National Retail 
Lumber Dealers’ Association. It will be issued 
monthly and will be employed as a means to 
give the membership of the association ideas 
and suggestions which are particularly pertinent 
to its growth and welfare as well as the indi- 
vidual welfare of its members. 





Oak Flooring Helps 


for Retailers 


The retail lumberman is often asked a multi- 
tude of questions regarding oak flooring—how 
it should be laid and how it should be finished, 
and all the rest. Invari- 
ably women are the 
keenest for hardwood 
floors and want to know 
all there is to know 
about them. Further- 
more, these buyers are 
fully posted upon the 
advantages of rugs and 
earpets and consequent- 
ly the retail lumberman 
must be prepared to 
give all the necessary 
information at once and, 
of course, it is always 
desirable to be able to 
give this information in 
a form in which it may 
be taken home. To help 
retailers the Oak Floor- 
ing Manufacturers’ As- 
sociation have prepared 
the sales helps shown 
opposite—an attractive booklet entitled 


“Oak Flooring—How and Where to Use It” 


These booklets are placed in a convenient hanger 
which may be seen in the accompanying illustration 
and are supplied by us, in any quantity desired, to 
retail lumber dealers free of charge. 

Go after flooring business in the right way and 
results are practically guaranteed. 

When in need of Oak, Maple, Beech or Birch floor- 
ing, send your orders to our Chicago warehouse. 


EOARTOLOMEW. MANAGER, CHICO 


3622-3628 SOUTH MORGAN ST., TEL. BOULEVARD 830 























WHAT 


our recently completed 


STORAGE 


SHED and YARDS 


located at Hulst . 
Long Island City, New York, 
——. as oe ity, ihicesome or 


MEAN TO YOU 


| F You Ship Transits 
You Ship on Consignment 
Advise us What you want Stored. Advise us What 
you want Sold. We give maximum service, we get 
you maximum saenbet price, ot uninianum aoet, 
“Stock Lists Solicited.’ 


LUMBER 
BLAIR Gompany 
Grand Central = New York City 











YPine” 1 imbers 


Both Long and Shortleaf 
Poplar, Oak, Ash, Gum 
AND OTHER HARDWOODS 
Straight and Mixed Cars 


Tims B. Quinn, Sicaucrsi 











We manufacture 17 


different kinds of 


1 Northern 


Hard and Soft Wood Lumber 


Ask for quotations. 








View Platen-Fox Co., Iron Mountain, Mich. 
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Sample Form 
FREE! 


You can keep a complete record 
of all estimates and contracts in 
one loose-leaf binder with the 


BOYCE UNIFORM 


LUMBER 
ESTIMATE 


SYSTEM 


It is an invaluable aid in following up pros- 
pects. Shows at a glance outstanding con- 
tracts and how far they have been filled. It 
is convenient and economical—a means to 
greater efficiency. A request on your busi- 
ness stationary will bring you free sample 
forms. 

Ask for particulars also about Boyce Uniform 

Lumber Accounting System, Bovce Uniform 


Mill Cost System and Boyce Auxiliary Forms 
and Supplies. 


Lamber Systems Department. 


A. E. Boyce Company 


Accounting Systems Engineers 
Manufacturing Stationers 


Bealaine. Muncie, Ind. 











Who's uncertain in the lumber business 
and related lines? What list has all the 


names? 
TheRed Book will answer both questions. 
Sure on Collections too, 


Lumbermen’s Credit Association 


CHICAGO NEW YORK 








A PLAN SERVICE 


Compiled by and for the Retail 
Lumber Dealers 


INVESTIGATE 


Lumber Dealers’ Service Bureau 
417 South Dearborn St, CHICAGO 














LUNHAM & MOORE 
OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 








Unexcelled facilities for negotiating ocean freight con- 
and effecting quickest dispatch from seaboard. We | 


handle all classes of and have § 1 Department 
handling Export Lumber Shipments.” ] 











Hardwood Club Analyzes Railroad Rate Situation 


New Orueans, La., Aug. 13.—The South- 
western Hardwood Manufacturers’ Club, in 
monthly meeting last Thursday at the Monte- 
leone Hotel, devoted most of its time to discus- 
sion of railroad rates and conditions, the pre- 
vailing view being that the transportation 
troubles must be ironed out and rates restored 
to a more reasonable basis before a return to 
normal business conditions could be expected. 
President C. J. Coppock, of the Cybur Lum- 
ber Co., Cybur, Miss., presided. Before set- 
tling down to business the club enjoyed a 
luncheon. 

Adequate Transportation Vital to Business 

The discussion was opened by F. L. Adams, 
of the Newell Lumber Co., Eunice, La., who 
asked the secretary to read a statement he had 
prepared. Mr. Adams explained in advance that 
he made no claim to original authorship; that 
some of the ideas were his and others were to be 
credited to W. C. Trout, of the Lufkin (Tex.) 
Foundry & Machine Co. The article follows: 

In view of the present industrial depression and 
the importance of an early reduction in transporta- 
tion charges, the business men generally must 
arouse themselves to the serious condition con- 
fronting the railroads. 

That adequate transportation service is vital to 
the industrial supremacy of this country is gener- 
ally recognized. Today the railroads of the United 
States face a supreme crisis. Either their owners 
must be permitted to go ahead and work out their 
salvation, with the codperation of the American 
public, or we must be prepated to see the bank- 


ruptcy of many of the lines, with all that implies . | 


to business—the death of competition, service and 
efficiency reduced to a minimum, rates excessively 
high to make up the defiicit which must necessarily 
follow, and union leaders exercising the dominant 
voice in management. Such conditions of course 
spell disaster for American commerce and Amer- 
ican prestige in the business world. 


Low Grades Can Not Move on Present Rates 


Both our sawmills have been closed down since 
April 15, with no prospect of starting them up this 
year, due to the fact that the transportation 
charges are so high on one-third the product of 
hardwood logs that the lumber will not move. For 
instance, No. 3 oak is today selling for $6 a thou- 
sand at the mill. The freight on this item, which 
weighs about 4,500 pounds to the thousand feet, 
is $20 a thousand to Chicago, the rate being 44 
cent a hundred pounds. ther low grades of lum- 
ber are to be compared by the same ratio. All 
logs of every species produce low grade lumber; 
the consumer can not pay the price; the sawmill 
can not operate successfully unless there is a mar- 
ket for this part of the log. 

We believe intensive action by every individual 
— congressman most necessary to the following 
ends: 


Must Bring Union Domination to an End 


1. Abolish completely the agreement made dur- 
ing Federal control by the Railroad Administra- 
tion, represented largely by union leaders, and 
union organizations represented by their national 
officers. The Labor Board has ordered the can- 
celation of these representative rules, but has or- 
dered the railroads to make new agreements with 
various union crafts. Leaders of these organiza- 
tions are demanding that the new agreement be 
practically identical with the ones made during 
Government control. Refusal of the railroads to 
the perpetuation of all these rules; which it is 
estimated cost the transportation interests of the 
country more than $300,000,000 annually, means 
that the Labor Board will be called upon to decide 
the question, where, unless a firm stand is taken, 
conditions such as prevailed during Government 
control will be made perpetual. 


Pay Wages According to Service 

2. Restore to the individual railroads jurisdiction 
over questions of wages, classifications and working 
conditions. Rules and regulations made by the 
Government during Federal control, continued in 
effect by the Labor Board, have standardized wages 
and rules on all railroads, without regard to living 
conditions in various communities, or the rates of 
pay of employees of other industries doing similar 
work in those communities. Workers should be 
paid according to the service they perform, as they 
were before Government took over the railroads. 


Repeal the Adamson Pseudo 8-Hour Law 


3. Demand that Congress immediately repeal the 
Adamson law, passed under duress, and unquestion- 
ably one of the most hampering pieces of legisla- 
tion affecting a legitimate industry ever enacted at 
Washington. The Adamson Act was not an hours- 
of-labor law, but was essentially a wage measure, 
sought by the union leaders as a way to increase 
the pay of certain classes of railroad employees. 
To repeal it would enable the railroads of ‘the 
United States to save enormous sums annually 


without impairing their service or doing an in- 
justice to any employee. 


Government Should Give Aid to Railroads 


4. Prevail — the Government, in settling with 
the railroads fo 


r the moneys it expended in addi- 


tions and betterments, to fund the amounts due, 
permitting the repayment in fifteen annual instal- 
ments, rather than to demand payment of the 
entire sum at once. Further, that the Government 
settle promptly with the railroads for the rental 
guaranteed them for their use during Federal con- 
trol. These two methods of affording relief would 
release many millions of dollars and would at once 
afford help to railroad credit and avoid the present 
hardships. 


Rates Take Profit of Production 


J. B. Robinson, of the Pelican Lumber Co.. 
Mounds, La., said that Mr. Adams’ article cer- 
tainly furnished food for thought. The rail- 
road problem is so big and complicated it is 
hard for laymen to comprehend it and to grasp 
the meaning of what is going on. He has been 
compelled to study the rate problems from a 
new angle. The Louisiana and eastern Texas 
district, bounded on the East by the Mississippi 
River and on the north by the Arkansas line, 
is carrying the peak rates. It has shared all 
the general advances and then some, and today 
is paying an arbitrary $3 to $4 higher than: is 
paid by the other fellows just a little distance 
away but in another district. The rates con- 
stitute an insurmountable barrier to ‘‘nor 
maley;’’ their effect being to absorb most of 
the money. In consequence, his company had 
sold a part of its stump- 
age and was negotiating 
the sale of another tract, 
because the profits of 
manufacture went to the 
railroads. 

President Coppock 
and J. M. Thompson, of 





F. L. ADAMS, 
Eunice, La. 





the Natalbany Lumber 
Co.,° Hammond, La., 
joined in the discussion, 
the former emphasizing 
the seriousness of the 
rate situation and the 
latter suggesting that 
the club record its views 
on the Adamson law and other matters touched 
upon. 


Should Seek Public Support to Reduce Rates 


C. H. Sherrill urged individual and collective 
support of the fight launched by the Southern 
Hardwood Traffic Association to secure reduc- 
tion of rates. From conversations with railroad 
executives he got the impression that the prac- 
tical railroad men believed rate reduction was 
necessary to start business moving, but that 
they were overruled by the financial interests 
back of the roads. The present railroad policy 
seemed to be to maintain rates at the peak 
regardless of lowered wages and operating costs, 
leaving transportation charges to be the last 
thing to come down. Meanwhile the business 
of the country is suffering by reason of the 
‘¢peak rates.’’ He suggested the arousing of 
a militant public opinion as one effective help 
in the fight to bring rates back to tolerable 
levels. 

A. N. Smith, of the Bomer-Blanks Co., Blanks, 
La., called attention to the voluntary rate re- 
ductions on the Henry Ford railroad, and the in- 
crease of the tonnage it handles. 


Committee Will Prepare Report for Action 


On motion the Chair appointed Messrs. Robin- 
son, Adams and Thompson a committee whose 
duties include the careful study of the Adamson 
Act and the distribution of copies threreof to 
clubmembers, and the drafting of a resolution 
embodying the club’s views of the railway and 
rate problem, to be reported at the next meeting. 

Secretary Guy H. Mallam, jr., of the New 
Orleans Lumbermen’s Club, got the floor to 
thank the hardwood club for its donation to the 
building equipment fund of the local organiza- 
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tion, cordially invited them to hold their meet- 
ings there in future and urged the individual 
members to make the club their headquarters 
while Visiting New Orleans. 


National and Louisiana Forestry Discussed 


George Schaad, of the Southern Hardwood 
Traffic Association, who served as secretary of 
the meeting, read a letter from A. C. Bowen, 
now in Memphis, dealing with the Capper and 
Snell forestry bills before Congress. In re- 
sponse to a query from President Coppock re- 
garding the status of forestry legislation in 
Louisiana, Mr. Adams reported there were no 
new developments. An inquiry regarding the 
prospect of a fight upon Louisiana’s timber 
severance license tax drew the statement that 
while such a fight might develop, there was no 
immediate prospect thereof, as the lumbermen 
who participated in the conference with Gov. 
Parker felt that they were bound to keep faith 
with him, as he had kept faith with them by 
making a fight to prevent the increase of the 
tax by the constitutional convention. 


Seek Ideas on Compilation of Costs 


Chairman Sherrill, of the committee on cost 
information, said that there was nothing to re- 
port save that requests had been sent to the 
various manufacturers for ideas regarding cost 
reports. He hoped to have something definite 
and of value for submission at the next meeting. 

An informal discussion of operating cond)- 
tions and problems brought the meeting to a 
close. 


URGE QUICK RELIEF FOR RAILROADS 


New ORLEANS, La., Aug. 16.—Resolutions 
adopted by the New Orleans Lumbermen’s Club, 
at its luncheon today, ‘‘started something’’ that 
should interest lumbermen and other business 
men the country over. It was started with the 
avowed hope that others would follow suit and 
by codperation develop a movement which would 
bring the desired answer from Washington. The 
resolutions, offered by C. H. Sherrill, of the 
C. H. Sherrill Hardwood Lumber Co., are self 
explanatory: 

WHEREAS, An understanding was reached in July 
between the railroads and the Federal administra- 
tion to the effect that $500,000,000 would be paid 
railroads on their claims growing out of Federal 
control; and, P 

Wuerpas, Authority, to fund this debt of the 
roads is given the President by the Transportation 
Act, but it was deemed advisable to acquaint Con- 
gress with the methods under consideration ; and, 

WHEREAS, Use of the War Finance Corporation 
as one of the agencies to effect settlement of the 
Government’s financial relations with railroads was 
suggested, but additional authority from Congress 
would be required to permit the corporation to take 
part in the contemplated transaction; and, 

WHEREAS, One of the greatest factors for stimu- 
lating all lines of trades being the active purchas- 
ing power of the railroads of our country ; and, 

WHEREAS, The Senate offers little encouragement 
that railway relief legislation will be enacted in 
the near future ; therefore be it 

Resolved, That it is the sense of the Lumbermen’s 
Club of New Orleans, La., that the railroads should 
be paid at once the $500,000,000 agreed, now due 
them by the Government, and the remainder at the 
earliest moment; and be it further 

Resolved, That these resolutions be duly presented 
to all commercial organizations of New Orleans and 
all prominént business and professional nonmem- 
bers, requesting them to pass such resolutions and 
use the power of their influence to help create public 
sentiment in favor of quick settlement with rail- 
roads to such extent that Federal authorities will 
stop further delay and give immediate action; and 
be it further 

Resolved, That copies of these resolutions be pre- 
sented to the editors and managers of the New Or- 
leans daily press and request their codperation, and 
that copies of same be duly forwarded to our repre- 
sentatives at Washington. 


After presenting them, Mr. Sherrill said the 
nation’s business interests were vitally con- 
cerned in the immediate relief of the railroads 
and he thought it was up to the business folk 
to make their views known to Congress and to 
develop a powerful public sentiment for imme- 
diate passage of the needed laws. Adoption of 
the resolutions by the club alone might not im- 
press Congress to any great degree; but if other 
clubs and commercial organizations joined in, 
— might be started that is really worth 
while 





The resolutions were promptly adopted, and 


measures taken to bring the movement to the 
attention of other local organizations, with an 
appeal for quick codperation. 

Vice President Carre presided at today’s 
meeting, President Lanier having gone to 
Rochelle, La., to attend the meeting of the 
Alexandria District Lumbermen’s Exchange. 


PATTERSON GREYS WIN LIVELY GAME 


PaTTERSON, La., Aug. 13.—The Patterson 
Greys, crack amateur baseball team of the F. 
B. Williams Cypress Co. of Patterson, defeated 
Opelousas last Sunday 1 to 0 after ten innings. 
It was a big time exhibition with good pitching 
and fielding. Seven double plays were made. 
The Patterson Greys won in the tenth by send- 
ing in a pinch hitter who cracked out a two- 
bagger and for whom a pinch base runner was 
sent in who came home on a timely single. The 
summary : 





Patterson Greys 
Opelousas 

Batteries: Patterson—Lewis 
Opelousas—Cavet and Appleby. 

The Greys also defeated Opelousas on the 
previous Saturday in a onesided game, 11 to 1. 
The Greys have won nineteen out of twenty- 
three games this year. Recently they estab- 
lished what may be a world’s record in making 
eleven runs in a single inning without a man 
being retired. It was in the first inning of the 
game with Thibadoux and every man of the 
nine in the lineup scored a run and the two 
men at the top of the batting list scored a 
second run each before a putout was made. 
The next three men up went out in succession. 

The Greys are the pride of H. P. Williams, 
son of F. B. Williams and an officer in the 
F. B. Williams Cypress Co. Mr. Williams has 
a team every year and coaches the players him- 
self. He is an ardent sportsman and particu- 
larly addicted to baseball. The fact that he 
has sold a number of his players to the New 
York Giants is testimony enough as to his abil- 
ity in developing them. He does not hire ex- 
perienced professionals but fills up his string 
with promising Louisiana boys, some of whom 
are college students. Mr. Williams has two 
players going up next year to the Giants. Third 
baseman Hale is to report to McGraw in the 
spring and Shortstop Doty is to go forward 
during the summer. 

Players whom Mr. Williams has sent up in- 
clude Ivy Griffin, first baseman for the Ath- 
letics; Johnnie Monroe, whom the Giants sold 
to the Philadelphia Nationals and who is play- 
ing second base; John Paul Jones, pitching for 
Indianapolis, and Dick Humphries, who was a 
star in the Texas League until he quit baseball 
this summer. Manager Williams has three 
promising pitchers in Robertson, Lewis, an 18- 
year old boy at Marion Military Institute, 
Marion, Ind., and Chaissons, a southpaw. 


CLUB HOME WILL SOON BE READY 


New Or.EAns, La., Aug. 15.—In the absence 
of President Lanier and Vice President Carre, 
O. L. Benway, of the John A. Hunt Co., pre- 
sided at the weekly luncheon of the New Orleans 
Lumbermen’s Club last Tuesday. H. L. Reicke, 
chairman of the committee in charge of the 
equipment of the new club rooms, said that 
the quarters would be ready for occupancy in 
a few days, but that the next luncheon will be 
held in the Monteleone. Chairman R. H. Cust, 
of the finance committee, reported that some- 
thing over $5,000 had been collected to defray 
the cost of remodeling and equipping the new 
quarters, and that there were other donations 
in prospect. Secretary Mallam reported receipt 
of a $200 check for the building and equipment 
fund from Frank Rowell, of the Colonial Creo- 
soting Co. 

Brief talks on general topics of club interest 
were made by James Boyd, F. L. Foxley, 
Maurice Duverney, L. G. Castenado and others. 
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SoME TREES which habitually shed their 
leaves in autumn retain them the whole year 
when growing in more southern forests. Oak is 
one of the trees that have this habit. 





Supplying Manufacturers with 
STANDING TIMBER 


Territories 


Also 
Timber Financing 
Hardwood Lumber 


EVERY DETAIL IS 
“QUA lL ITY SERVICE”’ 


Our recognized service, 
—protective and con- 
structive — with over 
twenty-five years ex- 
perience, is a substantial 
aid in this period of re- 
adjustment. It provides 
opportunities for doing 
some of the desirable 
things. 
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LET US BE YOUR SALESMAN 


Your advertisement im the Wanted and For Gale De- 


partment will reach the people. 
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Poplar 


Siding 





Can 3 
Work Mouldings 
Special ° 
Patterns Dimension 
'O order. 
Stock 
Attractive prices to 
carload buyers. 
Star Wood Products Co. 
Incorporated 


LOUISVILLE, KY. 








A name that should be 
on your inquiry list for 
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Hardwood Lumber 


The American 
Column & Lumber Co. 


Brunson Building, COLUMBUS, OHIO 
Manufacturers of 


West Virginia Band Sawn 











Soft Yellow Poplar Chestnut Butternut 

Plain White Oak —_—_e Wainut 

Plain Red Oak Che Sycamore 

Quart’d White Oak Maple. Beech Black Gum 

White Oak Timbers Buckeye Hickory 

and Plank Birch Ash, Hemlock 
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Rotary Cut 
Northern 
Veneers 








RNITURE uf if buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers. 


We aiso manufacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 

our “Peerless Brand” Rock Maple, Beech or Birch 


Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich.  & Lumber Company 
Chicago Office: 812 Monadnock Block. 


VENEERS 


AND 


PANELS 


Birch 
Oak 


Brown Ash 
Grey Elm 
Maple 
Basswood 


Wisconsin Veneer Co. 


Manufacturers 


Rhinelander, Wis. 





Gent, .. 10—Concatenated Order of Hoo-Hoo, Fresno, 
lif. Annual. 


saat " 21—Canadian Forestry Association, Van- 
couver and Victoria, B. 

Oct, 5-6—American Manufacturers’ Export Associa- 
tion, Waldorf-Astoria, New York City. Annual 

Oct. 19-21—National Retail Lumber —. * ‘cant 
ciation, Congress Hotel, Chicago. Ann 

Oct. 26-29—Pacific Logging Congress, aan oe 
cisco, Calif. Annual. 





INTERNATIONAL COST CONFERENCE 


The final program of the second International 
Cost Conference to be held under the auspices 
of the National Association of Cost Account- 
ants at Cleveland on Sept. 14, 15 and 16 has 
just been issued. Among the ‘subjects which 
will be dealt with at the different sessions are: 


Executive Uses of a Cost System. 

The Distribution of Overhead Under Abnormal 
Conditions. 

Cost Systems as a Means of Preventing Waste. 

Uniform Methods and Standardized Costs. 

Interest as an Element of Cost. 


The national headquarters of the association 
are located in the Bush Terminal Sales Build- 
ing, 130 West 42nd Street. New York. 





SHINGLE DEMAND HAS REVIVED 

SEATTLE, WASH., Aug. 13.—Apparent revival 
of demand and inquiry from all points was the 
dominant note of the shingle wholesalers’ lunch- 
eon Wednesday. Some of the firms reported 
better business than for any week since May. 
It is evident that freight rates are holding the 
eastern section in check, but there seems to be 
noticeable improvement in every other region. 
While stock is scarce, there is an easing up in 
restrictions making for an improved trade. 
Local wholesalers are zealously trying to uphold 
their standards, one of them having declared 
his intention not to deal in ‘‘razzle-dazzle, hit- 
or-miss Santa Claus stock.’’ All in all the 
sentiment of the meeting was that conditions 
are much improved, and that there is going to 
be some business. 

R. S. Whiting, manager of the shingle branch, 
West Coast Lumbermen’s Association, gave a 
further review of the agitation against the 
wood shingle. In California the referendum 
has stood off the Burnett law. Wichita, Kan., 
is experimenting with hostile legislation that 
has placed the wholesalers on their mettle, and 
the situation in Kansas City is somewhat acute. 
Birmingham, Ala., insists that shingled roofs 
be painted, as does Akron, Ohio. 








THE FLORIDA MILLWORKERS MEET 


JACKSONVILLE, FLA., Aug. 15.—The two days’ 
session of the Florida Lumber & Millwork As- 
sociation ended last evening with a banquet 
at the Tampa Yacht & Country Club tendered 
by the Tampa members of the association. 

President W. Tylander, of Fort Pierce, Fla., 
presided at all sessions. Attendance was good, 
there being approximately one hundred members 
on hand. Various matters of interest came up 
for discussion and were referred to committees 
to investigate thoroly and report on at the next 
meeting. The principal matter before the asso- 
ciation was freight rates. It was decided to 
gather all the data possible and: put the matter 
before the Interstate Commerce Commission at 
Washington. 

F. W. Vaughan, Atlanta, addressed the meet- 
ing on insurance. He advised the association to 
form an insurance department and underwrite 
the members’ insurance, to obtain minimum rate 
and full protection. This matter was discussed 
fully and finally laid on the table to be taken 
up later. 

The question of mills marking their products 
with standard trade marks as well as description 
of sizes and grades, was discussed. Attempts to 
use such marks have failed, for the reason that 
yards do not want the lumber marked. . John 
A. Bruce, Lakeland, spoke of his years of 
familiarity with this matter, and stated a change 





could be brought about only by gradual educa- 
tion of the yards to allow this marking to be 
done at the mills. 

C. B. Harman, secretary Southern Sash, Door 
& Millwork Association, delivered an interest- 
ing address on matters pertinent to the trade, 
which was well received. 

Good feeling and optimism was prevalent all 
during the sessions. West Palm Beach, Fla., 
was selected for the next meeting. 





WORKS FOR STANDARDIZATION 

New HaAvEN, Conn., Aug. 15.—Paul 8. Collier, 
secretary of the Retail Lumber Dealers’ Asso- 
eiation. of the State of New York, was a guest 
in New Haven last week of James Cray, secre 
tary of the Lumber Dealers’ Association of Con- 
necticut. Mr. Cray presented the visitor to a 
number of local lumbermen and as the result of 
Mr. Collier’s stay the friendship between the 
Connecticut and New York associations was 
more closely cemented. 

Mr. Cray found Mr. Collier very much inter- 
ested in the question of standardization of lum- 
ber sizes. Mr. Cray announced that he had 
heard from a dozen or more retail associations 
with reference to standardization and all of 
them approved the proposal. Mr, Cray said: 

We have gone so far that we will see this matter 
of standardization thru to a finish. There is no 
doubt that the associations are a unit in wanting 


standardization and the only question is to deter- 
mine the sizes that will be satisfactory to the ma- 





jority. Once they have reached an agreement the 
“SERVICE?” 
What does “Service” mean in 


your business? 
Advertising? Complete 
tures? Advice? 


See Prize Offer Page 38 
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Struc- 











matter should be referred to the manufacturers. 
The National Retail Lumber Dealers’ Association 
doubtless will ultimately be the chief sponsor for 
the movement. 

We are going to keep the State associations 
stirred up until we get an answer of some sort. If 
any of the associations seek to allow petty jealousies 
to creep in we intend to smoke them out. We are 
absolutely open-minded on _ standardization, 
while we would like to see our report adopted with 
out change we realize that it is a matter of give 
and take. If we have to give we are prepared to 
do so gracefully when it is shown that we are in 
the minority. 


Communications from lumbermen from every 
section of Connecticut show a marked interest 
in arrangements being made for the annual out- 
ing of the Connecticut association, to be held 
Sept. 15. Last year the outing was marred by 
rain, but barring similar conditions the picnic 
next month will smash all records. 





WHOLESALERS ARE CHEERFUL 


JACKSONVILLE, FuLA., Aug. 15.—The August 
meeting of the Jacksonville Wholesale Lum- 
bermen’s Association was held on Friday, Aug. 
12, in the Seminole Club. The meeting was 
ealled to order at 1 p. m. by President Taylor, 
on whose proposal a round table discussion 
was. held. The entire membership was of the 
opinion that things were on the mend. The 
association had weathered the storm and was in 
a good financial condition, which report was re- 
ceived by the members in a very enthusiastic 
manner. <A greater field of activity is planned. 
It is proposed to canvass for new members, 
fully codperate with brother organizations and 
to establish closer relations with the manufac- 
turing organizations. A committee lf, inspec- 
tion was appointed composed of F, D,' Shore, 
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chairman; H. W. Taylor and T. M. Keeler. 
The general discussion covered a wide range, 
and if was with regret, that the meeting broke 
up, the last act being to compliment T. M. 
Keeler, ehairman of the entertainment com- 
mittee, on his arrangements for the meeting. 





SUPPORT NATIONAL ASSOCIATION 


CLEVELAND, OHIO, Aug. 15.—At a special 
meeting of the Cleveland Board of Lumber 
Dealers held here this week, at which officers of 
the National Retail Lumber Dealers’ Associa- 
tion were present, it was decided to support and 
aid the new work and program of the national 
organization. The Cleveland lumbermen were 
presented with the new program by the visitors. 
In the party were: W. 8S. Dickason, vice presi- 
dent, Kansas City; A. H. Kemper, vice presi- 
dent, Toledo; Adolph Pfund, secretary, Chi- 
cago; Warren J. Duffy, general counsel, Toledo; 
L. L. Barth, Edward Hines Lumber Co., na- 
tional direetor, Chicago. 


~ - 


GET TOGETHER IN NEW ENGLAND 

New York, Aug. 16.—Paul S. Collier, seere- 
tary Retail Lumber Dealers’ Association of the 
State of New York, has returned from a trip 
thru New England, where he conducted a series 
of group meetings. Mr. Collier recently went to 
his home in Rochester after spending a few days 
in this city. 

Mr. Collier joined with the New Englanders 
in diseussing their local problems and _ get- 
together meetings were held Aug. 11, in Worces- 


ter, Mass., with the Worcester County dealers; 
Aug. 12, at New Bedford, Mass., coveritg New 
Bedford} Fall River and the Cape, and, 

at the Berkshire Lumbermen’s Club, Pittsfield, 
with the Berkshire County dealers. Mr. Collier 
said he felt his trip had been a very profitable 
one, both for his own association and for the 
organizations visited. 

He found the lumbermen of New England 
only fairly busy, but all hopeful of better times 
in the near future. He found building progress- 
ing satisfactorily in a number of centers, but 
he said there seems to be something that is 
holding things back. 





HEAR RETAILERS’ SECRETARY 


Cincinnati, OnI0, Aug. 16.—Members of dis- 
trict No. 1, Ohio Association of Retail Lumber 
Dealers, held a special meeting on Friday at 
which they were addressed by Adolph Pfund, 
secretary of the National Retail Lumber Deal- 
ers’ Association, Chicago, and by P. E. Stone, 
manager of the Equity Service Co. and attor- 
ney-in-fact for the National Retail Lumber 
Dealers’ Interinsurance Exchange, of Detroit. 

Mr. Pfund devoted his talk to explanations of 
the services rendered by his association, and 
Mr. Stone explained the workings of the inter- 
insurance exchange. 

The visitors were entertained at luncheon by 
Edgar Cummings, president of district No. 1. 
Other guests at the luncheon were L. P. Lewin, 
president of the Ohio association, Findley M. 
Torrence, secretary of the Ohio association, and 
W. Perey Hubbard, seeretary of district No. 1. 





Alexandrians Review the Market 


ROCHELLE, LA., Aug. 16.—Pleasure and profit 
featured the monthly meeting held here today 
of the Alexandria District Lumbermen’s Ex- 
change. The twenty-five lumbermen and news- 
paper men present were the guests of W. T. 
Murray, general manager of the Tremont Lum- 
ber Co., and of Fred Miller, general sales man- 
ager, and these genial hosts put in a full day 
entertaining the visitors. 

The morning was spent in a thoro inspection 
of the great pine plant of the Tremont Lumber 
Co. with a visit also to the new hardwood mill 
near the parent plant. From mill pond to load- 
ing sheds the visitors inspected the process of 
manufacture, which they found to be the most 
modern available. At noon a splendid dinner 
was served at the company’s hotel, following 
which the regular business session was con- 
dueted, with Q. T. Hardtner, of the Urania 
Lumber Co., Urania, presiding. 

Mr. Hardtner made a pleasing presiding offi- 
cer and the session was featured by several 
excellent papers, supplemented by good talks 
on the part of several visiting lumbermen. 
Tells of Conditions in Other Producing Fields 


- Theo. F. Terzia, of Monroe, gave a report 
on conditions among producers of woods other 
than pine. In the hardwood industry, he said, 
production is only about 60 percent of normal 
and most of it is in the Ohio Valley section. 
Unless freight rates are reduced, he said, the 
hardwood producer in this section will not be 
able to move his low grades to market. West 
Coast production, he reported, is 65 percent 
normal, with a good demand for upper grades 
and badly mixed cars. He said that western 
railroads are buying now with promise of a 
large volume developing. He reported produc- 
tion of cypress above demand, with poor prices. 
For northern pine and hemlock he reported many 
mills shut down but that resumption of normal 
production is expected this fall, since these 
mills are elose to their market and have the 
edge on freight rates over shippers of other 
woods, 
Conditions Justify Market Optimism 


A. W. Johnson, of Clarks, reported on the 
subject of car shortage. He read a letter from 
the AMERICAN. LUMBERMAN which told of a 
favorable situation as to future demand based 
on the good erops now being harvested. This 
letter also predicted heavier buying by the 


railroads this fall, particularly of car material. 

A letter from R. B. Good, of Weaver Bros., 
Shreveport, told of the lumber situation in the 
oil fields. Little demand may be expected from 
that direction this fall, he said. 

F, A. Terzia, jr., of Monroe, said the retailer 
the country over is still hampered in sales be- 
cause other building costs aside from lumber, 
particularly of labor, have come down only 
slightly. 

C. B. Monday, of Lake Charles, gave a com- 
prehensive report on agricultural conditions. 
He stated his belief that the farmer generally 
has produced his crops on an economical basis 
and will make a profit when he sells. 


The Time for Salesmen to ‘‘Hit the Ball’’ 


Mr. Murray diseussed general conditions. 
With the crops good the country over, he be- 
lieves, business generally is in a more healthy 
condition than at any time within a year. Call 
money rates have been reduced since Jan. 1 
from 7% to 5% percent, with some loans as low 
as 4% percent. He said he thought money 
rates will go lower and that there is plenty of 
money with which not only to move the coun- 
try’s crops but for use in construction work 
of any kind, particularly in the building of 
homes. He reminded the salesmen present that 
many of them have sold and shipped more lum- 
ber this year than they had this time last year. 
‘*This is the time when men are being separated 
from boys,’’ he declared, ‘‘ when m2n must ‘hit 
the ball,’ must deliver results which can only 
be realized by hard work.’’ Mr. Murray said he 
expected no remarkable recovery in the lumber 
industry but only a gradual improvement for 
the rest of the year. 

R. M. Cust, New Orleans manager for the 
Finkbine Lumber Co., of Jackson, Miss., said 
that manufacturing conditions are good with his 
company, that the men are loyal and efficient. 
He reported business good with them, with bet- 
ter demand in sight. 

Phillip Lanier, of New Orleans, said that he 
had just returned from a six weeks’ trip among 
the retail yards of the North and East and that 
everywhere he went he found keen .eompetition 
for business. 

Alexandria was chosen for: the September 
meeting, with New Orleans for October. B. R. 
Moses, of Lake Charles, was selected as com- 
mitteeman for next month. 
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It’s a regular rule at our mill that we 
never bill a car of lumber to a mg 5] 
until we know that our star salesman, U 
R. Moneysworth, is aboard. 


Cypress, ies: Pine, | 


Hardwoods 


We've counted on him so long to bring 
us our business that we wouldn’t know 
| what to do without him. It'll pay you 
| to get acquainted with him. 


Write for quotations. 


| Reynolds Bros. Lumber Co. | 
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Page & Jones, Mobile, Ala., U.S.A. 
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PITTSBURGH 





i Sibel biguahas Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers 
Selling products of the 
Babcock Lumber & Boom Co. 
DAVIS, W. VA. 
Babcock Coal & Coke Co. 
SEWELL, W. VA. 
Babcock Lumber & Land Co. 
MARYVILLE, TENN. 
Tellico River Lumber Co. 
TELLICO PLAINS, TENN. 


Babcock Bros. Lurber Co. 
BABCOCK, GA. 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., Monadnock Bldg. 
Providence, R, I., 115 Adelaide Ave. 
Philadelphia, Pa:, 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 


ohnstown, Pa. 








South Bend, Ind., 261 Farmers Trust Bldg. 
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Rallcoad and Piling 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


oe ee PITTSBURGH, PA. 


Konnarock, Va. 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 
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$1.50 postpaid. 
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Cable News on Foreign Trade 


WASHINGTON, D. C., Aug. 15.—The monthly 
eable service made public last night by the De- 
partment of Commerce covers conditions in Austria, 
Belgium, Czecho-Slovakia, Germany, Italy and 
Spain, 

George Wythe, cabling from Vienna, states that 
a further rise in dollar exchange, an increase of 
3,000,000,000 crowns in the note circulation, and 
a decrease in both export and import trade are 
the outstanding facts in Austrian commercial and 
economic conditions during the last month. Dur- 
ing July a new low record for the crown was made 
when the exchange rate of the dollar reached 960 
crowns. ‘The average dollar exchange rate for 
the month was 802 crowns and the lowest quota- 
tion was 706 crowns. The financial situation is 
reported steadily growing worse. An _ excep- 
tionally small crop of potatoes is predicted, but 
crops in general will give normal yields. 


Belgian Imports and Exports Increased 


Leigh Hunt, secretary to the commercial attache 
at Brussels, reported that a great increase is 
shown in the imports and exports of Belgium dur- 
ing the first six months of this year as compared 
with 1920. There has been a decrease in the 
value of both, due to declining prices. The gen- 
eral economic crisis still exists. The demand for 
shipping space continues dull and 135 ships are 
idle at Antwerp. The cost of living is slowly 
decreasing. 

Czecho-Slovakian Exchange Situation Better 

Trade Commissioner Donald L. Breed at Prague 
eabled that both imports and exports of Czecho- 
Slovakia are decreasing. Dollar exchange con- 
tinues to rise. The situation of the banks is very 
good, there having been an appreciable increase 
in deposits. The industrial situation, however, is 
bad. Firm belief is expressed that stagnation in 
many branches can not be relieved until Russia is 
opened up. This is due to the fact that Russia 
always has been the chief market for manufac- 
tured goods. The condition of crops in general is 
fair, with some damage by continued dry weather 
and extremes of heat and cold. A slight decrease 
in the cost of living is noted, with unemployment 
increasing. 


Industrial Improvement in Germany 


Howard W. Adams, representative of the depart- 
ment in Berlin, reports little improvement in 
economic conditions in Germany during the last 
month. A marked decrease in unemployment is 
shown, due, to some extent, to the increased activ- 
ity in the automobile, textile, iron and machine 
branches of industry. The cost of living is increas- 
ing and employers are accepting the general move- 
ment for higher wages. Dollar exchange on Aug. 
10 was 80.8 marks per dollar. The potato and 
fodder crops were seriously damaged by drouth, but 
grain was little affected. 

Italian Finances on Upgrade 

Assistant Trade Commissioner A. A. Osborne 
cabled from Rome that altho there was an in- 
crease of 48.9 percent in the receipts of the 
Italian Government for the fiscal year ending 
June 30, 1921, as compared with those of the 
previous year, a deficit of 10,300,000,000 lire was 
shown by the financial statement of the ministry 
of the treasury, presented before the chamber of 
deputies July 26. This is 4,142,000,000 lire below 
the estimate of the deficit made in June of last 
year. During the last month lira exchange in 
terms of dollars declined 14 percent. At the pres- 
ent time it is estimated that the deficit for the 
coming year will reach 5,012,060,000 lire, against 
an estimate last November of 10,370,000,000 lire. 
The minister of commerce declared in the House 
of Deputies July 28 that the new tariff act had 
been made effective July 1. Gold duties in the 
new tariff are based on the approximate premium 
the dollar commands over the lira, and a rate is 
vstablished on the first and sixteenth days of each 
month by the ministry of the treasury. 

German Bests Competitors in Spain 

Commercial Attache C. H. Cunningham cabled 
from Madrid that conditions in general thruout 
Spain are satisfactory. The present rate of ex- 
change is favorable to the export of Spanish 
products. Imports, however, are adversely af- 
fected. The financial situation may be termed 
satisfactory, money being easy, in addition to the 
recent reduction of the bank rate to 4% percent. 
The increase in savings deposits is reassuring. 
The general tondition of government finances is 
more favorable. German products recently im- 
ported into Spain are meeting ready sale, the rea- 
son assigned being that they are cheaper than 
those from elsewhere. Latest trade figures, how- 





ever, indicate a decrease in both exports and im- 
ports and an excess of imports during July. Indi- 
eations are that the wheat crop will be normal. 
Immigration is normal, with Spanish nationals 
who previously emigrated to Latin Amerita re- 
ported returning. Unemployment is on the in- 
erease. Many German, Belgian and English 
branch houses and agencies were opened during 
the month. Very little activity in the establish- 
ment of such branch houses and agencies for 
American business interests has been reported. 
New railroad construction is at a standstill. 


The German Lumber Market 


HAMBURG, GERMANY, Aug. 1.—J. F. Miiller & 
Sohn, wood brokers of this city, has given the fol- 
lowing statement as to lumber trade conditions in 
Germany: 


During the last two months no material change 
was to be noted in the market conditions for 
American hard- and softwoods, as the extreme di- 
vergence between the American and German mone- 
tary values prohibited any large undertaking. Some 
small shipments of black walnut and yellow poplar 
logs have been delivered on contracts closed some 
time ago and consisted entirely of high class veneer 
logs. Straight grown logs of medium. dimensions 
are also asked for at present in limited quantities. 
The demand for prime large logs remains quite 
active. Hardwood lumber has not been imported 
to any extent. A small consignment of Guatemala 
mahogany round logs, fresh cut, did quite well, but 
Tabasco and Honduras logs were not imported on 
account of the high prices, and were seldom asked 
for. Oregon pine deckings have occasionally been 
wanted. Southern pine came in moderate ship- 
ments, and is required chiefly in primes of 1x4-inch 
and 1x6-inch, also 2 and 3xll-inch and up, also 
kiln dried saps of 1x4-inch and 1x6-inch, 








Germany Needs Many Railroad Ties 


An interesting letter on the general commercial 
situation and the lumber market in Germany has 
just been received by the AMERICAN LUMBERMAN 
from C. F. Reuter, Eisenach, Germany. In this 
letter Mr. Reuter states that American goods are 
not being sold in any great quantity in Germany, 
whereas such countries as Holland are virtually 
monopolizing the trade in foreign products. It is 
not that the German people are unwilling to buy 
American goods, Mr. Reuter says, but that Amer- 
ican exporters evidently are not seeking the German 
market, despite the fact that it offers great oppor- 
tunities. Mr. Reuter suggests that American busi- 
ness houses give more study to the situation in that 
country ; also that if they desire business they send 
their own representatives to introduce their goods 
rather than depend on local commission men. 

Regarding lumber, Mr. Reuter says that at the 
present time American lumber is practically barred 
from Germany on account of the adverse rates of 
exchange. Today, he states, it takes approximately 
76 marks to buy a dollar, or many thousands of 
marks to buy a carload of lumber, In the mean- 
while good lumber is badly needed, especially oak, 
rift pitchpine, hard maple, ash and hickory, as well 
as oak and beech railroad ties. Ties of southern 
pine and Douglas fir would also find good sale. The 
ties required are of the same dimensions as those 
standard in the United States, except that they 
are two inches wider. The exact measurements are 
6x10 inches by 8 feet, sometimes 7% feet. Mr. 
Reuter believes that as soon as the mark goes 
up to 55 or 60 to the dollar millions of railroad ties 
can be sold in Germany. In the meanwhile what 
lumber is imported comes chiefly from the former 
Austrian Empire, but in many cases is not very 
satisfactory. 

Mr. Reuter expected to arrive in the United 
States some time during the latter part of August. 


Oriental Lumber Demand Revives 


SEATTLE, WASH., Aug. 13.—The lumber export 
market, so far as it relates to the Far East, has 
completely recovered from the condition of utter 
stagnation which characterized it until June. Bx- 
porters and steamship companies report a_ brisk 





and rapidly increasing demand, and even among the 


most conservative there exists a conviction that 
the movement will continue at least two years. 

Basing estimates on bookings of cargo space, 
officials of the Admiral Line traffic department ex- 
press the opinion that shipments will average about 
25,000,000 feet monthly from now until the first 
of the year. This does not take into account the 
order for 12,000,000 ties for the Chinese railroads, 
shipment of which will be spread over a period 
extending to Jan. 1, 1922. 

One of the features of the revived Far Eastern 
market is a heavy movement of 20-foot 4x4, large 
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quantities of which, according to steamship offi- 
eials, are being forwarded to Kobe and Yokohama. 
\{nother feature is an unusually heavy movement 
of eedar logs, which also are going to Japan. The 
movement of 4x4 began only a month ago, but 
already has assumed large proportions, 

Japan is entering a period of unusual building 
activity, according to reports from overseas 
agencies. The seaboard provinces of China also 
are evincing a pronounced interest in the American 
market. 

The Chinese order for 12,000,000 ties served con- 
siderably to hearten the producers of the North- 
west, whose market has been virtually dead since 
the railroads of the country stopped buying early 
in the spring. The domestic demand, however, is 
not expected to show any appreciable degree of 
recovery until Congress makes good the prospective 
Government relief to the railroad treasuries, 

Members of the intercoastal conference of steam- 
ship companies further state that the domestic 
demand for other lumber products shows little in- 
dication of materially increasing in the near future. 
Owing to labor troubles and other factors, construc- 
tion booms failed in most instances to develop in 
the larger industrial centers of the Hast, and no 
improvement along that line is expected before the 
onset of winter curbs building activities. 


June Exports Thru Baltimore 


BALTIMORE, MD., Aug. 15.—If the statements of 
exports of lumber and logs from Baltimore can be 
taken as an accurate barometer, the turning point 
in the movement of wood products to foreign mar- 
kets has been reached, with the figures for May 
representing the lowest ebb and with June showing 
a slight recovery. This gain may be merely acci- 
dental and have no significance, but it nevertheless 
coincides with a better feeling in the trade and a 
gain in confidence. The total declared value of the 
exports for June was $60,612, compared with $49,- 
228 in May. The comparative statement for June, 
1921, and June, 1920, is as follows: 


June, 1921 June, 1920 


Boards, oak 

Boards, white pine... 
Boards, poplar 
Boards, hardwood ... 
Other lumber 

Other manufactures of 


TOtals ecsccscecss 


5,290 388,000 57,718 
6.000 6,400 

5,900 197,000 29,258 
12.558 200,000 30.042 
8,898 5,078 


86,722 
$216,289 





$60,612 


Japan Remains Biggest Buyer 

SEATTLE, WasH., Aug. 13.—All foreign lumber 
markets are quiet, except Japan, where activity 
continues on much the same basis as previously 
reported. It is a buyer’s market, since all transac- 
tions are made at the purchaser’s inclination, at 
prices far below the actual cost of production. 
Predictions that Japan would accept 
90,000,000 feet of lumber up to and 


The West Coast Export Situation 


San Francisco, Catrir., Aug. 13.—The .export 
situation holds steady without much increase in 
activity. The Australian demand for Douglas fir 
has improved a little. Japanese squares are moving 
and the Oriental demand continues to be an encour- 
aging feature. The Douglas Fir Exploitation & 
Expert Co. sold 9,470,000 feet during the week. Off- 
shore freights are a little firmer—at least some 
lines are holding for higher rates. 

The Redwood Export Co. has nothing new to re- 
port in the way of lumber cargoes, but is making 
some parcel shipments to Australia. There are 
some indications that business will develop later 
in the year, altho redwood prices are considerably 
higher than fir. 


June Exports Thru Virginia Ports 


NorFo_k, Va., Aug. 15.—Following is a statement 
of exports of forest products thru the ports of 
Norfolk and Newport News, Va., during June, 
1921: 

139,000 feet oak lumber to London 
117,000 feet oak lumber to Cork 
19,000 feet oak lumber to Glasgow 
16.000 feet oak lumber to Grenock ... 
46,000 feet chestnut lumber to London . 
58.000 feet poplar lumber to Glasgow .... 
52,000 feet poplar lumber to Manchester ... 
17.000 feet cedar ~ 5 to Antwerp 
18,000 feet dogwood logs to Bremen 
20,000 feet maple flooring to Rotterdam... 1 956 


502,000 feet total lumber—Total value... ..$47.547 
Total value all forest products... 78,328 

The exports during June was slightly larger 
than during May, both in feetage and value, the 
figures for May being 407,000 feet, valued at $35,- 
213. A comparison of June, 1921, with same 
month in 1920 shows a marked change in condi- 
tions in the export lumber market, due to a large 
degree to unsettled conditions in Europe as to 
finances, exchange etc. The figures for June, 1920, 
were 3,587,000 feet exported, valued at $525,228. 
The average value per 100 feet during that month 
was about $147, while the average value during 
June, 1921, was about $95. While there will not 
be a marked increase in lumber exports for the rest 
of this year, those best informed believe a gradual 
improvement will take place, altho it is possible 
prices may go lower. 

The movement of vessels in and out of this port 
is nearly normal now since the settlement of the 
marine workers’ strike, and marked hopefulness is 
expressed by foreign transportation companies. 


“EVAPERCENTER” AIDS KILN DRYING 


Many plans have been perfected to determine 
the moisture content of lumber in process of dry- 
ing and many of these plans are scientifically cor- 
rect but are difficult to follow in the field. The 
“Evapercenter,”’ which is probably the latest device 
for determining the moisture content of lumber, is 
so simple, however, that it is easy to operate and 





including July have been realized. 
The transpacific freight rate is os- 
tensibly $15, but shipments are go- 
ing forward in practically every in- 
stance at $12.50. When the ad- 
vance in rates was proposed some 
time ago shippers proceeded to book 
space ahead with the result noted. 
Not much space is available on regu- 
lar carriers within the next sixty 
days, and additional shipments are 
conditioned to some extent on tramp 
tonnage, which is slow to take on 
business at the $12.50 rate. The 
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Aden Maru and one other vessel 
have been chartered for lumber 
eargoes on Grays Harbor. Ships 
are now so much of a drug that if 
a vessel were to sink in the harbor she would not 
be worth raising. 


Review of Ocean Freight Conditions 


The full cargo steamer market continues slow and 
except for a limited amount of grain chartering 
for Montreal and Gulf loading, there is practically 
nothing moving, say Lunham & Moore, New York 
ocean freight brokers, in their bulletin of Aug. 13. 
Coal freights to European and South American 
ports have become exceptionally scarce, and the 
requirements of shippers in all other trades are 
light. Rates are a trifle easier in some trades, 
particularly on coal cargoes, but only a limited 
number of prompt boats offer. 

The sailing vessel market continues extremely 
dull, particularly in all offshore trades. The pre- 
vailing demand for tonnage comes almost wholly 
from shippers of lumber and other cargo to and 
from coastwise ports, and a few West India orders. 
Rates contitfue low and generally unsatisfactory, 
and more’ tonnage is available than is required. 


“Evapercenter,’’ Which Determines Moisture Content of Lumber 


Without Weighing 


may be termed “fool proof.’ By referring to the 
illustration, the character of the instrument is 
easily seen and the method of operation is also 
fully shown. An envelope is first attached to the 
scale bar at zero and then the test piece of lumber 
is placed on the scale. A balance is then secured 
by pouring some “counterweight material” into the 
envelope until the scale balances. The envelope and 
the test piece are then removed and the number of 
the sample plainly marked on each. This operation 
is repeated on as many pieces as it is desired to 
test and the pieces are then heated in an oven 
until bone dry. When dry the test pieces are re- 
turned to the scale, one at a time, and the en- 
velopes of corresponding numbers are hung in place. 
The envelope slide is then moved along the scale 
until a balance is again secured and the scale read- 
ing gives the percentage evaporated from the lum- 
ber. By this method the percentage is determined 
without the actual weight being known. 

Dry kiln operators may secure the “Eyvapercen- 
ter” from the National Dry Kiln Co., Indianapolis, 
Ind. 
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If you’re look- 
ing for real 
values in 


Northern 


Hardwoods and Hemlock 


we suggest that you investigate our 
facilities for manufacturing high grade 
stock for factory use and retail yard trade. 


The Kneeland-Bigelow Co. 


Manufacturers BAY CITY, MICH. 
L . 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH, 


—— of 


Hemlock * . Hardwood 
Lumber, Leth and Shingles 
Northern Forest Prodacts © 

















Bradley, Miller & Co. 


BAY CITY, MICHIGAN 
Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 











REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, yep 


Specialize in Mixed Cars 


BASSWOOD Lumber, Sidi cat tes | Fy 
Sash, Doors, Blinds, Window: Frame 


x Shooks from SAGI 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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| Hotel Tuller 


| DETROIT, MICH. | 


$2.50 up, Single 
$4.50 up, Double 


Agents Sample Rooms $5.00 per day. 


Old Colony Club 
Detroit Automobile Club 
Motion Picture Exhibitor’s Ass. 
Detroit Transportation Club. 
Table D’Hote Dinner $1.50 and $1.75 
Business Men’s Lunch .75 
Cafe A La Carte Cafeteria Men’s Grille - 





600 


Rooms 


600 
Baths 











Headquarters 
in Detroit for 
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: ” The Big 
Question 
With Buyers 


as to where to get big 
value lumber is settled 
when you send us your 


orders for | 


Timbers, Bridge, 
Track and - 
Car Material, 


fl 


FIR 


Tellusyour Dimension, 
needstoday = Shiplap, Boards. 
Newbegin Lumber Co. 


Duluth—Lyceum Bldg 

De Morn roe a Bldg 
Ss omes— le 
J. A. Adair, Mgr. 


1052 Pacific Ave. 
TACOMA, WASH. 











ALIFORNIA 
White Pine 


Our stock is soft and light and is 
naturally suited to 


| Box, Shop and Clears 


Let us quote you prices today on future needs. 


Clover Valley Lumber Co. 


parr stag on General Office: 
RENO, NEVADA 








Loyalton, California 



























CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 

‘4 Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Mill Work Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Croker Building, - San Francisco 
Merchants Nat'l Bank Bldg., Log Angeles 
Grand Central Terminal, - New York 
McCormick Building, - = Chicago 
Plymouth Building, - - Minneapolis 








| -LONGFIRJOISTS —_— 
) -~oBIG TIMBERS : 


"i ASHINGTON FIR CEDAR AND SPRUCE 
iq FORNIA REDWOOD 
RED CEDAR SHINGLES 


Cmis. | 
Granite 
kate of 


YARDS: ~ —=—«xH.B. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 











Doings in the Realm of Hoo-Hoo 


STIRRING UP MERIDIAN CATS 

MERIDIAN, Miss., Aug. 15.—M. M. Ellidge, of 
Corinth, Miss., Supreme Scrivenoter of the Con- 
catenated Order of Hoo-Hoo, spent Wednesday 
in the city getting local lumbermen interested 
in the organization of a Hoo-Hoo lumbermen’s 
club. Wednesday night, under the direction of 
Vicegerent Snark S. J. Allsbrook, of the 8. J, 
Allsbrook Lumber Co., there was a concatena- 
tion held, when three kittens were introduced 
into the mysteries of the great Black Cat; name- 
ly, G. W. Luke, of G. W. Luke Lumber Co., 
Noxapater, Miss.; W. W. Logan, owner of the 
Merl Lumber Co., this city, and J. W. Weems, 
of the S. J. Allsbrook Lumber Co., this city. 
Mr. Ellidge and the Vicegerent Snark propose 
to work hard in an effort to put the Meridian 
district on the map as one of the livest bunches 
to be found anywhere, realizing that material 
is available to produce the desired results. 





PLANS FOR BIG HOO-HOO ANNUAL 

Str. Louis, Mo., Aug. 16.—The tentative pro- 
gram for the thirtieth annual of the Concate- 
nated Order of Hoo-Hoo at Fresno, Calif., 
Sept. 8, 9 and 10, was announced today by 
Secretary-treasurer H. R. Isherwood. Mr. Isher- 
wood said that the Hoo-Hoo of California are 
going to make this annual one of the most in- 
teresting and entertaining in the history of the 
order. It is estimated that the attendance will 
be between 700 and 800 delegates. 

The convention will open Thursday afternoon 
at 4:30, with a meeting and initiation of the 
Osirian Cloister in Woodman Hall. Members 
of the Supreme Nine, Vicegerents, past and 
present, and Hoo-Hoo in good standing for two 
years or more, are eligible. At 7:09 p. m., the 
Osirian Cloister dinner followed by a dance will 
be given and ‘‘some good, short snappy speech 
making will be included.’’ All members of the 
order are invited. 

The Hoo-Hoo meeting will open in Woodman 
Hall on Friday morning at 9:09, with Snark of 
the Universe L. M. Tully, of St. Louis, presid- 
ing. After the invocation, there will be an ad- 
dress of welcome on behalf of Fresno by Mayor 
Truman Hart, with response by R. A. Hiscox, 
of San Francisco, Past Snark. The annual re- 
ports of Snark Tully and Secretary Isherwood 
will be presented, and then will come the ap- 
pointment of committees. At 9:09 p. m. the 
concatenation will be held in Woodman Hall. 

The program for Saturday begins at 8:09 
a. m., when the delegates will leave headquar- 
ters at Hotel Fresno via auto caravan for Gen- 
eral Grant’s Park, arriving about noon. Im- 
mediately following lunch a business session 
will be held among the big trees. Here a round 
table discussion will take place. In the after- 
noon, there will be a big barbecue. In the 
evening, following the barbecue, there will be a 
big time. The party will remain overnight in 
the balmy grove, and ample housing facilities 
have been arranged for. 

It is planned that on Sunday the visitors will 
break up into small parties and with guides visit 
the various scenic spots about the park. One 
of the feature points will be the Rocking Rock, 
from which point, thru field glasses, Kings 
River Canyon, Lake Hume and the majestic 
mountains in general can be viewed. 

The committees in charge of the convention 
follow: 

ApvisorY Boarp—R. A. Hiscox, chairman; C. D. 
LeMaster, F. E. Conners, F. W. Trower. 


PUBLICITY COMMITTEE—C, D. LeMaster, H. R. 
Isherwood: 





*, Forger. 

MEMBERSHIP COMMITTEE—George A. 
chairman ; C. W. Bingham, P. O. Glore, A. J. Lucas, 
M. L. Euphrat, D. W. Woodhead, FE. FE. McBride, 
H. G. Larrick, R. D. Bullock. ‘ 

Auto COMMITTEE—Virgil . shaban ¢ R. N. 
Peterson, W. R. Tanzer, W. F. Fuller. 

RECEPTION COMMITTEE—R, A. slecex. chairman ; 
F. E. Conners, C. G. Bird, F. W. Trower, W. E. 
Landrum, F.. D, Prescott, E. F. Minard, J. G. 


Martin, Earl White. 


Charles D. LeMaster, a member of the advis- 
ory board, has made an appeal to Hoo-Hoo 


Cottrell, 


ey 
everywhere to attend the convention in ng mes- 
sage which follows in part: 


To those unfamiliar with the wonders of the 
West, and particularly the wonders of California, 
the thirtieth annual “round table’ convention 
affords an exceptional opportunity to get a “close- 
up” of the marvelous country. “Hot weather?’ 
Nay. California in September is ideal. The sum- 
mer heat has given way to the cooling, refreshing 
breezes of autumn, which are so invigorating. 

Fresno, the convention city, is uniquely situated, 
it being the geographical center of California. 
Fresno is the gateway to the great national parks. 
The giant redwoods found in these parks are older 
than history and are the largest living things in 
the world. 

The convention itself will be a notable one, inas- 
much as all branches will assemble in a great 
round table discussion of the welfare and future 
of the lumber industry. The logger, the manufac- 
turer, the jobber and the retailer will be there with 
a message which will be good for all. You can’t 
afford to miss the thirtieth annual. We're waiting 
for you at the round table, where men meet men, 





TWO MORE HOO-HOO CLUBS ORGANIZED 


Str. Louis, Mo., Aug. 16.—Following a con- 
eatenation, a Hoo-Hoo club was organized on 
Aug. 11 at Jackson, Miss., with the following 
officers: President, y 3 WwW. ’Bertrans; secretary - 
treasurer, J. D. Kennedy; Vicegerent Snark for 
the Jackson district, H. W. Haynes. A meeting 
will be held shortly to adopt bylaws and to 
complete arrangements for holding regular 
monthly meetings. Talks were made by M. M. 
Elledge, of Corinth, Supreme Serivenoter, and 
P. T. Langan, of Cairo. 

Mr. Elledge reports that the concatenation 
and meeting at Corinth last Saturday evening 





“SERVICE?” 
Wanted—A New Definition of 
Service 
| a ne eS 
See Prize Offer Page 38 











was a suceess. Following the concatenation a 
buffet luncheon was served. A Hoo-Hoo club 
was organized, with H. C. Bell as president and 
W. C. Adams, as secretary-treasurer. 





—_ 


CLUB ENTERTAINS HOO-HOO 


JACKSON, Miss., Aug. 15.—The regular meet- 
ing of Lumbermen’s Club of Jackson, held 
Aug. 11, devoted all its attention to entertain- 
ment of Hoo-Hoo officials and visiting lumber- 
men. Additional room had to be provided at 
luncheon for the largest attendance in the his- 
tory of the club. Many noted lumbermen were 
present, among them: ‘‘Uncle Pete’’ Langan 
and sons, of Cairo, Ill.; M. M. Elledge, Su- 
preme Scrivenoter, Corinth, Miss.; H. S. Need- 
ham, Cincinnati; Charles Sprott, New Orleans. 
President C. E. Klumb presided. 

Mr. Langan described many interesting fea- 
tures of Hoo-Hoo, and said he always attended 
coneatenations whenever possible, traveling over 
five hundred miles for this purpose today. 

M. M. Elledge told of the methods used by 
Hoo-Hoo in promoting and living up to its 
motto. He asked codperation and invited lum- 
bermen to join the order. Mr. Elledge then 
said the bank deposits north of the Ohio River 
were more than ever before, the bulk of this 
money being credits of $500 to $5,000 being held 
until building material reaches some uniform 
price, so money may be borrowed to build 
homes. In cities where building material other 
than lumber had come down to meet the price 
of lumber, building booms were in progress. 
Stocks in the retail yards are very low, he said, 
and if all lumber in the South was distributed 
the retail yards would get less than a car each. 

After the meeting, the visiting lumbermen 
were taken for automobile rides over .thevcity. 
The festivities were concluded with a banquet 
and concatenation, eight candidates being initi- 
ated. 
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The world is full of singers who 
Can warble long and loud, 
And Italy has got a few 
Of whom she’s justly proud— 
But no soprano any place 
She has, or ever will, 
Can ever hope to beat the bass 
Of just a planing mill. 


A planing mill can sing a way 
No high soprano does; 
No tenor anywhere today 
So merrily can buzz, 
Can sing as loud, can sing as long, 
Can warble and ean trill, 
Articulate as much of song, 
As just a planing mill. 


There may be sweeter singers than 
A planing mill, you think; 
But, for a tune to drive a man 
To murder or to drink, 
A tune to agitate his nerves, 
With song his soul to fill, 
There’s nothing anyone observes 
Just like a planing mill. 


The planing mill can imitate 
So very many things— 
A mule, a boiler shop, a freight, 
It readily out-sings. 
A dentist grinding at a tooth, 
A truck upon a hill, 
Sound like a whisper—that’s the truth— 
Beside a planing mill. 


And yet I somehow rather like 
Its racket, after all; 

It means a job for Hans and Mike 
Spring, winter, summer, fall. 

It sings a song of industry 
And dollars in the till— 

I’d rather have it than to be 
Without a planing mill. 





BETWEEN TRAINS 


ASSOCIATION CAMP, CoLo.—Readers of these 
more or less truthful chronicles of a Colorado 
summer may recall that on June 25 we at- 
tempted to climb the continental divide via the 
Flat-top trail, but abandoned the effort because 
of the depth of snow. The body of a man was 
found a few days ago by national park rangers 
near this trail. It is believed to have been there 
since last October, because letters dated that 
month were the latest found on it and because 
last October a dog without a master was found 
wandering in the region. The man’s skull was 
fractured, and the indications were that he had 
attempted to cross the divide via Flat-top, had 
slipped, striking his head on a rock, and had 
died as a result of the injury. 

We mention the matter not merely to adorn 
a tale, but to point a moral. One of the most 
astonishing things about the Rockies is the easy 
confidence with which a tenderfoot will expose 
himself to mountain dangers. Yet here was a 
man past fifty years of age, an experienced 
mountaineer, a member of a road gang, who 
matched himself against the mountains alone— 
and lost. 

That word ‘‘alone’’ spells the greatest danger 
in mountain climbing. When you come out into 
this country—as you inevitably will, if you are 
an American—and you climb the peaks—as you 
inevitably will if you are a red-blooded Ameri- 
can blessed with the physique for it—that is the 
one thing to remember. 

While we must confess that most of our own 
climbing has been done as a member of a party 
of two, four is the minimum of the wise. In the 
event of accident to one of the party this makes 
it possible for one to remain with the injured 
and the two others to reach the nearest settle- 
ment. 

But, if otie is foolhardy enough to hike alone, 
there is no reason, unless he meets with phys- 


ical, accident, why he should suffer from his 
foolishness. One of the things hard for a 
woodsman or a mountaineer to understand is 
how any person of sound mind can ever become 
‘*lost.’? Yet people have been known to wan- 
der in a cirele within a radius of less than a 
quarter of a mile and eventually to perish. 

In the first place, of course, no person should 
trust himself on a road or trail, either in the 
woods or the mountains, that he does not know 
perfectly unless he carries a compass and has 
first acquainted himself with his locations and 
his objective. To trust oneself without a 
compass where there is no trail is of course too 
foolish to be considered within the range of 
probability. 

But, if one does become ‘‘lost’’ and con- 
fused as to directions, there are some simples 
that one has only to remember to escape dis- 
aster. Somewhere one will find at hand run- 
ning water, if not that, the dry bed of what has 
been running water, and, if not that, at least a 
ridge. Then all we tenderfeet need to recall is 
this: That ridges follow running waters or 
their courses, and that to follow a ridge down- 
ward is to follow the course of the stream, or 
the stream that was. Or, if running water is 
at hand, one has but to follow it down. If it is 
a4 trickle from a hillside it leads to a brook, the 
brook to a creek, the creek to a river, a river to 
civilization. By this simple rule a stranger, 
blindfolded and carried into the heart of the 


Rockies, could find his way from the continental 


divide to the Atlantic or the Pacific. 





A MOST UNUSUAL MAN. 


When he was well he used to take 
A tonic every day— 

But when with ague he would shake 
The tonic threw away. 

He had an overcoat he wore 
When balmy was the air— 

But when the winds began to roar 
A coat he wouldn’t wear. 


When full of food he ate a lot 
Without an appetite— 

But when he really hungry got 
He never took a bite. 

When business boomed he used to show’ 
A lot of enterprise— 

But when his sales were rather slow 
He didn’t advertise. 





RANDOM. 

A man is walking from Seattle to Chicago, 
but it is on a bet, not because he is in the 
lumber business. 

The railroads need $500,000,000, and every 
time we make a trip we feel they are trying 
to get it out of us. 

More than 100,000 automobiles in the United 
States are maintained by physicians, and good- 
ness knows how many physicians are maintained 
by automobiles. 

In Nevada another man has been slain from 
ambush. If the Forest Service really wants to 
do something for the country, it ought to cut 
all the ambushes. 

The next thing Congress will discuss is rail 
legislation. As long as it discusses things, every- 
thing is all right. It is when it begins to pass 
things that the country begins to worry. 

Ambassador Harvey’s attitude on great world 
questions is said to be unknown to the European 
premiers. We have just a sneaking fear that 
it may be also unknown to the ambassador. 

In four years 56,488,307 acres of the United 
States have been burned over by forest fires; 
and an administration can do almost that much 
damage to the United States in four years. 

A W.C.T.U.. delegate to the international 
congress against alcoholism has just sailed from 
New York. A number of otner Americans 
sailed on the same boat, but not to the i.c.a.a. 








Me 


Puget Sound Saw Mills. 
& Shingle Co. 


FIR LUMBER 


EXCLUSIVELY - 
Soy Saas 
South Bellingham, Wash. 





Buy your lumber from a 
manufacturer, for the few- 
er hands your order goes 
through before it gets on 
the order file of a sawmill 
the more profitable your 
transaction will be. We 
manufacture the lumber. 
we sell and specialize in 
stock for 


Retail Yards, Factories and 


Industrial Plants 
q J 


Pacific Coast Lumber 











W:I-MSKEE LUMBER CO 


ANUFACTURERS 
AND WHOLESALERS 


Idaho White Pine 
California “3:.7" Pine 
Factory Plank 


Tell Us Your Needs 
General Offices: QUINCY, ILL 




















WALLACE-BALLORD 
LUMBER CO. 
609-614 Lumber Exchange, 

















Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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The Western Lumber 
Sales Co. 
SEATTLE, WASH. 
Specialist in 
Fir Mouldings,Casing, Base 
and all Detail Stock 


Write for Prices on 


PACIFIC COAST LUMBER 
W. R. FIFER, 














Owner and Manager. 
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Rough Green 


CLEARS 


We are selling an increased amount 
of green clears. They ship in good 
shape and the price at which they 
can be bought makes them attractive. 


Herron Lumber Company 
W. W. Herron, Pres. 
1010 White Bldg., SEATTLE,WASH. 








Dunn Lumber Company 
SEATTLE, WASHINGTON 
FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 











Here’s our 
Mechanically 
Improved 


AIR-COOLED BURNER 











Why go East 
for a Burner 
when you can 
get a Better 
One for Less 


Money in 
Seattle 
? 


4 


This Smokeless and Sparkless Burner Will Last 20 Years 
We also manufacture 


MARINE AN? BOILERS 
Tanks and Sheet Iron Work of all descriptions 


REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


Seattle Boiler Works = £20", Bal" ash? 
nag ws! Ballard Boiler Works 


Frank F. Hopkins, Rea Phone Ballard 1209 
Canadian Office, TH Columbia St., New Westminster, B.C. 











MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
“‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 
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Making Good in Pennsylvania 


Several months ago, when this information was 
secured, there was in the State of Pennsylvania a 
Duplex 4-wheel drive truck that had traveled 6,500 
miles and still had upon it the original tires in good 
condition. Furthermore, this truck was not used 
for light work but was used to haul logs across the 
mountains, thru mud, over rocks and on very rough 
roads, according to C. A. Scheller, of the C. A. & 
G. E. Scheller Co., of Berlin, Pa. Not long ago 
three poplar logs which scaled 1,663 feet were 
loaded and hauled with ease. Recently one load 
of seasoned chestnut lumber, 3,500 feet in all, was 
hauled over the Allegheny mountains. A week 
later the truck hauled 2,000 feet of green oak 
lumber. 


Duplex Keeps Mill Running 

In spite of the fact that the lumber market has 
been dull this summer and all “shot to glory,” as 
one lumberman puts it, 
the mill of the Van 
Keulen & Winchester Lum- 
ber Co., located seven 
miles from Schoolcraft, 
Mich., has kept busy this 
summer. This mill is lo- 
cated near some choice 
timber and its operation 
is rendered possible in 
this location by the use 
of a 3%-ton Duplex truck 
which hauls the lumber 
from the mill to School- 
craft, from wnich place a 
large part of it goes to the 
headquarters of the com- 
pany at Grand Rapids. 
The truck has been con- 
tinually on the job since 
May 17 of this year, und 
lumber has been going 
forward in a steady 
stream. The accompany- 
ing illustration shows the 
Duplex 4-wheel drive 
truck in the yard of the 





a OPICTOR, POWE 


Truck Replaces Four Teams 


Charles G. Leech, Mocksville, N. C., is a con 
firmed believer in the adaptability of the right 
motor truck to the hauling of lumber. Incidently 
it may be well to remark that Mr. Leech is operat- 
ing a 2-ton Acme truck—a machine that has proved 
very satisfactory to many lumbermen. This truck 
at the time the information was gathered had been 
in use for over a year, had averaged seventy-five 
miles daily and yet had never been in a garage for 
repairs. The truck was used exclusively for the 
hauling of lumber from the sawmill of Kincaid & 
Bros. and averaged 2,200 feet of lumber to the load. 
It took the place of four teams and three men and, 
in the words of Mr. Leech, “cost but a dollar or so 
for repairs caused by a broken fender brace.” The 
territory over which the truck travels is by no 
means easy and there are several steep grades: 
consequently the record of the truck is especially 
interesting. 











sawmill, loaded with puplex truck of Van Keulen & Winchester Lumber Co., loaded with 3,820 


3,820 feet of dry bass- 
wood lumber, ready to 
make the run to School- 
craft. 


feet of basswood. 


Standing on the wheel is the driver, Ray Mc- 


Laughlin, while sitting astride the radiator is C. F. Chase, a Traverse 
City lumber inspector 





Questions and Answers on Truck Operation 


Clutch Slips 


Our truck jumps when we open the throttle with 
a load on the engine. It seems as if the clutch 
slips out and in again, grabbing suddenly and 
producing the ” ta Can you advise us regarding 
this?—J. C. 8. 


ANSWER—The diagnosis which you have made 
of the case seems to fit the evidence you have 
given regarding the action of the car. The clutch 
does not slip out, however, but remains engaged, 
when occurrences such as you have noted take 
place. What actually happens is that the surface 
of the clutch is in such a condition that the 
frictional resistance, is not sufficient to hold the 
load. If you have a leather-faced cone clutch, the 
chances are that the leather has become dry. 
After allowing the clutch to slip for a length of 
time in this condition, the face of the leather as- 
sumes a hard glaze which prevents it from taking 
hold as it should. If this trouble has gone too 
far, the only repair is to replace the leather facing. 
On the other hand, if it has just started to de- 
velop you may save the leather by thoroly saturat- 
ing it with neatsfoot or castor oil. This will 
soften the leather and give it the easy engage- 
ment with the firm holding power that is the 
natural prerogative of cone clutches. 


With some cone clutches there is a tendency, 
on account of the thinness of the material or 
earelessness in placing it on the cone, for the 
copper heads of the rivets to project thru the 
leather. The result is that the copper bears 
against the cast iron flywheel and causes a slip- 
ping action, since the co-efficient of friction between 
copper and iron is not high enough to withstand 
the load of propulsion with only the pressure of 
the clutch spring to hold it engaged. Therefore, 
should your clutch be a cone, it would be well to 
examine the surface of the leather to see first ff 


the rivets are properly countersunk; secondly, to 
see if the surface of the leather is not glazed and 
dry, and third, to see that the leather is not worn 
out. If the latter is the case, the only remedy is 
to replace it. 

If the clutch is a disc euten, intended to run 
in oil, the slipping may be due to the accumula- 
tion of grease between the plates. The remedy for 
this is naturally to employ some solvent, or some- 
thing which will cut the grease from between the 
plates. Kerosene is generally used for this pur 
pose. The method of applying the kerosene will 
depend upen how the clutch is assembled and 
housed. If there is an accessible cover plate, the 
kerosene can generally be poured down thru this 
and the motor run a while with the gears in 
neutral. This will cause the grease to be washed 
out. Afterward, the kerosene is drained and the 
lubricant renewed. 

A mistake very often made by owners of motor 
trucks and passenger cars which have a disc clutch 
hous:d with the gear box, is in placing heavy grease 
in the gears, forgetting that this will work its 
way between the plates of the clutch. When this 
is done the clutch very soon begins to slip. 


Float Sticks 


Why is it hard for us to start our truck when it 
runs out of gasoline and we fill the tank again? 
—P. 

ANSWER.—Possibly the carburetor float sticks 
against the side of the carburetor float chamber 
so that it is difficult for the gasoline to flow in. 
Another explanation is that there is dirt in the 
fuel pipe and that, therefore, the passage of fuel 
is very slow, with the result that it takes some 
time for the chamber to become filled, and if an 
attempt is made to start befpre this time difficulty 
may be experienced. 
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-.BAY-CITY, MICH. -- . 


Aug. 15.—Reports indicate.‘a considerable in-. 


crease in actual business placed this month over thé 
same period in July. The increased demand is 


principally im the common grades, which ‘have been 


produced far in excess of the demand: Practically 


‘ll orders are for prompt shipment, relieving the 
“money stringency which now exists. Statistics for 


July ‘show furtiier curtailment in lower Michigan, 
with a decrease in stocks on hahd in some items of 
high grade. Reliable authorities state that over 
70 percent ef the sawmills in this part of the State 
are closed down, including the largest plants in the 
hardwood industry. 

The box factories in this section report considet- 
able activity, evidenced by some sizable orders for 
lumber placed reeently. 

‘ Phe hardwood flooring plant of the. Bigelow- 
Cooper Co. has resumed operations on a 75 percent 
capacity basis. 


ANTIGO, WIS. 


Aug. 16.—All mills of the city have closed down, 
having , completed the season’s cut. They have 
tairly good stocks. Local firms are still holding 
their low grades, altho inquiries for them are much 
more plentiful than for some time. It is almost 
impessible to pick up a car of straight FAS birch. 

The Langlade Lumber Co.’s shipments have been 
larger than for any like period this year. Opera- 
tions in the Bass Lake district. have been com- 
pleted and logging headquarters transferred to Pear- 
son, Wis. George BE. Foster, vice president, has 
just completed a palatial summer home on the 
banks of Plum Lake, near Sayner, Wis. 


LOUISVILLE, KY. 


Aug. 16.—The general situation in the hardwood 
industry is more promising, inquiries and sales 
being better. In Louisville building operations 
have been very fair, and a number of industries 
are more aetive. It is claimed that in view of the 
fact that Louisville business industries are greatly 
diversified general conditions here have been much 
better than most other sections. 

Frank M. Chase, secretary of the Louisville Fur- 
niture Manufacturers’ Association, in an interview 
last week said: “Furniture dealers became cau- 
tious and allowed their stocks to get low, but 
feel encouraged now over the outlook and are 
replenishing their stocks for fall.” 


EVANSVILLE, IND. 


Aug. 15.—There has been little or no improve- 
ment in the trade situation with the hardwood 
lumber manufacturers during the last week or ten 
days. Big orders are few and far between. Lumber 
prices have about held their own. Collections are 
fairly good. 

Figures cempiled for July by manufacturers of 
the city show a decrease of 1 percent in unemploy- 
ment in the city. The decrease, while slight, is 
looked upon as significant. Not a single plant an- 
nounced further curtailment during July and sev- 
eral have increased their working hours. Furniture 
plants are deimg a better business. 


COLUMBUS, OHIO 


Aug. 15.—There is a slight improvement re- 
ported’ im the hardwood trade. Retailers appear to 
be buying better. Factories are still a little slow 
in enteting the market. Furniture.conecerns are 
making inquiries, but so far only a few scattering 
orders have-been placed. Piano factories are also 
holding off. Agricultural implement factories are 
showing seme tendency to enter the market. 

Southern pine is still weak and unsteady. Re- 
tailers are not buying. Buildisig ‘operations are 
not as active as formerly.: 

F,,-B. Pryer, sales manager of the W. M. Ritter 
Lumber €e., speaking of conditions said: Box fac- 
ories are buying low grade stocks rather actively, 
\Itho hand to mouth. Prices are firmer, as there 
is not such a wide spread as formerly. 


J. F. Prendergast, of the Prendergast Manufac- 
‘uring Co., of Marion, Ohio, large * of hard- 


woods, was. a visitor in Columb ently. He 
claims that there are many indic: mprove- 
ment in the trade. 

E..G. Dillow, sales. manager fo iber de- 
partment. ef the Central West Cou! uber Co., 
left recently for the company’s 1 jackson, 
Ala,, to expedite. the shipment of |! BE. H. 
Hammond, in charge of the —— rtment, 
joined ‘Mr. Dillow at Jackson. . T many re- 
vently took-over the C. Ww. Zimmerm* mil! at that 


place; ---- 4 


ye hied 7p hea 


M. W. Stark, vice president and general manager 


_ of, the. American Column & Lumber Co., reports a 


steady improvement in the hardwood trade. Orders 


are coming in better. 
MARINETTE, WIS. 
Aug. 15.—The confirmation during the week by 
A. C. Wells, of the Wells Lumber Co.;, Menominee, 


of the rumor prevalent in the Twin Cities for sev- 
eral weeks that the mills of the company would 


- close for an indefinite period during August caused: 


much uneasiness in local lumber-circies: - J. M. 
Thompson, of the Thompson-Wells plant, made the 
same affirmation regarding~ his mill. When the 
present supply of logs is exhausted the mills will 
close. It is reported that one of the Sawyer-Good- 
man mills in this city will close about the same 
time as the mills aeross the river. The Johnson 
Lumber Co.’s mill in Escanaba is nearing the end of 
its cut of logs and will suspend operation shortly. 
High freight rates and high costs explain the closing 
down of these operations. 

Construction work was started on a new 9-mile 
logging railroad to be built by the Vilas County 


Lumber Co. 
SAGINAW, MICH: 


Aug. 16-—Mershon Eddy Parker. Co., of this 


city, state that business seems to have a little bet- 


ter tone. Inquiries are more numerous and orders 
have increased: The steamer Miami has just deliv- 
ered a cargo of lumber and the steamer Langell 
Boys and barges Dayton and Fillmore are loading 
for that Company new in Canada and will be. here 
by the middle of next week. The Kerry & Way 
Lumber Co,, also of this city, reports that its busi- 
ness, both retail and wholesale, has improved con- 
siderably recently, and it looks for greatly increased 
business during September and the fall months. 


MERRILL, WIS. 


Aug. 15.— While there are fears that the winter 
will be a quiet one for loggers of northern Wiscon- 
sin, some loggers express the view that, labor being 
cheaper and more willing to perform its duty, log- 
gers will be able to put in logs at a considerably 
lower cost.. Forest fires, taxes and interest are all 
factors which make it necessary to cut down the 
timber, they say, and that these factors are even 
more vital in the present difficult times than when 
business was booming. 

The land department of the Langlade Lumber 
Co. is offering $50 in prizes to settlers on its cut- 
over lands who bring the best exhibits of farm 
products to the Langlade County Fair. 


BUFFALO, N. Y. 


Aug. 17.—Building permits for the last week 
numbered 125, with 55 frame dwellings. The total 
costs were $310,700. The largest permit was to 
the Frank L. Hall Baking Co., to build an exten- 
sion to its plant at a cost of $60,000. 

Justice George W. Cole has granted an order 
permitting the presentation to the grand jury of 
the books and papers of the Buffalo Lumber Deal- 
ers’ Association and the Lumber Dealers’ Credit 
Association, which were seized by the district at- 
torney last week. A protest was made by Lawyer 
Walter C. Newcomb, who held tgat the seizure was 
illegal. It is expected that the investigation of 
the lumber industry will proceed this week. Among 
those who have been subpoenaed are M. M. Wall, 
treasurer of the Buffalo Hardwood Lumber Co., and 
Gertrude Hutzler, of the Hutzler Lumber Co. 
Loretta M. Cornell, former employee of the Lum- 
ber Dealers’ Association, will confer with the dis- 
trict attorney. There is no hesitation on the part 
of the lumbermen to testify as to conditions exist- 
ing here, and so far as has yet appeared nothing 
has been brought forward ‘to show any illegal 
practices. 

The school board has approved five contracts for 
the erection of elementary schools, to cost about 
$2,000,000. Work on the new structure will prob- 
ably start within a few weeks. Contracts for 
four other schools will be signed next month. 


The price of gasoline in Buffalo has been cut 
several.cents recently, much to the joy of automo- 
bilists. C. Walter Betts, president of the Buffalo 
Automobile Club, has been working in the interests 
of all users of gasoline here, and has had a meet- 
ing ‘with representatives of the producers to learn 
why prices have been maintained at a higher figure 
here than in other cities. 

The New York State forest fire protection service 
is to be increased as the result of an allotment of 
$22,050 in the funds provided by the Federal Gov- 
ernment. 
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. The National Ladder Association last week dis- 
«cussed ways and means for reducing the number 
of ladder accidents. The association favors the 
adoption by all States of legislation similar to that 
in this State which will raise the standard of 
material used in the making of ladders. 

Reports from large local concerns show that 
some improvement in business has lately occurred. 


MEMPHIS, TENN. 


Aug. 16.—The hardwood market is still quiet. 
Practically all consuming and distributing inter- 
ests are buying only for their pressing needs. 
Orders call for quick shipment. Furniture inter- 
ests are not buying in as large a way as expected 
and some handlers of ash report that demand 
from automobile interests is not sustained. Build- 
ing trade interests, including manufacturers of 
flooring, interior trim, sash and doors, are taking 
less lumber than a short while ago. Prices are 
generally well maintained’“on the higher grades 
because of relative scarcity and because consumers 
are better satisfied with rates on the higher grades 
Owners of Nos. 2 and 3 common are really making 
more effort to dispose of this class of lumber, but 
are meeting with. comparatively little encourage- 
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ment; concessions are being made and prices are - 


reported to be rather easy. 

The West Memphis Lumber Co. has purchased 
about 3,000,000 feet of cypress at Grassy Lake, 
Ark., and has established a mill. The timber was 
bought from the Bolz Cooperage Co. It was re- 
cently rendered available thru drainage improve- 
ments. 

Cc. A. James, of Memphis, is negotiating with the 
Chapman-Dewey interests looking to the establish- 
ment of a band mill at Marked Tree, Ark. 


MILWAUKEE, WIS. 


Aug. 16.—Gradual improvement is evidenced in 
the local hardwood market. The mainstay in the 
lumber trade here continues to be the demand for 


JOHN WALTER WELLS, president of the J. 
W. Wells Lumber Co., Menominee, Mich., died on 
Wednesday morning, Aug. 17, at the Presbyterian 
Hospital, Chicago, following an operation for 
stomach trouble. Mr. Wells, who was 73 years 
old, had been a sufferer from this trouble for the 
last two years. He had been at the same hos- 
pital for three months last summer and was dis- 
missed as cured. He went to California in the 
fall and lived at his winter home in Hollywood. 
Last spring, suffering a relapse, he returned to 
Chicago and had been at the hospital since June 
4. An operation Wednesday, Aug. 10, apparently 
was successful and Mr. Wells was making good 
progress. But a sudden relapse took place on 
Wednesday morning quickly followed by death. 
Mrs. Wells and two sons, A. C. and R. W. Wells, 
were at the bedside when the end came. The 


* body was taken to Menominee, Mich., where the 


funeral is to be held Saturday, Aug. 20, at the 
Presbyterian Church of that city. 


J. W. Wells has been one of the best known 
figures in the lumber industry of the Upper 
Peninsula and northern Wisconsin for many 
years. He was born in Davenport, Ia., in 1848, 
the son of Alexander Wells, of old New England 
stock, and Julia (Carter) Wells, of Virginian de- 
scent. He received the usual common schooling 
and was later graduated from a commercial col- 
lege. He entered the employ of the Menominee 
River Boom Co., of Menominee, Mich., about 1869 
as bookkeeper, and remained in the office one 
season, spending the next three years in various 
positions, learning the lumber business 
thoroughly. Having studied the industry from 
office and mill ends he began looking about for 
timber lands for himself, and penetrated the for- 
ests of the Menominee River region, gaining valu- 
able information thereon. In 1876 he built the sec- 
ond sawmill in what is known as the Bay Shore 
lumber district of Menominee. The following year 
he was interested in the organization of W. C. 
Culbertson & Co., and was elected vice president 
and general manager. This company was later 
the Girard Lumber Co., which is now in business 
at Dunbar, Wis., and of which Mr. Wells was 
president at the time of his death. The mill was 
built at this place in 1888. The Bird & Wells 
Lumber Co., at Wausaukee, Wis., was organized 
in 1887 and in this Mr. Wells held a large inter- 
est. This concern was taken over by the J. W. 
Wells Lumber Co. in 1911. The J. W. Wells Lum- 
ber Co. was orgapized in 1903 when it bought the 
Menominee mill of the Girard Lumber Co. In 
1899 Mr. Wells bought an interest in the I. 
Stephenson Co., of Wells, Mich., and became vice 
president of that company. He became general 
manager of the company and was in charge when 
a large part of the present great plant was 
erected. Numerous other lumber and logging 
companies, as well as railroading and manufac- 
turing enterprises of other kinds were formed 
through Mr. Wells’ agency and he was active in 
most of the larger ventures of the district, in- 
cluding the Ford River Lumber Co., the White 
Pine Lumber Co., the Lloyd Manufacturing Co., 
and the Wisconsin & North Western Railway, 
etc. Although he had retained an active interest 
in several of these enterprises, the actual man- 
agement of the J. W. Wells Lumber Co. had been 
turned over in recent years to his son, A. C. 
Wells. At the time of his death he was presi- 
dent of that company and the Girard Lumber 
Co., and retained his interest in the Menominee 
River Sugar Co., of which he was also president, 
and the M. B. Lloyd Manufacturing Co., of 
Menominee. Mr. Wells retired as general man- 
ager of the I. Stephenson Co. in 1907 at which 
time he was largely interested in operations in 
Ontario. 


Mr. Wells had always taken an active interest 
in the affairs of his city and had been honored 
with public office, serving several terms as alder- 


construction. Box: factories, furniture factories, 
automobile plants and many other industries are 
making inquiries‘and also buying some stuff, altho 
the volume is still below the average requirements. 


INDIANAPOLIS, IND. 


Aug. 15.—Little change can be seen in hardwood 
market conditions. Inquiries are being received 
from the furniture industry, but few orders result. 
There is an optimistic trend to reports from the 
factories here and at Shelbyville, Ind., just south of 
this city, which show more production. The body 
factories here are increasing production and the 
heads of these plants are citing opinions of auto- 
mobile engineers here to the effect that the closed 
body will grow in popularity. 





man and three terms as mayor. He was also 
active in numerous charitable projects and the 
work of the Presbyterian Church of Menominee. 
He was particularly interested in boys and did 
many things to help boys and young men along in 
life. He leaves asa memorial the D. A. R. Boys’ 
Club of Menominee, which he financed five years 
ago, and which today has a membership of 700 
boys. Mr. Wells had taken a great interest in 
the work of this club since its establishment, and 
it is said that through it he put the Juvenile 
Court out of business. He was a member of the 





THE LATE J. W. WELLS 


Masonic Lodge, Menominee Chapter 107, A. F. & 
A. M., Knights Templar, Commandery No. 35, and 
the Ahmed Temple of the Mystic Shrine, Mar- 
quette. He was also a member of the Menominee 
Rotary Club. 

Mr. Wells leaves a widow and five children. 
The children are: Mrs. C. H. Small, Menominee, 
wife of the secretary of the J. W. Wells Lumber 
Co.; Daniel Wells, of Detroit, Mich, vice-presi- 
dent of the Thompson-Wells Lumber Co.; A. C. 
Wells, vice president and general manager of the 
J. W. Wells Lumber Co., and president of the 
Menominee Box & Lumber Co.; Mrs. Arthur 
Walsh, of Houghton, Mich., and R. W. Wells, 
president of the Automatic Welding Co., of Me- 
nominee, Mich. Two brothers and one sister also 
survive: J. L. Wells, of Seattle, Wash., formerly 
manager of the Girard Lumber Co., Dunbar, 
Wis., now retired; A. C. Wells, formerly logging 
superintendent for the Girard Lumber Co., now 
retired and living at Jefferson, Iowa, and Mrs. 
Sarah Lamphere, of Jefferson, Iowa. 

Mr. Wells was not only a leader in the indus- 
trial world, but was a man of wide interests and 
public spirit. He was interested in the men who 
worked for him and in the struggles of his fellow 
citizens, always offering a helping hand when 
possihle. He was one of the first to adopt the 
policy of interesting his employees in the busi- 
ness by selling interests to them to be paid for 
out of the profits, and many a young man today 
owes his business success to that policy. 


M. P. LEITCH, father of Claude Leitch, sales 
manager of the Aberdeen Lumber & Shingle Co., 
Aberdeen, Wash., died Aug. 10, of heart failure, 
at Portland, Ore. Mr. Leitch was on a Hh 4 to 
Salem, Ore., on business. He had resided in 


(Concluded on page 79) 
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MARSHFIELD, ORE. 


Aug. 11.—Both plants of the C. A. Smith Lumber 
Co. are now operating. The Eastside mill was shut 
down and the Marshfield mill was forced to close 
because of a breakdown of machinery. The Moore 
Mill & Lumber Co. plant at Bandon has resumed 
now that vessels can be secured and the camp 
at Leneve, on the Coquille River, is operating again. 
The Oregon Export Co. has secured the steamcr 
Yellowstone to take three cargoes. The Winchester 
Bay Lumber Co. at Reedsport is planning soon to 
open the mill at that city. The logging camp is 
now running. C. McC. Johnson, who operates a 
mill at Reedsport, is starting to build an addition. 
He is cutting spruce lumber for the Crown Willa- 
mette Paper Co., Oregon City. 

The Buehner Lumber Co., North Bend, has just 
closed a contract for a special order of 1,129,000 
feet of cedar and fir for the navy, to be delivered 
at Mare Island. The Buehner company now has 
two logging camps operating. The new shingle 
plant adjoining the Buehner mill is under construc- 
tion. It will be ready to operate by Oct. 1. It is 
incorporated as the Coos Bay Shingle Co. and will 
be operated as a separate corporation. 

The plant of the Oregon Myrtle Wood Co. has 
been sold to Earl D. Duncan, of Pomery, Duncan & 
Mehl. The plants manufacture myrtle novelties. 


EVERETT, WASH. 


Aug. 13.—This has been the busiest week in 
months along the Everett waterfront. The steam 
schooner Davenport took 1,000,000 feet of lumber 
from the Clark-Nickerson mill to California. The 
steamer Valdez went to Alaska with 300,000 feet 
from the Weyerhaeuser Mill A, where the steamer 
Anniston City is loading 2,500,000 feet for Balti- 
more. The steamer Edwin Luckenbach took 400,000 
feet of lumber for New York. The LZastcannon 
loaded 1,000,000 feet for an Atlantic port. The 
steam schooner Bainbridge will be here tomorrow 
to load 260,000 feet from the Canyon plant for a 
South American point, and the steamer Liberty 
Land will be here next week to take 3,000,000 
shingles to New York. 

Millmen and shingle men report a slight stiffen- 
ing of prices during the week, with conditions fairly 
satisfactory, but those depending upon cedar as 
raw material are beginning to feel the pinch of a 
log shortage that some consider actual and others 
believe to be artificial, At any rate, the C. & B. 
mills here and at Mukilteo closed Aug. 12, due to 
inability to obtain logs for shingles. A considerable 
proportion of the logging camps are idle. 

Another factor in the situation giving millmen 
some concern is the hint of a possible car shortage 
emanating from railroad officials of all lines serving 
this territory. 


LOS ANGELES, CALIF. 


July 12.—In the first eleven days of August fifty 
lumber carriers arrived at this harbor. Eleven of 
them brought 5,505,000 feet of redwood, thirty- 
eight are discharging 41,500,000 feet of fir and 
one carrier brought 1,250,000 feet of poles—a new 
record of arrivals within that period. For points 
south of here the all-rail traffic is fairly active, 
but for Los Angeles proper it is almost nil since the 
resumption of water carriage. 

Arrivals at the port cover orders placed at about 
$23. Buyers are disinclined to place orders until, 
in the first place, they get in the material that has 
arrived to fill back orders and, in the second place, 
a streng feeling prevails that within thirty to 
sixty days lower cargo prices will rule. No. 1 
flooring and finish seem to be the only definitely 
strong items at present. Published lists are reach- 
ing here showing a range of from $8 to $10 a 
thousand feet off rail B list. 

Demand continues in the vigorous way that has 
obtained for several months, as is shown by the 
heavy record of permits granted for Los Angeles. 
For August to the night of Aug. 11 these numbered 
1,368, with valuation of $2,748,923. One of the 
permits called for $100,000 for a school building ; 
practically all the others were for small or com- 
paratively small structures. Of the July permits 
75 percent were for wood buildings; to the end of 
last month the year’s permits called for about 65 
percent all-wood structures. 

The San Diego harbor master reports for July 
receipts of 361,000 feet of lumber and 192,000 feet 
of ties, and exports of 20,000 feet to Mexico. 

The Orange County Lumbermen’s Club dined at 
Santa Ana on Aug. 10. The dinner was followed 
by a business meeting. 

Local Hoo-Hoo will hold their regular monthly 
dinner at the Jonathan Club on the night of Aug. 


25. Features of the business meeting to follow 
will include discussion of phases of the hardwood 
trade and reception of Hoo-Hoo delegates to the 
annual at Fresno. David Woodhead, Vicegerent 
Snark for southern California, will preside. 

H. A. Browning, formerly with Earle, Hoffman 
& Co., has opened an office here as a wholesaler. 

D. T. C. Perkins, of the Billings & Perkins Co., 
wholesaler of San Francisco, was a recent visitor. 

The King’s River forest fire, the fifth for the 
season in the Sequoja national forest, was today 
reported as beyond control. A crew of 200, includ- 
ing employees of the Sanger Lumber Co., is fighting 
the fire and will be assisted by 300 more today. 
About 1,800 acres of underbrush and timber is 
already reported destroyed. The redwood forests 
of King’s Canon and the Grant and Sequoia na- 
tional parks are said to be threatened. 


BELLINGHAM, WASH. 


Aug. 13.—The sawmill of the E. K. Wood Lum- 
ber Co. resumed operation this week after several 
weeks’ idleness, and it has several cargoes in sight. 
The steamship Sierra loaded 1,100,000 feet for San 
Pedro and the steamship Edward Luckenbach 
called for 500,000 feet for the Atlantic coast. The 
Puget Sound Sawmills & Shingle Co.’s plant has 
closed again, but it will load 600,000 feet late in 
August for California. The Morrison Mill Co. re- 
ports spurts in the box shook business. Just now 
it is running a night crew in its planing mill de- 
partment. The Bloedel Donovan Lumber Mills 
this week finished loading the steamship Mult- 
nomah with 1,000,000 feet for San Pedro. Its 
next cargo will be 500,000 feet of squares for 
Japan. The steamship Wapama also loaded 1,000,- 
000 feet there for California and the steamship 
Henry T. Scott took 400,000 feet from the Puget 
Sound Sawmills & Shingle Co.’s docks for Cali- 
fornia. 


SAN FRANCISCO, CALIF. 


Aug. 13.—The building situation continues to 
be the weak point in the lumber trade here, and 
altho there is quite a little construction work 
under way on the American plan, the volume is far 
below normal. With the labor organizations di- 
vided among themselves, the prospects look a little 
better for ending the strike, but every month of 
delay decreases the interest in starting new build- 
ing operations. However, more workmen are being 
imported and jobs now under way will be com- 
pleted after considerable delay. 

Local lumber yards are doing very little busi- 
ness now, but some are placing orders for yard 
stock, taking advantage of the low prices quoted 
by manufacturers of fir lumber in the north. Red- 
wood and white and sugar pine business is being 
placed by local wholesalers and mill agents, but 
orders are small as a rule. 

A. B. Hammond, president of the Hammond 
Lumber Co., this city, is paying a visit to the com- 
pany’s northern mills. L. C. Hammond has re- 
turned from a visit to the yards and factories in 
Los Angeles and San Pedro. 

The Pacific Lumber Co.’s redwood mills at Scotia, 
with one shift, make a combined output of 400,000 
feet a day. Stocks of upper grades are still ab- 
normally low, but the management hope to accumu- 
late more dry lumber. Some logs will be accumu- 
lated for winter. Bevel and Colonial siding, thick 
clear and wide clear are in demand. Junius H. 
Browne, head of the eastern sales organization, 
will pay a visit to San Francisco during the com- 
ing week, 

Cc. E. de Camp, of the Caspar Lumber Co.’s saw- 
mill at Caspar, started up this week. Water ship- 
ments are again being made. 

M. A. Burns, of the M. A. Burns Manufacturing 
Co., this city, is operating the box factory at Cas- 
tella, with an output of about 50,000 feet of shook 
a day. The redwood shingle mill at Eureka is in 
operation. There is a moderate California demand 
for green shingles. 

Charles R. McCormick & Co., this city, report 
numerous inquiries for Douglas fir, and some very 
good orders were taken during the week. Prices 
are practically unchanged. 

R. H. Thayer states that the E. K. Wood Lumber 
Co., this city, is making shipments of fir to the Cali- 
fornia market. Oakland yard business is fair. 

William H. Wood, president of the Hart-Wood 
Lumber Co., this city, has gone to the Northwest 
and will pay a visit to the company’s mills at Ray- 
mond, Wash. The Quinault mill is in operation. 

The Weed Lumber Co., this city, which had been 
operating double shifts for some time at Weed, took 
off the night shift during the last week. There 
had been a shortage of upper grades of white pine, 
which it was necessary to relieve. The door fac- 


Lumbermakers 


A dependable source of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


General Sales Office, 
PORTLAND, ORE. 
DISTRICT OFFICES : 

NEW YORK, 2339 Grand Central Ter. Bidg. 
CHICAGO, 1204 Steger Bidg. 
MINNEAPOLIS, Lumber Exchange Bidg. 
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Send us your inquiries 


SWIFTSURE SERVICE 








~~ 


gen None ym ged 
SHIPMENTS VIA AL 
TRANSCONTINENTAL ROUTES 














AMERICAN LUMBERMAN 





Avavar 20, 1921 





— 








If it’s 


POPLAR 


Wire Case-Fowler 


Case- Bode Lumber Co. 


“MACON, GEORGIA. 


We are Equipped to Resaw and Surface: 


: J. H. Mackelduff, Manager 
General Sales Office, 512-13 Pennsylvania Bidg., 
: » Spruce 1593. Philadelphia, Pa. 





Chicago New England St. Louis 
Rep i Rep ive, Representative 
JamesN.Woodbury, J. J.Bertholet ‘m. Di 
-* 11S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, IIl Boston, Mass. St. Louis, Mo. 
Phone, State 


The Largest Poplar Mill in the World. 











Railroad and Structural 


Hardwood 
Lumber and Timbers 


For Prompt Sigmon 


Sargent Lumber Company 
a LITTLE ROCK, ARK. 


(5/40 
Hard a. 


All Grades 
How much do you need? . 


CHAS. GILL LUMBER CO.’ 











and Thicker 


Shawano County 


a. 





Wausau; Wisconsin j 


ax LIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


wees Parkersburg. Mill Co. 


PARKERSBURG, W. 














Hardwood Lumber 


BOYD - RYBURN 
LUMBER COMPANY 


Manufacturers BRISTOL, VA. 


orders of almost any description. 











4 
Northern Hardwoods - 


SORE do Mahogany 


We have a large stock of oy lumber piled in 
our yard and our Band Mill here is running 
continuously. Let us quote you on anything 
you may be needing in the above woods. 


Warren Ross Lumber Go. 
ees JAMESTOWN, N. Y. 5 














HAVE YOU SOMETHING TO SELL? 
——— in the Wanted and For Sale department when 


uu want to sell anythin e ime lumber ind 
AMERICAN LUMB RMAN, 481 Dearborn St. Obt 
cago, ; 


tory is running considerably below capacity. The 
box factory, also, is cutting to suit the demand. 

The Frank P. Doe Lumber Co., L. L. Long presi- 
dent, has increased its eastern sales. 

Paul M. Dimmick, general.manager of the Albion 
Lumber Co., this city, reports the redwood mills at 
Albion ‘and Wendling in dperation and sales rather 
light. Water shipments are being made. Redwood 
ties are being delivered on Southern Pacific orders. 

W. S. Russell, manager of the Pacific Mill & Tim- 
ber Co., this city, reports a light demand for 


' Douglas fir, with southern California .the best 


market. Some little rail business is being taken 
for California points. 
H. M. Gunton, of the Santa Fe Lumber Co., this 


city, is making an automobile tour of southern .- 
California.* 


J. T. Shaw, of the Polson Logging a, of Ho- 
quiam, Wash., is here. He is interested also in the 
Eureka Cedar Lumber Co. 

Edgar P. Allen, director of publicity for the 
National Lumber Manufacturers’ Association, has 


- beén covering the Coast in connection’ with the 


campaign for publicity on wood.’ In company with 
C. Stowell Smith, secretary-manager of the Cali- 
fornia White .& Sugar Pine. Manufacturers’ -Asso- 
ciation, he visited the woods of the West Side 
Lumber Co. at Tuolumne and learned something 
about’ the difficulties of logging and lumbering in 
the mountain districts. 

W. R. Thorsen, president of the West Side Lum- 
ber Co., this city, has returned from an extensive 
eastern trip. and has confidence enough in the 
future demand for white and sugar pine to continue 
operations ‘on a large scale. 


CENTRALIA, WASH. 


Aug. 13.—About 75 percent of the mills in this 
district are operating full time. Demand is bet- 
ter. Indications are that as soon as the mills dis- 
pose of surplus stock on hand prices will advance 
or production costs will be cut. Uppers are scarce. 
If demand for dimension continues for another 
thirty days there will be a shortage. The Japanese 


“-square business has taken the timber and tie grade 


of lumber. The cargo mills at Raymond ‘resumed 
operation the first of the week. Lath continue 
strong. Prices on logs, especially cedar, are re- 
ported stronger, the demand for cedar being for 
export to Japan. Port Angeles reports a resump- 
tion of all mills. The Puget Sound Mills & Timber 
Co. is electrifying its mill. 


CLEAR LAKE, WASH. 


Aug. 13.—The plant of the Clear Lake Lumber 
Co. is running two shifts since July 20. Thirty 
ears of ‘logs ‘are coming in daily, shipped by the 
McCuish Logging Co., of Prairie; J. S. Corbin and 
the Christie Timber Co., of Wickersham, and J. 8. 
Gay, of Sauk. These shipments, together with the 
company’s own logging operations, give the mill a 
nice assortment of logs and enables it to take on 
B. R. Lewis, 
general manager of' the ‘Clear Lake Lumber Co., is 
in the East on business.’: * 

Mr. Harnett, of the Three Lakes Lumber Co., 
was a business visitor at Clear Lake this week. 

The Day Lumber Co., at Big Lake, Wash., re- 
sumed operations the first of the week after a shut- 
down of several months. 


PORTLAND, ORE. 


Aug. 13.—The feature of the lumber market here 
this week has been the strong demand for car sid- 
ing, the railroads having bought up practically all 
available stuff in that line. The result has been 
an advance in price of from $3 to $4 a thousand, 
4-inch siding having gone from $23 to $27 and $28, 
with 6-inch selling from $1 to $2 higher. Yard 
business. and California business showed improve- 
ment. The spruce and red cedar markets showed 
no change. Few sawmills in the coast country of 
Oregon are operating and those that are idle are 
not carrying large stocks. 

Forest fires in the Columbia River district were 
threatening last week, the warmest of the summer, 
but through prompt action the flames were checked 
before a great deal of.damage was done. The 
Oregon Timber Co. lost one logging camp near 
Kerry, and the Hammond Lumber Co. had to put 
all of its logging crews and locomotives into action 
fighting fires for several days. 

Charles G. Atkinson; well known Pacific North- 


west’ lumbermen, who returned to Portland from 


the East recently, has become actively interested 
in the 'Gates-Irwin Co., it is announced, and its 
name has been changed to the Atkinson-Irwin Co., 
F. W. Gates having withdrawn. 

Ralph C. Angell, sales manager of the. Willapa 
Lumber Co., left this week for New York after 
having spent about a week here and on Puget 
Sound. R. L. Reynolds, of the sales department, 
made a trip to Tacoma this week. 

R.:J. Menz, who recently became sales manager 


for Gus Luellewitz, has retired from the lumber 
game and is now special representative of the 
service department. of the Dundas-Martin Cor- 
poration, financial agents, with headquarters in 
this city. ‘ 

Nelson Sanford, one of the office men of the 
Hammond Lumber Co.’s mill at Mill City, returned 
this week from Oklahoma City, bringing with him 
his bride, who was Miss Carolyn Rachel Clarke. 
The romance dates back to college days in Massa 
chusetts. 

David Kecles, of the Oregon Lumber Co., has 
gone east:on a business trip. 

H. E. Veness, of. the headquarters staff of the 
Loyal Legion,.spent the last two weeks of July 
at Cannon Beach on the Oregon coast. 

- TACOMA, WASH. 

Aug. 13, .—Lumber cargo shipments are breaking 
records for the’ year. The return to service of the 
California lumber carriers is responsible for the 
big jump in shipments. The steamer Hdward Luck 
enbach took 1,000,000 feet from. the St. Paul mill. 
The Tyndareus loaded a large cargo for the Orient 
and the La Merced, Author, West Oanon and West 
Faralon. were all in port for lumber cargoes. One 
of the largest shipments of Japanese squares that 
has gone out of Tacoma for some time will go to 
Japan on the liner Ayaha Maru and is composed 
of 500,000 feet from the Onolaska mill in Lewis 
county, the first consignment on a 2,000,000-foot 
order, 

Everett G. Griggs, president of the St. Paul. & 
Tacoma Lumber Co., was a member of a party of 
twenty which circled the north side of Mount 
Tacoma on a four days’ trip recently. Mr. Griggs 
reported a splendid trip. i 

Railway facilities for the new sawmill, capacity 
35,000 feet, now being erected by the Betchard 
company near Roy have been installed. 

A forest fire in the timber holdings of the Cady 
Lumber Co. near Camp Lewis was extinguished 
after a strenuous fight. 


SEATTLE, WASH. 


Aug. 13.—If there is a somewhat higher degree 
of optimism as to both fir and cedar, it is certainly 
not based on the volume of business offered. Rather 
it is traceable to signs that fundamentals are 
greatly improved. Clears are strong, and in some 
instances mills are oversold. Japanese inquiry 
seems to have caused a stiffening undercurrent in 


- cutting business, so that practically every mill 
. within 10 cents of tidewater is getting a look-in. 


The salient point is that southern pine has not 
strengthened—a fact that does not evade the at 
tention of the west Coast man, for he knows that 
on the whole pine must be satiated before there 
can be much prospect of relief in fir territory. 

Car siding has experienced an interval of nerv 
ousness, continuing thruout ten days, during which 
there has been an appreciable volume of business 
on a strictly competitive basis with pine. An 
experienced observer says he believes the demand 
has already been satisfied, and predicts that the 
firming-up tendency has already spent itselt. 
Boards, shiplap and dimension are somewhat soft 
Slash uppers seem to be due for a slight advance : 
common is very weak. On the whole, there is nv 
improvement in demand, but the character of the 
orders is a little bit better. 

The West Coast review, 106 fir mills reporting. 
shows production at 54,642,024 feet, or 29 percent 
below normal, for the week ending Aug. 6. New 
business totaled 58,324,716 feet, and shipments 
57,412,070 feet. New business for delivery by 
rail included 1,211 cars; rail shipments, 1,186 cars : 
unshipped balance, 2,602 cars. Local business 
dropped to 3,613,919 feet, as compared with 
4,236,257 feet for the week ending July 30. In the 
eargo trade domestic orders totaled 11,600,184 
feet ; export, 6,789,613 feet. Coastwise and inter- 
coastal cargo shipments totaled 13,188,236 feet: 
export shipments, 5,029,915 feet. P 

John P. Grant, of :Houston, Tex., operating 
twenty-one yards in that State, spent several days 
in Seattle this week, homeward bound from an un 
usual swing around the circle. Mr. Grant is con- 


_ vinced that the requirements of the Texas trade 


mean the final elimination of the thin stars, since 
the demand in a short time will call for the 5/2 
shingle. He is looking forward to a spirited in- 
quiry for the 8-inch shingle, instead of the 16-inch. 

A golf tournament for lumbermen is one of the 
possibilities of the midsummer season, thereby set- 
ting a’ new pace for this form of sport, since there 
has-not yet been a contest of this nature limited to 
lumbermen. f 

Sherman L. Johnson, manager of the Washing- 
ton Cedar & Fir Products Co., is now somewhere 
on the-trail between Seattle and Lake Chelan, en- 
joying-a week’s motor trip. He is accompanied by 
Mrs. Johnson and their young son. 

C. W. Hudson, vice president and managef of 
the 'L. F. Driver Lumber Co. has returned from 
an. extended absence in Chicago. 
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G. V. Learned, of the Learned Lumber Co., is 
absent on a trip into eastern territory. Z 

Philip G. Hilditch, secretary of the Retail Lum- 
bermen’s Credit Association, has returned from 
California. ‘ 

The A. H. Sager Lumber Co. (Inc.) has an- 
nounced that it is going out of business Aug. 31, 
owing to the extreme lack of demand... The firm 


also states the probability of resuming business as . 


soon as conditions are improved. 

Secretary-manager Charles B. Floyd, of the 
Pacific Coast Shippers’ Association, accompanied 
by Mrs. Floyd is touring the Columbia Highway, as 
part of a vacation by automobile. 


ABERDEEN—HOQUIAM, WASH. 


Aug. 13.—There are many indications that con- 
ditions are improving. Building permits for the 
second week of August showed a decided gain. 
Lumber buyers were more numerous on the Harbor 
than they have been for months, and the mills re- 
port bundled uppers decidedly scarce. Cargo ship- 
ments during July showed a gain of almost 9,000,- 
000 feet over June, and as the greater portion of 
this tonnage moved during the last week of July 
it is evident that August will show up well. Prac- 
tically all the mills are operating with the excep- 
tion of the Bay City Lumber Co. and Western Lum- 
ber Co. in Aberdeen, and the Grays Harbor Lum- 
ber Co. in Hoquiam. The latter mill will start 
again on Monday to clean up orders and. will close 
them until prices are better. While the Bay City 
Lumber Co. has been idle the entire plant has been 
electrified. Sam Anderson, manager, is still in the 
East but is expected home during the coming week. 

Alexander Polson, of the Polson Logging Co. 
and other large logging interests in Grays Harbor 
County, appeared before the board of equalization 
last week to protest against the high valuations 
that have been placed upon the logging railroads. 

The monthly meeting of the Pacific Association 


of loggers was held on the Harbor on Monday last. - 


The meeting was held in the Government Reserve 
at Lake Quinault, out of doors. Representatives 
from Seattle, Portland and Colurhbia River were 
present. 

T. F. Eckstrom, manager of the Hoquiam Lumber 


& Shingle Co., returned last week from his wedding : 


trip to California. Mr. Eckstrom and Miss Marie 
Egg were married in Hoquiam July 2. 
strom has had charge of the Hoquiam Lumber & 


Shingle Co. im Hoquiam. 


ELKINS, W. VA. 


Aug. 15.—There was a most unexpected stimu- 


lation of demand reflected in some quarters of © 


West Virginia last week, orders coming with a 
rush for hardwood, after a period of extreme stag- 
nation. The increase in the demand was seen 
in a large number of inquiries from widely sepa- 
rated markets. Some orders called for immediate 
shipment. The buying streak exerted no percepti- 
ble effect on prices, because of the heavy stocks 
on hand and because the revival of demand had 
not become general enough. For the same reason 
mills did net find it necessary to resume operations. 
The average quotation on hardwood in the No. 1 
and No, 2 grades continued between $90 and $100. 

It is understood in lumber circles that operations 


at the large mill at Pickens will soon be suspended ~ 


and that the mill at Alexander is arranging to 
suspend its employees for an indefinite period. 


NEW ORLEANS, LA. 


Aug. 15.—Statistics compiled by the research 
bureau of the New Orleans Association of Com- 
merce shew that during the first seven months of 
this year 1,247 ships entered the port of New 
Orleans as against 1,110 entered during the first 
seven months of 1920—a gain for the current year 
of 187. Clearances for the same period were 
1,307 in 1921 as compared with 1,110 for 1920, a 
gain of 197. In terms of net ship tonnage, en- 
trances and clearances for the seven months of this 
year totaled 6,155,398, as against 4,689,845 for 
the same period last year, a gain of 1,465,553 tons. 

The Southern Pine Association is adding a bul- 
letin of economics and statistics to the list of its 
periodical publications. The first number is now 
in the hands of the printers and will be issued this 
week. 

J. A. Cramer, of the National Box Co., Chicago, 
was a business visitor to New Orleans last week 
and a guest at the luncheon of the Southwestern 
Hardwood Manufacturers’ Club last Thursday. 

Chris A. Walker, who assumed charge of the 
hardwood department of the Louisiana Red Cypress 
Co. on Aug. 1, will spend the current week visiting 
the hardwood mills and broadening his acquaint- 
ance with lumbermen and manufacturing methods 
in this territory. 

The Smith-Darden Lumber Co., of this city, 
has.secured a lease on buildings with switch-track 
eonnections and will establish a hardwood storage 
warehouse and install machinery for the manu- 
facture ef hardwood flooring and trim. 


Mr, Eck- ~ 


William Fiseher, of the firm of Fischer Freres, 
of Antwerp, Belgium, is spending some weeks in 
the South renewing old acquaintances and study- 
ing trade conditions. Mr. Fischer was formerly 
engaged in the export lumber business here in New 
Orleans, 

Lucas E. Moore, of the Lucas E. Moore Stave 


Co., is back from a trip to Jamaica and the West 


Indies. 


A fire of undetermined origin damaged the plant 


of the Meridian (Miss.) Planing Mill Co. to the 
extent of several thousand dollars last week. 


JACKSONVILLE, FLA. 


Aug. 15.—There has been no great evidence of 
increased business in Jacksonville and surrounding 
territory the last week, altho general conditions 
are better. Retailers report a fair demand. Whole- 
salers say that while the volume of inquiries is 
increasing, orders do not show any great demand. 
Mills are well stocked with orders, but as prices 
have not advanced they are conservative about 
taking on new business. 

Roland D. Baldwin, of the Baldwin Lumber Co., 
returned to Jacksonville early this week after a 
short vacation spent in the North. 

E. T. Roux, of BE. T. Roux & Son, Plant City, 
Fla., who has just returned from a northern trip, 
announces the completion of the new Lake Garfield 
mill, which replaces the mill destroyed by fire the 
latter part of last year. The mill is in charge of 
H. L. Asker. 

The Putnam Lumber Co. is doing a brisk busi- 
ness. It is the owner of the schooners Albert 
Myers, M. Jones and William H. Smith. 


ST. LOUIS, MO. 


Aug. 16.—Increased activity is being shown in 
the number of homes being built in St. Louis and 
suburbs, and this is being reflected in increased 
sales of lumber by outlying yards. Industrial 
building is still inactive, and the heavy timber 
trade is virtually at a standstill. 

Reports for. the first ten days of August, by the 
Terminal Railroad Association, showed the most 
promising ten days’ traffic of the year. 

The Lumbermen’s Golf Association of St. Louis 


has postponed the tournament set for today ‘until : 


some time in September. - 

The St. Louis Lumber Trade Exchange was rep- 
resented by President A. Boeckeler and Joseph 
O’Neil on the visit of the St. Louis Chamber of 
Commerce to the Missouri Centennial Celebration 
at Sedalia last Friday. 

J. S. Garetson, manager of the hardwood de- 
partment, Crossett Lumber Co., Crossett, Ark., was 
here this week. He reports that its mills are 
operating and that the demand for hardwoods is 
improved. 

HATTIESBURG, MISS. 

‘Aug. 15.—Some' of the mills report orders much 
more plentiful. 
grade shed stock are about the weakest items. 
High grade shed stock is in good demand and 
prices on No. 1 and B&better show indications of 


. advancing. More orders are out for railroad con- 


struction material. Production is running along 
about the same, with no indication as yet of any 
increase within the next few weeks. 

The Central Lumber Co.; Quentin, Miss., placed 
its entire mill in operation this week. 

The Brookhaven Lumber & Manufacturing Co., 
of this city, which lost one of their sawmills, rough 
sheds, dry kilns and planing mill by fire several 
months ago, will begin rebuilding within the next 
few weeks. 

The J. R. Buckwalter Lumber Co., Union, Miss., 
has resumed operations. 


KANSAS CITY, MO. 


Aug. 16.—Trade here shows a continuance of 
improvement and the outlook for the fall appears 
to grow brighter every day. Hardwoods and the 
west Coast products are lagging in the procession, 
but even they have shown some improvement. 
The position of southern pine is much better, and 
the shingle, lath and siding markets are much 
stronger. The country trade is the best part of 
the market, city trade showing no particular im- 
provement. Local trade is dull. Excess of rain 
in Kansas and Missouri the last three weeks has 
had the effect of holding back building operations. 

F. O. Rugg, who retired two years ago, after 
twenty years as city salesman for the Missouri 
Lumber & Land Exchange Co., and went to Upland, 
Calif., to live, will arrive here next week to visit 
old friends. 

Frank Watkins, of the Kansas City Lumber 
Trade Exchange, and Paul Kendall, advertising 
manager of the Long-Bell Lumber Co., who spent 
their vacations in northern motor tours, returned 
home last week. 

Henry Clay Dennis, manager of the western 
sales department of the Turner-Dennis & Lowry 
Lumber Co., is the proud father of Henry Clay, jr., 
who arrived last Friday. 





Oak: 
2 
We offer the following stock f. o. b. 


our mill Cullor, Ark., subject to prior 


sale, at prices quoted below: 


3 cars 4-4 No. 2 Com. Pl. Red Oak $16.00 
2 cars 3 


4-4 No. 1 Com. Pl. Red Oak 31,00 
Delivered 2 cars 4-4 FAS Plain Red Oak - 82.00 
Prices) * 2 cars 4-4 No. 2 Com. Pl. White Oak 17.00 
ices 3 cars 4-4 No. 1 Com. P1. White Oak 33.00 
on 2 cars 4-4 FAS Plain White Oak - 85.00 
Request. 3 cars 4-4 Sound W. Mixed Oak - 20.00 
2 cars 5-4 Sound W. Mixed Qak - 22.50 

lcar 5-4 Com. & Better White Oak. 

No. 1 Com. $40.00. FAS $90 00. 


Guaranteed weight 4400 Ibs. per M ft. 
Good widths, largely 14' & 16' lengths. 


O. L. Shull Lumber Co. 














LONOKE, ARK. 
KOSCIUSKO 


Frank Spangler MISSISSIPPI 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 








AND OTHER SOUTHERN HARDWOODS 


ALABAMA 











Yard timbers, yard stock and low © 


Long and Short Leaf Yellow 
Pine Lumber and Timber 


NADAWAH SALES C0. 


Birmingham, Ala. 


Representing Nadawah Lumber 
Company, and Allied Mills. 


Stock List Issued Weekly 


Our new location enables 
us to give prompt service. 





i 


~—— and when you need ANYTHING in 


Yellow Pine 


call upon us. We can supply you with your 


requirements, and will be pleased to do so. 
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Mr. Wholesaler—Our Specialty Is 


% and 38 CEILING 


and BEVEL SIDING in 
SOFT YELLOW PINE 


STOVER LUMBER CoO. 
Mobile, Ala. 








Name from 
Pare pane be Co. 











Hempstead Planing 
MOBILE, ALA. Mill Co. 

3%” and %” Ceiling and Bevel Siding from 

Southern Yellow Pine 


Grades you may depend on. 


’ 














Sold Exclusively Through Wholesalers. 
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FLORIDA 


Marathon 


<Lumber Companys, 
LouruberMerchants Z 


Long and Shortleaf 


Yellow Pine 


Flooring, Ceiling, Siding 
and Dimension. 














We cater to the needs of the Retailer. 


Marathon Lumber Co. 


Pegkine Building. Tallahassee, Fla. 














| Cummer Gypress Go. | 


Mills: Jacksonville. and Sumner, Fla. 


LUMBER 
Cypre SS Rough and Dressed 


Shingles and Lath 














| Sales Office, 280 Madison Ave., New York City J 











Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler ** 


The Alger-Sullivan Lumber Co. 











CENTURY, FLORIDA 





LOUISIANA RED CYPRESS: 








r 
Lutcher 8 Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


| LUMBER, LATH AND SHINGLES 
hg ) 














Cc. R. BROWNELL 
President 

Cc. H. BROWNELL 
Vice-Pres. 


Brownell-Drews 


Lumber Co., Ltd. .“="=., 


MORGAN CITY, LA. Sec’y and Treas. 
Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 











SHREVEPORT, LA. 


Aug: 15.—The general tone of business seems to 
be improving. Demand for lumber is slightly 
heavier and there is less disposition on the part of 
buyers to quibble about prices. The actual volume 


has not increased such a great deal, but orders. 


seem to be coming steadily from a wider territory. 
The West is beginning to wake up. Some whole- 
salers say they are getting a few orders from 
Texas and Oklahoma. Missouri, Iowa and Illinois 
are showing slightly heavier demand. The rail- 
roads are beginning to buy also. The advance of 
$5 a thousand on B&better flooring seems to be a 
fixture. A further advance of $5 is predicted by 
the mills. 

The idea of the millmen seems to be to just 
handle enough business to keep their manufacturing 
forces up to a state of efficiency. There will have 
to be a general advance of $7.50 to $10 before pro- 
duction can possibly become normal. The induce- 
ment to run on a capacity basis has not yet ap- 
peared and likely will not until freight rates come 
down so that dealers can afford to put in a regular 
yard of stock. 


ATLANTA, GA. 


Aug. 15.—All agree that the turning point for 
the better has come at last. During the last two 
or three weeks inquiries have picked up consider- 
ably. Prices have remained virtually unchanged 
for the last three weeks. While none of the larger 
mills that have been closed have resumed opera- 
tions, some active mills have increased their output 
slightly, and there is promise of a still further in- 
crease in production. It appears likely that a few 
of the larger mills may resume if improvement con- 
tinues. Port cities of the south Atlantic and Gulf 
coasts are reporting some improvement in export 


shipments. 
ORANGE, TEX. 


Aug. 15.—With orders from wheat belt retailers 
more plentiful than in many months, and railroad 
orders for bridge, track and car material showing 
an upward trend, prices on certain items have ad- 
vanced. An increase of $1 to $3 a thousand is 
noted in B&better siding and finish, and B&better 
car siding. Shipments, just now are in excess of 
cut, are further reducing yard stocks. From a 
general survey of this district it would seem that 
production, orders and shipments now range about 
70 percent of normal. 

A reduction of from 2 to 16 percent in freight 
rates on sawmill products from this section to 
Kansas, Oklahoma, Iowa and Nebraska, effective 
Aug. 19, is expected materially to help the manu- 
facturers and increase shipments to those States. 


LAKE CHARLES, LA. 


Aug. 16.—The pine market in southwestern 
Louisiana shows a slight improvement. In the main 
buyers have been of the smaller type, but the vol- 
ume of orders and shipments would indicate a better 
feeling in the trade. A little business is being done 
with the railroads in supplying them with repair 
material. On the whole retailers are receiving 
more encouraging signs as the harvest season ap- 
proaches. Most of the smaller sawmills are out 
of the market, having closed down for the re- 
mainder of the hot weather either for repairs or 
to await some definite improvement in demand. 
The larger mills are optimistic in their market 
reports, but are still working on _ shortened 
schedules. 

Lumbermen are very much interested in the 
proposed issue of $2,700,000 worth of bonds to 
secure deep water for Lake Charles. Lumber busi- 
hess, especially export, would be greatly stimu- 
lated and work in a competitive way in reducing 
freight rates with New Orleans and Texas points. 


MERIDIAN, MISS. 


Aug. 15.—Last week showed some improvement 
in orders booked thruout this immediate territory. 
In most instances these were for dimension, mainly 
in specified size, mixed car shipments. Quite a 
good many orders are being offered for straight 
grades of No. 1 common, but very few mills will 
accept them, as they can book enough No. 2 and 
better to keep things moving. Prices remain about 
the same, tho some noticeable concessions have been 
made in long lengths of joists and also on straight 
cars, random loading, of 2 by 6-, 10- and 12-inch 
No. 2 and better, 10- to 16-foot. There do not 
appear to be heavy stocks at the small mills, a 
good many of which have closed down, as they do 
not care to sell at present prices. Most business 
offered is for immediate shipment and buyers have 
a good deal of trouble in placing some orders, be- 
cause mill stocks are badly broken and orders are 
badly mixed. Shed stocks at the large mills are in 
most instances badly broken and mixed orders are 
rather hard to place for quick shipment. Most of 
the large mills report good order files, and a notice- 


able feature is that, altho there has been decline 
in most shed stock items, 1x3-inch flooring has 
advanced in price steadily for the last thirty 
days and is very hard to find, as are kiln dried 
4-foot lath. 


BEAUMONT, TEX. 


Aug. 17.—The first indication of an improved 
market came when B&better siding and finish and 
car siding of the same grade, advanced $1 to $3 
a thousand. Other items held their own. Scarcity 
of box cars has caused the retail yards to order a 
little ahead. The mills are also filling some rail- 
road orders which the lines attempted to cancel 
when the slump came. The mills refused to ac- 
cept these cancellations and the matter was com- 
promised by holding the orders for the time being. 
Mill stocks are still dwindling, mills shipping a 
little more than they cut. It is understood that 
more than one large mill has the matter of putting 
on another shift under consideration. 

Hardwood orders are still very scarce. Low 
grades are being sold at the lowest level in years, 
with a plentiful supply on hands at the mills. 
There are some inquiries for oak from eastern 
sources, but southwestern mills are shut out on 
account of high freight rates. Production is still 
at a low ebb. 


JACKSON, MISS. 


Aug. 15.—The sentiment in the southern pine 
market is considerably better, altho actual business 
still is somewhat backward. Advances have been 
posted on quite a number of items of car material. 
Demand for certain sizes of siding, lining and 
roofing is heavy. Yard and shed stock and mixed 
ears are still much in demand. Most mills report 
orders about equal to output, and shipments a 
little above output, so that stocks, as a whole, are 
not accumulating. 

The export situation improved quite a little 
during last week. Several large inquiries are be- 
ing circulated and some firm business was con- 


summated. 
WARREN, ARK. 


Aug. 15.—The market this week has been a little 
stronger. Uppers in finish and flooring have stif- 
fened. Common stock seems still to be weak. 
Bookings this week exceeded those of last week. 
Inquiries from yards and from the railroads are 
picking up. The railroads placed orders for quite 
a little stock during the week. Dealers generally 
have not started to buy for fall requirements. 

All mills are operating full time. Labor is still 
plentiful and car supply adequate. 

The market for hardwood lumber is nil. Hard- 
wood flooring, however, is in a good position. De- 
mand. and prices are good, particularly in upper 
grades, which are most in demand. 


MOBILE, ALA. 


Aug. 15.—Mill operators and lumber dealers evi- 
dence more optimism, altho there has as yet been 
no decided increase in sales. No idle mills have 
started up recently, but it is reported that several 
are ready to resume operations the minute demand 
appears. Irregularity in prices continues to char- 
acterize the market, quotations varying from $17 to 
$24 on one inquiry for several hundred thousand 
feet of pine boards. 


NORFOLK, VA. 


Aug. 15.—There has been an increase in the sale 
of North Carolina pine during the last week and 
inquiry has also grown larger. In rough lumber 
the demand is centered in No. 2 and better and 
there has not been any marked improvement in 
the demand for the lower grades. Sales of dressed 
lumber have been slightly larger. The prospects 
are that further advances will be made. A great 
deal of business is being turned down at present 
either because of mills being oversold or because 
offers are too low. If buying can not be done on 
the basis of present quotations, millmen will have 
to shut up shop temporarily. But it appears many 
wholesalers consider present prices fair and equit- 
able, for they are sending in orders unsolicited on 
that basis. 

There has been a very brisk demand for 4/4 
edge No. 2 and better also 5/4, and 6/4 edge No. 2 
and better, and prices have stiffened under the 
impetus. Many mills are now unable to quote be- 
cause of being oversold. Some small advances 
have been secured for prompt shipment. There is 
also a very brisk demand for No. 2 and better 
stock widths in mixed and solid cars, with prices 
very strong. There is some demand for No. 3, 
but not very much. There is a fair demand for 
4/4 edge box, especially when worked in various 
ways, and prices appear to have hit rock bottom. 
Inquiries for large blocks, both by rail and water, 
are picking up. Competition is keen for cargo 
business, but there have been no further conces- 
sions. There is a good demand still for 4/4 stock 
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box, with 12-inch particularly active. Six- and 
8-inch are still hard to buy and the increased de- 
mand for 6- and 8-inch roofers keeps the surplus 
down to the minimum. No. 2 edge and stock box 
is not so brisk, but prices show no change. Box 
bark strips are inquired for more freely in small 
lots of one to five cars, with prices still unsettled, 
due to competition. There has been a good demand 
for flooring, ceiling etc. Several large blocks of 
6-, 8-, 10- and 12-inch roofers have been sold at 
prices comparing favorably with past quotations. 
Prices of dressed lumber show little change, mill- 
men being content to maintain existing values. 


TUSCALOOSA, ALA. 


Aug. 15.—There seems to be quite an improve- 
ment in demand during the last few days. Also 
prices have shown inclination to advance. Quite a 
lot of inquiry of a speculative nature is coming out, 
Production remains tne same and shipments are 
moving out about as rapidly as orders come in. 
There is some indication of an approaching car 
shortage. The mills are reporting that equipment 
is not placed as quickly as required. 


PITTSBURGH, PA. 


Aug. 16.—The local market has not yet emerged 
from the slump which came with the strike-lockout 
in the building trades June 1. Inquiries from in- 
dustrial buyers are more numerous now, but the 
actual sales have not increased as rapidly as was 
expected a few weeks ago. Prices on lumber items 
in géneral are holding strong, except for a few 
relatively unimportant soft spots. 

With renewed hopes of a settlement in the strike- 
lockout, committees of the Master Builders’ Asso- 
ciation and the carpenters’ local meeting in joint 





“SERVICE?” 


Does “Service”? mean more than 
ten years ago? ° 
Delivery? Building helps? House 
plans? 
See Prize Offer Page 38 
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conference yesterday in the Builders’ Exchange, 
reached the point where subcommittees of both 
sides were appointed to consider some disputed 
matters and to report back to the full joint con- 
ference tomorrow afternoon. 


PHILADELPHIA, PA. 


Aug. 15.—Continued betterment, especially 
among the city yards, seems to sum up condi- 
tions. The wholesale business is more spotty. 
Few retailers are buying for stock. There is an 
encouraging amount of inquiry. Most work now 
is on big jobs. Home building has not reached 
large proportions yet. There is still a good volume 
ef jobbing work. Planing mills are doing a bigger 
volume of business, and so are the trim men, but 
but at prices that seem very low. The furniture 
manufacturers are still quiet and are buying very 
little. Low grade lumber is hard to sell, while 
there is a fair demand for better grades; which are 
in limited supply. 

The demand for the hardwoods is almost en- 


tirely in the better grades, with oak and hard-— 


wood flooring leading in volume. Low grade chest- 
nut is plentiful, and being sold down to prewar 
levels, and then some. There is some business 
being done in maple, birch, beech, gum, poplar, ash, 
basswood, cherry, walnut and the fancy woods, but 
demand is so weak that prices are low. White pine 
is being forced by price reductions. Spruce is in- 
active and prices are off. Hemlock is moving in 
a little better volume, and prices are held a little 
more firmly. Cypress in the better grades is’ in 
moderate demand at fair prices, but low grade is 
offered freely at greatly varying prices. Southern 
pine in timbers, high grade flooring and boards is 
in good demand, and prices are fair. In building 
sizes the demand still lags, but is better. North 
Carolina pine is selling low, but volume is in- 
creasing and supply decreasing. Lath are selling 
Steadily, at fair prices. Shingles are selling in 
£00d volume, but at close figures. 

J. P. Barber, of the Penn Lumber Co., was suc- 
cessfully operated on for appendicitis Aug. 3. 

During a tremendous fire last night at the Point 
Lreeze oil works, when all the fire equipment in the 
city was busy, two men started incendiary fires. 
One was in the lumber yard of Chas. H. Clark, 108 
Dickinson Street. Neighbors saw the man, and he 


was caught, and the fire was put out before it had 
done much damage. 

The Butz Lumber Co., of Wilmington, Del., has 
added Paul Fairbanks to its sales force, to cover 
parts of the Philadelphia territory included in a 
radius of 150 miles. 


MINNEAPOLIS, MINN. 


Aug. 17.—Minneapolis building permits for July 
numbered 923, with a total estimated cost of $1,- 
788,565, compared with 593 permits in July of last 
year for a total of $980,975. 

David N. Winton, of this city, vice president of 
the Winton Lumber Co. and the Rose Lake Lumber 
Co., has been selected as chairman of the community 
fund drive, which will be put on this fall to raise 
about $1,250,000 for the various charitable organi- 
zations of the city for 1922. 

The new traffic manager of the H. B. Waite Lum- 
ber Co., succeeding C. J. Gerster, is W. J. Haas, who 
has been chief of the transportation department of 
the Minnesota Transfer Railway Co. 

O. J. Brendgord, who has been representing the 
J. Neils Lumber Co. in Montana, Wyoming and the 
Dakotas, has been transferred to Minneapolis and 
will assist S. C. Close, of this city, in handling the 
Minnesota and North Dakota trade. 

H. B. Waite, of the H. B. Waite Lumber Co., is 
back from a vacation trip, during which he and Mrs. 
Waite spent two weeks touring New England. 

H. H. Shepeck, sales manager of the I. Stephen- 
son Co. (Inc.), Wells, Mich., was a business visitor 
here last week. He reported a growing scarcity in 
upper grades of hardwood. 

P. H. Olwell, general manager of the Jamison 
Lumber & Shingle Co., was here last week con- 
ferring with Ed L. Crook, its representative in this 


market. 
DULUTH, MINN. 


Aug. 17.—Small sales of mixed lumber are being 
made to retailers for sorting up, and a fair trade 
is being done by sash and door factories and inte- 
rior finish mills. Further inquiries for mixed lum- 
ber for cargo shipment have been received, and an 
interior mill reported that it expected some 
moderate-sized orders would result. Building ac- 
counts for a fair consumption of lumber. All the 
larger northern Minnesota mills are working 
steadily and are piling lumber for next season. 
The market in the best grades holds firm at cur- 
rent lists, but slight concessions are being made 
on the cheaper grades in order to move surplus 
material. 

Thomas Whitten, general manager of the Vir- 
ginia & Rainy Lake Co., has denied rumors that 
its large mill at Virginia will close down on Sept. 
1. Preparations are being made to put in some 
camps. 

The International Falls Lumber Co. is operating 
its large mill at International Falls full time on 
two shifts, and some camps are being maintained, 
as the company has obtained a contract to cut the 
down timber on State-owned areas in its territory. 

Common labor is now being employed in north- 
ern Minnesota at $3.50 a day and greater efficiency 
is being shown. The labor situation, and the 
probability that pulpwood and tie demand will be 
active, are expected to lead to substantial woods 
operations in northern Minnesota during the com- 


ing winter. 
TORONTO, ONT. 


Aug. 15.—Nearly all the mills in northern On- 
tario are still running, but very few of them will 
log next winter. In most cases the mills will have 
enough logs left over for three, four or five months’ 
sawing next year. The ordinary bushman is being 
paid $26 to $30 a month and board and at this 
price labor is very plentiful. 

Practically no large blocks of this year’s cut 
have changed hands. There is a fair volume of 
trade, but prices show very little profit and in 
many cases a loss. Competition is very keen. 
The amount of industrial or mill construction busi- 
ness is very small, so there is very little demand 
for timbers. The manufacturing trade is also 
exceedingly quiet. 

Ed. Norton, Toronto, has been appointed Ontario 
representative for Mason, Gordon & Co. (Ltd.), 
Montreal, Que., and has already started on his 
new duties. 

J. A. Cadenhead, formerly with the Anderson, 
Miller Lumber Co. (Ltd.), Toronto, has been en- 
gaged as inspector for the National Hardwood 
Lumber Association. Mr. Cadenhead was for some 
years with the Edward Hines Lumber Co., of 
Chicago. 

H. L. Hebard, representing Ritchie, Halstead & 
Quick, hardwood lumber manufacturers, Cincinnati, 
Ohio, called upon his numerous friends in the 
Toronto trade recently. 

Richard Sanders, president of Sanders & Bell, 
retail lumber dealers, St. Thomas, Ont., recently 
celebrated the fiftieth anniversary of his wedding. 
A large family reunion was held. 
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Baker-Wakefield 
Cypress Co., Ltd. 


Manufacturers and 
Wholesalers 


Cypress 


—and— 


Hardwoods 


Plattenville, La. 


Let us have your inquiries. We will give 
you best service stocks will permit. 























Weis - Patterson 
Lumber Company 


(Incorporated ) 
Alexandria, Louisiana. 
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Excelsior Cypress Co. 
TIMBERTON, LA. 
Manufacturers of 


Red Cypress 


LUMBER, LATH 


a... SHINGLES 
CYPRESS| 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


AlsoTupelo Lumber, and have Complete 
Planing Mill Facilities. 


| Dibert, Stark & Brown Cypress Co.,Ltd. 
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Lumber Dealers! 


In this summer home of F. H. Mason, 
Akron, Ohio, you will find adequate 
proof that 


The Bessler 
Movable Stairway. 


is well suited to installation in fine resi- 
dences. Mr. Mason has two Besslers 

in his home—two of 250 we have in- 
stalled in Akron, Ohio. Remember you — -~ 
don’t have to stockthem to sell the Bess- 
ler— you need make no investment. 
Write for dealer sales proposition. 


The Bessler Movable 
AKRON, OHIO Stairway Co. 











Retailers! 
Advertise 
Profitably 


Few dealer advertising me- 
diums get as good results ; 
at small cost as our . Fs cc ‘J 


Carpenters Aprons 


They keep your name and phone number 
constantly before the eyes of carpenters, 
contractors, etc., who exercise consider- 
able influence with builders. Our aprons 
are guaranteed to wear well. Write for 
catalog and prices. 


Anton-AckermanCo., ‘eins: 











One Way to Sell 
More Lumber 


than you are now sell- 7 
ing is to get more 
people into your yard. 
Give them a reason 
toget acquainted with 
you and when they want lumber they’ll think 
of you first. The 


Monarch Meal and Feed Mill 


is a mighty clever device for attracting the farmer 
trade to your yard for it grinds corn, oats, rye, buck- 
wheat, etc. It makes good profits for lumbermen 
who are using it and holds trade. Let us tell you 
all about it. 


Write for catalog now. 

















t Resets Waldron & Co., wunev.ra. 


WARREN, PA. 
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ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily tac- fy 
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O. J. Leonard, of the Leonard Lumber Co., Du- 
buque, Iowa, with his family, spent a few days in 
Chicago last week. 


Ray Yates, Chicago representative for the Sulli- 
van Lumber Co., Portland, Ore., left this week for 
an extended sales trip thru the eastern States. 


A. J.. Barker, of the Acme Lumber & Shingle 
Co., with his family this week motored into Wis- 
consin on a combination business and pleasure 
trip. 


Harry J. Wylie, treasurer and general manager 
of the Hotchkiss Bros. Co., wholesale lumber and 


millwork dealer of Torrington, Conn., called on the’ 


Chicago trade the latter part of last week. 


W..S. Thom and J. J. Adams, of Wausau, Wis., 
were in the city during the week in connection 
with details attending the organization of a whole- 
sale lumber business in the northern city. 


Walter De Witte, of the Holt Hardwood Co., 
Oconto, Wis., and J. J. Brennan, of the R. Connor 
Co., Marshfield, Wis., were among the northern 
lumbermen who were Chicago visitors during the 
last few days. 


Irving C. Swan, assistant general sales manager 


of the J. J. Newman Lumber Co., Brookhaven, Miss., 


Mo., arrived in Chicago this.week. He will spend 
two or three weeks here investigating the local 
market for California white pine sash and door 
stock, and in the meanwhile will make his head 
quarters at the company’s Chicago effices. — 


Edward L. Thornton, president of the Nationa! 
Lumber & Timber Co. and the Thornton-Vanlanding 
ham-Cook Co., is on the Pacific coast, where h: 
went to confer with officials of the Booth-Kell) 
Lumber Co.,. Eugene, -Ore., regarding the easter: 
sales representation for the latter concern, which 
recently has been turned over to Mr. Thornton's 
companies. 


The Oates-Krebs Lumber Co., of Tuscaloosa, Ala 
has added to its sales force J. L. MacBlreath, who 
will represent the company in Tennessee and Ken 
tucky, with headquarters in Louisville. Mr. Mac 
Elreath is a lumberman of varied experience, having 
been in turn an inspector, buyer amd salesman, ani 
has traveled the Tennessee-Kentucky territory for 
other lumber concerns. 


Sam Thompson, sales manager for the Anderson 
Tully Co., Memphis, Tenn., was in the city during 
the week. He was returning from an eastern sell- 
ing trip and reports that, altho trade is still quiet. 
there are signs of improvement. The furniture 
people are doing a fairly good volume of business 





FACTORY 








The photograph reproduced above shows the attractive exhibit of Califérnia sugar and white pine 


products maintained by the Red River Lumber. Co. at 


the Pageant of Progress, the great 


industrial exposition held at the Municipal Pier, Chicago, during the first two weeks of this 
month. The Red River Lumber Co.’s Exhibit consisted of a large variety of finished products 
showing the various uses to which California sugar and white pine can be put. The company 
operates large mills at Westwood, Calif., and maintains a sales office and large distribution yard 


in Chicago, under the management of H. T. F 


all, who is shown standing in the illustration 





spent some time here this week conferring with the 
company’s sales agents in this territory, the Charles 
L. Baxter Lumber Co. 


S. M. Eaton, sales manager for the W. M. Cady 
Lumber Co., McNary, La., transacted business in 
Chicago the latter part of last week. He then went 
Jast, expecting ta-return to Chicago before return- 
ing to the South. 


The appointment of W. V. White as sales repre- 
sentative, with office at 1234 McCormick Building, 
Chicago, has been announced by the Yawkey-Bissell 
Lumber Co., White Lake, Wis. Mr. White will 
look after the company’s interests in Chicago terri- 
tory. 


Frank Handysides, sales manager for the Charles 
W. Fish Lumber Co., Elcho, Wis., was in the city 
this week conferring with Roy Jones, the Chicago 
representative. Mr. Handysides recently had an 
accident. His leg was scalded and he was laid up 
for three weeks, but he is now able to get around 
again without trouble. 


J. I. Laird, of the Beaumont Lumber Co., Beau- 
mont, Tex., was a Chicago business visitor this 
week. He says that the lumber trade in‘ Texas is 
rather quiet due to the inactivity in the oil fields. 
Home building in several Texas cities is going for- 
ward in large volume, however, and he looks for a 
brisk market during the fall. 


Wade L. Clark, of the sash and door depart- 
ment, W. R. Pickering Lumbér Co., Kansas City, 


and should soon begin to buy hardwood lumber in 
larger quantities, 


F. W. Benson, representing Geerge Hudsvn 
(Ltd.), timber merchant, of Glebe, Sydney, Aus- 
tralia, was a Chicago visitor during the week. 
Mr. Benson is spending some time im this country 
looking into conditions in the lumber trade and also 
investigating some types of woodworking machin 
ery. The plant of this company already is equipped 
with some American machines that are giving splen 
did satisfaction. 


W. J. Whyte, of the Gregertsen Brothers’ 
Co., left this week for Cairo, Ill., te inspect im- 
provements being made to the planing mill at the 
Gregertsen cypress distributing yard there. A 40 
foot addition is being built to the mill and 
molder and band ripsaw are being added to the 
equipment. The installation of another matcher 
is also contemplated in view of the recent great 
increase of business transacted thru this yard. 


Earl B. Simonson, of the Simonson Lumber 
Co., has taken advantage of the seasonal lull 
in business to pay a visit to fir territory, and is 
now in Seattle extending his acquaintance among 
manufacturers and wholesalers. He believes read- 
justments have taken place to the point where 
prospects are greatly improved, and that the rail- 
roads in particular will be heavily in the market 
just as soon as they are able to finance their 
purchases. 


R. L. Learmont,' Chicago representative for the 
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Industrial Lumber Co., Elizabeth, La., this week 
returned from a business trip to various Michigan 
consuming centers. He reports that Grand Rapids 
enjoys a brisk home building movement,. which is 
keeping the lecal yards busy. Detroit also is. show- 
-ing an improvement in construction activities, as 
well as several others of the smaller towns, As a 
whole, however, lumber business in Michigan re- 
mains very spotty. 

Morris Joseph, president of’ the Joseph Bros. 
Lumber Co., recently left for the Pacific coast, 
where’ he will spend the first vacation he has had 
in eleven years. He has set aside six months in 
which to reeruit his health, and as a part of 
his program has been to Banff and Vancouver, 
B. C. He will spend probably a month in the 
Puget Sound country, camping in the woods and 
fishing a little, and from here will go to California 
before returning home. 


Irving B. Hiett, president of the Swan’ Creek 
Lumber & Supply Co., Toledo, Ohio, and also presi- 
dent of the National Association of Real Estate 
Boards, was in Chicago this week attending to 
business in connection with the latter organiza- 
tion, Mr. Hiett is optimistic over. the outlook 
for business and at present, in codperation with 
other officials of the Nationab-Association of Real 
Estate Boards, is perfecting a plan to stimulate 
and assist home building. 


The AMERICAN LUMBERMAN this week received 
a card from A. J. Sine, of Sine Bros., Chicago, 
sent from Paris. Mr. Sine, who recently went 
abroad with his family for a two months’ pleasure 
trip, wrote: “Came here by air from London 
with my wife and two daughters. They sat out- 
side in the nose of the ship. I was scared stiff 
insidé. The ship rolled too much for comfort, 
but it was a great sensation.” From Paris, Mr. 
Sine expected to go to Switzerland and Berlin, 
Germany, thence back to London and home. 


John M. Kreisle, president and manager of the 
Tell, City Planing Mill Co., Tell City, Ind., spent 
several days here last week, visiting the Pageant 
of Progress and enjoying a short vacation. Mr. 
Kreisle reports business very satisfactory in his 
community. In fact, his millwork plant is run- 
ning to capacity. The present plant is a tem- 
porary one that was built to take the place of that 
destroyed by fire last year, and it is the intention 
of Mr. Kreisle and his associates.to build a large 
plant that will be modern in every particular. 


Charles J. Williams, vice president of the Moore 
Dry Kiln Co., Jacksonville, Fla., was in Chicago 
this week en route to Portland, Ore., where he 
expects to spend the next sixty days looking after 
business for his concern in western territory. The 
Moore Dry Kiln Co. some time ago established a 
modern plant at North Portland, that is taking 
care of the company’s business in that territory. 
Mr. Williams reports a fairly satisfactory demand 
. for the dry kilns of his company’s manufacture, but 
- looks for considerably more active business during 
, the coming year. 

Mr, and Mrs, Robert Kingsbury, Moberly, Mo.. 

. have .sent out announcements of the arrival of 
‘John Alnut Kingsbury on Aug. 15. Mr. Kingsbury 
‘is_one of the principals of the J. T. Cross Lumber 
*Co., and also secretary of the Northeast Missouri 
. Lumbermen’s Association, and is. one of the best 
‘known ‘lumbermen in the State. He hag not de- 
cided as yet whether.John is to engage in the 
-tamber business, but it is reported that the young- 
ster is leaning that way. Mr. Kingsbury confesses 
that John is “worth going miles to see and hear. 
To us he is the first ‘real boy’ ever in the world. 
The rest have been imitations.” 


Robert York, of the York Lumber & Manufactur- 
ing Co., Memphis, Tenn., was in Chicago this week 
‘on a business visit. The York mill, which burned 
down in April, 1920, has been reconstructed and 
has now begun operation. 
treasurer of the Krauss Bros. Lumber Co., New 
Orleans, La., has resigned after a two and a half 
‘year connection with this concern and rejoined 
the York Lumber & Manufacturing Co., with which 
‘ he previously had: been connected for fifteen years. 
Mr. York reports that local business in Memphis has 
picked up wonderfully. Business during June was 
good, but during July was 45 percent better. . Build- 
ing permits taken out show an increase of 600 
percent over a year ago, and the future looks good. 
Memphis is short between four thousand and five 
thousand homes, and many new industries are 
entering the city. Carpenters are working for 
around 60 cents an hour and there are no labor 
troubles, so there is no obstacle to hinder Memphis’ 
building program. 

Nelson N. Rheinheimer, manager of the Rhein- 
heimer Lumber Co., El Paso, Tex., is sojourning 
in Chicago this week and attending the ball games 
in the hope of seeing Babe Ruth knock a home 
run. Mr. Rheinheimer is taking a well earned 
vacation and from Chicago will go to New York, 
where he will spend some days before returning 
to Hl Paso. Business has been good with his 


* who 


P.. A. Gates, assistant °° 


company this year, but of course it takes more 
work to get business than it did some time ago. 


‘An interesting building development in El Paso 


this year has been the erection of several adobe 
veneered houses. Of course, the Mexicans very 
largely live in adobe houses and there are many 
such in the city, but the houses built this year 
are first class residences, veneered on the outside 
with brick and plastered on the imside. The 
walls are approximately 20 inches thick and the 
houses are very cool in the summer and warm in 
the winter. The cost is rather high because the 
adobe bricks have to be cut to size in order to 
make a neat appearing house. , 





CHANGES IN SALES FORCE 


HAMMOND, La., Aug. 15.—The Natalbany Lum- 
ber Co., of this city, announces the appointment 
of William F. Spangler as sales representative in 
Indiana territory, with headquarters at 1459 North 
Delaware Street, Indian- 
apolis. Lee J. Wilson, 
previously — repre- 
sented the Natalbany 
Lumber, Co. in Indiana, 
has removed to Cincin- 
nati, Ohio, from where he 
will cover the Cincinnati 
and central Ohio terri- 
tories. He will have his 





LEE J. WILSON, 
Representing Natalbany 
Lumber Co. in Cincin- 
nati and Central 
_ Ohio Territory 





headquarters in the Mer- 
cantile Library Building. 

Mr. Spangler, prior to 
his connection with the 
Natalbany company, op- 
erated a retail yard at 
Cherubusco, Ind., for sev- 
eral years. This yard ‘ 
he has recently sold. Before taking over the 
Cherubusco yard, Mr..Spangler traveled the Indi- 
ana and Ohio territory for John R. Goby, of 
Columbus, Ohio. He is well and favorably known 
to the retail lumber trade thruout Indiana, hav- 
ing been a director of the Retail Lumber Dealers’ 
Association of Indiana, as well as secretary for the 








_ WILLIAM F. SPANGLER, INDIANAPOLIS, IND. ; 


Representative in Indiana 


Cherubusco dealers’ association. Before taking 


- over. the Indiana representation Mr. Spangler spent 


two weeks at the company’s mills, familiarizing 


- himself with the stocks and the facilities for man- 
' ufacture. 


Mr. Wilson has been with the Natalbany Lum- 
ber Co. for a number of years, prior to his removal 
last April 1 to Indianapolis, having been stationed 
at the company headquarters here at Hammond. 





ASSOCIATION PUBLICATIONS ISSUED 


A new issue of the Consumers’ Register, Volume 
13, has just been prepared by the National Hard- 
wood Lumber Association, and is now being mailed 
out to its membership. This is the second section 
of the 1921 edition, and two more sections—Vol- 


umes 14 and 15—will be issued before the end of 
the current calendar year. Volume 13 makes a very 
timely appearance, considering the character of pre- 
vailing trade conditions. Its contents show consid- 
erable activity in Certain ~hardwood consuming 
trades and point out many opportunities for an 
accelerated movement of. lu a 

The 1921 edition of the National Hardwood Lum- 
ber Association’s Book of Rules is now on press and 
will be ready for distribution about Sept. 1, on 
which date the changes and additions to the rules 
adopted at the last annual convention will go into 
effect. 

The official report of the twenty-fourth annual 
convention of the association has just been pub- 
lished and is in process of distribution. 





HARDWOOD ASSOCIATION INSPECTIONS 

The total original inspections made by the Na- 
tional Hardwood Lumber Association during July 
totaled 12,438,315 feet, of which 11,096,983 feet 
were handled by. the salaried staff and 1,341,332 
feet by fee inspectors. Reinspections were made on 
279,618 feet. 

F. H. Wheeler, deputy national inspector in 
charge of the Huntington (W. Va.) district, has 
resigned, and applications for inspection vfor the 
present should be addressed either to. Robert L. 
Orr, Elkins, W. Va., oreto A. S. Orr, 208 North 
Sprague Avenue, Pittsburgh, Pa., depending on 
which of these two points is the nearest to the 
job. 





LAND SEEKERS GO WEST 

This week a caravan of motor cars, twenty-five 
in number, carrying thirty-eight families and em- 
bracing approximately one hundred people, passed 
thru Chicago on its way from Brooklyn, N. Y., to 
Buhl, Idaho. This is the first contingent of a num- 
ber of the land hungry of Brooklyn who are going 
to Idaho to make their future homes upon irrigated 
land. When they arrive they will find temporary 
homes erected, all the lumber having been pur- 
chased and active work having beeif under way for 
some time. The temporary homes, it is expected, 
will be replaced in time by permanent homes, for 
it is believed that the people will make a decided 
success of farming in Idaho. The land is well irri- 
gated and title to it will be given the settlers by 
the State of Idaho. The settlers, however. will 
have to pay for water rights according to the usual 
plan. The caravan, which is called Scott’s Modern 
Caravan, is taking it easy, stopping at many places 
along the way. The caravan is accompanied by 
Jess O. Eastman, of Buhl, who is acting“as the 
Idaho representative. Each automobile is equipped 
with a trailer bungalow and some of the heavy 
effects. of the caravan are carried in three 5-ton 
trucks which bring up the rear, 





APPOINTED SALES REPRESENTATIVE 

Announcement is made of the appointment of 
Phil P. Philippi as representative of the Mason- 
Donaldson Lumber Co., of Rhinelander, Wis., in 
southern Wisconsin, northern Illinois and Iowa 
territory, with headquarters at 414 Peach Street, 
Rockford, Ill. Mr. Philippi was formerly with the 
G. W. Jones Lumber Co., of Wabeno, Wis., for 
one year; for two years with the C. A. Goodyear 
Lumber Co., of Tomah, Wis., and with the B. Heine- 
mann Lumber Co., of Watsau, Wis., for two years. 
For tué list six years he was affiligted with the 
Below Lumber Co., of Marinette, Wis., in various 
departments ofthe lumber business His work 
with the Mason-Donaldson company began Aug. 15. 





MILLION BASEBALL BATS ANNUALLY 

Chicago produces more baseball bats than any 
other city in the world, its annual output being 
pee pst million. They are made from ash. The 
timber, cut into blocks, is piled in the yard of the 
factory to season for one to three years. At least a 
million.of these bat blanks are kept-on hand at all 
times. All the higher priced. bats are hand turned. 
Those made by machinery are turned on lathes 
fitted with knives adjusted at a given angle for each 
model. When finished. and, in the case of “profes- 
sional” bats, given a taped handle, a veritable for- 
est of bats—in natural finish, dark brown or mot- 
tled brown and yellow—may be seen gathered into 
great racks ready for worldwide distribution; for 
there is now hardly a country under the sun where 
the great American game is not played. 

Golf*clubs also are produced in huge numbers 
in this city. The art of selecting timber that will 
produce good club shafts requires great skill and 
experience. . Only close grained second growth hick- 
ory will meet. the requirements. .The trees must 
be selected individually and after cutting the lum- 
ber must season for two years. The heads of 
wooden clubs are made of persimmon wood from the 
South, a very tough, hard wood, exceedingly fine 
grained and. possessing the quality of being able 
to withstand impact. The finishing of the clubs 
includes ‘a series .of operations, such as sanding, 
staining, shellacking, varnishing and rebbing down. 
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Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 
L. C. LITCHFIELD, - - ~- ~- 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - - -  Pilattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANS CO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








-A BIG HIT— , 


That’s what dealers make with home 
buiiders when they sell our 


N. C. Pine "sting; elise 
Long 22d Yellow Pine "ocetsn4 
Car and Cargo Shipments. 


Ellington & Guy,Inc. 2 
Times Dispatch Building, RICHMOND, VA. \ 








A. T. Baker, Pres. and Treas. RB. G. White, Sales Mgr. 
The Branning Manufacturing Co. 


Manufacturers o 


N.C. PINE | CYPRESS 
and 
mero GUM 


Wellington & Powellsville R. R. Co., Windsor, N. C. Edene 
ton Pi Mills, Cap. 100,000 per day. Saw Mills:— 
. C., Columbia, N. C., Ahoski, N. C. Cap. 





Edenton, 
140,000 per day. 


General Office, EDENTON, N.C. 


Good 
Stock Os 


And fast in filling orders for 
Dealers’ Stock Long Leaf 


Rees Yellow Pine 


In Business Since 1877 


Nona Mills Co., Led., "tex." 

















Manufacturers 


Short Leaf Pine and Hardwoods 

















ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


, Weare located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 








Opdenweyer-Alcus 
Manufacturers Cypress Co. 
Sorrento, - - - Louisiana 








FOR THE USE OF RETAIL LUMBERMEN 
And contractors. The Lumberman’s Actuary—it pre- 
vents errors in making out bills and estimates and saves 

e in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 


Sevent on, 
Bound in leather. Price $8.50 postpaid. 
AMERICAN LUMBERMAN, 


481 S. Dearborn S8t., Chicago, Tl. 


NEW EASTERN WHOLESALER 


Boston, Mass., Aug. 15.—The Ralph Lane Lum- 
ber Co., with headquarters at 7 Water Street, this 
city, has been organized by Ralph Lane and his 
associates. This company will cater particularly 
to the retail, railroad and car building trades in 
New England and eastern Canada. Mr. Lane has 
for several years been associated with the Germain 
Co., of Pittsburgh, Pa., as manager of eastern 
sales, where he received very valuable experience 
with the classes of trade mentioned. Prior to this 
he was associated with mills in the South and 
West, also in northeast Canada, which permits his 
customers to receive the benefit of first hand in- 
formation. The aim of the company is to build 
a business on the basis of service and quality from 
which more satisfied customers will result. 





OHIO GIRL CHAMPION SWIMMER 


CLEVELAND, Ou10, Aug. 15.—Helen Cabell, daugh- 
ter of S. W. Cabell, secretary-treasurer the Federal 
Lumber Co., last week attained the distinction of 
swimming five miles in Lake Erie, in a high sea, 
from Edgewater to the Crib. This is the first time 
the feat has been accomplished by a woman. Out 
of nearly a score of starters on this trip only one 
other finished the distance with Miss Cabell, Harvey 
Reynolds, a professional swimmer and life saver. 
Mr. Cabell is a former city tennis champion. 





SASH, DOORS and MILLWORK 











RICHMOND, VA., Aug. 15.—Members of the 
Southern Sash, Door & Millwork Manufacturers’ 
Association will convene in. the Richmond Hotel 
Wednesday morning for the opening session of the 
third quarterly meeting of the association. Rep- 
resentatives from all of the southern States, Chi- 
cago and New York are expected to attend the 
convention and one of the largest meetings in 
the history of the organization is in prospect. 

Henry S. Winston, president of the Miller 
Manufacturing Co., is chairman of the commit- 
tee on arrangements and entertainment. One of 
the features of the gathering will be a luncheon 
served to the delegates and other visitors by the 
Miller Manufacturing Co. in the factory dining- 
room, when the entire force of employees will be 
invited to sit down with the manufacturers. Bins- 
wanger & Co., of this city, will have the visitors 
as their guests at a dinner to be given at the 
Lakeside Country Club. 

There is considerable local building activity yet 
to furnish business for the Minneapolis and St. 
Paul (Minn.) manufacturers, but country trade 
is still quiet. Retailers. are holding off until har- 
vest is over and they can determine what the fall 
demand is likely to be. Indications are fair, but 
business will come late and then will call for 
rush shipments just as the crop is moving. Prices 
are firm and the labor situation is satisfactory. 

The price situation in and around Kansas City 
(Mo.) remains unsatisfactory and sales managers 
do not see much hope for betterment at this time, 
because of the active competition for such business 
as there is. Last week saw a little better demand 
for yard stock, both in openings and moldings. 
The specials trade, however, is the chief reliance 
of most of the plants. 

The Buffalo (N. Y.) door factories and planing 
mills find the usual lull that comes with midsum- 
mer, but the outlook is good for a revival of the 
building trade this fall. A large amount of 
municipal and other large building will be 
started then. 

A slight improvement in the demand for mill- 
work, doors and sash is reported in Columbus, 
Ohio, during the second week in August. This is 
attributed largely to the fact that many building 
projects have advanced to a point where such 
stocks are in demand. Prices are steadier, altho, 
levels have been considerably lowered during the 
last two months. Mills are working on part 
time, with the exception of a few which have 
full forces of men on the payroll. Retailers’ stocks 
of millwork, doors and sash are rather low. 

There has been no important change in the Balti- 
more (Md.) sash and door trade during the last 
week, or the last month, for that matter. Expec- 
tations as to the extent of the building operations 


in progress have not been entirely realized in conse-- 


quence of differences between the building con- 
tractors and the men employed in the various 
trades as to the rates of wages. This, in turn, 
has reacted upon construction work, and held back 
some of the undertakings planned. But enough 
orders for sash and doors are received from out 
of town to keep practically all of the establish- 
ments fairly busy, and the outlook is regarded as 
rather encouraging. Prices are virtually un- 
changed. 

Business continues to be quiet at the San Fran- 


cisco (Calif.) sash and millwork plants on account 
of the labor difficulties in the building trades. 
Door factories in the Bay counties are doing a 
moderate volume of business. Finished door fac- 
tories connected wtih the white and sugar pine 
mills are operating at considerably less than ca- 
pacity. There is a light demand for sash and door 
cut stocks. 





HYMENEAL 


KLUMB-CONOVER. C. E. Klumb, general 
sales manager for the Finkbine Lumber Co., 
Jackson, Miss., and Miss Oma R. Conover were 
married last Wednesday morning at the home of 
the bride’s parents, Mr. and Mrs. Albert V. 
Conover, at Camden, Ill. The ceremony was 
conducted by Rev. Adams, of the Methodist 
Church at Rushville, Ill, in the presence of the 
bride’s immediate family. 

Mr. and Mrs. umb will spend a honeymoon 
of about eight weeks in the West. They ex- 
pected to leave Friday for Yellowstone Park, 
Wyo., where they plan to stay a week before 
proceeding to the Coast. There they will visit 
Seattle, Wash.; Vancouver, B. C., and other cen- 
ters. While on the Coast, Mr. Klumb expects 





Cc. E. KLUMB, JACKSON, MISS.; 
Whose Wedding Took Place Last Wednesday 


to spend some time investigating methods of 
logging and manufacture of west Coast timber. 
Mr. and Mrs. Klumb will be at home after Oct. 
15, at Pinehurst Place, Jackson, Miss. 

This wedding was the culmination of a real 
lumber romance, Mrs. Klumb for the last year 
and a half having been secretary to R. M. Cust, 
manager of the New Orleans (La.) office of the 
Finkbine Lumber Co. Mr. Klumb being general 
sales manager of the company and having fre- 
quent occasion to visit the New Orleans office 
it was not coincidence that the young couple 
should meet. 


CLARK-KEMP. The marriage of Miss Flor- 
ine Kemp, daughter of Mr. and Mrs. William 
Asa Kemp, of Dallas, Texas, and James Clark, 
son of A. L. Clark, ex-president of the Southern 
Pine Association, president of the A. L. Clark 
Lumber Co., vice president of the Vancouver 
Lumber Co., and associated with numerous other 
lumber interests both in the South and on the 
Pacific. Coast, is announced to take place on 
Thursday noon, Aug. 25, at St. Matthews Cathe- 
dral, Dallas, Texas. Mr. and Mrs. Clark will be 
at home after Oct. 1 at Kensington Apartments, 
Vancouver, B. C. Mr. Clark is associated with 
his father in the lumber business on the Coast, 
and is a director of the Vancouver Lumber Co., 
of Vancouver. 


McCORMACK-QUILTY. Miss May Quilty and 
Paul J. McCormack were married at New West- 
minster, B. C., on Aug. 10, and are now taking a 
honeymoon trip by automobile to Glacier National 
Park. Mr. McCormack is sales manager for the 
Canadian-Western Lumber Co. at Fraser Mills, 
B. C., and is a son of James D. McCormack, vice 
president and general manager of the Canadian- 
Western Lumber Co., and president of the Ana- 
cortes Lumber & Box Co. He is a brother of 
Mrs. Roy A. Dailey, of Seattle, Wash. 








CARPENTERS ACCEPT WAGE CUT 


CoLumBus, Onto, Aug. 15.—Union carpenters 
in conference with representatives of Columbus 
contractors have agreed to sign a gcale pro- 
viding for 80 cents an hour, instead of the old 
rate of 90 cents. Overtime is to be paid for 
at the rate of time and a half. The new scale 
expires May 1, 1922. 
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Latest Reports: on Current Lumber Prices 


WISCONSIN HARDWOODS AND HEMLOCK 


Altho the market situation has not ana much during the week, some slightly lower quotations have been made on both hardwoods and 
hemlock. Prices f.o. b. shipping point ar 5 
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MICHIGAN HARDWOODS 


Continued improvement in the demand is reported during the last week. Practically no change in values has occurred, altho the common 
grades continue to show weakness. The following list represents the present range of prices f. o. b. shipping point: 





























FAS Selects No. 1 com. No. 2 com, No. 3 com, FAS Selects No. 1 com. No. 2 com. No. 3 com. 
Bass woop— Sorr EL_m— 
4/4 $ 75.00 80. 09 $ 55. 00@ 60. 00 $ 40.00@ 45.00 $25.00@27.00 $20. 00 22. 00 . 
Uk Song ay Saeed seam * Seog stay “mguae “Aigaes | St SG. OS ee MS 8 mew cg 
6/4 85.00 90.00 65.00@ 70. 00 50.00@ 55.00 31.00 33.00 1: 00 33. 00 . : 5.00 00 43.00@45.00 |....@. 
8/4 _90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 35.00@37.00 .....@..... eit te tO BtEE 00 110-000116-00  96:000100-00 48.00@50.00 .....@..... 
10/4 100. 00g 105. 00 80.00@ 85. 00 65.00@ 70.00 40.00@45. 00 ey Pa oni ain ‘ = ; sis Oe aL ie 
BEECH— ge a 
5/8 No. 2 common and better, 28.00@33.00 12.00@14.00 a4 hes by coeee pay Foe SS = =S yee 
4/4 60.00@ 65.00 45.00@ 50.00 35.00@ 40.00 23.00@25.00 15.00@17.00 6/4 80.00@ 85.00 60.00@ 65.00  45.00@'50.00 00 14.00@16.00 
5/4  65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 | gv4 Hatt 4 90.00 oboe 70.00  50.00@ 55.00 00 16.00@18.00 
6/4  70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 29.00@31.00 16.00018.00 10/4  95.00@100.00 75.00@ 80.00 60.00@ 65.00 00 18.00@20.00 
8/4  75.00@ 80.00 60.00@ 65.00 50.00@ 55.00 33.00@35.00 16.00@18.00 | 39/4 108.00@110-00 85.00@ 90.00 70.00@ 78.00 00 3 18. 3. 0020.00 
BircH— 14/4 \ i . 00 48.00@50.00 .....@..... 
4/4 100.00@105.00 65.00@ 70.00 40.00@ 45.00 26.00@28.00 15.00@17.00 | 16/4 | 125.00@130.00 105.00@110.00  90.00@ 95.00 ae . sooh iene 
5/4  105.00@110.00 70.00@ 75.00  45.00@ 50.00 29.00@31.00 16.00@18.00 | Sorr Marre— 
6/4 110.00@115.00  75.00@ 80.00 50.00@ 55.00 32.00@34.00 16.00@18.00 | 4/4  70.00@ 75.00 50.00@ 55.00 35.00@ 40.00 25.00@27.00 15.00@17.00 
8/4 115.00@120.00  80.00@ 85.00 55.00@ 60.00 35.00@37.00 16.00@18.00 | 5/4  75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 28.00@30.00 16.00@13.00 
10/4 120.00@125.00  85.00@ 90.00  60.00@ 65.00 40.00@45.00 .....@..... 6/4  80.00@ 85.00  60.00@ 65.00 San 50.00 31.00@33.00 16.00@18.00 
12/4 125.00@130.00 90.00@ 95.00  65.00@ 70.00 45.00@50.00 .....@..... 8/4  85.00@ 90.00  65.00@ 70.00 50.00@ 55.00 34.00@36.00 16.00@13.00 
ranted on 140.00 100.00 105.00 75.00 80.00 50.00 55.00 eee ce QMeeeae END DRIED WHITE MAPLE— 
ee 4/4  95.00@110.00 ...... ie .00@ 80.00 .....@.....  ..-..@..... 
4/4 70.00@ 75.00 50.00@ 55.00  35.00@ 40.00 25.00@27.00 17.00@19.00 3/4 100.00@115.00 ......@...... 70.00@ 85.00 .....@..... ...-@..... 
5/4  75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 28.00@30.00 18.00@20.00 | 6/4 105.00@120.00 ......@...... 75.00@ 90.00 .....@.....  -----@..--- 
6/4  80.00@ 85.00  60.00@ 65.00  45.00@ 50.00 31.00@33.00 18.00@20.00 | 8/4  120.00@135.00 ......@...... $0.00@105.00 .....@..... ..-..@..... 
Cincinnati, Ohio, Aug. 16.—The following are average prices, Cincinnati base, quoted on hardwoods today: 
4/4 5/4&6/4 8/4 4/4 5/4€6/4 8/4 4/4 5/486/4 8/4 
QUARTERED WHITE OAK— Bass woop— Hicxkory— . 
cheng 0d kis $135@145 $150@160 $160@170 Wo tavlesi $ 80@ 85 $ 90@ 95 $ 95@105 FAS ...----+- -+-@.-- $110@120 $110@120 
SE ee ae 1f0 120 No. 1 com..... 50 55@ 60 60@ 65 No. 1 com.. ---@:.. T@ 80 T0@ 80 
No. i eS ee 135 70 "$0 1 90 No. 2 com..... 30 32 387@ 42 40@ 45 ae 2 com..... : - 85@ 40 35@ 40 
0 COMB. 0,400 43@ 48 58@ 63 ALNUT— 
Sound wormy:. 40@ 45 50 oe o.. -s190@105 $110@120 $115@125 | ae 250 $250@260 $265@275 
QUARTERED Rep Oaxk— N ede 60 65 70 70 15 Ne 2 GOlbcsc.. 7 = 7 175@185 
BEB ods atres ..$110@115 1-@... | Nog Comes:: 3OG 98 23@ 25 23@ 25 | _ No. 2 com..... @ 7% 
No. 1 com..... 55@ 60 SAS RT 40 35@ 40 | Gum 
No. 2 com.:::: ae 45 ons ie PP sa ees: Sao oe Qtra mrs - 110 $110@115 ek 
a 0. com. 
siete 5] is § $120@125 $125@130 ge ng a eogi70 $ oa 80 Plain red FAS: . 90@100 100@105 110@115 
» -£ COM..... lain 0. = 
oe a a ‘90 0@ 25 | No. 2 com..... 30@ 35 35@ 40 45@ 50 ~~ Aathecegctis 45@ 50 55@ 60 
.eee- 353@ 40 40@ 45 45@ 50 | BircH— a. boxboa 
. - 200 2 2 2° 28@ 32 SS, ois oi 90@100 $100@120 $105@115 3 to 17”... pene 65 st --@. 
Sound wormy.. 34@ 38 45 50 No. 1 com..... 55@ 60 60@ 65 65@ 70 Sap FAS 6 
PoPpLAR— No. 2 com... .. 35@ 40 40@ 45 42@45| ,.wider -...-. 20 s0 ses 
eee eeeaee $11 20 " 1s $122@130 BEECH— i No. 2 com. 20 25 23 26 
*Saps and selects 70 8 85@ 90 : 90 $ 85@ 90 is 
No. 1 com..... 5355 ee) weg nets? oa > fa a0 ++ Boa 89 | Corronwoop— 
No. 2 com. A... 32 88 40 40@ 45 a Re FAS 6” & wid.$ 57 60 $ 62@ 65 ...@... 
No. a Sa wid B... 22@ 25 27 27@ 30 Mh Doo wag 30@ 35 =35@ 40 =35@ 40 No. 1 com..... 31@ 40 42@ 45 «.-@... 
anel an HIT _— 0. com..... ood ees 
Jo.1 eri 155@165 175@185 180@190 WER 6 ci seas $ 90@100 $ 95@105 $100@110 oxboards, 
Boxboards, e e e No. 1 com..... 55@ 60 oa 70 T0@ 75 13 to 17”....$ 80@ 85 st: roe 
18 to-S07. 2... SkCGSO::. .. Os. oe No. 2 com..... 32@ 35 40@ 42 42 9to12”.... 60@ 65 ...@... ...@... 











AMERICAN LUMBERMAN 





Avecust 20, 








Aler- 
andria, 
La. 
Flooring 
ge er te ee aa 
Babeiier ae oeh 62.17 
» Aaepeeat apse i 
| OR rrr sone 
i Se See 
FG B&beiter hi 03 oi 42.00 
No CE cc scit <.-0h STO 
1x4” EG B&better ...:.. 45.00 


“No 
FG 


1x6” No. 








No. 
No. 
%x4” a ap oue eae Gene 
eS Serer Sievate 
No. 3 a te ee Te 12.00 
Saat contaee 
5gx4” B&better ...-..... 28.53 
2 a Seer 
= | RTOS Ce 12.58 
Dag: 6reiat ossicw'e. eee 
% x4” Bébetter ee ee 
oegeces 
wae: os Vaepuones PCM Secs 
4x6” No. 1 jo ate be weRianwes 
%x6" No. aipbere wea 
Drop Siding 
1x4 or 6” ‘Bé&better seal Ge 29.22 
Sere 23.78 
Oe eee 16.25 
PENS IO 5.0 o nisrars pris 
Finish 


SS ee ee eves 
TT ee een ee 
re Pere 36.00 
1 a DS | ome 
7 RSE ee 29s 
| pc ere 
5/4x5"” & 10” Scwatens i a.co se sine 
on 8 SER ie een ess 
1% and 3x4 to 12".4%...' 43.20 


B&better surfaced: 


I ge aeih 
RA BA eee 37.78 
RMSE: OH: cre ee 39.84 
hh A EE eee 40.79 
ee een 42.85 
ode Se Soe ee 42.66 
OS oe eee ee 48.79 
NS 5 iets a)n ge #S-$.3 or 
J he S| rr Aree 
NEE ib ors die.n.s 5 9 ¥:0:8 
1% es Su6 to 12”..... 48.00 
15¢x4 ee 00 
6/4 & $74xi2" oe eee 


The following are average prices ; wning 


Hat- 


ties- 
burg, 


Mias. 


69.00 
62.00 
44.75 


22.50 
42°50 
31.75 
14.00 
54.50 


1 metots 
VD Se 
ts 

t 


tet 





Kan- 
sas 
City, 


Mo. 


64.83 
45.80 
42.06 
35. 94 
26.50 


49.14. 
28.00 
30.50 





27.36 
23.08 
10.84 


28.45 
25.61 
11.90 


$4.38 
33.68 


26.84 
16.75 


29.93 
26.65 
= 24 





SOUTHERN PINE 


from sales reported during the week ended Aug. 





Hat- 
Aleax- _ ties- 
andria, burg, 
La. Miss. 
: Finish 
C Surfaced: 
1x4” . 36.50 
33.00 
31.00 
34.25 
37.00 
45.00 
45.00 
50.00 
36.50 
6/4 & 8/4x6" Scots Sok porailake sa Ss5 0 ee 
Casing and Base 
B&better: 
_. 3 alae ere 46.39 48.75 
Ee oe ninicn chara 44.56 46.25 
A Jambs 
' B&bett 
1%, ii "& 2x4 & 6” yalSeeb Sues) iow 
Fencing, S18 
No. 2, tee Fas soos 22.00 ve 
Other Igts. ..... 27.50 
SO OP dicks vecsees Salle 


Other Igts. ..... 26.75 
No. 2 (all lengths): 
1x4” 








q: 
&. 
Ss 
po Ny ee BG Yas ren ote ee 
1x8”, 14 and 16’...... 20.99 oy 
Other lengths. °..... Wy: 
ani0"; 24°an0 36”... 21.30 Pees 
Other lengths. ..... 29.00 
1x12”, 14 and BB 506-0 Gee Pe 
ther lengths. ..... 31.50 
No. 2 (all 10 + 20’): 
See ti IB" ....... 60.046 ve 14.50 
CIA Oe Pies «ea 15.02 My 75 
EE shheee aes oeles 6 ents 15.27 15.75 
ge OS eee 16.04 16.25 
No. 3 (all lengths) 
ae: eee weiets 8.50 
| pea Tee Sewer 8.21 10.25 
a ¥h Sbivags hin gee ashe 8.41 10.25 
BREE (shad cdas bunk cot os 9.10 10.75 
No. 4, all widths and 
DORGERS “Sc clnces ones pos F 4.75 
Roofers 
No. 2, = bade inveeeet evict - “15:80 
Be. .4.e6eaeet sees - 19.75 
_ ; Shiplep. 
Wo. 3, 296", 24. 26". 22.11 
Other lgts. gis 
2x10”, . 14. .@& 10’... 21.00 
Other lgts. ane 
No 2. {3 to 20’): 
Soseecssenes casts 15.34 15.25 
10’ Ree ee ; 14.88° 15.00 
No. 3 ie lengths) , 
PRES ELSA cone + 9.85. --9.75 
MEGS” 5 Crea veeenee Sy or 
Dimension, S1S1E 
6 3, Se ae. ke cds 22.84 19.75 
eggs 19.02 18.75 
wenden 20.46 21.25 
18&20’ ... 21.34 20.50 
10’ .to 20’ 22.58 19.00 
Oe es vdas cus 14.50 15.85 
Be ty Fate 16.95 16.00 . 
ON ea wecat 18.51 17.00 
18&20’ ... 18.67 17.75 
10’ to 20’ 18.84 meeece 





13 in sections named : 















Bir- Kan- Hat- 
ming- sas Ales- ties- 
ham, City, an a » 
Ala. Mo. La. Miss. 
im Dimension, S181E 
o ® 2 
31.00 air : 3 
a1. 19.3 z 
32.08 y a 
38.33 5 % 
37.00 2x10", 19. ; 
45.00 ‘ia 4 
nse 2x13", 20. ica e 
i 9.00 
40.00 47.02 26. : 
47.67 46.12 | No 2, ox 4”, 17. ‘ 
17.67 17. 
44.50 19. A 
seu RS 2x 8", oe ; 
oe 22.01 r 4 
eee 24.98 e a 
: 24.41 ee 0 ‘87 18.00 
Sie 2x 8”, 10’........ sined y 
: | rae a 15.25 15.50 
15.00 13.56 aay 14.80 16.25 
6.24 18&20" 15.87 15.75 
1050 785 a ee ee 3.00 
we cad Ont, RP ck. vee 5.00 00 
$1.00 4... 
u0se0 : ae 
22.90 
22.00 
23.00 
32.25 
32.42 
eC 
15.50 16.00 
14.65 15.60 
16.10 16.61 
7.89 Longleaf Timbers | 
18.00 No. 1 Sq.E&S S48, 20’ and under: 
13.00 9.61 hale Codes eed eb taas 27-8 
Save BO. sb nats a iite Pee ewes 0.00 
Sees crores a Wadete Sone eeeeeliate 32°60 
Shortleaf Timbers 
No. 1 S4S, 20’ & under: 
a” iababe or waxmice sien sa 18.00 
cai I En ee 18.00 
a wratd CET Pe ree een he 18.00 
z > rf Plaster Lath 
eisai bo I TR ed ARI PRES 4,23 
22.00 23.75 ee oe emer reer erat 2.10 
ere? Byrkit Lath 
26.25 Sa A eee eae ee ae ee 
Pe i | a ce 
15.62 15.70 Wa” GNA TOMBE... 0.0.5 s:0.000 
17.00 15.39 oe Car Material 
’ (All 1x4 an we 
‘9.85 (9.88 B&better, 9 and 18’... 32.50 
8.00 10.45 10 and 20’ ; 
No. 1, 9 and =o . 
22.32 peed 
20.61 





21.50 | No. 2 


Random 





sess 2, Random... ee 
> . 
24.25 orer Car Decking 
MR. |: No. 1, 27, 0; 10; 18 or 20" .. 
17.52 
16.34 Car sills 
16.86 EI GO 2 ino sic. nie 0 t0:0 08.010 oe 
18.62 Up to: 38", Be caccioars 
18.55 88 to 40’ 


18.00 


17.76 
17.00 





‘Jacksonville, Fla., Aug. 15.—-Following is a recapitulation of prices obtained in this territory during the two weeks ended Aug. 13: 





Week ending— Aug.13 Aug. 6 Week ending— Aug. 13 Aug.6 Week ending- - Aug. 13 Aug. 6 Week ending— Aug. 18 
Flooring . 4 Ceiling — Boards 
4 1 44 x3Y% og ed siotog ie Neas 26.00 No. I common-— 
1x4 Babetter -.... 3, $8h4g | Wx8% com...) 2... 21:47 1x6 No. 1 com.... ‘22,00 ..... Sa lea Ree 
No. 2 com. : ae 14.62 15.39 No. ee ee 11.25 No. 4 16.37 cf eee 
No. 3 and cull 5.79 5.50 1x8 — 2 eek 6 i 4 pial Wet lets Prklic Gk we 
No, 4 OUR ssc. « o50: 80.00 . Partition 0. 3 and cull 7.50 ..... x 8 shiplap .......-... 
oe | ao 44.00 : = No. 3 common— 
i 1x4 B&better ..... 35.25 ..... 3 
Tos ma aa No. 1 com.... 28.00 31.50 1x 6 D48 ......... 17.31 
No,.2 com 13:87 17.50 No, 2 com.... 14.00 ..... Bé&better— ED «5.5: vi “2 18.50 
Ro. dco 5, 408 an 42 2. Deg ee ee 
No. 2 com.... Af F Cs ing 1x. 39. A 
3 oo : ; ; ax rout Sig: 37.00 1x 6 to 12 Das. ten Devers 
li aoe ee 38. x 6 to ie 
Ceiling 1x6 rye toa way 3 2 ix 6 to 12 rough. 34.60 Cypress: Shingles ' 
B&better ..... .... 37.00 No. 2 com... 1608 17:70 | 5/4x10 D4S 47.50 | 4x18 Prime ...4.5.4.++++: 
No.1 com... 2.5. .63% »  .80.00 No. 3 com.:.. 8.03 8.00 | 5/4x12 rough 38.00 
EO a ae 16.00 ap spies F : 6/4x12 D4S 50.00° Pine Lath 
B&better ..... 30.40 ..... Square edge— ; é 6/4x12 rough 38.00 | 4’ No. 1 Standard, 
ee ae ees 25.00 %x6 ng yened woes. 24.00 ..... | 6/4x 6 and up rough: 36.50 kiln dried . 
No. 2 com.... 13.00 45. 60 o 1 com. 1900 °.4%.% 8/4x 6 and up rough. 40.50 4’ No. 1 Standard ... 











ST ee 


NORTH CAROLINA PINE 


Norfoik, Va., Aug. 13.—The following prices for North Carolina pine have been 





Bdge Rough No. 2 & better No. 3 Cull and red heart Hh 
eae s Te OE Se $41.00@44.00 $27.50@29.50 $17. Boa 18, 50 $15.00@16.00 | Roofers, 6" 
RS A IIS 46.00@49.00 32.50@35.50 19.50 @ 20.50 <Gths > 5 36ab we 
i in eee a 49.00@52.00  35.00@38.00  20.50@21.50 ee eerie be: : 
SESE IR RS: 52.00@55.00  40,00@438.00 Ree katets Set een 12”.. 
Rough 4/4— 
GERRI Sci 48. 00@51. 00 32.00@34.00 2.50@23.50  18.00@19.00 
. 50.00@53.00 33.00 35.00 23.00 @ 24.00 18.50@ 19.50 
et See ‘ 35.000 68. 00 —37.00@ 39.00 -23.50@24.50 = 19.00@ 20.00 | 4, %" 
Bark strips, Nos. 1 & 2. + ott 00 Bark —?  sepebamsaans gekgee 3, 3,” 
ae ah 00@13.00  Nos.1@ 2............:. $34.50 @36.50 
ee ary 10.00@ 11.00 Partition, #2” 





23.00 D4S, 6. . “sat 1 50@ 50. 50 
ated 8”. 


_ Finished. Widths— 
Flooring, tx37 one ‘. rift 


obtained f. o. b. eae 


& Better 
ate ty 4 


Lath, No. Ree 
F No. 2.... 
10”. Factory, 2”.... 


42". 55.00 58.00 Sizes, 2”...... 
No. 2 & better No; 3. . 
0 TT ee 0.00 a wieewe ded os 
Re a ey. 42.50@50.00 $32.50@35.00 
celcane caked ee 31.00@ 32.00 25.00@ 26.50 | 
BN Peed ora s 32.50@ 384.00 26,50@ 27,50 
Dan ky Maenetate ie 42.50@50.00 33.50@36.00 








{2 








et ph eh ph ph pe fed 


ae bo hob 











Avaust 20, 1921 AMERICAN LUMBERMAN 75 
NORTHERN PINE 


The following are the prevailing pricés on northern pine f. o. b. Duluth: 














COMMON Boarps, RouGH— ; FENCING, RouGH— 
ik 8’ 10’ 12’ 14416’ 18’ 20° 6’ 8’ 10,12414’ 16’ 18420’ 
No. Fe ecvve $60.00 $62.00 $65.00 $65.00 $65.00 $68.00 $68.00 a $59.00 $62.00 $65.00 $65.00 
SP cieces 63.00 65.00 71.00 73.00 68.00 73.00 73.00 48.00 50.50 53.00 53.00 
Ee kéitidev 69.00 72.00 78.00 78.00 73.00 78.00 78.00 31.00 33.00 34.00 34.00 
Nov. 2,8" cccccee R00 50.00 53.00 55.00 53.00 58.00 60.00 4”, 54.00 58.00 64.00 64.00 
eee 51.00 53.00 56.00 56.00 3.00 58.00 60.00 41.00 46.00 52.00 52.00 
n P 12” ciamede eye os ee byes ste bpd nas bap 25.00 27.50 31.00 31.00 
NO. Dy 8 ccccece A U0. eo e le le le ” ” 
OP set 31.50 33.50 35.50 35.50 35.50 39.50 39.50 Wo. 4, 6 foot and longer, mixed lengths, 4", $24; 6”, $27 
1 > aA 32.00 34.00 36.00 36.00 36.00 40.00 40.00 5” fencing, same as 6”. 
For all waite, ping Nos. 1, 2 and 3, add $1. All white pine, Nos. 1, 2 and 3, add $1. 
ae oy a aa ee ea bw 48 12", $80. d, ada $2. S1 or 2S, add $1; S1S1B, add $1.50; S4S, add $2. 
‘or or a a or resawed, a 
Drop siding, grooved roofing and ©. G. shiplap, 8’ & up, a aa $3. Flooring, 5- or %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ & up, add $2. Drop siding or partition, add $3. 
No. 1 Pinca Storr, S1SizE— Well tubing, D&M and beveled, add $4. 
6’ 8’ 10’ 12° 14’ 16’ 18’ 20° SipineG 4 AnD 6”, 4 TO 20’— 
SE Es ciue $25.00 $30.00 $30.00 $30.00 $30.00 $31.00 $34.00 $34.00 6” -_ 6” 
SE Cocees 25.00 28.00 29.00 29.00 29.00 30.00 32.50 32.50 te 00 $55.00 Ad deudd dete haaaaen $27.00 $27.00 
tf 25.00 29.00 30.00 31.00 30.00 31.00 33.50 33.50 48.00 48.00 Norway, C&better... 47.00 47.00 
eB BS ee Be eS Be eS Hee ro 0 ER 
aaa’ ’° aan . 32.00 36.00 40.00 40.00 38.00 39.00 41.00 41.00 Siding may contain not to exceed 20 percent of 4 to 9 foot. 
No. 2 piece stuff, $3 less than No. 1; pine rough, deduct $1; D&M or S4S, Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
add $2. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





ARKANSAS SOFT PINE 


The following are f. 0. b. mill prices for Arkansas soft pine, from actual sales made between Aug. 


6 and Aug. 12. inclusive: 











an Flooring pe Finish—Dressed Dimension, S&E ‘ins S2S&CM—Shiplap 
ge grain— 1x3 x | : B&better “Cc” No. 1 No.1 No.2 No.3 
CC ere er CH. GOMER OM ol cioct cde eeleales te $45.00 $39.50 “ae 10, 186 12, a = 10, oo NO er s+ b cis ea Oe $22.50 $15.50 $ 9.75 
B&better ...........: $0015" “408-| G48"... huh esd IO SRO ess 60 24.00 : er. 2) aR ery 24.50 17.50 10.25 
WOE eee ocd be existences SS @AeGt BRIG” oo dotaceceaeas 55.00 45.00 | 2x4" .-.$22.00 $ ere $19. FR tame rs. 25.00 17.50 10.75 
Mera ea coe ccue nous MEO BORE | os cn ence en gnats <4 55.00 48.00 | 226, --- 1975 3 1625 17:50 Lath 
+ 11%, 136 & 2x4 to 8”... 60.00 ee | 2x8"... 18.50 20.25 : mi 
Flat grain— | 1%, 1% & 2x10 to 12”.. 60.25 ** 2x10” an 20.25 22. 75 15.75 17.75 - . No. 1 No. 2 
Babetter GaAs 38.00 34.00 | 2x12” |. 23.75 24.75 17.75 20.00 | %xl%4—4’ ............. $4.25 $2.05 
nace Oe uae ceases 28.00 26.00 | Ceiling and Partition Fencing and Boards Moldi 
No. 3 Petrie See ae oo 17.25 17.00 a 9" @P Me '. gos} 5X2 Nos, olding 
Clg. Clg. Cig... Part. ae TET t eres 21. . 15%” and smaller ...... 40 percent off 
Casing and Base Babetter . $32: 50 $83.50 $34.25 $38.50 | §) ------------- 3250 «IFoo © 1g00 | 2%” and larger... 27. 35 percent off 
4, © & 8” Babetter.......ccces- $58.00 epee 24.75 27.25 28.00 | Joe"*"1°"11""'" 3650 17:00 1000 | scan 
5’ & 10" B&better.............. 60.25 Ne ee “— 16.00 *$ 17.25 | joe °'''''°°''! SaaS «2138 1076 None:sold: 


FIR, WESTERN HEMLOCK AND CEDAR WESTERN PINES 


Centralia, Wash., Aug. 13.—The following prices were realized on fir, western hemlock and cedar 






products for the week ended Aug. 12: {Special telegram to AMERICAN LUMBERMAN] 
DOUGLAS FIR— Common Dimension, 2x4”, S1S1E Portland, Ore., Aug. 16.—The following. are 
Oaceics $ 9.50 $ 6.50 -18’...... $12.50 $ 9.50 | f. o. b. mill prices: 
Vertical Grain dee rare 7 eee ie cee =. add 13.58 103 mae mae 
No.2 No.$ 0.2 No. 1 (es 11.5 50 ee ' : . 
Oa Ber. OeBir. eel ah Caner. Commen Timbers, Rough, 32’ and Under ix 4”, 10, 12, 14, » 18 & 20° Waawey - « -$28.00 $14.00 
eras, 53. 3. 4x3” 5 5 ? . aeucudeea ae x 
i $49.00 43-00 114x4"..) 53.50 45.50 No.1 Sel. No.1 Sel. | 1x 6", 10,12,14,18 &20’......... 24.00 17.50 
BONS ake 52.50 45.00 114x6”... 55.50 45.50 . gi700 $50.00 oe $5100 $5100 1x 8”, 10 to 20° Wer avicesade oy 4 
6x 6” ae A . ‘o CeSSecoeccccooece . 
Slash Grain Flooring 10x10”... 18.00 21.00 20x20"... 22.50 25.50 | 1x10") 10 to 20°... 22222222222 28300 18:50 
ee $23.00 $21.00 114x3”...$38.50 $28.00 | 14x14”... 18.00 21.00 22x22”.:) 24:50 27.50 | 1x12”, 10 and 20’................ 80.00 20.00 
1. is 22.00 20.00 1%x4”"... 34.00 28.00 | 16x16”... 20.00 22.00 24x24”... 27.00 30.00 1D G6 EE bo. ccdevsennsecss- Soe 
1x6”..... 24.00 22.00 1x6”... 37.00 30.00 Come Theta, tate” 5 RAPES pce iT 26.00 19.00 
Vertical Grain Stepping 34 to 40’ .$20.00 $23.00 72 to 80’.$46.00 $49.00 sene 
1%, 1% and 2x 6 to 12”.......... $50.00 $40.00 | 49 to 50’. 26.00 29.00 82to 90’. 59.00 62.00 a sams 
S96., U6. Si SAGA 8. Svicccaaxavnis 52.00 42.00 | 59 to 60’. 32.00 35.00 92to 100’. 68.00 71.00 . ; Bébetter “0” “Dp” 
Finish, No. 2 C and Better, S2S or S4S 62 to 70’. 38.00 41.00 1x 6 & 8”, 10’ and longer. a io $43.00 $71.00 
Beer ne Pccide wn ren wa Uae eee $43.00 $37:00 Railroad Material bee wei eerste saeee re ss Es 
1x 6” ....... Pee 44.00 38.00 | 6x9 ties........ $12.00 7x9 ties........ $14.00 | 1x13” and wider 97.00 85.00 
ive se 2 | errr eae er 45.00 39.00 To tien... ..... 14.00 5/4 & 6/4z4" ~ wider, 10° , 
1x is” oe ROO d 6.8.0 64.6460 O68 * CQO DOS 47.00 41.00 & long rp PS FES rut 95.00 90.00 78.00 
1%, 1%4x5, 8, 10 and 12”........... 46.00 ye WESTERN. HEMLOCK— 8/4 and “wider... ida ceuseen 97.00 92.00 80.00 
314 ar 8x4, 8 and 12”...2..25155. 54.00 48.00 Boards, S$1S, or Shiplap 


Ceiling, CREB and C&EV, and Partition 1 Eas . yet Tee WEST COAST SPRUCE 











%x4”....$20.00 $15.00 3x6”. #3 3.00 $18.50 ‘ ” ; 
Bran: : 7923-00 “iz00 Sexe". 2, 25-80 "20:50 | 2X2,& 3"-$14.00 $11.00 1% & 1% 09 $11.00 [Special telegram to AMERICAN LUMBERMAN] 
yx4”.... 20.50 15.50 eee +++ 24.00 19.00 xe” ree 12.50 9.50 x 6.... 15.00 12.00 Portland, Ore., Aug. 16—The following are 
x4”.... 23.50 20.50 1x6”. . 26.00 23.50 1x8 & 10” 13.50 10.50 me 8 & 10 Nee 12.50 ri ili h 
prices prevailing here today: 
Drop Siding, Rustic Iz12”..i. 14.00 11.00 x12.... 16.00 13.00 
4x6”. » 918. 00 #15. es ga $22.00 $19.50 1422:'& 3 ICO SAGO) Wii BAIR vnsce dec scscccccacteseweane $71.00 
1x4”... 20.00 .50 1x8”..... 29.00 26.00 RED CEDAR— : BEG Gb Bets kindscess eeeked «+++, 60.00 
he Battens Common Boards and Shiplap WGvel MMi 368 ds nis. 5 nooo eats ecadas 33.00 
a rrr S&S coe. eee Ae Gc dwce $ 95 | eee $12.50 $ 9.50 1x10”. - po $11.00 SRS ewes cgcactusdidsseucgea 34.00 
> ss 1 ie Ss .85 me” Wy Ge cueses 1.00 1x6” ales 13.00 10.00 iS) 11.50 De Ne ne ee ee ae rs Eee ee oe = SE 4.50 
Lath 1x8”..... 14.00 11.00 Pen Oa Bak 6 iscess sds weaausaaken . 25.00 
Wis. Den PRGMRONS obs os och ceecescc naceos $ 3.75 Flume Stock 1% te. 29" 2. cece bigeaease ae 
Cc B ds and\Shipla No. 1 Sel. No.1 Sel. Ee ccccasduscesececescéceece GE 
ommon Boards P we. ¢ was com. com. com. com. 2% to 8° .....0% étoccccscs GED 
com. com, | 1x6”..... $15.00 $18.00 = 1x10”... .$17.00 $22.00 | Common rough dimension..............+:- 15.00 
1x 2, ROR MERE oo ook ns cece $13.00 $10.00 | 1x8”..... 16.00 19.00 1x12”.... 17.00 22.00 | Box lumber, green..........ceeeeeececees 12.00 
OEMS Win tee 06s ct een ed nte Sete es 11.00 8. one ET ES: 16.00 
Ix é° SS dhta vik UTh cc eeeE CU MEER Se te 11.50 8.5 
1x 8, PetO" oes 12.50 12.30 CYPRESS Logs, $18, $14 and $10. 
Vo A eo) es Soe ee ae 3. ¥ 4 
BOL BRIE. scar eee wey. 15.00 12.00 Cincinnati, Ohio, Aug. 16.—The following are 
i exe. toy 0, “ye 09: Ceeed Cee ene ke 13:50 10.50 | average prices today f. o. b. Cincinnati: OAK FLOORING 
1 % ES er rere sr 14.50 11.50 Rep Cypress— 4/4 5/546/4 8/4 ° " 
ss Cincinnati, Ohlo, Aug. 15.—The following are 
Common Planks and Small Timbers | lll eee See as 7 s $10 ores se average prices, Cincinnati basis, obtained during 
BX 3, BX 47 oe. eee ee eee eee $14.00 $11.00 Shop .. oR EE Reng 60.00 68.00 | week ended Aug. 6: 
EO i eo ns 8 CO 14.50 10.50 | No. 1 com. ran. widths 37.00 39.00 41.00 as; Zs o>, ae 
Ot PR stereo 15, ‘ No. 2 com. ran. widths 26.00 23.00 28.00 ie as A 
ano, $213, 42i2° SEITE 16.00 14.00 | yerrow CrPEnss—~ —s 2 
Common Dimension, S1S1E, 12’ WAS Siseds tah $ 90@100 $ 95 105 ...@105 pa See. Se sites cr eeee 340-88 410.00... 
No. 1 No | 2 No. 1 Ne. . 8 Selects....... 70@ 75 Ses a ae aes, . On 
2x3, 2x4”.$10.50 $7.50 2x14”....$14.00 $11.00 ei: a wo Oe | som wht. 91.34 -:... 9629" 5. 7470 
x4”. x14”. : . . Clr. pin. red... 83.5: i : 
2x6, 2x8”. 10.00 5.00 2x16"... 15.00 "12.00 neriaths .-.-@ 35 ...@ 38 ...@ 38 Sel. pin. whe: ? sees $0.00 46.74 
2x10”.... 11.00 6.0 x sales o. 2 com. 6 el. pln. red.. 53.7 i 
2t3o" es. SAS 6.50 2x20”.... 19.00 16.00 WEG. 6.003. QE... Qa... OS No. 1 common. 35.00 34.82 eaitie 21.52 
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DOUGLAS FIR 


{Special telegram to AmmpRicaN LUMBERMAN] 
Seattle, Wash., Aug. 16.—The following prices 
paid for yard items, f. o. b. mill, were reported 
today: 
Pre- 
High Low vailing 
Price Price Price 


Flooring 

1x4” No. 2 = oe eee $49.00 $46.50 $49.00 

Ue ae ae: 25.00 20.00 25.00 

-_ es and “better s. g. 22: 4 | ee 

ee, RS ae Cee bp 

1x6” No. 2 ey better s. g. 35-00 BEG wwe 

oe a Tk See eee ee BED sives . ‘eieac's 
Stepping 

No. 2 and better clear..... 65.00 57.00 ..... 
Finish 

ON eee Oe eo ae 

Casing and base.......... ee Se ae ne 


a 
5x4” - 2 and better. 


DB xin cickane ate > % [a 2 eee 
1 xa” Ne 2 and better. 24.00 1 See 
IO. Bw 5.0 ive b es a EGOO0 > aaa 
rop Sidin 
1x6” a 2 and ee bb<is & 23. 20.00 21.00 
eR Eee CO. 4880  cvess 
Boards and oonniem No. 1 
2 ON BO 6000s $005as 50 9.50 11.50 
See so Sskuwaaesace ers 13.00 11.00 12.00 
Dimension, No. 1 S&E 
ale ka” | ee 10.50 9.00 10.00 
Plank and Small Timbers 
4x 4”, 12 to 16’ S4S..... 15.50 13.50 14.50 
3x12”, 12 to 16° S48..... BS 2 eeG Gea cen 
Timbers, 32’ and Under 
BEG FP. 045455295 06005 20.00 16.00. ..... 


{Special telegram to AMBRICAN LUMBERMAN] 
Portiand, Ore., Aug. 16.—The following are 


prices prevailing here today: 


Vertical Grain Flooring 


Re TE As 6 0.60.0 hin oso eens ses ane $52.00 
No. 4 Riki se sehen ad eww eee eee 49.00 
a kb  SERECEETREREERE EEE YE TE 23.00 
1x3 and 14%x4” No. 2 clear and better..... 53.50 
Py ES 000.66 s 0600 25.00 
Slash Grain Flooring 
1x4” No. 2 clear and better............... 21.00 
aS SR ee sees ery oe 15.00 
1x6” No. 2 clear and better.....2 222220202 4.00 
Tes BD Woe sweseccwsvesccnseuceds 20.00 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better......... 55.00 
Finish 
OE a a rae vor 46.00 
Ceiling 


5x4” No. 2 = and better 


0. 3 ¢) 
1x4” No. 2 clear and a: 





No. 3 clear..... oo 
oon Siding and Rustic 
1x6” No. 2 clear and better............... 21.00 
Ms 6k 556004 bs bak ns 0.0) 204 16.50 
Miscellaneous items 
Dimension, off Rail B list................- 8.50 
Boards, off Rail B list. ......cccccccccciees 8.00 
Small timbers, off Rail B list.............% - 6.00 
6x6” and larger timbers, off Rail B list..... 6.00 


Fir logs, $20; $16; $12. 
Fir lath, per thousand, $3.75. 


RED CEDAR SHINGLES 


Seattle, Wash., Aug. 13.—Eastern prices, f. 0. b. 
mill, are: 
RitTE-GRADE INSPECTED 


4 Bundles 5 Bundles 
Extra stars, 6-2......... $1.80@1.85 $2.25@2.30 
Bxtra stars, 5-2......... 1.92 * 42 
ee OS ee 2.30@2.35 2.88@2.93 
a NS ee 4 3.54 
OS aS eae ae bn 
PRPROOUMIOD sao ecco se eos 3 30@3. 42 i watas'* 

ORDINARY STOCK, First Geapes 

Mixtra stars, G2.....:.09% $1.72@1.76 $2.15@2.20 
Beetra Stard, 5-2... 2.0.0.0 1.85 2.31 
BURGER CHOBE occ scccv sed 2.21@2.25 2.76@2.81 
OC, Wo ios oc eulck yp 2:73 3.42 
DEON ii os 6444 64002855 2.58@2.70 omens <® 
og rs 3.18 @3.24 - 6 esQDivee 


ORDINARY STOCK, ane, GRADES 


Common stars, 6-2....... 1 te 44 $ “se 55 
Common stars, 5-2....... 
Common clears ......... oe 10@1. 20 136@1. 50 


BriTIsH COLUMBIA STOCK 
(United States Exchange) 
Per Square Per M, 


RES 35: ss 0 55s bon onan se $2.875 $3.625 
CO lw tees bee co ES A > 
yt eee ere Rae? Seas 
a SN IEMs yo Ne Sas se eek ne ore 1.38 1.725 
DAME ou 6b 4. 0 viea\s'b 6 518s 1.32 1.8 

XX perfections .............. 1.32 1.84 


OLD Pack, OLD GRADE 


Per M. Per M. 
Stars....... $2.15@2.20 Clears...... $2.70 @2.75 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


Chicago, Aug. 17.—No noteworthy change has 
been observed in the northern pine trade in this 
territory. Upper grades appear stronger, as 
business for some time has been decidedly un- 
favorable to assortments and uppers are becom- 
ing very scarce. Lowers, however, remain in 
heavy supply and are weak. 





Minneapolis, Minn., Aug. 15.—Wholesale trade 
is still lagging as to country yards, and the chief 
movement of stock is in upper grades, which are 
comparatively short in supply at the mills. 
Farmers are busy and retailers are waiting un- 
til fall trade starts before stocking. 


Buffalo, N. Y., Aug. 17.—The northern pine 
trade is not showing much change. Reductions 
seem necessary at times because of the severe 
competition of other woods, but even lowered 
prices do not result in much buying. The low 
grades continue slow, tho occasional large in- 
quiries are received. 


EASTERN SPRUCE 


Boston, Mass., Aug. 17.—Demand is generally 
quiet. Some large houses, however, are selling 
in New York much dimension and other spruce. 
New England trade is pretty quiet. While base 
remains $45, concessions are made; 9-inch, $46; 
10-inch, $47; 12-inch, $49. Random is also weak; 
there is not much demand. Prices (Lower, 
provincial; upper, Maine): 2x3, 2x4, $31 to $35; 
2x6, 2x7, $30 to $35; 2x8, $34 to $38; 2x10, $39 to 
$41; 2x12, $40 to $42. The board market is de- 
cidedly weak. Covering boards are offered at 
$30 to $35; matched are selling at $35 to $38. 


WHITE CEDAR 


Minneapolis, Minn., Aug. 15.—Increased de- 
mand for posts is developing, and buyers as a 
rule are asking for early shipment. The pole 
situation is showing new life and a good fall 
business is expected from the telephone com- 


anies. 
. HARDWOODS 


Chicago, Aug. 17.—Altho the hardwood mar- 
ket has shown little actual change the under- 
tone appears to be gathering strength daily. In- 
quiries are more numerous and in some cases 
are for larger quantities and bear earmarks of 
being forerunners to actual business. Distribu- 
ters are very optimistic. 


Minneapolis, Minn., Aug. 15.—Wholesalers 
here are getting somewhat more inquiries from 
the factory trade but few orders. Flooring con- 
tinues active. There is some call for hardwood 
stock for finish, due to city building activity, 
but it is relatively small yet. Factory trade is 
slow. 


St. Louis, Mo., Aug. 16.—There is some im- 
provement in buying of hardwoods, but of upper 
grades only. The question of price seems largely 
to control buying, and buyers want quality. 
Some mills are well booked up on upper grades 
and are rejecting orders. 


Kansas City, Mo., Aug. 16.—The hardwood 
market outlook is much more encouraging. 
There is a bigger export inquiry and hardwood 
consumers are looking over the market more 
closely. The big demand is for oak, but clears 
in other woods are moving in a slowly increasing 
volume. There is no market to speak of for 
low grade stock. The box factories are buying 
hardly anything. There is a good inquiry for rail- 
road stock for export, but hardwood men here 
say that middlemen are asking too big a profit. 


New Orleans, La.. Aug. 15.—The recently noted 
improvement in the call for lowers is reported 
maintained and there is somewhat better inquiry 
for the furniture grades. Prevailing prices for 
lowers are still unsatisfactory and there is grow- 
ing complaint against the high rail rates. Re- 
ports say that inquiries are afloat for hardwood 
ties and that one or two good sized orders there- 
for have been placed. 


Ashland, Ky., Aug. 15.—Conditions in the hard- 
wood market show little change. Some orders 
are being placed but they are a small proportion 
of the inquiries. There is some foreign inquiry 
for both oak and poplar. For domestic trade 
selects poplar and sound wormy chestnut seem 
to be the most sought after. Some little oak in 


common and better is moving, but switch ties 
and No. 2 common and lower boards are not 
wanted. 


Boston, Mass., Aug. 17.—Demand for hard- 
woods is so dull that concessions are being made. 
There is a little improvement in demand from 
the retailers. There is just a grain of improve- 
ment of demand from piano makers. The weak- 
ness in FAS, in spite of the scarcity, continues. 
Prices: Inch, FAS, oak, quartered white, $150 
to $160; plain, $105 to $125; poplar, $110 to $120; 
white ash, $100 to $115; basswood, $100 to $115; 
beech, $80 to $95; maple, $95 to $106; red birch, 
$145 to $155; sap, $105 to $115. 


Baltimore, Md., Aug. 15.—Interest in offerings 
is fairly active. Some measure of progress is 
being made toward greater stability in quota- 
tions. Domestic demand is still hestitating. 
Foreign stocks are much reduced. 

New York, Aug. 16.—A number of manufac- 
turers are making inquiries for hardwoods. 
Prices have been stationery, but indications are 
that any change will be upward. Oak flooring 
is perhaps being more called for than any other 
item. 





Buffalo, N. Y., Aug. 17.—A _ slightly better 
feeling is said to exist in the hardwood trade, 
but the number of orders received is not large. 
The upper grades are getting scarcer and an in- 
crease in prices in some woods is expected. 
There is a good deal of common lumber in the 
yards and at the mills, and prices are slow to 
develop any firmer tone. 


Columbus, Ohio, Aug. 15.—There is a slight 
improvement in the hardwood demand, mostly 
from retailers for replacements. Factory trade 
is still slow. Box factories are buying low 
grade stocks steadily. Building operations are 
still fairly active. Prices are holding firm. There 
is more steadiness shown. Prices of oak at the 
Ohio River: 

No.1 No.2 No.3 
FAS com. com. com. 

CRI ON, ci. es sve oe $135 $76 $50 
Rn cee ere 105 52 35 $20 


Cincinnati, Ohio, Aug. 16.—Business continues 
dull and featureless. Dealers are beginning to 
look forward to a fair business in the fall. 


HEMLOCK 


New York, Aug. 16.—Several shipments of hem- 
lock of considerable size have brought encour- 
agement to dealers, as the stock has met with 
fairly good call. Prices are not wavering, but 
if there is a change it will be upward. 


Boston, Mass., Aug. 17.—The hemlock market 
continues weak. Board demand shows no im- 
provement. The eastern clipped sell generally 
at $30, 10 to 16 feet; some ask $31. There are 
occasionally sales at $29. In random boards 
demand is not active. Some are offered for as 
little as $26. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Aug. 13.—A firmer undertone, 
particularly in cutting business, causes lumber- 
men to watch the market more intently. There 
is no more business in sight, but the feeling is 
improved. The more cautious are inclined to 
doubt that business is actually better. Trade is 
merely slugging along at rock bottom. 


San Francisco, Calif., Aug. 13.—The Douglas 
fir market is quiet, with the exception of south- 
ern California. Even there wood construction 
work has slackened a little. San Francisco busi- 
ness continues to be light, on account of labor 
troubles. Stocks at the California yards are 
light. About 70 percent of the mills in the north 
are in operation, and there is a little improve- 
ment in eastern demand. Prices are pretty well 
maintained. There were inquiries here, during 
the week, for about 10,000,000 feet of yard stock 
for San Francisco and south. 





Chicago, Aug. 17.—Local distributers report 
that the last week or ten days has witnessed a 
marked revival in the fir business. City busi- 
ness is transacted in much larger volume and 
trade from the country yards is developing very 
satisfactorily. Prices also have strengthened 
very materially, the new level being an average 
of $1.50 to $3 above that prevailing three weeks 
ago. This applies especially to’ upper grades, 
both in vertical and slash grain, due to the great 
scarcity of uppers on the Coast, which makes 
it exceedingly hard to place orders for mixed 
cars. Dimension also is scarce, but boards re- 
main in heavy supply, and consequently are still 
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weak. Local interest is centered on railway 
business, quite a volume of buying of car ma- 
terial being reported, and prospects being for a 
continuous expansion of this business. 


Kansas City, Mo., Aug. 16.—Improved condi- 
tions in the market have boosted demand for 
fir and business last week was said to be better. 
In general, buyers are more interested in uppers 
than in commons, tho where rates are favor- 
able there has been some business in boards and 
dimension. Fir stocks are in rather bad shape. 


New York, Aug. 16.—Enormous shipments of 
fir are destined to arrive before the end of Au- 
gust. Pacific coast shippers apparently are dis- 
regarding prices to give fir a firm foothold. Pa- 
cific coast and Canadian spruce are vying for 
popularity and large shipments of each are being 
brought in, almost entirely by boat. West Vir- 
ginia spruce is holding its own even tho high 
freight rates put it at a disadvantage. Spruce 
prices are unsteady. 


WESTERN PINES 


Chicago, Aug. 17.—Some improvement in the 
western pine demand is reported this week, but 
not enough to contribute special strength to the 
market, which remains rather weak. The sash 
and door plants, altho they have increased opera- 
tions slightly, are very careful buyers and no 
real betterment can be expected until these con- 
sumers find themselves in position to buy more 
frequently. 


San Francisco, Calif., Aug. 13.—There is con- 
siderable inquiry. Prices are low, but are be- 
coming stabilized. A difference of only 50 cents 
a thousand often decides a sale. The cut for 
the season will be light. Some mills are cur- 
tailing and many are expected to close within six 
weeks. Eight-quarter No. 1 shop is in good 
demand and stocks are running short. 


Kansas City, Mo., Aug. 16.—There has been 
a slightly better inquiry for shop grades of west- 
ern pine the last few days from manufacturers 
who have been holding down purchases to actual 
necessities. Otherwise there doesn’t seem to be 
any increase in interest in the market. 





Buffalo, N. Y., Aug. 17.—The demand for Cali- 
fornia pine bevel siding is fair, but shop lumber 
is quiet. The Idaho pine market has had a de- 
cline of about $10 on No. 1 common lumber 
readjusting the price with No. 2, which is the 
sort principally in demand. 


REDWOOD 


Chicago, Aug. 17.—There has been a rather 
notable increase in the volume of redwood trade 
in this territory lately, and distributers report 
that both the industrial and retail trades are 
picking up. Mill stocks of construction items, 
such as siding and finish, are very short and 
prices are firm, but there is plenty of shop avail- 
able and the mills can, as a rule, give prompt 
service on orders calling for such material. 


San Francisco, Calif., Aug. 13.—The demand 
for redwood is light, but prices are holding firm. 
With very little eastern and export demand, 
stocks of clears have a tendency to accumulate. 
Prices on clears are only $15 higher than extra 
merchantable. Most mills need fuller dry stocks. 
With the steam schooners again operating, bet- 
ter shipments are being made. 


Kansas City, Mo., Aug. 16.—Redwood manu- 
facturers are showing a disposition to push sales 
a little harder in this territory. Demand, how- 
ever, continues. slack and siding remains the 
principal item with buyers. 


NORTH CAROLINA PINE 


Baltimore, Md., Aug. 15.—With the demand 
for North Carolina box lumber small, the bur- 
den of carrying the business is imposed upon 
building stocks, and these continue in fair shape, 
with some attractive prices realized. Production 
costs are now more in accord with the figurés 
that buyers are disposed to pay. 





Boston, Mass., Aug. 17.—North Carolina roof- 
ers continue to have a fair business. They are 
offered at $28 to $31, 6 inch; and there are sales 
at $31, especially to those insistent upon quality. 
There seems to be no interest in rough edge, 
ranging from $47 to $52.50. 


Buffalo, N. Y., Aug. 17.—The North Carolina 
pine trade continues to drag and buyers are post- 
poning their purchases. Prices are practically 
unchanged. Six-inch roofers are holding at $26. 
There is little call for box lumber. 





California Redwood 


for Building Bungalows 


The California bungalow is not really true 
to type unless built of Redwood. It is the 
warm, rich coloring of Redwood that gives a 
bungalow that indefinable charm which dis- 
tinguishes a home from a house. But beauty 
alone is not Redwood’s only quality. Red- 
wood endures beyond other woods. A natural 
preservative in the wood makes it unusually 
resistant to all forms of rot and decay. Fire- 
resistant too, because of the absence of resin 
or pitch, and when properly seasoned Red- 
wood will not crack, shrink or warp. 


Write for free booklets: “California Red- 
wood Homes,” “*How to Finish Redwood,” 
“California Redwood for the Engineer” and 
“Specialty Uses of Redwood.” 


REDWOOD SALES COMPANY 


216 PINE STREET 
SAN FRANCISCO 


Exclusive Eastern representative of the 
following mills: 


Albion Lumber Company Holmes Eureka Lumber Co, 
Bayside Redwood Co, 


Little River Redwood Co, 
E. J. Dodge Company 
Dolbeer & Carson Lumber Co. Northwestern Redwood Co, 
Hobbs Wall & Company San Vincente Lumber Co, 
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SOUTHERN PINE 


Chicago, Aug. 17.—Trade in southern pine in 
this territory undoubtedly is now much more 
active than for several months. A very fair 
volume of business in car materials is reported, 
which has resulted in further strengthening of 
prices of such material, especially siding, and 
consequently of B&better flooring. City. trade 
has shown considerable improvement of late and 
country trade is very active. The outlook is 
much improved: 


‘Kansas City, Mo., Aug.,; 46:—The tone appears 
to be better and, prices.on.most items appear 
firmer. Upper grades are said to be scarce, par- 
ticularly. in bundle stock and finish. The wider 
dimension ‘is’ said to be very draggy, but im- 
provement. has set in, ‘The réduction in rates 
to nsas points appears to have boosted deé~ 
mand-in that State. Industrial demand still 
runs rather poor, but a good demand for railroad 
ear siding continues and prices on that stock 
are quite firm. There is little tail ,for lower 
grades: No. 3 is very weak. 


St. Louis, Mo., ‘mug. 15. —An fiaigbinsessitl in 
southern pine demiand is reported. Dealers have 
been buying in badly mixed cars and have 
wanted the material, immediately... Some mills 
already are loaded up on this business. All re- 
ports indicaté. that yards are very low on stocks. 
There has beeri-an especially heavy demand for 
car material. Nine-inch siding .has advanced 
more than $3. Lowergrades are not very much 
in demand. Mitr 


New Orleans, La., Aug. 15.—While bookings 
do not grow in volume as rapidly aS could be 
desired, inquiry is brisk and, with production 
restricted, pine is working into stronger statisti- 
cal position. An improvement in the call for 
ties is reported by some operators. Prices on 
some of the low-grade items are said to be firm- 
ing up. Comment on the export outlook is more 
optimistic. 


New York, Aug. 16.—The pine market is in 
better tone now than it has been all summer, 
flooring being in great demand. Car siding, 
roofers, lining and decking are also subjects 
for increased inquiries and have advanced re- 
cently $3 to $5. 








Buffalo, N. Y., Aug. 17.—The most satisfactory 
feature of the southern pine trade is the report 


. Business is not brisk. Prices: 


* the rule. 


‘ chases are for immediate needs. 


that car repair lumber is showing a greater 
amount of activity. Prices on such stock have 
lately been advanced. In the,building trade con- 
ditions remain practically unchanged, and hardly 
any change in prices has recently taken place. 


Boston, Mass., Aug. 17.—THhere is a little bet- 
ter demand for flooring. .B and C rift are a little 
firmer. Partition is a little lower. Roofers are 
selling better. While some 6-inch roofers may 
be had for $28, others are being sold at $31. 
Flooring, ‘A rift, 
$62 to $71; B rift, $59 to $67; C rift, $47.50 to $55; 


“No. 2 common, rift, $29.50 to $32; B&better flat, 


$44 to $48; partition, B&better }}, $43 to $46. 


Cincinnati, Ohio, Aug. 16.—The pine- market 
is about as dull as it could be. It is weak and 
general conditions are unsatisfactory. 


_ CYPRESS ' 

Cincinnati, Ohio, Aug. 16:—The cypress mar- 

ket retnains ent, — only light hand to. oe ss 
buying. 


tite cate t % 
Kansas City; Mo., Aug. 1¢.--Cyptenl ‘tients ; 


improvement all, thru the list. Cypress men say 
that yard stocks‘ are down to bedrock and that 
purchases have been only hand to mouth. Dry 
stocks are only fair. : : 


New Orleans, La., Aug. 15:—Somewhat better 
demand and inquiry are reported. Mixed car or- 
ders predominate but it appears that retailers 
are moving stocks at a more rapid rate, neces- 
sitating more frequent replenishment. Mill 
stocks are said to be in good assortment. Prices 


‘by, some accounts are steady and unchanged; 


by others a $3 decline in C and a reduction of 
$2°0on No. 2 is noted, with new and old quota- 
tions firmly held. 


Buffalo, N. Y., Aug. 17.—Orders for cypress con- 
tinue in light volume, and mixed car buying is 
Little or no change in prices has taken 
place lately. 


Baltimore, Md., Aug. 15.—Cypress business is 
limited. Prices have been well sustained. Pur- 
Unsettlement 
in the building trades lessens the demand, 


Chicago, Aug. 17.—Better buying features the 
cypress market, with both industrial and retail 
dealers showing much keener interest in the 
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. stock, however, is firmer. 


market. Their stocks in almost every case are 
very poor and much in need of replenishment. 
Mill assortments are still very poor and there 
is much difficulty in placing orders for mixed 
cars. Higher grades hold very firm on account 
of the scarcity, but lower grades, being in rather 
large supply, are a little weak. 





“st. Louis, Mo., Aug. 15.—There is a tendency 
toward increased prices for shop, especially, and 
higher grades of Louisiana red cypress. There 
is said to be very little 5/4, 6/4 or 8/4 upland 
shop obtainable. There is a lull in demand. 





. Boston, Mass., Aug. 17.—Demand for cypress 
continues rather quiet. The market is fairly 
firm, tho the thicker cypress is sometimes sold 
at easier prices. Tank stock is easier because 
the demand. for it lately has fallen off. Inch 
Prices: FAS, 4/4, 
$105 to $115; 8/4, $115 to $125; selects, 4/4, $85 


; to $95; 8/4, $98 to $107; No. 1 shop, 4/4, $58 to 
¢ $62; 5/4, 6/4, $68 to $72. 


SHINGLES AND LATH 


" Seattle, Wash., Aug. 13.—The red cedar shin- 
gle market is firm, with orders about large 
enough to stand off production. Stars are a 
little stronger. Rite-Grade stars and 5/2’s are 
hard to find. Prices are up 5 cents on Rite- 
Grades and old pack ordinaries. There is an 
ample supply of perfects. Mills closed during 
the wage change are starting again, machines 
now in operation being 75 or 80 percent of the 
total. The log market has been boosted slightly 
by Japanese demand for bolts and flitches. : 


‘ ‘ 


‘Minneapolis, Minn., Aug. 15.—Prices on red 
cedar shingles are higher and decidedly firm, 
with offerings in this market restricted. De- 
mand is rather slow but seems able to take care 
of the shingles as they reach the market. 


New Orleans, La., Aug. 15.—Healthy pick-up 
in the demand for lath is reported by the south- 
ern pine and cypress folk alike, most of the 
cypress mills again limiting acceptances to mixed 
car orders. The call for cypress shingles con- 
tinues quiet. No change of quotations on either 
item is reported. 





- New York, Aug. 16.—Wood lath is becoming’ 
both high and scarce on the New York market, 
the current list price being $10.50 a thousand. 
Some dealers are entirely out of spruce lath and 
it appears certain that a further upturn wilt 
come shortly. 


Boston, Mass., Aug. 17.—The lath market is 
much improved. Prices are firmer. The supply 
is very light. Retailers here are not buying 
much. Nor is there much business in New Eng- 
land. But the scarcity and New York demand 
operate to strengthen the market. The 15¢-inch 
sell at $8.50; the 1% at $7.75 to $8. Furring, 2- 
inch, sell at $33 and $34, tho more for mixed 
cars. Clapboards are firm, tho there is not a 
great demand. Prices: Spruce, 4-foot extras, 
$120; clears, $115. The demand for shingles is 
a little better. The best British Columbias may 
be had for $5.50; demand has picked up.; Im 
white cedars there is a little improvement and 
prices are firm: Extras, $5.50 to $6; clears, $4.75 
to $5.25. 


Buffalo, N. Y., Aug. 17.—Shingle buyers here 
seem resolved to wait until building is stronger 
before making their purchases, in spite of the 
fact that their holdings are smaller than usual. 
Extra clears are quoted at $4.54 and stars at 
$3.92. Lath are reported a little stronger. 


Columbus, Ohio, Aug. 15.—The shingle market 
is quiet. Prices are generally weak. Red cedar 
clears are quoted at $4.40 and stars at $3.90, 
Columbus. Lath prices are firm. There is a 
fairly good lath trade. . 


BOXBOARDS 


San Francisco, Calif., Aug. 13.—The demand 
for California pine box shook is still below nor- 
mal and prices are comparatively low. The box 
factories are turning out shook in quantities to 
suit the demand. Los Angeles lug boxes are in 
pretty good demand. The grape buyers have’ 
been holding off. The demand for crates has 
fallen off, with the cantaloupe season drawing. 
to a close. Shipments'thus far have been in ex- 
cess of last year. There has been.a moderate 
demand for deciduous shook. _The canters haye 
been doing comparatively little buying. Ship-, 
ments of oranges have exceeded last year to 
date. Shipments of Valencias continue but the 
shook requirements were taken care of some 
time ago. Lemon prices have slumped. 








Aut 


a 
tr 
ir 
rv 


same agmesamrxe Sst 


a 


—— a Se 














Aveust 20, 1921 AMERICAN LUMBERMAN 79 








OBITUARY 


(Concluded from Page 64) 


Aberdeen for twenty years and was until recently 
identified with the lumbering interests of the 
Harbor. He built the Leitch mill in South Aber- 
deen now owned by the Donovan Lumber Co. 
Col. J. D. Leitch of Camp Lewis, and James 
Leitch, of Hoquiam, are his brothers. Mr. Leitch 
bes buried in Centralia, where he formerly re- 
side 














MRS. E. EDDY, director of the E. B. Eddy 
Co. (Ltd)., Full, Que., manufacturer of matches, 
fiberware and woodenware of all kinds, died at 
her residence in Hull on Aug. 9, at the age of 57. 
Mrs. Eddy was a daughter of Mr. and Mrs. John 
Shirreff, of Chatham, N. B., and some time ago 
erected a dormitory at Dalhousie University as 
a memorial to her parents. She was noted for 
both charitable and business activities, taking a 
part in all the transactions of the company and 
in various philanthropic enterprises. The em- 
ployees of the plant benefited by these activities, 
and Mrs, Eddy had been planning the building of 
a community hall and recreation rooms for them 
at the time of her death. 





MRS. MARY E. PINNELL, wife of Julius Pin- 
nell, president of the J. W..Pinnell Lumber Co., 
Bay View, Mich., died in that place at the age of 
50. Mrs. Pinnell had been a resident of Indian- 
apolis for about twenty years and will be buried 
there. Julius Pinnell is owner of a number of 
mills and yards at Lebanon, Rushville, Nobles- 
ville and Kokomo, Indiana. Mrs. Pinnell is sur- 
vived by her husband and three sons, Ormal, 
Victor and Herbert Pinnell. 





ALBERT STONELEIGH, formerly engaged in 
the lumber business in New York, but compelled 
by ill health to retire about four months ago, died 
Aug. 10, at the home of his father-in-law, Duane 
H. Rice, president of the Towson National Bank. 
Towson, Md. The immediate cause of death was 
a paralytic stroke. Mr. Stoneleigh was 51 years 
old and his name originally was Steinbach, but he 
changed it at the outbreak of the war. His wife 
and-one son survive. 





H. R. A. BAUGHMAN, publisher of Baugh- 
man’s Buyer and Seller, a lumbermen’s scale 
book, which he compiled in 1887, died suddenly at 
his home in Indianapolis at the age of 65. .. - 
death followed a stroke of apoplexy. Mr. Baugh- 
man was born near Baltimore, Ohio, and lived 
for some years in northern Wisconsin and Minne- 
sota, where he engaged in the lumber business 
before going to Indianapolis about 28 years ago. 
He is survived by a widow. 





RICHARD MACNAMAARA, secretary-treasurer 
of McLachlin Bros., lumbermen, Arnprior, Ont., 
died at the age of 85 on Aug. 13. Mr. Macna- 
mara was born in Dublin and was brought to 
Canada when four years old, living in Quebec. 
He went to work for McLachlin Bros. in 1881, 
as bookkeeper, and when the concern was turned 
into a limited company was made secretary- 
treasurer, retaining that office until his death. 
A widow and three children survive. 





W. S. TILSTON, transportation manager of 
the Montreal Board of Trade, who was widely 
known among the wholesale lumbermen of Can- 
ada, died recently at Victoria Hospital in Mon- 
treal after an operation. The funeral took place 
in: Toronto and was largely attended by lumber- 
men. 





TIMBER LAND SALES 


HazarD, Ky., Aug. 16.—-Several hardwood tim- 
ber deals of importance have been made in eastern 
Kentucky within the last few days. In the Rock- 
house Creek territory representatives of the Louis- 
ville Cooperage Co. purchased several hundred 
acres. In the same territory the Indiana Stave & 
Heading Co. purchased 500 acres, largely oak, and 
will install stave and heading mills at once. Out 
from Cornettsville the old Cornett hardwood timber 
was purchased by Virginia interests of which C. W. 
Wells is at the head. It is understood that they 
will develop at once. Addington & Lipps, of Vir- 
ginia, also closed deals on a tract of oak on Big 
Cowan Creek, a few miles from Whitesburg. An- 
<a of the development of this tract was 
made. 

The Dawkins Lumber Co. has added several thou- 
sand acres to its 40,000-acre boundary of timber 
in Magoffin and Breathitt counties after starting 
the mill at Royalton. This mill is one of the largest 
in operation in this section at the present time 
and will cut approximately 50,000 feet a day. The 
company has completed 25 miles of lumber road 
into its tract and has five miles more to build. 

The Kentucky River Hardwood Lumber Co. has 
also added several hundred acres to its boundary in 
Breathitt County, near Quicksand. 


OOOO 
DUNNAGE is a word used in loading ships. 
It is applied to a kind of cheap lumber laid on 
the bottom of a vessel on -which to rest the 
eargo. 








A Trainload of N. C, Pine Logs on way to one of our mills. 


Goldsboro N. C. Pine 


possesses all of the qualifications that have made N.C. Pine the favored 
building material in the East since the days of the Pilgrims. We've 
steadfastly upheld its quality through perfect milling and careful grad- 
ing; and the modern equipment of our mills today, together with vast 
holdings of virgin timber, insure you a quality of lumber for many years 
to come in every way up to the past standards of “Goldsboro N- €. Pine?” 


TELECODE USED. 


JOHNSON & WIMSATT, Washington, D. C. 








N. C. Pine 


manufactured from this virgin 
growth timber will build up your 
business and prestige just as it has 
maintained CAMP’S reputation for 
high quality lumber. Try it next time. 


Camp Manufacturing Co. 
FRANKLIN, VA: 
MILLS :—Arringdale, Va. Franklin, Va. Wallace, N.C. 


DAILY CAPACITY: 
Saw Mills 600,000' Planing Mills 400,000' 


Eastern Sales Offices: 


NEW YORK: 1214 Flat Iron Buildi 
PHILADELPHIA: Real Estate Trust Bldg. 
GEO. W. or Mgr., tenth - Gramercy 
WOOD, Man 
PITTSBURGH, ‘Oliver Building, GEORGE L. 
Cc. » Manager 


“There’s None iaiied Than Camp’s” 
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BUSINESS CHANGES 


ALABAMA. _ Anniston—Houser Lamber Co. 
succeeded by Houser-Cash Lumber Co. 


COLORADO. Wiggins—Foster Lumber Co. 
changes managers, L. H. Cross who has been in 
charge of company’s yard at Egbert, wyo., suc- 
ceeding Mr. Leetch. 


ILLINOIS. et ama pono te & Co. suc- 
ceeded by Barrington Lumber 

Crystal Lake—Wilbur Lumber oe sold to Crys- 
tal Lake Lumber & Coal Co. 


INDIANA. Matthews—O. H. Tindall, of Hart- 
ford City, has purchased the Carson sawmill at 
Matthews and will pace 


KANSAS. Arma—Arma Lumber Co. suc- 
ceeded by Patton Coal & Mining Co. 

Wichita—L. H. Powell Lumber Co. changing 
name to H. A. Wattles Lumber Co. 


MICHIGAN. Allegan—Lanz Furniture Co. 
changing name to Adawagam Furniture Co. 

McDonald (P. O. Herman)—Tama Land & 
Lumber Co.’s interests purchased by McDonald 
Lumbering Co. 


MISSISSIPPI. Darling—Darling Lumber Co. 
succeeded by Big Three Lumber Co.; headquar- 
ters, Marks. 

Lambert—Lambert Lumber Co. succeeded by 
Big Three Lumber Co. 


MISSOURI. Plattsburg—Plattsburg Lumber 
Co. succeeds D Waldeck Lumber Co. 

St. Joseph—Badger Lumber & Coal Co. sold 
one yard to Hyde Valley Lumber Co. 


NEW MEXICO. Gallup—Carbon City Lumber 
Co. succeeded by Gibson-Faw Lumber Co. 

NEW YORK. Central Park—Henry Sengs- 
tachen succeeded by Sengstachen & Schaaf. 

OHIO. Buckeye = and Danville—H. H. Hun- 
ter succeeded by C. V. Danbury &Son 

Kent—C. V. Gough, “of the Gough Lumber Co., 





ais 


A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome. this system that 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual peaaies and_ thoroly 
tested it out before it was finally printed in book 
form. 


Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether Phe building be large or small, and it 
is only necessary in finding the cost of outside ‘walls to 
multiply the number of squares by the unit cost per square. 
fae same principle of cost per square can be applied to 

floors, upper ceilings, roofs, inside partitions, etc., and 
thus. the total cost of the completed building may be 
arrived.at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the pees wetie- 
— in price of — per thousand feet. 

ful in figuring b 


Bound in réd leather, indexed, 
size 5% x 8% inches, 148 pages, 
148 pages, price $6, postpaid. 
American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Akron, Ohio, has bought the entire capital stock 
of the Kent Lumber Co. and will put yard in 
first class condition and continue operation. 

Painesville—Equity Lumber Co. succeeded by 
Wyman & Gregory. 

TEXAS. Ballinger—M. L. Mullins, resigns as 
manager of Ballinger Lumber Co. and is suc- 
ceeded by Van S. Howell, of San Antonio. 

Denison—Denison Lumber Co. sold to South- 
land Lumber Co. 

WISCONSIN. Arcadia—John A. 
ceeded by J. J. Schneider Lumber Co. 

Jefferson—Fernholz Lumber Co. succeeded by 
Ernest Nass & Otto J..Kiesling. 

Pulaski—Pulaski Woodenware, Light & Power 
Co. changing name to Pulaski Woodenware Co. 
and increasing capital to $50,000. 


BRITISH NORTH AMERICA 


ALBERTA. Ponoka—Bowker & McKelvey 
succeeded by George E. Bowker. 

ONTARIO. Wiarton—Wiarton Lumber Co. 
(Ltd.), incorporated; capital, $200,000. Will take 
over business of Eldridge Lumber Co. and Wiar- 
ton Lumber Co., and will operate several mills in 
western Ontario. William #ldridge is president 
of the company, Carl F. Beumer, vice president 
and O. L. Smith, secretary-treasurer. 


INCORPORATIONS 


FLORIDA. Oldsmar—Vanderbilt Chair Co., 
incorporated; capital, $80,000. 

West Palm Beach—Palm Beach Lumber Co., 
incorporated; capital, $100,000. 


GEORGIA. Cedartown—Hightwin Lumber & 
Supply Co., incorporated. 

Davisboro—Krulic-Sumrade Stave Co., incor- 
porated; capital, $6,000. 

Gainesville—Dukes Creek Manufacturing Co., 
incorporated; to establish plant for manufacture 
of lumber and timber products; has lease on 
4,000 acre tract of timber. 


KENTUCKY. Anchor—Elk Stave & Lumber 
Co., incorporated; capital, $3,000. 

Hazard—Modern Building Corporation, incor- 
porated; capital, $2,500; to do general contracting 
and building business. 

Georgetown—Murphy Hinton Construction Co., 
incorporated; capital, $1,000. 

Langley—Beaver Construction Co., incorpo- 
rated; capital, $18,000. 

Louisville—Croan & Co. ., incorporated; capital, 
$50,000; lumber business. 

LOUSIANA. Alexandria—Creston 
Co., incorporated; capital, $150,000. 

MISSOURI. Cape pose ve a Novelty 
Works, incorporated; capital, $20,000. 

Kansas City Lumber, Sales Corporation, in- 
corporated; capital, $4,0 

St. Louis—General Wooawork Manufacturing 
Co., incorporated; capital, $5,0 

NEW YORK.. Brooklyn erry Stephen & Co., 
incorporated; capital, $100, 

Brooklyn—Peerless Pumber & Supply Co., in- 
corporated; capital, $25,000. 

Brooklyn—Wright- Scharff Lumber Co., incor- 
porated; capital, $10,000. 

Maspeth—Elmhurst Lumber & Trim Co., in- 
corporated; capital, $10,000 


Hess suc- 


Lumber 


OHIO.  Barnesville—Ohio & West Virginia 
Lumber Co., incorporated; capital, $50,000. 
OREGON. ‘Eugene—Walters-Parks Lumber 


Co., incorporated; capital, $15,000. 

WASHINGTON. Seattle—Markle Lumber & 
Shingle Co., incorporated. 

Tacoma—Pacific Lumber & Millwork Co., in- 
creasing capital to $50,000. 

WISCONSIN. Wausau—Adams-Thom Lum- 
ber Co., incorporated; capital, $25,000. 


NEW VENTURES 


ARKANSAS. Pangburn—Soft Pine Lumber 
Co., of Pangburn, a branch of the Carthage, 
Miss., company of the same name, is being estab- 
lished in Searcy, Ark. 

KANSAS. Wichita—D. S. Stuckey opens lum- 
ber yard at 1301 South Lawrence. 

KENTUCKY. Middlesboro—Bell County Lum- 
ber & Coal Co. adding planing mill. 

MASSACHUSETTS. Boston—Ralph Lane 
Lumber Co., organized by Ralph Lane, formerly 
manager of eastern sales for the Germain Co., 
of Pittsburgh, Pa., and with prior experience in 
the South and West; will serve the retail, rail- 
road and car building trade in New England and 
eastern Canada; office 7 Water Street. 


NEW YORK. College Point—Johnson & Becker * 


recently began; retail. 

New York—J. Braden, recently began whole- 
sale lumber business; office, 51 E. 42nd St. 

PENNSYLVANIA. Spring City—Emory & Son 
recently began; retail. 

TENNESSEE. Madisonville—J. C. Forshee, 
recently began; planing mill. 

WISCONSIN, Arcadia—J. J. Schneider Lum- 
ber Co., recently began. 

Hanover—Hanover Lumber & Supply Co., re- 
cently began; retail. 


CASUALTIES 


ALABAMA. Andalusia—McGowin Lumber 
Co.’s planing mill, stock sheds, machinery and 
lumber and motor truck destroyed by fire. 

ARKANSAS. 'Woodson—Butler & Hall Lum- 
ber Co. suffered loss of between 3,000,000 and 5,- 
000,000 feet of lumber and several buildings; loss 
between $30,000 and $35,000 partly covered by in- 
surance. 

CONNECTICUT. Putnam—Handle factory of 
J. B. Tatem & Son practically destroyed by fire; 
loss, $23,000. 

DELAWARE. New Castle—American Manga- 
nese Steel Co., — shop destroyed by fire; 
loss over $150,000 

MAINE. Bemis—Dowell mill of C. B. Cum 
mings & Sons destroyed by fire; loss, $75, 000: 
2-000 cords of hardwood destroyed. 

MICHIGAN. Pickford—Sawmill of Frank Tay- 
lor, five miles south of Pickford, destroyed by 
fire; loss, $5,000; uninsured; 120,000 feet of lum- 
ber and 100,000 shingles destroyed. 

MINNEAPOLIS. St. Paul—Consumers Lum- 
ber Co. suffered loss by fire, $25,000. 


MISSISSIPPI. Tchula—Lumber yard of H. L. 
Sweet & Son with 800,000 feet of lumber de- 
stroyed by fire. 

OHIO. Cincinnati—Mowbray & Robinson Co.; 
loss by fire in office, $5,000. 

 eepeeenliticemenaes Sash & Door Co., loss by 


"Cincinnati—Ward- Brock Sash & Door Co., 
loss by fire. 

PENNSYLVANIA. Centerville—Sturgis saw- 
mill, owned by Clinton Sturgis, near Centerville, 
destroyed by fire with large stock of lumber. 

WASHINGTON Washougal—Washougal Coal 
& Lumber Co, loss by fire. 

WISCONSIN. Green Bay—John Nicolai Saw- 
a gowecees by fire; loss between $50,000 and 


$75, 
BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—Huntting- 
Merritt Lumber Co., loss by fire, $175,000; covered 
by insurance; mill *will be rebuilt at once. 13 
shingle machines, engine room, filing room and 
one cut-off room with five cut-off saws wére 
wrecked. 


ONTARIO. Pembroke—W. H. Bromley, loss by 
fire in sawmill and lumber and logs at Ruel; 37 
carloads of ties belonging to Canadian National 

ilway, destroyed 

QUEBEC. St. Michel, Valcartier—N. C. Sa- 
vard lost sawmill and 20,000 feet of lumber by 
fire; loss, $10,000. 


NEW MILLS and EQUIPMENT 


ARKANSAS. Little Rock—Mechanics Lumber 
Co. will rebuild lumber yard recently destroyed 
by fire; adding new and more modern equipment. 


KENTUCKY. Campbellsville—Joseph Tucker 
and Lunsford Gabbert reported to be planning 
establishment of planing mill at Knifley, Ky. 

Paris—Mansfield & Jefferson, lumber dealers, 
are erecting office building and will later build a 
planing mill, lumber sheds etc. 


MISSISSIPPI. Brookhaven—Lincoln County 
Lumber Co. will enlarge plant. 


NEW JERSEY. Dunellen—Henry Mischwitz & 
Son, building material and coal dealers, will 
erect building here and open; are now in similar 
business in Plainfield, N. J. 


OREGON. Company headed by Walter A. 
Woodward, of Cottage Grove, Ore., will build a 
flume for the purpose of floating lumber from the 
mill near Cottage Grove to the railroad at 
Latham; 16-ft. right-of-way obtained. 


‘BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—Huntting- 
Merritt Lumber Co. will rebuild mill destroyed by 
fire with loss of $175,000; 13 shingle machines, 
five cut-off saws and other equipment will have 
to be replaced. The mill had an output of 1,000,- 
000 shingles a day. 


ONTARIO. Guelph—Robert Stewart (Ltd.), 
whose planing mill and lumber yard were re- 
cently destroyed by fire, has made arrangements 
for the use of the Bell Organ Co.’s plant at 
Guelph; has also purchased the ere ae 
equipment formerly used in H. Cargill & Son’s 
plant at Cargill and has moved to Guelph. 





TROUBLE AND LITIGATION 


PORTLAND, OrE., Aug. 13.—Henry Fischer has 
a Ree soativer for the Alsea Lumber Co., 
Alsea, O It is reported that the assets are 

$1, 000,000 with liabilities of $500,000. 





TacoMA, WASH., Aug. 13.—An involuntary_peti- 
tion in bankruptcy was filed in the United States 
district court of Tacoma against the ta Proqsee 
Co., of +e on Pm 10 by F. H. Joy, J. 
Benson and the W. gerer Fang The cae 
plaint alleges that the Fir Products Co. owes debts 
amounting to more than $100,000 which it is un- 
able to pay and asks for the appointment of a 
receiver. he petition is based on a_ note for 
$4,500 which the petitioners claim to hold against 


’ the defendant company. 
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